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Increase Your Learning and You Increase Your Earning Power

This means that you get more out of life.
It is what his head contains that makes him valuable.

down.”

It has been said that “a man is worth less than $2.00 a day from the neck
The world has large rewards for the man that can

do things—and it is only the man who knows the why and the how who accomplishes things easily, quickly

and accurately.

In every occupation, whether of head or hand, there is constant demand for

men who are capable of being heads of departments, managers, foremen, super-

intendents, etc.

theory and the practice of his calling. :
We enable you to increase your income by imparting practical, useful,

necessary information in any line of work you may select.
selected your occupation let us help you.

To fill such positions properly a man must know both the

If you have not
Start right by getting the right

foundation—master the scientific principles underlying your work. To advance

you must know “why” as well as “how.”
tion—perfect yourself in it—master it—get toward the top.
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If you have selected

your occupa-

Great Special Inducements

. oae
Special Tuition Fee

The very low tuition fees here given will
maintain until Sept. 16th. These fees are
lower than those of other schools offering
a similar grade of instruction, and are pur-
posely made so in order to bring this offer
within the reach of every ambitious young
man.

Free Course

At Armour Institute of
Technology Summer School.
All graduates who enroll under this special
offer will be entitled to a free suinmer
course in_the laboratories and shops of
Armour Institute of Technoloyy.

1

Free of Cost

Magnificent 12 Volume Engineerin;
Library. To every student a complete se
—12 vols.—Reference Library, Modern En-
gineering Practice. Regular retail price
$60-5,000 pages, over 8,000 illustrations—
colored diagrams ; bound in  red

Better Positions

Guaranteed

To every student enrolling and complet-
ing his course under this offer we guarantee
vancement to a better position—better
pay — shorter hours and more agreeable

CORRESPONDENCE teachin¥ is the most effective means of extending the benefits of

our great col

ich they would

F h C et)l;es an%éechr&ical schools to that large class of aspir-

ing persons who are beyond the ran,
or whom who yet have a few leisure hours w | i
glghhome study under the direction of resident school instructors.

%:3 of regular college intluence,
ladly devote

Should the student meet with difficulty in his studies, he is

Inquiry Blanks <

ted to till out an Inquiry Blank, furnished him by the

AR School, which is mailed to the Instruction Department,
recerving in reply a complete ‘* Blackboard’’ explanation.
e Instruction Papers have been

lntended ose people who are unable to attord a course at a resident school
constitute a vast army of intelligent, ambitious young men to whom a thorough training
in some particular branch of industry would mean sure and rapid

advancement. It would mean even more than that—namely,

self-respect, mastery and a finer, stronger manhood. It was to

extend to these classes some of the benefits of our great col-

leges and technical schools that the American
Correspondence was founded.

Intelligent people to-day believe in the common-sense plan of
spending a portion of their spare time in self improvement. 1f
aman does not studyhe remains

Résident School stationary or in a rut, and grad-

ually grows to be a mere ma-

Teachers chine, to be soon thrown aside

for a new and up-to-date type.

The American School of Correspondence at Armour Institute
of Technology is the first correspondence school in this country
to provide correspondence instruction for wage-earners in engi-
neering practice which counts towards entrance upon higher
residence instruction. American school students are taught

hool of

by mecans of written
is especialli‘ adapted
ly limited

under the supervision of the professors who preside over the
laboratories and teach the classes of Armour Institute of
ries of a great technical school offer their help and guidance to ambitious students in
every part of the world.
. instead of oral instruction, and i )
student imn Class to J:e.rsonslwhose time for study is necessari
. and irregular L
select whatever course of study is best adapted to his
by Hlmself particular needs: he is in a class by himself, and is
apt or has already covered })art cf the work, he is not held
back by certain members of a class who are slower. On the
. education he will not become
Lessons Sulted to discouraged in vainly trying
whose members have had
better training than he. The
correspondence student naturally becomes self-reliant and
develops into the type of man who knows, and knows that he
time to thoroughly master
L3 .
Lack of Education cerypoint-
No Hindrance correspondence students
are particularly dihgent and
more mature and have learned by ex perience to take a more serious
view of life’s struggle. 1f some of them have had practically no
at the bottom, with the most elementary principles. Any man who has perseverance
and a thirst for knowledge can overcome the lack of early education.
meets a long felt need on the part of ambitious mechanics,
clerks, apprentices, teachers, farmers, students and business
ing at home some branch of ap-
F A d e e p}led scﬂence lfmder ﬁ:je gu\d:nc?
of teachers of a resident school
or mission of acknowledged standing. No
entrance examination is r
able to read and write English
should be able to devote at least three hours per week to
Upon enrolling, the student is furnished his first four In-
struction Papers, to-
. structions how to
Work is Conducted  berin work.  The .
Paper is taken up and read verg carefully until each point is

Technology. Thus through our instructors, the extensive shops, laboratories and libra-
Teaching by correspondence is a method of imparting knowled
The correspondence student is free to
not compelled to suit his hours for study to those of other students. If he is especially
other hand, if he has not had the advantages of such a preliminary
to keep up with a class
Needs of Students
knows and .can prove it for he has lcarned it himself, taking
Experience has shown that
earnest in their work. This is so because they are as a class,
education to begin with, they need not be discouraged, for in any case they always start
It is believed that the American School of Correspondence
. men for an opportunity of study-
Requirements
uired, nor is there any age limit.
A?licants, however, must
an
their studies.
How Correspondence sether with fuil'in-
first Instruction
thoroughly mastered. The student then'sends in an examination on that book to the

school.  This examination is carefully corrected, criticised and graded by the instructor.
Corrections are made as toerrors infacts, figures, punctuation, capitalization and gram-
mar. Explanations and suggestions are made by the instructor. The student, ip the
meantime, is working on his next lesson paper.

Instruction grepared especally for correspon;
Papers

teachers of acknowledged stand-

X ing, who. through long practical
experience and training. are in a position to know the
needs of correspondence students. The papers are fre-
quently revised to keep them t‘n:p-to‘date. in the best and
latest engineering practice. Each subject is taken up
from the beginning and thorough explanations are
given in a clear and concise manner as the student
progresses. T'hey average about eighty pages each,
are neatly bound and torm a valuable reference work
for the student after the completion of his course.
This department aids students

El:;ng:oymee:tt oS or which thetr tramming
epartm

has fitted them. It also co-
i & operates with employers, furnishing reliable, well-trained men.
The School continually receives requests from manufacturers and engineering firms in
all parts ot the country for well trained men from among its students and cFmdu:n
and the number of these requests exceeds the School’s list of available graduates an
advanced students. ‘I'he School keepsin touch with manufacturing interests everywhere
and is thus able to lay out courses adapted to the student’s nceds. The School will
always, upon request, advise any employer of the progress and education capabilities of
a student, or render any service to its students within its power.

The tuition entitles the student to instruction

2 til hi i leted. All text books and
What a Scholarship untitbis course is completed. Al text books ard
Includes

ments and blank paper. The School pays post-
age on all letters and supplies sent by mail to the
students. Free use of Special Inq]niry Department for consultation on all difficult mechan-
ical problems. Iree use of Employment Department. Free use of Patent 1)epartment.
Benefit of School'sdiscount on all technical books, publications,instruments,supplies, etc.

It Costs Only $5 to Begin

Below is a full list of the courses with the cost of each. By the payment ot $5.00
down, and an equal amount dach month as you progress, you can secure an education
from which you will derive benefit in increased pay, pleasanter work and shorter hours.
Cut out the coupon below, fill it out, and your first lessons will be sent to you. You are
not obliged to take the full course if you do not see that it is to your interest to continue.

If you wish more particulars and details as to the instructions, list of instructors,
references, etc.,—simply fill out the coupon with your name and address, age,occupation,
course in which you are interested,—and mail it to us. .

Courses and Tuition Fees
Our Special Offer Means These Especially Low Fees Payable Monthly

Electrical Engineering.* .......... $6500 | Railroad Engineering.............. $75.00
Central Station Work., . .... 60.00 | Surveying ............. .. §o.00
Electric Lighting. ... s0.00 | Hydraulics .....-...... .. So0.00
Electric Railways. . 50.00 | Structural Drafting...... ...... ... 5000
Telephone Practice. . go.oo Heating, Ventilation and Plumbing. 50.00
Mechanical Engineering............ 5.00 | Complete Architecture.............. 75.00
Mechanical-Electrical Engineering. 65.00 | Architectural Engngerin .. . §5.00
Sheet Metal Pattern Drafting...... 55.00 [ Contractors’ and Builders’. 50.00
Shop Practice ..... ............ .. 50.00 | Cotton Course................ .... So.00
Stationary Engineering .. .... 50.00 | Woolen and Worsted Goods....... 50.00
Marine Engineering ............... §0.00 | Knit Goods....... e ceeseariansetaes
Locomotive Engineering........... 50.00 | Mechanical Drawing...

Structural Engineering............. 75.00 | Complete Mathematical

Municipal Engineering............. 75.00

COUPON—Cut this out and mail to '
American School of Correspondence

at
Armour Institute of Technology

Please enroll me fora coursein......... ........coivuiiiiiiiiiiinns nn.. as
indicated zbove, according to your special offer in SuccCgss of September.
closed find $35.00, amount of first payment, balance to be paid $35.00 per month.
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At Armour Institute of Technology, Chicago, U. S. A.
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]ackson, the Democrat: Roosevelt, the chublican
A Comparison, by Alfred Henry Lewis

THEODORE ROOSEVELT, « New Hickory ”

IN what is to follow, I shall promise nothing of sequence or procession,
being inclined for a pen-ramble rather than the packing of any dull

specific burden up any dull specific hill. The other day, my eye was

caught, as it ran down the columns of a certain paper, by the assurance of

the editor that Mr. Roosevelt, in what he does presidentially, is an imitator
of Andrew Jackson. In furnishing his discovery to mankind, the editor
wore the breathless, stricken air of hin who plumps upon another in the
midst of fearful crime.

It is to be doubted if the observation was original with that editor. In
all likelihood the thought and the sentence both were chance-sown, and
had their birth in the mind and the mouth of another, while the editor's
was but the parrot's part.  Still, a parrot—that is, a self-respecting parrot,
—has a duty to himself and should remember it. He should not permit
himself to be convinced by a manner, and infer evil because some one

ANDREW JACKSON, “Oid Hickory ~

playing the spectator assumes to arch horrified brows. Even our parrot-
editor would admit, were the thought once laid before him, that, if the
world is to be taught distrust of Mr. Roosevelt by showing how he copies
General Jackson, the case can not be successfully rested with the fact’s mere
statement. The prosecutor must push forward, and exhibit the ignorance
or the viciousness or the dishonesty eminent in the career as well as the
character of General Jackson that would make his White House reproduc-
tion a menace to the nation. If it should turn out that General Jackson
was the sublimation of all that is honest and courageous and patriotic and
wise and moral in either man or magistrate, that prosecutor could not hope
to iead upright minds away from Mr. Roosevelt by simply proving that he
has taken General Jackson as a guide.

However, no one of half wit-will agree with the editorial personage
that Mr. Roosevelt is thus sedulous to reflect the picture of General Jackson,
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or striving in himself to live over again the hero of the Horseshoe and New
Orleans. Yet the gentleman of the parrot editorial may be excused, if not
defended. His error—perchance an honest one,—lies in this, that he has
mistaken resemblance for imitation. To the analyst of men, it will have
occurred long ago that in everything, save personal appearance and those
slighter matters which are the work of environment, Mr. Roosevelt, speak-
ing largely, is a replica of General Jackson.

This is the more to be remarked, since it is the lone, sole instance of
its presidential sort. Those mills which grind out presidents, during their
century or more of whirring, crashing operation, have never been changed
or altered as to their machinery. Parties exist, and candidates are named
and shouted over and voted for to-day as in the beginning. Yet the divers
presidents produced, in whatever they have thought and felt and said and
done, were as widely separated as are the poles. Who in the same moment
would think of Buchanan and Washington, Van Buren and Jefferson, Pierce
and Lincoln, the elder Adams, vain, talkative, narrow, jealous, and sus-
picious, and Grant, silent, modest, prodigious ?

Jackson, Like Bismarck and Napoleon, Believed strongly in the Physical

An American president is no bloodless, tame affair. He selects his
own cabineteers, and of his motion may disband them, as did General
Jackson. He rules; he isn’t ruled- he listens, but he decides. His veto
is equal to two thirds of congress. He arbitrarily controls two Kundred
thousand underlings of government who draw an aggregate annual sdlary of
two hundred millions. An English king may hardly name his cook or
select his coachman. The president is 1n absolute command of the army
and the navy, and may order them to attack anybody or anything, at home
or abroad, and they will obey that order. Legally, he has no power to
declare war; but since, in fact, he may provoke it, begin it, and end it, one
sees that the constitution, while providing a distinction, has forgotten to
provide a difference. Every department of government is under the presi-
dential thumb. He is, if not above, then beyond the law; for the highest
court will not issue its writs of summons, subpcena, attachment, manda-
mus, gu4o warranto, injunction, certiorari, or contempt against him. There
are but two checks to your president,—public opinion and the congressional
power of impeachment. The latter has been resorted to but once, and then
it failed. A recital of the things mentioned above can be called valuable
only as displaying the freedom of thought and deed wherewith a president
is invested, and which permits him, in what is great as well as in what is
little, to be ever his true, real self. It should also show that what is called
the strength or the weakness of the government, in our own instance, will
depend vastly on the inherent strength or weakness of what man happens
to be the White House tenant at the time.

. Recurring to that comparison of Mr. Roosevelt with General Jack-
son upon which we originally embarked, we shall find few traits in which
they do not correspond. General Jackson, as one may learn from the
pages of James Parton, not only stood for the moral and the mental, but he
also believed in the physical as implicitly as he believed in the foundations
of a house. He realized the world he lived in, and made a cult of force.
Not Bismarck, when he spoke of cannon balls as the'iron dice of destiny,
or when-he said that a battle ship is the best ambassador; not Napoleon,
when he declared that Providence fights invariably on the side that owns
+he heaviest artillery, was, more than was General Jackson, the disciple of
the physical. And who of to-day does the foregoing more nearly describe
than Mr. Roosevelt ?

General Jackson was ardent, generous, open, sincere, bold, aggressive,
and human; he held that in the drama of government the presidency is not
a thinking part; he was virile, not flabby; his blood was hot and
red; he loved, he hated, and his friendships were as relentless
as his feuds; he refused fear and declined failure; he was nobly

ambitious, and wished no one to write his name in snow. Such
was General Jackson, and such, in hairline detail, is Mr. Roose-
,velt; to etch the one is to etch the other.

If Mr. Roosevelt is imitating General Jackson, he has been
at the task from his'cradle-days. No American man during the
last quarter of a century has changed less than Mr. Roosevelt.
With him, as it did with General Jackson, abides a genius for
displacement. He comes to the fore, he enlists the notice of
the audience at an early age, and one reads of him as far rear-
ward as the convention that selected Mr. Garfield. Since that
time, he has been known as a member of the New York assembly,
chief of the civil service commission, police commissioner, as-
sistant secretary of the navy, soldier in the field, governor of
‘New York, vice president, and president. No one before was so
whisked up the steeps of honor, yet no one else was ever so slightly
‘changed. The Roosevelt of the White House is, word for word
and line for line and thought for thought and deed for deed, the
same with that Roosevelt who was vice president, governor, sol-
dier, assistant naval secretary, police commissioner, chief of civil
service, and state legislator. This same changelessness was the
mark primal of General Jackson. The boy Jackson, who, at the
age of thirteen, goes poking about to bush-whack a Briton in the
Revolutionary War, is identical with the man Jackson who beat
the Creeks at the Horseshoe, the English at New Orleans, the
Spanish at Pensacola, and John Quincy Adams in their struggle
for the presidency.

It might be said, in passing, that this quality of changeless-
ness, as it were, of induration, can not be imitated. One might
as well talk of imitating iron or making oneself granite as the
mere expression of a wish. Also, this trick of the immutable is
the earmark of the congenitally great. Grant had it, who went
from low to high; Burr had it, who went from high to low. Itis
such as Washington and Jefferson and Jackson and Lincoln and
Grant and Roosevelt, the rooted and the changeless ones, who
perform as snubbing posts of history; it is to them a race ties up,
to keep itself from going adrift.

Mr. Roosevelt is on a par with General Jackson in the enemies
he invites, and in what those enemies say of him. General Jackson
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was peculiarly offensive to the organized hypociisy and wealth-made coward-
iceof his day. There wasrife, in the Jacksonian hour,—as plenty, they were,
as poets in a country town,—a sort of American of hollow head and hollow
chest and hollow heart, whose great concern was for the rights of property
rather than for the rights of man. This American, by nature, was a Tory,
and would never have signed a Declaration of Independence nor fought at
a Bunker Hill. King-fearing, and king-adoring, he would have lived out
his smug existence, there would have been no Concord and no Yorktown
if their construction had depended upon him. His private walk was
emphatic of an inhuman goodness that aimed at respectability rather than
at right; he was of utmost use to himself, but of no use to anyone else;
his fancy was drab and tearful, while his courage was white. As a rule
he had the red-squirrel talent of accumulation, and was rich, albeit he
cared as little how he gathered his dollars as does the red squirrel how he
gathers his nuts. The big purpose of his life was riches, and so the
method of their heaping was respectable, that is, legal, neither the blood
of men nor the tears of women nor the wan faces of want-wrung children
would stay him in their accumulation.

It was people of this description who feared and hated General Jack-
son, as in this day their descendants fear and hate the name of Roosevelt
The devouring dragon of the Jacksonian age was the iniquitous Biddle
Bank. General Jackson destroyed it, as Mr. Roosevelt destroyed the
Northern Merger and curbed the villainy of Coal. And, for so coming to
the public rescue. those Tories loathed General Jackson as the Tories of to-
day loathe Mr. Roosevelt.

Those Tories were, doubtless, honest, and their grandchildren also
are, doubtless, honest; the ones but acted and the others but act their
natures,—a statement, by the way, which would be as evenly true of rattle-
snakes. Itwasreasonable that they should bewail a Jackson, precisely as it is
reasonable that their kind of to-day should bewail a Roosevelt. Weakness
shrinks from strength, timidity trembles before courage, and folk who
could not shake footstools turn nervous at the nearness of those who might
shake thrones. In engaging the enmity of such people, however,—and- it
is the resemblance we are trailing, —the story of General Jackson is the
story of Mr. Roosevelt. Also, it might be stated that while, as says the
proverb, you may know a man by the company he keeps, a still more
accurate estimate of his character can be arrived at by studymg the enemies
he has made.

Theodore Roosevelt, Like Jackson, Has the Instinct of Combat and Force

General Jackson was a natural soldier, and the same is true of Mr.

Roosevelt. The one is as weapon-wise with sword or knife or gun as was
the other. General Jackson had the instinct of combat and was capable of
anger. He liked a horse, and his foot felt at home in the stirrup. All

these things are descriptive of Mr. Roosevelt. The latter has a leaning
toward the gladiator in man.  But, if he likes boxers and wrestlers, General
Jackson owned to a weakness for cockfights and horse races. Of purest
morals, both, it is such as these who pedestal woman® and bow before her
as before a goddess. And, just as was General Jackson, so is Mr. Roosevelt
the symbol of a stark Americanism. '

Among Mr. Roosevelt's attributes, and it is one that stood prominently
forth in General Jackson, is a native skill for intimacy, and the new
acquaintance of yesterday is to-day the old friend. That comes of an
inborn fairness,—a generous, confident lucidity of motive which, com-
pounded of courage and truth in even parts, conceals nothing and wipes
away suspicion. Friendship commonly is acquaintance plus trust, and the
latter is as readily inspired by Mr. Roosevelt as it was by General Jackson.
Men of this sort have no furtivities; they never skulk. They
are firm in friendship, fair in war. To come within eyeshot is to
know the worst and the best of them; and to know it once is to
know it always, since they never vary. It was Drusus, when his
architect asked how he would have him build his house, who
said, ‘¢ Build it so that every citizen may behold every action I
perform,’’ and the tribune would have found his modern prototypes
in Mr. Roosevelt and General Jackson.

There is no accounting for tastes, and there are those who
prefer Narcissus to Achilles. Evkn Byron declared he would
sooner be a Brummel than a Bonaparte. So, as we have seen,
there lived men, honest though dull, who regarded General Jack-
son as a menace. When he overthrew the Biddle Bank, they
wrung their hands and talked of the disappearance of all that
was safe and sane. One may read it in the diary of that Ameri-
can Horace Walpole, Philip Hone. Chinked in between records
of dinners and masks and receptions and routs and balls, he sets
forth the untamableness of General Jackson.

Philip Hone and the other Tories said that General Jackson
was dangerous, as now a certain similar tribe call Mr. Roosevelt
dangerous. If one, discarding a spoon, had sipped his soup from
the dish, or if he had slaked his ignorant thirst at a finger bowl,
he would have been less tolerable in the polite eyes of Philip Hone
than he who had embezzled the deposits of a savings bank. To
such as Philip Hone the masculinity and the forceful, shagbark
integrity of General Jackson made him dangerous. Perhaps Gen-
eral Jackson's failure to invite the old tufthunter to dinner had
somewhat to do with it, as in our day Mr. Roosevelt offends the
vanity of sundry railway magnates by compelling them to enter the
White House during the same hours and through the same doors
as do Messrs. Smith and Jones and Brown and Robinson and others
of the common herd. In this hour, as in the time of General Jack-
son, that president who really practices democracy makes himself
to certain eyes a peril and a threat. To the minds of some,—and
it sounds like a paradox,—the most dangerous man in a dem-
ocacy is a democrat.

The race, for ages, has suffered from adjectives. We should
have been centuries ahead if, in the beginning, the use of adjec-
tives had been made a capital offense. To say that a man is
dangerous is to give only your conclusion. Men don’t need
guardians; they need historians. Instead of warning a man, you
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should point out the lion in the path and let him warn himself. Instead of
telling him that a president is dangerous, tell him what there is in that
president's record or kind that should teach the fair intelligence to fear
from him a public harm. The phrase, the adjective, is the weapon of the
second rate, and epithet without evidence is oftener the expression of envy
than of any emotion more patriotic

Vilification is ever found limping in the wake of such as General
Jackson and Mr. Roosevelt. Their democracy, their sympathy, the wide-
flung humanity of their interest, their lack of an arctic heartlessness and
their pride without disdain are one and all disturbing to narrowists with
whom heads are but hat blocks, and who, living on the fortunes for which
their fathers worked or swindled, sport a monocle, ape the ineffable, peruse
Burke's ‘* Peerage,’’ and play at caste. Since they know nothing and may
think of less, they fall back on an adjective, and declare every man dan-
gerous who has offended by alarming them.

Should you call a president dangerous, as General Jackson was called,
and Mr. Roosevelt is called dangerous, and then come to a verbal halt, you
infallibly drive one, not in any heat of partisanship, but in a spirit of cold in-
quiry, to put questions. Why is he dangerous ? ls it because he lacks the
support of gold-vampires laying their black plans to suck money from the
veins of the government? Is it because he will not be managed and man-
handled by broken-down hacks of politics ? Is it because he prefers truth to
intrigue, honor to safe disgrace ? Is it because, anywhere and every time, he
resents foreign outrage upon an American citizen, even though that citizen
be utterly humble and obscure ? Is it because he stands among the people,
of and for and by them, despising and defying cheapsters who strike at
public office in the thought of private gain ? Is it because, between Capi-
tal and Labor, he aims at even-handed justice for both, and refuses to be
bullied by either? If you can answer one of these in the affirmative, the case
is made and General Jackson was, as Mr. Roosevelt is, a dangerous man.

When General Jackson went to the defense of New Orleans, he found
the town's wealth and aristocracy against him. They liked kings and
despised republics. A visiting Frenchman of - title murmured against Gen-
eral Jackson, :nd the soldier marched him into exile with two bayonets
at his back. An American aristocrat said that this was an outrage, and the
soldier locked him up. An aristocratic judge issued a writof Aabeas corpus,
and the soldier locked up the judge. /nter arma silent leges. Then the
soldier proceeded to beat Pakenham, and to furnish England with the worst
drubbing of her career. General Jackson, when the lawful, conventional
road no longer ran in a right direction, pushed down a panel of fence and
went cross lots. Thus he invaded Florida, took Pensacola, and hanged
Ambrister and Arbuthnot, while Europe shrieked over violated Spanish
boundaries and the insult to Red Tape.

“*He Was My Kind of a Democrat,” said Mr. Roosevelt, with Fervor

Of similar feather is Mr. Roosevelt's policy concerning the Panama
Canal. He discovers that Germany, France, Russia, England, and the
American transcontinental railways are against him. The temperate zone
in every age has bribed the torrid zone, and he finds himself opposed by
the sly gold of his foes. When Alexander drew his sword and cut the
Gordian knot, it wasn't temper, but diplomacy. So it was with Mr. Roose-
velt. Through double lines of lies, in the face of bribes, in defiance of
Red Tape, he forced the Panama Canal to victory, as on another day Gen-
eral Jackson saved New Orleans, and on still another ended Creek outrages
along the Georgia border.

General Jackson sent his fleet into the Mediterranean, and at the muzzle
of its guns collected from France seven and a half millions that had been
dawdled over and deferred by every president since the days of
Jefferson. Mr. Roosevelt sends his fleet into the Mediterranean
and rescues from Moorish robbers an American who else might
have perished at their hands. Was General Jackson dangerous
because he compelled justice at the tardy, shifty fingers of France?
Is Mr. Roosevelt dangerous when he forces the release of an
American, unlawfully in alien clutch a prisoner? Such things
shock a stock market, but do they shock humanity? They excite
the hatred of Wall Street, but should they invoke the anger of a
reputable Americanism ? .

Last winter, while in talk with Mr. Roosevelt, I asked who,
in his estimation, among the presidents, was the greatest Anerican.

«« Lincoln,’’ said he; then, with a sort of fervor, he added:
¢ Jackson was next.

« He was my kind of democrat,’’ continued Mr. Roosevelt.
**What would have been Jackson's course in this Panama busi-
ness? Would he force the issue and cut the canal?"’

‘“He would have it cut and corded up before this day next
year,’'said I.

“ Precisely!"’ and Mr. Roosevelt's hand smote the table with
such affirmative vigor that it spread visible alarm among the paper-
weights.

Of late, American ears have been treated, from certain home-
made snobs of the sort who think a nod from Europe golden and
marry their daughters to counts and dukes and wish they had n't,
with the information that we have now become a world power.
The phrase is parcel of the cant of diplomacy which, par cxcel-
lence, is itself the science of flubdub and flapdoodle. The ordi-
nary American, misled by his vain ignorance, would have
supposed that we were a world power when we wrested our inde-
pendence from the strongest nation on the list, or when, one
hundred years ago, we beat out piracy in the Mediterranear, or
when, in 1812, we compelled England to cease meddling with
Yankee ships, or when, in 1822, we faced the sd-called Holy
Alliance with the Monroe Doctrine and nailed our glove to the
gates of Europe, or, eight years later, when we forced France
to pay those millions alluded to; wherefore, it is the more kind
for those snobs to bring in their correction of these errors, and
show us how the thing happened as it were but yesterday. What
these weak good people mean is this: It is only of late that Euro-
pean governments, and particularly France and Germany, have
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been cleared of 4 deal of ignorance concerning this country. The thing
was put to me by a Scotch gentleman of education and mental depth, whose
wisdom had been fed by travel. :

«Two things,"" said he, ‘*have happened to your country in the last
handful of years that made and still make a grave impression in Europe.’’

*“ What were they 2"’ I asked.

« One was the Spanish-American War,'’' he returned, ‘‘and the other
is your President Roosevelt.” Then he continued, in explanation: ** When
the trouble with Spain broke out, Lurope was either ignorant of or had
forgotten the lessons of your Civil War. The wise ones, and especially in
Germany and France, argued that your clash with Spain would be a naval
war, and were confident that Spain would hold her own.  They counted
ships and guns; these, after the ‘ Maine' was sunk, were about equally
divided between your country and Spain. As usual with experts of that
sort, they made no account of the men behind the guns.

The President Showed Himself Jealous of American Rights and Honor

« 1t was the nght at Santiago that enlightened them. The Americans
burned Cervera’s Spattiards off the face of the sea in forty minutes. The
fight at San Juan Hill was another eye-opener. Europe's ‘experts,” look-
ing on, said that the hill could not be won without siege guns. The Amer-
icans swarmed up its sides and captured it handily by mob violence.
Then it was that Europe took on an expression of gravity and discovered
that Americans, as fighting men, are, beyond imagination, cold and fierce
and tameless and bold and wise, and not to be lightly defied.

«Then enters upon the scene your President Roosevelt. In divers
ways he shows himself very fair, but still very jealous of American honor
and American rights abroad. He is known, too, as a man of decision and
personal courage,—precisely the stubborn sort that long ago said, ¢Millions
for defense; not one cent for tribute!’ In brief, to a country that was
not to be trifled with was added a chief that was not to be trifled with, and
the combination that has never failed to invoke European respect was
made complete.

“*Your fleet, lately in the Mediterranean, demanding the release of
Perdicaris from those African brigands, was a master stroke. Europe was
impressed; she said, *If they will send the most powerful fleet that ever
passed Gibraltar to the rescue of one poor obscure citizen, what would
they do, or rather what would not they do, if the bone of dispute were
really great?'”’

““And yet,”’ said I, thinking to try my Scotchman's wisdom to a last
expression, ‘‘and yet is n't that promptitude of resentment likely to precipi-
tate a war, some day 7"’

¢« It takes two to make a war,’’ he returned. ‘¢ Since Santiago I think
that very promptness the thing most likely to -insure you peace. No one
invades or insults a trained fighter, at the top of his strength, when it is
known that to do so will mean war to the death. No; I should say that
your record plus Roosevelt renders you, of all the nations on the map, the
one least likely to become involved in war. If your President were timid,
or slow, or wanting in decision, or under the domination of big money
interests that would prefer peace with dishonor to war, there are countries
over the ocean, notably Germany, that would make you trouble sooner
than you think."’

So much for an alien view of a ‘dangerous man.'’ Somewhat in
support of my Scotchman's theories is the story of General Jackson's two
terms. He was another of gunpowder sort whom a spark of insult would
explode. And yet those eight Jacksonian years have never had their match
for serene indomitable peace.

There was a secession plot, the vice president at its head, and
General Jackson crushed it with a toast.

) **THE FEDERAL UNION: IT MUST BE PRESERVED!"’ said he,
and rebellion faltered, secession fell to pieces; for John C. Calhoun
and his fellow conspirators knew that General Jackson would fight.

James Buchanan was one of your peaceful presidents; he
came from the Quaker State, and there was nothing ** dangerous'’
about him. Therefore his régime gave us four of the bloodiest
years upon which the sun has ever shone.

It is a pet theory with Mr. Roosevelt that the public ought
to keep books on every man. Each citizen, he thinks, should
have his account in the communal ledger. He should be credited
with what is good and charged with what is bad in his conduct,
and the balance, either way, should be his standing. Once it was
told in his hearing how a certain gambler, who was locked up in
prison, had fought through the Civil War from Bull Run to
Appomattox, and made a gallant record.

‘“Well,"" said he, thoughtfully, ¢ if I were governor, that
fact would tell vastly in his favor."’

General Jackson was of a like opinion. A delegation of
good people called upon him to urge that General Blank be driven
from the army for drunkenness. General Jackson listened in
silence, and then, drawing down his shaggy brows, observed :—

* Gentlemen, General Blank shall remain where he is. The
gallant services rendered by General Blank in the War of 1812
entitle him, should he see fit, to be drunk for the balance of
his life."” -

General Jackson loved children. 1've seen a letter which
he wrote to his friend Polk in Tennessee when he was in the
midst of his war on the Biddle Bank. )

«'I've got the monster by the throat!’’ cries he, and then his
big steel pen races on furiously for a page, breathing destruction
to the ‘*monster.’”’ The three pages which followed were devoted
to the Polk children, each of whom he knew by name, convey-
ing his love and asking questions as to their health. The day
upon which he wrote this letter, one of the Calhoun intriguers
made a specious call upon him before departing for Charleston.

« Have you any message for your friends in South Carolina ?*’
asked the suave conspirator. )

«Tell my friends in South Carolina,”’ said the grim Jack-
! son, ‘‘that, if one of them so much as lift a finger in rebellion
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against the laws of this country, I shall go down there and hang the first
man [ lay hands on to the first tree I can reach.”

Such are your ¢‘dangerous’’ ones,—all tenderness and iron!

Mr. Roosevelt, like General Jackson, owns a passion for children, and
this has once or twice got him laughed at in an age lacking in magnanimity,
and when selfishness has been raised to the plane of art,—an age when
children are found fault with for being young and the aged for being old.

General Jackson was a president without a secret; Mr. Roosevelt also
holds to the belief that the government should have but two keys,—one for
the treasury and the other for the jail. This inability to be furtive is the
commonest trait of the breed of the battle-ax, which blows a bugle and
attacks at noon. A republic should class it high among the virtues, for
secrecy has ever been a serpent whose frequent victim was the liberty of man.

General Jackson never forgot and never failed a friend. Aaron Burr
had shot Alexander Hamilton; he had been tried for treason; it was politi-
cally fashionable to pass him by. But Aaron Burr had been General Jack-
son's friend, and the memory of that friendship was not to perish on the
hillside of that president's regard. This came home to high-flying metro-
politan politicians when it was found, after General Jackson's inaugural, that
no one from New York could get an office who was n't hall-marked with the
approval of the little, bent old man in Reade Street whom they had been
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dare take to'him so much as a ten-dollar fee while he lay beneath the frown
of Willoughby Street.

Days ran into weeks and weeks into months, and times became worse
and worse with Peter Kelly. Then he grew ill, for it broke his heart to see
his wife and children starve. A priest wrote the first word of it to Mr.
Roosevelt. The note ran:—

* Your friend, Peter Kelly, is sick, and on New Year's Day he and his
little ones are to be turned out of their house.”’

Mr. Roosevelt—he is not rich,—sent five hundred dollars.
went to see Peter Kelly, who was very low.

The Reform forces had just won the fight for the mayoralty of Brook-
lyn, and planned a virtuous celebration. Mr. Roosevelt was asked to
make the principal oration at this festival of Reform. The white new
mayor and the rest were there; Mr. Roosevelt began to speak at eight
o'clock. He told them of Peter Kelly,—of his illness, and of their
neglect of him. They had left him to be slaughtered by the boss whom,
for their interest, he had defied. He was a man of courage, of purity, of
brains; he had lost all, and what had they done for him? Mr. Roosevelt
criticised; he did not congratulate; he told them of their callous ingratitude
to Peter Kelly, and sent the words home like javelins. The gentlemen of
Reform became conscience-stricken; the new mayor arose and said that on

Then he

so diligent to despise.

Mr. Roosevelt, as did Gen-
eral Jackson, possesses a friendly
memory. Mr. Roosevelt was born
to slay bosses just as St. George
was born to slay dragons. When
Mr. Roosevelt was in the legisla-
ture he raised the standard of re-
volt against the bosses; his cry
was, ‘ Honesty and public right!"’
Among honest men who followed
his leadership was Peter Kelly, a
Democrat from Brooklyn. This
was of a day when Willoughby
Street ruled Brooklyn, and hon-
esty was punished with death.
Peter Kelly, at the end of his
term, was politically destroyed.
Then Willoughby Street went far-
ther, and, when Peter Kelly
sought to practice law, no clients
would go to him. No man would

What Japan Hopes to Accomplish

KENCHDO

SUYEMATSU

[Japaness ex-minister of communiocations]

WF, Japanese know

that in this war

against Russia we are

fighting a stronger na-

tion. We do not deceive

ourselves as to the truth

that the Russians have

many more soldiers and

more money than we

have. But we have been

compelled to fight. We

are making a stand for

national existence, and

we base our hopes of

success upon the impos-

sibility of Russia’s bring-

ing to bear upon us at

any one time more thana

fraction of her strength.

The problem of the

transportation and main-

tenance in Manchuria of a great army will be a very serious

one for her, while it will be comparatively easy for us, with

our country near at hand. We aim to tear up sections of the

Siberian Railroad, and thus break the direct connection

between Russia’s bases of supplies and the front. Though

our successes at sea have already been very encouraging,

we expect to gain much greater victories on land. e

have spent much more money and devoted much more

attention to our army than to our navy. Moreover, every

one of our soldiers is a patriot who goes forth to battle

with the dominating idea that there can be no greater

honor than to die fighting for Japan. Our religion and

national sentiment is such that” most of our men are not

only willing, but eager, to sacrifice their lives in what we

regard as a holy cause. Because of this feeling they want

to be assigned to the most dangerous posts. For example,

there has been a great demand for places in the very per-
ilous torpedo-boat service.

It has been said that our cavalry is defective,and unable
to cope with the Cossacks. These reports in - o way shake
our confidence in this branch of our army. They are
based on inadequate information. For some time we
have been very quietly experimenting and working with
the cavalry, and one of the important facts we have made
sure of is that our horses, though small, will show much
more traveling power and general endurance, on much
less food, than will the big horses of the Russians. Great
numbers of our men are being rapidly trained as cavalry-
men, and we are confident that they and our little horses
will bring developments that will surprise the world.

All of our leading army officers have been educated in
England, Germany, and France, and events will prove
that they have learned their lessons well.  We greatly re-
gret, of course, that there have been hostile expressions
against us in France, but we feel reasonably sure that
these will not result in an alliance between that country
and Russia, because they have no deeper root than the
circumstance that a large amount of French capital is in-

vested in the land of the czar. The people of France, as
a whole, we believe, are not unfriendly to us. Certainly
we are not as yet unfriendly to them, but if the French
should turn against us,they could never land on Japanese
territory. ‘They would be compelled to come by water,
and there is nothing of which we are more confident than
that our navy is enough stronger than the French to
sweep their ships from oriental seas. Besides, our treaty
with Great Britain provides that she shall come to our aid
in case of an alliance such as is talked of between France
and Russia.

We would not expect, in such an event, any assistance
in arms from the United States,but we look to your coun-
try always for moral support and sympathy. We regard
the United States as our chaperon among the nations of
the Western World, and, when we get into trouble in the

‘'ment.

the morrow he would give Peter
Kelly a position. The new mayor
was a faithful soul, and did his
best. Mr. Rooseveltreceived word
from him nextday. It said:—

¢« Peter Kelly died last night
at half past eight.”’

While Mr. Roosevelt was
telling his story, Peter Kelly was
dying; he had passed away when
the message arrived.

Roosevelt and Jackson, Jack-
son and Roosevelt, there you have
them in a pattern as hit-or-miss
.as was your grandmother's rag
carpet! Itis from such wood the
world carves its heroes and its
martyrs. No, there hides noth-
ing of contradiction in the terms;
a martyr is only a hero who fails,
and a hero only a martyr who
succeeds.

society to which you have introduced us, we instinetivel
turn to you. While we have been to school for-our mili-
tary lessons more in the Old World than in America, we
have learned civil administration from the United States.
Our foreign minister and our minister of commerce are
graduates of Harvard University, and numerous others of
the most powerful leaders in our kingdom received the
greater part of their equipment in your country. Though
our forms of government are different, we feel that a
greater congeniality, if the word may be used in this con-
nection, exists bctweendjapan and the United States than
between our people and any other.

There has been much talk of the ‘‘yellow peril,’”" but
this is nonsense. I can say for Japan that she has no de-
sire to intrude in any way upon other nations. Such
aggressions are not in accord with our national tempera-
As to pur relations with China, we have given the
leaders of that people specifically to understand that in
this war we want them to keep off. Marquis Ito fears
that, if China should become involved, her ignorant
masses would confuse the Russians with the rest of the
western world, and would show hostility toward our
friends. We are afraid that China would commit blun-
ders that would react against us. Itis not ourintention to
seek territorial aggrandizement, if we win in this war.

HE world has many golden gifts 'tis eager to bestow
On enterprising mortals who are not too sly or slow
To step right up and win their share of prizes when
they can,
But, oh! the world's too busy, quite, to seek the
absent man.
And those who mean to do so much next week or
month or year,
Away off in some misty clime, instead of ncw and here,
May some day rouse themselves and find a score of
them have not
As much true ¢¢ get there’’ as has one brisk ¢¢ Johnny-
on-the-spot.”’ '

When shy Miles Standish sought to win the fair
Priscilla’s hand

By courting her by proxy, 'tisn’t hard to understand ;

The comely Plymouth maiden said she really would
prefer

John Alden, who possessed “he spunk to come and
speak with her.

¢¢ Absence makes

The heart grow fonder "’ must be classed with those
absurd mistakes

Which blunt, slang-using folks would say are all a bit
of ““rot;"’

The chup that wins the lady is the ¢¢ Johnny-on-the-
spot.”’

“JOHNNY-ON-THE-SPOT” nixon, warerMax

That old, oft-quoted piece of fudge which says that

+ The men who framed our nation fought against tre-

mendous odds ;

They never could have won had they been slow, weak-
hearted clods.

Each mother’'s son of them seemed glad to risk his
precious neck ;

Wherever duty called him, there it found him, right
on deck. :

Brave Washington was at the front, his country’s
course to guide,

With Adams, Franklin, Jefferson, and Hancock at
his side.

To proxies could have done the work for that immor-
tal lot

Whose every man was what you'd call a ¢ Johnny-

on-the-spot.”’

In love or war or politics, or whatsoe'er you will,

The wiser man is not the one to send a boy to mill 5

Oh, no! he takes the grist himself, and, like a pru-
dent man,

He makes the miller give him back the best return
he can.

And ¢“ genius,” properly defined, so sages all declare,

Means being at the proper ¢ when "’ just at the proper
¢¢ where ;*’

So, of the many varied gifts the gods to men allot,

The rarest ones are sure to fall to ¢ Johnny-on-the-

spot.”’
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DIPLOMATIC MYSTERIES

IV. — Oriental

Machiavelism

in Europe

The Mighty Force of Secret Agents Employed by
the Sultan of Turkey to Watch International Affairs

VANCE THOMPSON

[Compiler of “The
A LTHOUGH all the governments deny it, there is not a government under

which a cabdinet noir does not exist and has not existed since letters
were written. At Washington, as at Berlin and London, no correspondence
of importance escapes this administrative inquisition. In spite of all de-
nials, every government maintains a dark chamber in which letters are
opened and read, before being sent on to their destinations. In the tur-
moil preliminary to the Spanish-American War, a secretary of the Spanish
legation at Washington discovered this to his cost. Without the cabines
noir, the secret police could hardly exist. Through it the chiefs are enabled
to spy upon their agents, who are recruited in all ranks of society, and paid
in proportion to their standing and services. It is, however, in politics
and diplomacy that the cabinet noir works most actively. Often it is of
supreme importance for a nation to know the instructions sent to this am-
bassador or that, and the contents of his dispatches. Of course these com-
munications are in cipher, but for the caéinet noir there are no cryptographic
mysteries. Even cipher can be read. Documents of very great importance
are sent by diplomatic couriers and ‘‘king's messengers,’’ but this is ex-
ceptional. In the papers which have thus been stolen, read, copied, and
preserved in the secret archives of the various states, lies the real history
that will some day be written. Bunau-Varilla's letters—filed away in the
cabinets noirs of Paris and Washington, —will some day shed a mocking
light on the recent occurrences at Panama, and many another historic event
will take on an unexpected color.

The Cretan War Was Fought by Innumerable Agents and Political Spies

Never, perhaps, did the cabinet noir work more diligently than a few
years ago, when all the great powers intervened in the affairs of Crete.
Many and diverse interests were at stake. England, France,and Italy, though
ostensibly working together to redeem Crete from Ottoman misrule, were
suspicious and distrustful allies; Russia, as usual, was in doubt and igno-
rance; Germany was for the sultan, and so, while the ships of all nations
lay off the Cretan shore, the real battle was fought by innumerable agents
and spies in the dark underworld of politics. Insurgents were bribed
first on one side and then on the other; spies were outplayed by subtler
spies; ally betrayed ally. That out of this coil freedom came to Crete was
due to the doggedness of one man,—that stout French sailorman, Admiral
Pottier,—to him and an efficient cabinet noir. Against him were the two most
autocratic rulers in the world of to-day,—the theatrical German kaiser and
the dark and bilious little man who, from the heights of Yeldiz, glooms
over the Ottoman world,—William II. and Abdul-Hamid Khan II.,—the

De Blowitz Letters”]
strangest pair of friends that one can imagine. Nor could any one have
foreseen their defeat.

One by one Turkey has lost her great and beautiful provinces in
Europe. By force or duplicity they have been taken from her,—the Dob-
rudja; Montenegro, Servia, Roumania, Bosnia, Herzegovina, Bulgaria,
Roumelia, and Crete. The Turk is a good fighter. Wherever you, find
a Mussulman, you get courage of a sort. Probably no other modern man
has so much of this fine semibarbaric quality, but with it all the Turk
has diplomacy of an extremely shrewd kind. He is silent and patient; his
is the diplomacy of ¢ Yes.”" If he is threatened, he says ‘' Yes;'" if he
is coaxed, he says ‘*Yes,'’—and bides his time. To the modern spirit of
Europe, he opposes a dull and terrible force of inertia. Had it not been
for this, the somber genius of oriental despotism would have perished long
ago. Promising everything, always saying ¢ Yes,'’ but never yielding,
the Turkish Empire has maintained itself against the aggression of the
entire western world. Its power, however, is not alone at Yeldiz, where
the little sultan broods darkly; nor in the imperial divan; it goes wherever
goes the Mussulman. Every Turk is an agent of the palace and the porte.
His patriotism and his religion are one. Wherever he may be he faces the
East; you see him in the streets of Paris, hawking sweets, humble in his
fez and dirty stambouline,—he is a servant of the porte quite as much as
Djevad-Pasha. Mussulmans swarm in every European capital. They are
students of law and of medicine; they are merchants and costermongers;
they are bankers, or laborers of the lowest sort; but, one and all, they are
active agents of Abdul-Hamid. These suave, dark, fat, little men burn
with a fire beside which all other fanaticism is pale. It matters not whence
they have come,—those of Africa as of Asia, of Constantinople as of Mo-
rocco, the sedentaries and the nomads, the citizens who pray in marble
mosques or the caravan folks, who, crossing the desert, kneel at the hour of
prayer and make their ablutions in sand; wearers of the turban or the fez;
those who carry yataghans in their girdles or those whom you see (suave,
inexplicable, accomplished,) in the schools of London, Berlin, or Paris,—
all of them are dominated from afar by the imperial divan. Most of them
are unaccredited; few of them are paid; yet no other country has so faithful
a diplomatic corps, or one so accomplished.

One Turkish “Diplomat” Stole Important Political Papers in France

I knew a prefect of the isles. He was as honest a Turk as one can
imagine, a man of western culture, and gentlemanly ideas of honor. He
had made his début in the reform party of the Young Turks. He was a
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partisan of liberalism. He dreamed of a new Turkey,—with a constitu-
tional government and a European kind of administration. He had literary
talent, and won a reputation as a thinker and writer. At one time he was
governor of Scio, but finally he was banished for the crime of advocating
reform. He went to Paris and began an agitation against Turkish misrule.
Many statesmen befriended him. Among others was M. Hanotaux, the
minister of foreign affairs. Between dusk and dawn, one night, our Turk

fled from France, carrying to the sultan the news of French intervention in -

the Cretan affair. He had stolen important papers, and would not have hesi-
tated at murder; yet he was an honorable Turk,—an unaccredited diplomat.
Such were the men who watched in Europe, while the sultan was damping
down in blood the Christian insurrection in Crete.

All Things Work together for Him Who Has Goods for the Unbeliever

It need hardly be said that the Cretan insurrection of 1897 and 1898
—Ilike that in Macedonia to-day,—was f»d and fanned by the outside pow-
ers. The Cretans suffered quite as much from their saviors—the marauding
Greeks,—as from their Turkish tyrants; they were harassed alternately by
Christians and Mussulmans. Europe had no desire to put an end to this
disorder; it was an excuse for uitimately seizing the province. Each of
the great powers was aiming to secure a preponderating influence in Crete.
Germany alone was an exception. She ranged herself on the side of Turkey.

The real interpretation of modern history is to be sought in economic
facts. Germany's way to the Near East, where a profitable market for her
products may be found, lies through Macedonia; already her railways bind
Hamburg to the Levant. She was bribed by Macedonian concessions to
aid the sultan in his attempt-to hold Crete.

In the meantime the outcry against the ‘¢ Turkish massacres'’ was loud

in Europe. I do not mean to deny the reality of these outrages. I have
been too close to them. I would only point out that, in our materialistic
age, all things work together for him who has goods to sell to the unbe-
liever. The native Christians were in revolt against the Turkish governor.
The Mussulmans—on an order from Constantinople,—retaliated in kind.
The beys announced a general massacre. for May; many Christians were
killed; many Christian villages were sacked; placards everywhere called
the Mussulmans to the holy war; at Sitia, at Candia, at Hierapetra, and at
Retimo the killing went merrily on. The Turks held the towns. In the
interior the Christians marched to and fro, killing unbelieving old men,
women, and children. Greece sent a little army, under Prince George, into
the country. Then France aroused herself. Admiral Pottier was sent to
Crete with orders to do what -he could to stay the shedding of blood and to
alleviate the sufferings of the natives. He was distinctly instructed not
to interfere with the ‘* domination of the sultan.”” The other nations were
equally indifferent to the Cretan aspiration for autonomy. The kaiser an-
nounced—in his excited way,—that any interference with the sultan’s au-
thotity in Crete would be ¢‘the prelude of a European war.’’ He would
not, he averred, ‘‘remain inactive in the
face of this spoliation.”” So, confronted
by this declaration, England hesitated to
aid the Greeks in their attempts to annex
the province. The defeat of the Greeks
in Thessaly put an end to that project
forever. Crete fell back into anarchy,
the two races murdering each other with
the usual ferocity and fanaticism. Of all the
foreign admirals, the only one who aided
Admiral Pottier in his attempt to secure
peace was the Italian, Canevaro. He,
however, was hampered by his instructions
from Rome, where the German and Turkish
agents were extremely active. Hanotaux,
then French minister of foreign affairs,
was merely a lackey of the sultan. Virtu-
ally, Admiral Pottier stood alone. Hehad
only two ships, the ‘’Chanzy’’ and the
“Suchet;’’ he had only a few men, but
he managed to enforce order, to expa-
triate the more bellicose Turks, and to
disarm the Christians. He set about or-
ganizing a free government for Crete.
This was the situation- when the two
autocrats—he of the East and he of the
West,—made their last effort to recapture
the lost province. It was an able plan.
The man to whom it was intrusted was
better able to carry it out than any other
in the Near East, and he came within
hailing distance of success. This man was
Djevad-Pasha, formerly grand vizier of
the Turkish Empire.

The Diplomacy of “ Yes " Prevailed There’

It was in July, 1897, that Djevad-
Pasha arrived in Crete. He went osten-
sibly to take command of the Turkish
troops and superintend their removal. He
had with him a great train of attendants
and a bulky treasure chest. He was ex-
cessively friendly to the foreign admirals.
No man could be more amiable. He
had been bred in Europe. He spoke French like his native tongue. He
knew English and German. Atthe dinners he gave to the foreign represen-
tatives he talked of nothing but peace, of the sultan’s acquiescence in the
plan for the autonomy of Crete, and of his own honest good faith, In the
meantime his agents were scattering money broadcast. The Christians
took the sultan's money, but remained faithful to their pact with the ad-
mirals. The Mussulmans, more honest, committed the murders for which
they were paid. From Thessaly little bands of Turkish soldiers filtered into

In the papers that have been stolen lies future history

SUCCESS

Crete. A Turkish fleet, cruising in the Archipelago, went to visit the Cretan
ports. A division of old cruisers, flanked with torpedo boats, crawled out of
the Dardanelles and crept on to Scio. The admirals threatened to fire on
the fleet if it should appear in Cretan waters. Djevad smiled; the cruisers
remained at Smyrna. Djevad was quite entitled to smile, as the transports
which were smuggling in the real Turkish troops, were coming and going
—innocent-seeming merchant ships,—from Tripoli and Anatolia. By
August he felt that he had all the men he needed. Within a few weeks he
had recreated a Turkish army and organized the Mussulmans throughout
the province. In every mosque, in every café of the Turks it was whis-
pered that the ‘- Master of the Hour' had come,—he who should drive
out the infidel and avenge Europe’s insult to the Commander of the Faith-
ful. Yet so quietly was this prepared that not a rumor reached the great
powers. England, busy with her march on Khartum and making ready for
Fashoda, withdrew most of her ships and recalled her admiral. Against
fifty thousand Mussulmans in Candia she had only four hundred men. The
Austrians deported the Italians and the Russians were ordered home. The
Turkish policy of promising everything—the diplomacy of ¢ Yes,''—had
prevailed in every capital in Europe. The only exception was Paris. There
Hanotaux had fallen from power and in the confusion Admiral Pottier was
not recalled, but was left, indeed, to his own devices. What he did was
to make himself the ruler of the province. In a free-handed oriental way
the old French sailorman assumed the powers of a governor and judge, in
matters military and civil, and he was quite convinced that he had pacified
the country and prepared it for self-government. The months went by while
he dwelt in this illusion. The Turkish conspiracy spread everywhere, and
was ripe for action; it awaited only the word from Constantinople, and Con-
stantinople awaited the order from Berlin.

The Crafty Sultan Knew well how Europe Punishes Unaided Fanatics

The master of Turkey is a wise man and timid. Better than any one
else he knew the vengeance that Europe would take, should he—without
aid or ally,—let loose upon Crete this new and remorseless war of fanati-
cism. Wise and timid, he had brought the fantastic German kaiser round
to his side. William 11. set out upon his spectacular tour of the Orient
and the Holy Land.  Vith theatrical splendor, gloriosissimus, with the gilt
crown of Charlemagne and a marshal’'s baton, the kaiser journeyed on in
a cloud of police protectors. This meeting with the sultan was as curious
as any other in modern history. One was timid, melancholy, feline, and
patient; the other, a fattening man of middle height, with heavy brows, a
large mouth, and blue eyes, full of indecision, arched over by reddish eye-
brows,—an impulsivist, talker, and player of parts, with all a player's van-
ity and susceptibility; the one a ruler, in spite of his physical cowardice,
and the other a king of the footlights.

Preserved in Paris are what reports of this ihterview have filtered
through the leaky mails into the cabinet noir. Humble, patient,and furtive,

the master of the East listened, while the
western monarch thundered. Always he
dilated on his great idea, —the drany nack
Osten,—that onset to the East of German
imperialism. Always the sultan said
**Yes,''—yielding at every point, granting
every demand.

Then he paid him the highest honor
in his power.

It was a high honor, indeed: he sent
the former grand vizier, Djevad-Pasha, to
accompany the kaiser in his journey in
Syria and the Holy Land.

Just before the two monarchs parted,
the sultan spoke of troubled Crete. He
asked his good friend to visit the province,
and, having judged the situation, to give
his imperial advice. No request could
have been more tempting. It was the
emperor’s foible to give advice,—on every
topic, from the hang of his wife's dress to
the relations of capital and labor, from
religion to the make-up of his court players.
He accepted the invitation.

The Kaiser Decided to Go “Incognito™

William II. is not a man to do any-
thing simply. He has an instinct toward
dramatizing life. The mysterious Orient
was round him like an atmosphere. He
determined to go to Crete éncognito,—he
would be Harunal-Rashid, spying out the
land, darkly disguised. Of a surety, he
had an admirable Mesrour in the wily
pasha who had been vizier.

This was to be a mighty secret.

The kaiser had yet to learn that in the
modern world there are no secrets.

For awhile, however, nothing was sus-
pected. The Turks in Crete were darkly
organizing war; the foreign admirals were
lulled to sleepy confidence; in the open
air, under an umbrella, the old French
sailorman sat in oriental wise, dispensing
justice and ruling the quarrelsome little province. He, no more than the
foreign offices of Europe, knew that Crete was a powder mine. He, like
the others, was drugged by the diplomacy of ** Yes."’

In Crete, as in other portions of the Turkish Empire, the European
governments had established their own postal system. One common mail
bag served to transport the letters of the various consuls and representatives
of the western states. It was usually dispatched by way of the Austrian
railways. In this international post office every government had its spy.
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Usually this interesting person was
an Albanian, a Greek, or a Jew of the
Levant. The French spy was an Ar-
menian, a great coward, but consumed
with a money-hunger that forced him
to take extreme chances. Now, there
was a heavy reward for copies of the
German correspondence, whichusually
passed through the hands of an Alba-
nian #awass, a fire-eater and man-Kkiller.
The Armenian took his life in his
hands every time he approached this
truculent servant of Germany. Like
many other Armenians, however, he
had craft and no conscience. One
night the Albanian drank coffee with
him—that historic Turkish coffee in
which sugar is replaced by the sweet
root of bou-nefu,—and so fell asleep
and died. His papers were brought to
the migratory cabinet noir, which
accompanied the French command,
and there deciphered. One dispatch
seemed important. It was so short
and dark that there was evident weight
in it Taken out of cipher and read
en clatr, it said: « The date has been
changed to November thirteen.”” That
was all.

Why Had the Date Been Changed?

To the old French admiral, dis-
pensing justice on a broken divan in
the open air, this document was
brought. He read it and mused.
What date had been changed to
November thirteen? There was only
one date of importance. That was
November fifteen, upon which day
the last of the Turks was to be dis-
embarked from the Cretan land,—
Crete, free forever from the sultan’s
rule, was to receive autonomy. On
that day, too, the German kaiser, ac-
companied by Djevad-Pasha, was to
arrive at Khania in the ¢ Hohenzol-
lern.’” Was this the date to be
changed? The old sailorman pon-
dered. He could make nothing of it.
So, being a man who had sound in-

phernalia are closely gnnrded'. Abdul-Hamid 11. now has the nppe-nnnce of an old
man; he is bent with age and suffers from hallucinations and disease. In his
palace he generally wears a loose dress, as pictured by Mr. McCormick on page s47.
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the German cruiser appeared on the
shorea-wild tumult broke out in the
town. The Turks poured out of their

Vv houses, crying, ‘*God is great!'' and
firing at random. Djevad and his
companions started toward the town.
Admiral Pottier intercepted them be-
fore they had gone twenty steps. He
stopped the pasha, whom he knew of
old.

A European War Was Prevented

««This is no longer Turkish ter-
ritory,”’ he said, ¢ but I shall be glad
to entertain you aboard my flagship."’

*“Am [ forbidden to land?'’ the
pasha asked.

“Yes, both you and your com-
panions,”’ Admiral Pottier replied.

The German officer to whom the
others showed such deference stepped
forward.

“In whose name,'" he asked,
abruptly, ¢“ do you assert such author-
ity 2"’

“In the name of the council of
admirals,”’ the old sailor said, and
bowed, as he added, ‘* your majesty."’

He with his arm in a sling was
William of Germany. He had kept
his promise to the sultan, The evac-

" uation had been delayed until his ar-
rival. His coming was the signal for
a long-prepared revolt which should
demonstrate to him—and, with him
as a witness, to Europe,—that the
admirals had failed to establish order,
and that unpacified Crete was still
Turkish at heart. It was to be a
Turkish triumph of which the kaiser
should be at once the witness and
the accomplice.” Already the Turkish
soldiers were pouring over the sides
of the transports in the harbor. In
the town the clamor was spreading.
The old admiral summoned Chevallier
and his eight men.

«¢ Escort these gentlemen to their
boat and see them aboard the ¢ Her-
tha,’ '’ he said.

stincts against crime, he arrested the
Armenian for murder, and waited. "
One thing only he could do. That was
to hurry on the evacuation of Crete
by the Turkish soldiery. The evening
of November twelfth, he saw the last
of the Turkish troops aboard the
transports, which were to raise anchor
at dawn. Of the Turkish guerrillas
who had filtered in from Thessaly or
had been smuggled in by merchantmen
from Smymna and Tripoli and Ana-
tolia, he knew nothing atall. The town
seemed quiet enough. To be sure,
the great mosque was thronged, but
fanaticism ran no higher than usual
Always, when a Mussulman turns
his face to the black stone which is
circled with a silver disk, his fanaticism becomes ecstasy; his ecstasy, mad-
ness. As he was passing the mosque, he heard the #man wail his ‘¢ Bis-
millak /'’ Out of the silence and mute adoration he heard a great cry
arise,—** Alla Akbar/’'—a multitude of voices crying, ‘“God is great!’’
But the old admiral did not dream that this was the prelude of a holy war,
—the preparation for a bloody dawn of massacre and treachery. He went
his way unperturbed. Came the morning of the thirteenth. At an early
hour Admiral Pottier was informed by the consul of Germany that the
German crusier, ‘“ Hertha,’’ would ,arrive in the roadstead of the Sude that
afternoon, but that the ‘* Hohenzollern,”’ upon which was the emperor,
William II., would pass at a distance, and without pause; the kaiser, he
added, had decided not to touch at a Cretan port.

The Appearance of Six Men from a German Cruiser Caused a Tumu't

Meanwhile the day wore on and the Turkish transports did not depart.
Hussein, whom Djevad had left in command, promised always, smiled,
and procrastinated. In the town the Turks gathered everywhere in little
groups. The Christians, though they had not given up their arms, had
broken up their military organization. There was really no power that
could oppose a Turkish outbreak. Admiral Pottier had with him exactly
-eight men and two officers, the captain Dupourqué and the lieutenant
Chevallier. It was with this power that he—the representative of the admi-
rals of allied nations,—held Crete that day.

Late in the afternoon the ‘“Hertha'' dropped anchor in the harbor.

" Since daybreak the Turks had watched for her arrival. Six men came
achore. One of' them, portly and smiling in fez and stambouline, was
Djevad-Pasha. Another, who wore his left arm in a sling, was treated with
extreme deference by his companions. Under the guns of the German
cruiser they strolled to and fro along the strand. The ‘* Hertha'' fired no
guns; no signal of any kind had been given; but when the six men from

In the folds of the dress are several p
sultan is in daily fear of assassination and goes among his ministers, family,
and servants—the very people who are supposed to guard him,—armed as with a
small battery. He is. perhaps, the most despotic and unrelenting ruler_in the
world. A nod of his head signifies more than any written law of his empire.
Gladstone called him “The Great Assassin.”” George Dorys, a son of the late
Prince of Samos, one of the sultan’s ministers, gives the following pen picture of
him in his book, *“ The Private Life of the Sultan of Turkey:’—¢ Abdul-Hamid
has never attempted to better his country. On the contrary, he has done everything
for twenty-five years to ruin it. He stifled the budding liberalism which might be
for his people a resurrection ;- he cut the throat of its independence in the cradle,
seized power by intrigue, kept it by force and cunning, and concentrated it by
violence. He has paralyzed patriotism, gagged truth, and put in chains independ-
ence of thought and conscience ; he has massacred entire populations of his empire,
parts of which he has also traded over to the foreigner. And, busy only with
strengthening the throne, on which he has promised himself to remain at all costs,
he has drawn the elements of his oppressive power from favoritism, espionage,
ignorance, administrative anarchy, tyranny, cruelty, and corruption, and from
every form of iniquity, violence, and injustice.”

, each .a tiny pistol, for the

The kaiser looked at the eight
marines; then he looked at Djevad-
Pasha; without a word he turned on
his heel and marched back to the boat;
the others followed. When they were
safe aboard, the ‘* Hertha'’' weighed
anchor and sailed away. The Turks,
confused and sullen, returned to their
ships or houses. Admiral Pottier, with
his eight marines and two officers,
quieted the town. So came one of
the prettiest conspiracies in modern
history to naught. Had Djevad-Pasha
reached the town and assumed com-
mand, nothing could have stopped
the Holy War; had the kaiser been
present,—and, as the sultan intended,

: by his very presence been made an
accomplice,—war would have been loosed in all Europe, and Turkish di-
plomacy, working darkly in the tumult, would have held Crete and re-
covered, it may be, more than one lost province. All that was prevented
only by the dogged decision of one man,—the stern old sailorman who did
not hesitate to put the kaiser himself under arrest.

Admiral Pottier was not rewarded. He died last year. He was in

. command of the Mediterranean squadron when I saw him at Marseilles, a

few months before his death. A crusty and modest old man, he would not
talk much of the great events in which he had figured.

«Had my Armenian,”’ he said; ‘‘not secured that letter, I should not
have forced the Turkish troops to embark before the fifteenth,—and the day of
the thirteenth would have had a different ending."’

««1 trust that he was properly rewarded.’’

«He was,”’ said the admiral; ‘‘they tied a greased cord around his
neck and pulled on the two ends.”’

Thriftier or more fortunate, the kaiser secured a more profitable re-
ward. If you will look at a map of Turkey, you will see that Macedonia
is, for Germany,—essentially a land power,—the doorway of the Levant.
You will see that the two great German railway routes from Hamburg and
Frankfort converge at Budapest, and, trending thence toward Constanti-
nople, pass through Macedonia. This great highway of trade, still uncom-
pleted, is the payment for William's darkling visit to Crete.

[The October installment of Diplomatic Mysteries will deal with the intrigue
which led up to the death of Felix Faure, President of France. It is a thrilling
story of big and little stratagems and secret artifices, revealing the manner in which
the plot was formed and carried out. It isone of the darkest and most astounding con-
spiracies in the history of politics,—not only of France, but of Germany and Italy. That,
in the heart of the worid’s civilization, the sovereign of an enlightened people should be
taken out of his palace, killed and brought home dead, is remarkable; when that man is
Felix Faure it is dramatic. This will be the first time the story has been told, and
all those who took part In the plot to do away with M. Faure are living.—The Editor)
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GQUPERFICIAL observers of present political conditions, which too often

disclose local leadership to be in the hands of selfish men who use the
power thcy possess to accomplish results hostile to the public interests,
frequently assert that there is no opportunity for the educated, thoughtful,
unselfish,and independent man in politics; but, if such persons would only
sound the depths of political history, the fact would be revealed to them
that, whenevcr a great question of public importance has arisen, it has been
presented and championed through the press and on the rostrum by the

educated thinkers of the country, who, for the time being, are the real leaders, -

and under whose banners the organization leaders hasten to marshal their
forces lest their power shall be overthrown by the impelling force of an idea:
for the power which an idea possesses to move the people is no less now
than it was in the time of Henry III of France, when his cousin, the Duke
of Guise, was urging him to bring about the formation of a great Holy Union
to combat the forces of the Huguenots. The king regarded his army as
quite sufficient protection. The duke, however, is said to have pointed out
that, in as much as men are visible and mortal, they can be attacked and
subdued by force; but, said he, ¢* Ideas you can not oppose in that way, sire.
They glide unseen; they penetrate; they hide themselves, especially from
the sight of those who would destroy them. Hidden in the depths of the
soul, they there throw out deep roots. The more you cut off the branches
which imprudently appear, the more powerful and inextirpable become the
roots below. An idea, sire, is a young giant, which must be watched night
and day, for the idea which, yesterday, crawled at your feet, to-morrow will
dispose of your head. An idea, sire, is a spark falling upon straw. There
is need of good eyes to discover the beginning of the conflagration; and
this is why, sire, millions of watchers are necessary."

Civil Service Reform Proves the Power of Educated Men in Politics

It has often happened in the past, and in the future will continue to
happen, that organized forces, under the leadership of individuals having
for the time no more lofty ideal than their own personal advancement or
that of some of their followers, are made most effective instruments for the
accomplishment of results wholly foreign to the leaders’ purpose and often
hostile to their desires. This is well illustrated by the fortunes of civil
service reform, the principle of which, by the way, early found expression
in a letter by President Jefferson, dated July 12, 1801, which was in reply
to a committee of merchants of New Haven, who had protested against two
appointments made by the president, and in which, after stating in sub-
stance that the members of his party had been excluded from office and
expressing regret that difference of opinion had been deemed sufficient to
interdict half of society from the rights and blessings of self-government,
he concluded as follows: ¢ But their total exclusion calls for prompter cor-
rections. [ shall correct the procedure; but, that done, return with joy to
that state of things where the only questions concerning a candidate shall
be, ‘Is he honest? Is he capable? Is he faithful to the constitution?’”’
Many years later a movement in the direction of civil service reform was
instituted by students of political affairs, who were not affected by the ques-
tion whether two great political parties were fairly represented in the
public service. The leaders in that movement, which included many
thoughtful, unselfish, and public-spirited citizens like the late George
William Curtis and Dorman B. Eaton, who believed that the public service
would be greatly benefited by permanency of tenure and selection because
of fitness, rather than because of caucus efficiency, entered upon a systematic
campaign of education having for its purpose the upbuilding of a public
sentiment that would command the necessary legislation to establish on a
firm basis such a system of civil service as the public needs require.

It Was Advanced Leadership That Demolished the Notorious Tweed Ring

They were denounced as cranks by the organization leaders of both
parties, who laughed at their arguments and attributed to them personally
no higher motive than revenge for lack of desired organization recognition.
But it was all in vain; for the scheme had merit, and belief in it, under a
vigorous, skillful, and persistent presentation of the reasons for the reform
proposed, soon took possession of the public mind, and, when the fact was
discovered, the organization leaders of both great parties struggled to make
such appropriation of the idea as would win the support of the multitude
that had come to believe in it. The result was favorable legislation, which
has progressed along™ the lines laid out by the original promoters, but
to a far greater extent than was advocated by them at the very outset.

Many instances might be cited in which educated men of energy have
initiated and led movements against forces organized
under the leadership of strong men in both parties for the
purposes of gain at public expense, and those movements
have resulted in the almost undisputed leadership of the
educated initiators, with great offices entrusted to them
by the people as a reward for their distinguished services,
and also instances in both state and nation in which men
have achieved the highest official station because of their
having championed measures that met the approval of a
majority of the people.

I invite your attention to a few of the more re-
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markable instances in each class, such, for example, as the great struggle in
the city of New York in 1871, under the leadership of Samuel J. Tilden,
which resulted in the overthrow of the Tweed Ring and released that great
city from the clutches of an organized band of plunderers. Thus was the
foundation laid broad and deep for his election as governor in 1874. Both
his nomination and election were bitterly opposed by many men who were
prominent in his own party, but they could not check the tide of public
sentiment which set in in favor of a continuance in the state at large of the
methods that had rescuéd the metropolis. The election over, some of his
friends feared that his aggressiveness against those who were defrauding
the public might cease, and among them was his close friend, Charles
O’Conor, at one time the recognized leader of the American bar, who,
throughout the long and bitter fight against the Tweed Ring, had stood
shoulder to shoulder with Tilden, giving him at all times and in all places
the benefit of his great legal ability and mature judgment. The fear that
Tilden's zeal might abate was very frankly expressed in a letter from
O'Conor to the governor shortly after the latter's election, in which he
quoted this couplet from Moore:—
To place and power all public spirit tends;
In place and power all public spirit ends.

O'Conor's fears proved to be groundless, for he who had fought the
Tweed Ring as'a private citizen at once grappled with and overthrew the
canal ring as governor. His enemies within the party were legion, and on
every hand Democrats were to be found who denounced him for conduct
which they were pleased to assert was disrupting his party. But before his
short term of office as governor expired he had been nominated by his
party for the office of president and later received a majority of the votes of
the people, an experience that had not fallen to the lot of any other Demo-
cratic candidate for the presidency in twenty years.

In the other class may be said to belong Abraham Lincoln, whose
popularity with the people, which made possible his first nomination by
the Republican Party for the office of president,took its rise, itis true, in the
series of great debates with Stephen A. Douglas; but it was not due to the
skill displayed in the debate, great as it is conceded on every hand to have
been, but to an idea upon which he had pondered deeply, in which he
believed with all the strength of his earnest nature,and which found expres-
sion in the opening address of his canvass for senator. I believe,”’ he
said, ‘'this government can not endure permanently half slave, half free.'
Friends who were ambitious for him sought to persuade him that he would
be misrepresented as a disunionist, but he was confident that he had read
the future aright,and his conscience commanded him to speak the truth as
he divined it to be, and so he maintained his position throughout that
famous debate, in which the arguments on both sides were-confined to the
slavery issue.

The Force of an Idea Was the Basis of Lincoln’s Political Achievements

The instances to which I have alluded, and which might be multiplied
were it desirable to do so, tend to show what all the history of this country
proves, that the real leaders, who live on after their life-work is done, have
claimed and received the support of the people because of their champion-
ship of some cause or principle that they believed to be, and were able to
persuade others to believe, was in the public interest. The achievements of
the pioneers in civil service reform are, however, especially instructive, not
only because they illustrate what may be accomplished by men who advo-
cate a meritorious cause, even when at the outset substantially all local
party leaders oppose it, but also because the men who achieved that great
triumph had no other purpose in view than the public good. They were
not led on by personal ambition. Indeed, no one knew better ‘than they
that their course would absolutely prevent them from obtaining those of-
fices of trust and honor for which many of them were admirably fitted.
It is service of this character, prompted solely by an unselfish desire to
serve the country, patriotic service that seeks no other reward than the
consciousness of helping in even a humble way toward bettering the con-
dition of government in town, city, county, state, or nation, that is most
needed. And those who can bestappreciate the opportunities through which,
and the method by which the general public interest can be advanced, are
the men possessed of trained minds, broadened by sound reading, careful
study, and association with men of thought and action, the best foundation
for which is laid in our colleges and universities. My observation has led
me to the conclusion that there are many cultivated, patriotic men who
would gladly contribute something of their time and effort to the improve-
ment of public conditions, if they but saw the opportunity,
but this they often fail to see, for the sole reason that they
look for it, at the very outset, in the larger field of state or
national affairs, instead of analyzing the conditions in the
town, village, or city where they live, and then attempting
to correct the errors of local government to be found
there. The latter task should be the first attempted by
those who are willing to surrender some portion of their
time from their usual vocations for the public weal. If
their work at home be wisely done, not only will they be
better prepared for a broader field of usefulness, but their
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straightened figure of the man brought a memory
of the day when he came to Keokuk to make his
campaign for the heart of Elizabeth Blythe,

One day, Henri La Vellette lay on his pallet of
corn husks, very weak. He called, gently:—

*“My children, come to me; take my hands
and hold fast, for [ am going on a long journey.
If you fail to follow me, go to the good doctor,
who will tell you how to meet me again. And the
priest will—"’

He stopped speaking, for the walls of the cabin
suddenly opened out and he saw haltway around
the world. There was the c/ateau of the old
régime ; there were the rumble of the car of the
Reign of Terror and the crackle of the defense of
the assembly by the young Corsican lieutenant;
there were the Bridge of Lodi and the crossing of
the Alps; there was Italy, and the young officer,
Henri La Vellette, was by the side of the con-
queror of the world; there were Elba and the after
delirium, and Waterloo; there were a short glimpse
at Quebec and a long look at the Mississippi from
Fort Dubuque; and there was an angel beckoning
him southward.

There was a half-breed girl in a white dress en
train setting off her magnificent beauty, and a
long white veil; there were a rude chapel in a hut
and a bridal procession with the half-breed girl
walking to a rude altar by the side of a man wear-
ing on his breast the cross and the red ribbon
which had been put on again before he lay down
on his pallet and called the children; the magnif-
cent half-breed girl beckoned again to the man
with the red ribbon across the breast of his shabby
coat. The man on his pallet of husks raised his
head and shoulders as he saw the vision stretching
from the ckateax in France to the cabin in the
wilderness near the Mississippi. His face glowed
with happiness as it did that other morning in the
sunlight shining through the open door toward
the altar. His voice rang vibrant, as in a success-
ful charge of cavalry, as he cried :—

““Vive Napoleon! 1ive la mort! Elizabeth,
Je—"

As he fell back on his pillow, his face was in
harmony with the laughter of the children clasp-
ing his hands, for his joyous tones made them
laugh in sympathy with his happiness.

» »
The Silence of the Culbersons
SI H. PERKINS

A’r one of the dinners of the Gridiron Club, in Washing-

ton, Senator William B. Allison, of Iowa, was referred
to as the great conciliator, the man who always does his
work well and who avoids making enemies by the simple
expedient of remaining silent when any public question
is being debated. It was pointed out in that connection
that this plan has enabled him to stay in the upper house
for over three decades, and has made his position wholly
impregnable, sa that he can remain in the service as
long as he likes.

This brought up the name of another senator,—a younger
man, from a section widely distant from Senator Alli-
son's home,—who adopts the same plan of silence and
conservatism. He is Charles A. Culberson, of Texas, who,
before being made a member of ‘' the greatest legislative
body on earth,’ was attorney-general and then governor
of the Lone Star State.  While acting in the latter capacity
he called a special session of the legislature, at an enor-
mous expense to the commonwealth, in order that a law
prohibiting a prize fight might be passed. The legislation
was enacted, and tﬁe physical culture exponents were
compelled to cross over into Mexico.

Since going to Washington, Senator Culberson has set-
tled down to the policy which the senior senator from lowa
has followed with apparent satisfaction to himself and his
constituents. ‘I'he Texan's assqciates say that it is very
difficult to prevail on him to express a positive opinion or
to discuss any questions on which his views might not be
thoroughly acceptable to all Texans. They recall that his
father, David B. Culberson, who was a member of the
house for years, being regarded as one of the greatest con-
stitutional lawyers in that body, was equally non-commit-
tal. It was historic in Texas that '* Old Dave,’’ as he was
affectionately called, could not be induced to give voice to
a positive, unequivocal expression. One day a crowd of
loafers in front of a livery stable near the elder Culberson's
home discussed the matter, and Mr. A— bet Mr. B—
that he could induce the old gentleman to make a direct
declaration. The money was posted. and the chance to
decide the wager soon presented itself. Culberson joined
the loungers, and had scarcely settled himself in a seat
when a farmer drove a flock of sheep down the street.
The animals were closely cropped and bore every indica-
tion of having just come from the shearer's.

**Uncle Dave,’’ said A——,**those sheep have just been
sheared, haven't they?"’ ’

‘** Well, Bill,”” drawled the old gentleman, eying the flock
critically, **it looks like it from this side!"*

» »

A man’s strength should be like the momentum of a
falling planet, and his discretion like the return of its due
and perfect curve. —RALPH WALDO EMERSON.

» »

The highest culture has a direct tendency to command

sincerity in others.—PHILIP GILBERT HAMERTON.
» »

The golden age is yet to come. The golden oppor-

tunity to work comes every day.—SELECTED.
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THE DOCTOR FOR DORYMAN DAN’S

HOLMAN

F. DAY

[1itustrations by Charles Sarka]

There's a solemn, red buoy off Grand Manan,
And it hoots, "Oomp-hoo-001" as the surge kicks by;
Now it scemed to be moaning, to Doryman Dan:
"She's a-going to die! She's a-going to die!
There's no one to help her, now you are gone;
For the love o' the Lord, pull on,—pull on!"

There's a powerful rake for the wind; in the reach,
Anditnooelndofyqsadbtg_mmabone;

'Tis a heartbreaking pull through a storm to the beach,
But the doctor is yon, and the woman s alone;
And, unless they be back ere the night is by,
There'll be death in the cottage, and two will die.

.

The doctor was slippered and cozy within,
And a storm is drear when it spacks at the pane;
He cocked up his ear and he harked to the din
Of the rote on the Nubbles, and slash of the rain:
"Oh, no!" snapped he, to the spray-spattered Dan,
"Not across, this night, for king or man!"

Now even the rudest finds tongue, at need,
And the man who had come to him, drenched and wild,
Searched deep in his heart for the words to plead
For the lives of a wife and, God willing, a child;
‘But the doctor harked to the sea, instead,
And the red buoy warned,—and he shook his head.

If a fisherman pledges his boat and his trawl,
And his next month’s haul from the stingy sea,
And even his home, he has promised all

That a doctor may ask as an honest fee;
But when it was pledged the word was "Nol
Not for man or king would | dare to go."

There was bellowing yawl of a voice that cried,
"Live or dead, you'll go for a woman, then!"

There were wrestle and reel to the night outside,
And the shoreward stagger of struggling men,—
Then a man who cowered in sullen fright,
And a man who rowed with his teeth set tight.

""“And the wind in its laughier shricked to Dan,

*Ho. for a landlubber, downed at last!®
The solemn, red buoy off Grand Manan
Hooted its glee as they galloped past;
The rote and the wind and the waves declared,
"Don’t mind our bawling; we're with you, lad

And back, next mom, o’er the placid bay,
The doctor surged ‘neath a sun-kissed sail ;
A smile in his eyes, in his hand his pay,—
An early catch in a battered pail :
*All happy and well," to his wife said he;
"It's a boy," he added; "he's named for me."

ST TN,
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matter of fact little if any
money was used by the Republic-
ans in actual purchase of votes.
To buy a man’s vote is a clumsy
method. It is out of date in our
politics. The modern way is to
hire a man to work for the ticket.
It is a fact that a very large part
of Mr. Hanna's expenditures
was devoted to hiring Republic-
ans to work for McKinley.
Many Democrats were:also em-
ployed, and independents, and
“floaters.”” It rested wholly
with the conscience of these
men, this vast army of stipen-
diaries, whether they should
vote one way or another. They
could do as they pleased with-
out detection. The probabilities
are that the great majority of
them cast their ballots for the
cause they were promoting by
their labors.

In that memorable campaign
the Democrats were compelled
to get along with a campaign
fund much smaller than that of
their opponents. Chairman
James K. jones, of the Bryan
committee, had no more than
a million and a half dollars,
all told, or about one-fourth the
sum expended by Mr. Hanna. Most of the wealthy men and firms in the
country gave their money to the Republicans and refused to subscribe to the
Democratic fund. In ordinary campaigns the big railroads and industrial
trusts and other corporations subscribe to both funds, on the principle that
such contributions are a sort of insurance premium against interference with
their business. But in 1896, the fear of a change of the standard of values
amounted almost to a panic among the men of property and affairs. Mr.
Hanna found plenty of places to disburse his great hoard. He is said to
have paid more than one million dollars into the treasury of the Gold
Democrats who were headed by Palmer and Buckner. He financed to some
extent a ‘‘sound money'' league, and supported a vast number of minor
organizations, railroad men’s clubs, commercial travelers’ associations, and
societies composed of citizens of foreign birth. The printing bill of the
Republicans in 1896 ran nearly to a million dollars. The postage bill was
three or four hundred thousand dollars. I have never heard just how much
Mr. Hanna spent for speakers, but it must have been a considerable sum.
Speakers do not cost so much as is generally supposed. It is only in rare
instances that spellbinders accept fees for their services. Thus much they
contribute to the cause, as other men subscribe money. But their expenses
are paid. In some instances these expenses run to very tidy sums. Last
winter there was a great deal of discussion of the money alleged to have
been paid W. Bourke Cockran for his speeches for McKinley in 1896.
Mr. Cockran solemnly asserted that he was not paid one dollar by Mr.
Hanna or anyone else, and that he paid his own' expenses while touring
the country. Mr. Cockran told the truth. He was not paid for his
speeches, and he did pay his own expenses, at least his personal hotel
bills. At the same time it is true that the cost of the special trains and
other expenses pertaining to Mr. Cockran’'s tour were defrayed indirectly
by Mr. Hanna's committee, working through another organization. ¢ Talk
about the luxuriousness of the tour of a Patti or other prima donna,’’ said
Mr. Hanna, during the campaign, to one of his triends; ‘s the diva is
nothing compared to Bourke Cockran for making the money fly.”’

For President,
Alton Brooks Parker

Contributions—from Five Cents upward,—Came from Private Sources

Most of the large subscriptions to the Democratic fund that year came
from the rich mine owners in the West, who were naturally interested in
the effort to make silver a basic money metal and
thus keep its value at a somewhat higher level
through government support. But Chairman Jones
 had no such easy road to wealth as that which Mr.

Hanna's feet so eagerly followed. If it had not
been for more than a hundred thousand small sub-
scriptions by letter, probably Mr. Jones would have
been compelled to close his offices and give up the
fight When the battle was raging most fiercely,
the Democratic coffers ran dry, and Mr. Jones and
his assistants sent out appeals through the Demo-
cratic press for popular subscriptions, no matter
how small. The faithful and patriotic members of
that party responded nobly. For several weeks a
stream of letters containing all the way from twenty-
five cents to five or ten dollars poured in upon the
managers for Mr. Bryan, and saved the committee
from the banKkruptcy with which it had been threat-
ened.

When Campaigns Close, the Books Are Burned

At the close of the campaign of 1896,—which
was by long odds the greatest political contest ever
seen inthis country,—Mr. Hanna rested from his
arduous labors. Atthe last moment there came an
urgent appeal from Nebraska for another allotment
of funds. ¢ If we had fifty thousand dollars more,"”
telegraphed the chairman of the Republican com-
mittee in that state, ‘‘we would carry Bryan's own
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state for McKinley.”” Mr.
Hanna wanted to help the men
who had made such a gallant
struggle for the electoral vote of
Bryan's home, but he did not
suppose there was a dollar left in
his treasury, and it was too late
to get out and raise more. He
was about to wire his refusal,
when Secretary Heath re-
marked :(—

«If it is only lack of funds
that troubles you, you need not
stop, Mr. Hanna. We have
more than a hundred thousand
dollars on hand."’

*“What!"* exclaimed Mr.
Hanna, ‘‘the campaign at an
end and money still in the treas-
ury? I never heard of such a
thing. Are you sure?’’

Mr. Heath produced the
books to prove his statement,
and the Nebraska committee-
men got the fifty thousand dol-
lars they wanted, though they
were not successful in carrying
the state with it.

During national campaigns,
the books of the treasurer and
manager are kept in a peculiar
way. Instead of entering ac-
.counts by name, each account
is given a number, and is thus carried throughout the campaign. The
key to this legendary system is known only to two or three trusted men,
and the accountants who keep the books have 7os the slightest knowledge
of what state committee or other organization or individual stands be-
hind the number. After the campaign is over the books are durned and
all the records, except possibly some private memoranduni kept by the man-
ager, are wiped out of existence. Such a thing as the auditing of campaign
expenditures was never known, and probably never will be known, so far as
national campaigns are concerned. Everything is trusted to the honor of
the responsible raen, and I have never heard that any of the managers of a
national campaign were suspected of betrayal of their trust in any way.

For Vice President,
Henry Gassoway Davis

Mr. Hanna Was the most Successful Fund-raiser the Country Has Known

In 1896, about two thirds of the six millions of dollars raised by Chair-
man Hanna came from the four states of New York, Pennsylvania, Ohio,
and Illinois. The metropolis contributed a vastly larger sum than any
other city. Not less than three millions of dollars poured into Mr.Hanna's
strong box from New York City alone. Mr. Hanna was noted as the greatest
raiser of campaign funds the country ever saw. This was in part because
of the extraordinary issues presented at the time he was in the saddle, and
was in part due to his personality. He knew most of the rich men of the
United States. It has been truly said of him that his acquaintance was
larger than that of any other American citizen, and that his personal friend-
ships and the true affection men had for him did more than anything else
to make a success of his career. These personal intimacies stood him in
good stead when he went into the field as a raiser of campaign funds
Cornelius N.Bliss, who worked with Mr. Hanna as treasurer of the national
committee, was also an adept in this line, especially in New York City. Mr.
Bliss is still in harness, but it is a fair assumption that he is finding this
year one of the most difficult periods in the history of the Republican ‘Party
for the raising of money with which to carry on the Republican fight
Business men and financiers say they are no longer alarmed as to the
future of the government. The money question is settled; the tariff issue
is not sharply drawn between the two parties, and only here and there a
manufacturer, with a special interest in some schedule, permits himself to
get excited over the menace of a revision of the tariff by the Democrats.

The Republican managers, knowing that it
would be impossible to raise much money from the
financial interests this year, had planned to enlist
the sympathy and support of the manufacturers, as
in the old days, on the plea that, inasmuch as
public opinion demanded a revision of the pro-
tective schedules, it behooved the manufacturers to
make sure of having friends at court. But this plan,
to some extent, at least, has been interfered with by
the shrewdness of the Democrats in laying out a
general plan which involves no threat of drastic
tariff revision.

Bo'h Parties’ Mills Will Grind Similar Grists

As the Democratic platform was first drawn at
St. Louis it contained a little joker which virtually
promised that no man's financial interests in the
protective schedules should be interfered with, or,
if at all, only avery little. ¢ We must always bear
in mind existing conditions, no matter how wrong-
fully or unjustly brought about,’’ was the substance
of the language employed. This remarkable bid
for the support of the high tariffites was too bold and
bald for Mr. Bryan and somc of his friends who
believe in real tariff reform, and they secured a
modification, so far as the wording of the tariff plank
was concerned. But they did not succeed in chang-
ing the spirit which animates the dominating faction

[Conciuded on pages 584 and 585
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Keeping Up Appearances

ORISON

SWETT MARDEN

[E 4

A NEw YORk mother, with high social ambitions, recently lost her home

and all her property in her efforts to introduce her two daughters into
fashionable society. The family could have lived in comfort on their
modest income, had not the mother, in her eagerness to force her daughters
into the society of those who were far above them in worldly wealth, over-
leaped herself. She spent a great deal of money in giving smart entertain-
ments in order to show her girls off to the best advantage. Thousands of
dollars were squandered in buying beautiful dresses, hats, laces, and all
sorts of other expensive finery for them, so that they might shine as bril-
liantly as other young ladies who had a hundred times their means. In
the insane attempt to keep up appearances far beyond her income, and to
secure, as she hoped, wealthy husbands for her daughters, she became
hopelessly entangled in debt and was forced into bankruptcy, and the
daughters, instead of winning the prizes they sought, are mortified and
chagrined to find themselves without even a home.

i a a

Almost every day we read in the papers stories of those who have been
ruined in trying to keep up appearances beyond their means, or to get into
the stratum of society above them. The tremendous strain these people
put upon themselves, and the inconveniences,embarrassments, and humili-

- ations to which they subject themselves in order to make people believe

that they are better off than they really are, are pitiable.

We can understand how shallow, silly men and women lose their
heads and do all sorts of foolish, contemptible things, in their attempts to
make a false show and glitter, but we can not understand how people with
good judgment in other matters, and with sound minds and level heads in
business, can keep themselves perpetually in hot water, go into debt,
and embarrass themselves in their business,—tying themselves up so that
they can scarcely move,—for the sake of doing things because somebody
else with treble or ten times their means does them. Yet the mad struggle
to appear as prosperous as their wealthier neighbors is often waged as
fiercely by sober, common-sense business men as it is by the shallowest
and most foolish young men and women. Urged on, in some instances, by
their wives, they move into fine houses in fashionable neighborhoods, give
lavish entertainments,—or their wives give them,—keep horses and car-
riages and liveried servants, and surround themselves with all the luxuries
of wealthy establishments. By questionable, long-headed schemes, by
plodding incessantly in their offices, without taking a vacation for years, by
risky speculations, and by all the other devices they can think of, they try
to maintain the extravagant expenditure in which they have little or no
share. All their efforts are usually made for the sake of their wives or
daughters.

I know of fathers who have mortgaged their property, and even their
homes, to get money to force their daughters into the society of those far
above them, in the hope that they may make ‘¢ brilliant matches.’’ Busi-
ness and professional men with small incomes employ expensive caterers
and florists to furnish entertainments so that they can invite people of
wealth and fashion to be their guests. Socially ambitious fathers and
mothers pinch and economize and make innumerable sacrifices in their
homes, during the greater part of the year, in order that they may be able
to send their daughters to a fashionable resort hotel for the summer, where
they will have opportunities to meet and become acquainted with people
moving in fashionable circles, with a view, of course, to wealthy marriages
for them in the future.

Y A

One of the many unfortunate results of this straining for wealth and
the appearance of it is to make extremely selfish the young women for
whom such superhuman efforts are made. When a girl knows that all
in her family make sacrifices to give her that which they can not afford,
and when she knows that others go without necessities in order that she
may have luxuries, she begins to think, after a while, that she must be
somebody of great importance, and that everything must point toward her
and all the family arrangements be made with reference to her comfort
and convenience. Too often she becomes dissatisfied with her humble
surroundings, and thinks her home a bore, a place to be avoided as much
as possible. Not long ago I heard a young woman of this kind actually
say that she was ashamed of her home, although her mother had made
untold sacrifices for her, and had robbed herself and her home of many
things they should have had, in order to enable the daughter to make a fine
appearance. This catering to their vanity is what ruins many girls, and
makes selfish wives of those who, under different training, would be thrifty
and industrious.

On the other hand, a girl of delicate and refined nature must suffer
intensely when she knows that her parents are making great sacrifices and
going to expense which they can not afford, in their efforts to marry her to
some one above herin station. It must mortify and pain her to see her mother
make her own old clothes over many times, and the whole family deny
themsleves the most ordinary comforts, that she may be decked out with
plumes and finery which do not of right belong to her, and are wholly out
of keeping with her home and surroundings. Think what a humiliation it
must be to a modest girl to be conscious that her parents are putting her
up to the highest bidder in the matrimonial market, and hinting by every-
thing they buy her, and by everything they say and do,that she is expected
to ‘‘catch’’ a man who is better off than her poor family! Think what a

.sensitive soul, who has not the strength of character to oppose or break

away from such conditions, must suffer when forced to endure them for
years! She feels that the only way she can repay her father and mother for

i
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all the self-denial they haver pacticed for her sake is to try to marry some-
body with money. She knows that they expect this of her, and so, when the
opportunity offers, she obediently sacrifices herself to what she considers
her duty.

Where will this insane mania to appear what we are not, to get wealth
at any cost, or to make people believe we are rich when we are poor, or in
moderate circumstances, carry us, if it is not checked? In too many
instances, as the daily papers testify, it leads to bankruptcy and disgrace.
How many of the defalcations, the embezzlements, and the petty stealings
of cashiers, of bookkeepers, of treasurers, or of people in various other
positions of trust,are due to this terrible craze to make a showy appearance!
All classes are becoming infected by it. From the millionaire to the clerk
and the factory girl, the overmastering idea seems to be to make as much dis-
play as possible. You can not tell by the dress or appearance of many
young wage-earners anything about their real incomes or their homes.
Many of the poorer among them will even wear showy and costly garments
outside, without reference to cleanliness or decency in the clothing that is
not seen. . .

1 know of young men who live in attics, in the midst of poverty of sur-
roundings, and deny themselves all but the bare necessaries of life in order
that they may appear two or three evenings a week in dress suits in the
Waldorf-Astoria, or in some other fashionable hotel or restaurant in New
York. Young women who work for small salaries in department stores will
go without proper food for months in order that they may be able to pur-
chase cheap imitations of an elaborate garment they have seen on a wealthy
woman in some public place.

Y A

~Itis pitiable to think of the devices that people resort to in order to
live a lie and to foist themselves upon the public for what they are not
There seems to be no limit to the depths of silliness, meanness, falsity, and
dishonor to which the straining for appearances will not lead. Not long
ago a ‘‘smart” young man was heard bragging haw he had not paid a dol-
lar for room rent in three years. He said that all he had to do was to dress
well, take a large, good-looking trunk to his room, stave off the landlady
with smooth words as long as he could, and then leave an empty trunk and
steal away to another part of the city to work the same game. A young
lawyer says that, by adopting similar means, he has been able to dodge
his rent for many months. Another boasts how skillfully he can dupe
fashionable tailors into giving him credit by the plausible stories he tells
them,

It is deplorable to think how many naturally noble young men and
young women owe their downfall to the foolish idea that, unless they live in
a certain style, they will be looked down upon, and will not be able to get on
in the world.

Dressing or living beyond one's means is nothing less than absolute
dishonesty. If you are trying to do what you can not afford to do you are
living a lie. If you are wearing clothes that you can not afford, they are
perpetual witnesses against you. They are labeled all over with falsehood.
If your jewelry, your carriages, your furs, and your costly gowns tell me
that you are rich, when you live in a poverty-stricken home, and when
your mother is obliged to make all sorts of sacrifices to enable you to make
this false display, you lie just as surely as you would if you should try to
deceive me by your words.

The consciousness of being well dressed and yet owing for it, of riding
in carriages which one can not afford, of wearing jewelry and tailormade
suits which are beyond one's means, or of patronizing expensive hotels and
restaurants which one can not by any stretch of imagination or sophistry
afford, is destructive to self-respect, to truth and honesty, and to manhood
and womanhood. You can not afford to wear lies on your body or eat lies
at expensive cafés any more than you can afford to tell lies with your tongue.

There is only one possible result upon character of falsehoods, whether
acted or told, and that is perpetual deterioration and demoralization. No
one can act a lie or live a lie without being dishonest When a man sacri-

- fices his honesty, he loses the mainspring of his character, and he can not

be perfectly honest when he is lying by frequenting costly restaurants or
hotels, by wearing expensive clothing, or by extravagant living in any of its .
varied expressions, when he can not afford it.

A Y

There are a thousand ways of lying, but all lead to the same end. It
does not matter whether you wear lies, tell lies, act lies, or live lies, your
character is ruined all the same.

There is no more demoralizing influence in modern life than the unnatu-
ral straining to seem other than we are. Nothing else so quickly lowers self-
respect, takes the fine edge off honor and blunts the conscience as the sense
of being a sham, a gilded fraud, or an unreality. Itcheapens standards, low-
ers ideals, saps ambition, and takes the spring and joy out of living. No
man can make the most and the best of himself until he is absolutely
honest with his own soul, and unfalteringly true to his highest ideals, and
this is impossible while he is living a lie.

One must have a strong, level head, indeed, to live in a great city
without being dazzled or led away by the glitter and show, the false dis-
play, and the flaunting of wealth on every hand. It takes a well-poised
mind and a steady, well-balanced character to cling to one’s aim, to keep
dead in earnest through it all, to keep plodding, and to remain true to one's
ideals. It takes courage to live a simple, natural life in the midst of super-
ficiality, or to be true to oneself in the midst of unreality, but in the final
balancing of accounts it is the only thing that pays.
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Mr. Pierson cast a regretful glance at his
bacon and eggs and rose also. When the two
were well away from the house, Abe remarked
that they might just as well have finished break-
fast. He did not see any absolute necessity for
starving, just to complete a little deal.

«« Are you very hungry?'’ asked the colonel.

¢« I could eat a steer raw and chase the driver."’

««Well, I've left that crowd hun-
grier—for information about the
Brotherly Love. That's why I hauled
you away when I did,—did n’ twant
them to lose their appetites too
soon."’’

& L] * * ® *

A week passed, and, with the as-
sistance of some of those adroit
methods that are part and parcel of
the stock in trade of persons of the
Wharley ilk, the interest in the
affairs of the Brotherly Love Mine
increased visibly rather than dimin-
ished among the dwellers in the
boarding house. Mr. Blodgett, too,
introduced the colonel and his pal
to the pastor of the church of the
expensive pews and to its dea-
cons and officers. Neither Barnard
nor Pierson ever put less than a
five-dollar bill in the collection
plate, and the former made the
pastor’s wife a present of a large pin
fashioned from ¢ the first gold ever
taken from the Brotherly Love
Mine.” Social attention began to
be paid to the ‘‘firm,’’ too. Like-
wise the colonel, by a little flat-
tery and yet another scarf pin made
from ¢ the first gold,”’ etc., had
secured, through young Mr. Dickie,
a meeting with the New Mind rec-
tor, and, by careful ‘‘nursing’’ of
the latter, had still further extended
his acquaintance among the godly-
wealthy. A judicious absence from
his pew, one Sunday, and a corre-
sponding appearance at the New
Mind church, led the young rector
of the latter to drop in on him in
an informal fashion, one evening, for
the purpose of hoping that he might
add him to his permanent flock.
The colonel had placed a ten-dol-
lar note in the offering basket
The same evening, the pastor to
whom the colonel paid pew-tribute called, trust-
ing that sickness was not respomsible for his
non-appearance at church. The colonel made
confession. The pastor looked a trifle hurt.

««It would be a matter of keen regret to me and
my associates if I thought we were going to lose
you,'’ he said. ¢‘You have not been among us
very long, Mr. Barnard, but—ah,—I beg to assure
you that you and your excellent friend, Mr.—ah,
—Pierson, have both won our confidence and
regard.” .

««That’s very kind of you,’’ replied the presi-
dent, ‘‘but you need not fear my seceding. I like
a good sermon better than I do a good dinner.
Consequently, I remain with you."

The pastor nodded modestiy, and then added:
‘Some time, when you’ve nothing better to do,
spend a quiet evening with me in my study. I
want to get an intelligent idea of how mining is
conducted to-day in the West. I am terribly hazy
on the subject. I intend to preach, not long
hence, on ‘Hidden Riches,’ and you can readily
assist me by giving me illustrative points on some
parts of the subject. Good night.”’

* * * * * * *

«It’'s panning out, Abe,’’ laughed the colonel,
that night, as the pair sat in the privacy of the
latter's room; ¢“it’s panning out a thousand to

the ton, and I'd hate to say how much there is in ~

sight."’

* It needs to show color pretty soon,'’ muttered

Mr. Chorttle; **we're down to our last hundred and
fifty, and the office rent comes due next week.’’

* * * * * * *

The colonel spent the quiet evening with the
pastor, in due course of time. In due course,
too, mines in general, and the Brotherly Love
Mine in particular, were discussed. The colonel
knew that the fish was nibbling, and, being a
master of angling, he soon brought about a bold
bite at the yellow bait.

«Qut of my—ah,—stipend,’’ said the pastor,

“¢‘That’'ll pan out a little over two hundred dollars a ton’”

I have managed to save a small, a very small— |
ah,—nest egg. | have often desired to invest it
to advantage. But it has seemed to me that the
risks that attend the average commercial enter-
prise are many, also that the profits are by no
means commensurate with such risks. What is
your opinion ?"’

*You can't eliminate the element of risk from

any investment, no matter what it is,’’ replied the
colonel, determined that the pastor should make
the first direct overture.

“True. But [ suppose that the wise investor
is he who gets the maximum of profits with the
minimum of risks ?*’

¢ Quite so,’’ answered the colonel, gravely.

«“Um,”” mused the pastor. ‘“Now wtat—if
you will permit the question,-—is the average
profit or dividend per cent., per annum, on an
enterprise such as the Brotherly Love?"’

The colonel smiled as one smiles when a child
asks an innocently impertinent question.

My dear sir,”’ he answered, ‘‘you will of
course realize that a reply to that question means
the revealing of the private affairs of myself and
associates. Yet,—'’

««] really beg your pardon,’’ said the pastor.

““Yet,”” went on the other, ‘“as you are not
likely to be a business rival of ours, or a holder
of any of our stock, and as I have implicit confi-
dence in your discretion,I don't mind telling you
that the Brotherly Love, at the present showing,
actually guarantees us a minimum return of from
two hundred to two hundred and thirty per cept.
on the money we have invested."’

The pastor's cheeks paled and his pupils nar-
rowed to pin points, i

««Can it be possible!"’ he exclaimed, at length.
«But I don't quite understand how—"'

«“Well,”" interrupted the colonel, with blunt
heartiness, ‘* now that I’'ve said so much, I may
as well say a little more, and tell you just how we
stand in this matter. One of the richest gold-
bearing veins in Colorado takes a dip about fifteen
miles north of our property. It apparently comes
to the surface again about the same distance to
the southwest. Prospectors have for years been
trying to locate the lost interval of the vein. . I'm
a bit of a mining geologist, myself, and, on tack-
ling the problem, came to the conclusion that the
quartz might be struck on a claim that had been
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STANDARD SIZES
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41t wide, 40 1bs., 13.28
41836 In. wide, 45 Ibs.,15.00
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30 NIGHTS®
FREE TRIAL

If it is not even all
you have hoped for in
cleanliness, durability
and comfort, you get
your money back by
return mail—'*No ques-
tions asked.”

All 6 1t. 3 inches long.
In two parts soc. extra.
Special sizes, special

prices.
Express charges preo-
paid te aay place.
OSTERMOOR & CO.
' 134 Elizabeth St.
NEW YORK.

Canadian Agency : Alaska Feather and Down Co., Ltd.. Montreal,
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A Wing Style. 21 other styles to solect from.

WING PIANO

Save from $100 to $200

We make the WING PIANO and sell it ourselves.
It goes direct from our factory toyour home. We do
not employ any agents or salesmen. When you buy
the WING PIANO you pay the actual cost of con-
struction and our small wholesale profit. This profit
is small, because we sell thousands of pianos yearly.
Most retail stores sell no more than twelve to twenty
pianos yearly, and must charge from $100 to $200
profit on each. You can calculate this yourself.

Sent on Trial—We Pay Freight
NO MONEY IN ADVANCE

We will send any WING PIANO to any part of the
United States on trial. We pay freight in advance,
and do not ask for any advance payment or deposit.
If the piano is not satisfactory afler (wenty days’
trial in your home, we lake it buck entirely al our
expense. ~ You pay us nothing unless you keep the
piano. There is absolutely no risk or expense to you.

It is Easy to Deal with Us

Our many styles give a greater variety of pianos to
select from than is found in any retail store. The
large lithographs in our catalogue show you these
styles in the different woods, making 1t easy for you
to select. Our correspondence department answers
any questions you may ask, and gives all information
promptly. You will find it more convenient as well
as more economical to buy a piano from us than to
buy from your local dealer. e sell on easy pay-
ments, andytake old instruments in exchange.

The Instrumental Attachment

imitates perfect?r the tones of the mandolin, guitar,
harp, zither and banjo. Music written for these
instruments, with and without piano accompaniment,
can be played just as perfectly by a single player on
the piano as though rendered by a parlor orchestra.
The original instrumental attachment has been
patented by us, and it cannot be had in any other
piano, although there are several imitations of it.

- All Wing Pianos

have seven and one third octaves. double-lever grand repeating
action, grand overstrung bass, with three strings to each note in
the midgle and treble registers ; the scale is the same as in grand
pianos, with largest size of sound-board and strings of the
greatest length, giving greatest volume and power of tone; the
cases are double veneered inside and outside, and finished up in
Circassian walnut, dark, rich mahogany, genuine quartered oal
and ebonized. The keys are of the finest grade of polished ivory
and ebony. :

SpeciAL FEATUREs.—Built-up wrest-plank construction, dove-
tailed top and bottom frame case construction, full length, extra
heavy metal plate, metal depression-bar, metal key-bed support,
improved noiseless direct-motion pedal action. noiseless twisting
hammer shank, imported wrought-iron tuping-pins. copper-
covered bass strings, improved practice attachment, full-length
duet music-desk, instrumental attachment.

In Thirty-six Years Over
36,000 Pianos

We refer to over 36,000 satisfied purchasersin every
part of the United States. WING PIANOS are
guaranteed for twelve years against any defect in
tone, action, workmanship or material.

A Book of Information

about pianos, bound in cloth and containing 116
large pages, sent free on request. Every one who

intends to purchase a piano should have it. Write
for it to-day.

WING & SON
362-364 West 13th Street, - New York
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and three others adjoining, Mr. Pierson and my-
self bought for a song. We then spent some
thousands of dollars in deepening the original
borings, and, on going down another hundred feet
or so, struck the vein, sure enough. Ten speci-
mens of the quartz assayed from one hundred
and fifty dollars to nearly three hundred dollars
a ton. We managed to secure other claims before
the news leaked out, but those unlucky newspaper
articles, which, perhaps, you've seen, have, I'm
afraid, killed our chances on other options.’’
‘Yes ? * said the pastor, impatiently.

« There isn't much more to tell. My partner
and myself have formed a company to further
develop the mine. We have personally spent
about seventy thousand dollars on 1t as it stands
to-day, and we want more money for more ma-
chinery, an increase in the working force, and so
forth. An English syndicate is trying to buy the
mine outright, but we don’t want to sell. It's
too good a thing. Two rival American syndicates
are negotiating with us for a half interest, and we
are considering their propositions somewhat favor-
ably. That's about all, I think."’

The pastor drew a deep breath. ¢‘I should—
ah, —like to put my nest egg in the keeping of
Brotherly Love,’’ he said, nsinuatingly.

«I'm aftaid it can't be done,'’ replied the
colonel. ¢ Pierson’s a good fellow, but he's
a crank, and--well, I"ll talk it over with him.
Even if he should consent, which is questionable,
I should very much prefer for you to take outside
advice in the matter.”" He paused. ‘‘Suppose
you talk it over with Mr. Blodgett and some other
men of business experience whom you can trust
But don't give them the impression that I'm try-
ing to sell you shares in a gold mine, for | 'm not.
Indeed, and as I said before, it's questionable if
I could, even if 1 would.”” With this he bade
the pastor good night. .

Two days later, at breakfast, Wharley received

a message from the pastor, by Mr. Blodgett, asking -

for an early interview.

«« Look here, Mr. Blodgett,'’ he replied, 1 ve
engagements for both this and to-morrow evening.
Suppose you and the pastor and two or three
other friends, if you wish to bring them, meet me
at my office at noon, and lunch with me. I'd

like for you to come, for I've some objects of in-.

terest there that I want you to see.”’

It was so arranged, and at noon that day the
pastor, Mr. Blodgett, and three friends were duly
on hand. Lunch was served in the president's

‘room, and a capital lunch it was. After lunch,

the colonel—Abe having gone to his own room,
—talked entertainingly of life in the West. This
naturally brought the conversation round to the
Brotherly Love. That resulted in the production
of photographs, newspaper clippings, and speci-
mens of gold-bearing reef, all having to do with
the mine.

«And,"” asked one of the party, a Mr. Smibby,
who had an inquisitive nose and a watery eye,

«how much gold a ton would this specimen assay?"’ .

The colonel touched a ¢ buzzer."’
respectable office boy responded.

*Bring me the last assay and letter books,"
said the president. They were brought The
colonel referred to the number on the ticket
pasted on the specimen and turned to the cor-
responding number in the assay book. The visitors
saw his finger run over the columns of technical
description until it paused on that character so
familiar to every American,—the dollar sign.

«That'll pan out a little over two hundred
dollars a ton,’’ said the president, ‘but it’s proper
for me to add that all of the vein doesn’'t run so
rich as that particular bit."’

Then he read them some of the later letters from
the experts engaged in supetintending the develop-
ment of the mine, gave them an interesting little
lecture on the art of prospecting, another on ledges,
reefs, drifts, pockets, and so forth, and let the
conversation flag.

There was a rap at the door.

_*+ Mr. Pierson would like to see you for a moe
ment, sir,’’ said the office boy. The colonel ex-
cused himself. He returned in ten minutes or
so. A glance at his visitors’ faces showed that a
whole shoal of fish was ready to enter the net.

« Mr. Barnard,"’ said the pastor, ‘‘we want to
thank you for a most pleasant and illumninating—
ah,—season. And have you had an opportunity
of conveying the sense of our last conversation to
Mr. Pierson?’’

The colonel glanced inquiringly at Mr. Smibby
and the others,

«]1 have taken the liberty of taking these gen-
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tlemen into my—I should say our,—confidence,
as yousuggested, '’ said the pastor, who had caught
the meaning of the look.

«“That’sallright, then,'’ remarked the president.
«“Well, my dear sir, 1 have had a couple of talks
with Mr. Pierson, and, while he hasn't absolutely
refused to accede to your request, I can't get him
to positively promise to Jet you in with us."’

The pastor's face fell.

«*However,” went on the colonel, ‘‘suppose
we all beard the bear in his den. It's barely pos-
sible that a delegation like this may succeed where
I alone have failed,”’—and he laughed heartily.
The others laughed also. Mr. Blodgett whispered
to Mr. Wopman that Barnard was a fine and typical
product of the breezy West.

The treasurer received the visitors in a some-
what curt fashion, but requested them to be
seated. Mr. Barnard again recited the wishes of
the pastor.

«“Look here, gentlemen,”’ said Mr. Pierson,
when his partner had concluded, *“I haven’t got
the gift of putting things prettily, as the president
has. I'm only a miner, you know, who's been
lucky enough to make a few strikes. So, if I say
things that seem rough, you mus'n’t mind me.
Well, then, 1 want to say, first, that I never be-
lieve in mixing up friendship and business. We've
got a good thing in this mine, as I suppose you
know,—Mr. Barnard and myself own nine hun-
dred and ninety of its one thousand shares.
' S'pose he's told you that. We're not looking
for money in the sense that we really need it, but,
like most men who've got a big thing, we're
trying to make it bigger. To do that means get-
ting more money—heaps of it,—for developing
purposes. That's why we'rein New York. What
we need has been offered to us, but not at our
terms. Now, as a business man, I do n’t see the
sense of selling little dabs of stock to oblige
friends. . Splitting up stock into kindling wood is
not the way to induce the other man to buy it by
the cord. Then, too, it's the chap who owns one
peanut—no offense meant, pastor,—who is the
first to yell that his nut has been burnt, if any-
thing goes wrong. The man with the bagful c:
afford to keep quiet.”’ -

+* But,"”’—began Barnard.

« Now, that's ‘number one' side of the ques-
tion,”’ went on the treasurer, unheeding his part-
ner; ‘‘butit’s only a fool that can't see ‘number
two' side of the question. I’m not quite a fool.
So I can see that a man gets no harm, and may get
some good, by mixing up in business and private
life with gentlemen. As I take it, there are no
finer gentlemen than those who preach to us.’’

The pastor bowed. .

1t was this idea,”’ went on the treasurer, ‘‘that
kept me from shutting right down on the proposi-
tion at first,—not that I approve of it now, in the
way Mr. Barnard put it to me. I would vote
against selling a picayune five thousand or ten
thousand dollars’ worth of this stock to any man,
no matter how much I might think of him. But
I do say this,—that, if a few of you get together
and make up a little pool of a reasonable amount, I
won't stand in the way of your getting your rake-
off of the Brotherly Love earnings."’

' By ‘reasonable amount’ you mean—"' began
Mr. Blodgett.

««Oh,"" answered the treasurer, with a slight
yawn, ** fifty or a hundred thousand dollars. But
you'll have to hurry, gentlemen, if you want to
come in at all. It will be too late if we carry
out our expected arrangements. Isn't that so,
Barnard ?"’

The president nodded. Mr. Pierson rose, to
indicate that the interview was ended. ¢ By
the way,’’ he added, as an apparent afterthought,
“you don't know much about us except what
we ' ve told you and what you've read in the news-
papers. You'd better look us up before you go
further. Barnard, will you give the pastor the
names of some of the people we’'ve had to do
with? Don't forget the Mining Inquiry and
Credit Bureau,—the same kind of thing in the
West as Bradstreets is in the East, gentlemen."’

The visitors filed out, the eminently respecta-
ble office boy standing at attention at the en-
trance doors. The colonel accompanied the party
to the elevator.

«Pierson is like our pay rock,’’ he said, with a
smile; ‘“he’s hard and rough, but he's full of
gold, just the same. I'll see that you get the
references he alluded to to-morrow. I would sug-
gest that you allow your investigations to be con-
ducted by some reputable lawyer in whom you can
place implicit confidence,—such a man as Mr.
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Pilhill, for example, whose stafus is unimpeach-
able.”’

Mr. Pilhill was an ancient and amiable old
party, one of the boarding house brigade. The
care of two fat estates constituted his sole and,
incidentally, his fairly lucrative practice. The
colonel had gotten into his good graces by pre-
senting him with a box of minerals from the
Rockies,—mineralogy being his hobby. This
the colonel did because he foresaw that Mr. Pil-
hill might be of possible use to the Brotherly
Love.

By Jove, a capital idea!’’ said Mr. Blodgett.

«*One worthy of Mr. Barnard himself,”’ smiled
the pastor.

““That’s business, and good business, too,"’
assented Mr. Smibby.

And it was so agreed.

*¢Abe,” said the colonel, when he returned to
the office, ‘*you spoke your piece like a little
soldier. Those letter books and assay reports and
fixings generally do you credit. As I said, once
before, you can't be beat on matters of detail.
Now I'll dictate the letters to our ‘references,’—
ha! ha!—so that they can figure on the copying
book. You'd better send a dispatch to Mr. Doe,
telling him to raise and wire us two or three hun-
dred bones. He can easily put it through, now
things are coming our way.’’

* * * ’ * * * *

Mr. Pilhill received replies from all the mining
companies, mining engineers, machinery manu-
facturers, prominent citizens, professional men, a
Colorado bank and the Mining Inquiry and Credit
Bureau that Messrs. Barnard and Pierson had
given as references. These replies were made
on imposing-looking letterheads, in the cases of the
business concerns, and on stationery of a severely
elegant type in the instances of the private indi-
viduals. Furthermore, the writers of such com-
munications vouched, without reservation, for the
personal integrity and the financial soundness of
Henry Barnard and Alfred C. Pierson. Mr. Pil-
hill and the clients he represented never dreamed
that these firms, prominent citizens, etc., were
just a couple of the confederates of the Brotherly
Love owners, and that they had been carefully
‘‘planted’’ —stationery and all,—by the colonel,
before he left for his New York campaign. Even
the Mining Inquiry and Credit Bureau was the
outcome of his misdirected ingenuity.

Within a fortnight the pastor's syndicate of
eight persons had acquired, at seventy-five per
cent. of par value, about forty thousand dollars’
worth of the stock of the Brotherly Love Mine.
The syndicate paid cash. Likewise Mr. Pierson
took occasion to again remind the syndicate
that he disliked picayune operations, but he took
the sting out of the remark by hinting that he'd
like to see the pastor on the board of directors.

As a distributer of news a church is nearly as
effective as a boarding house. The story of the
deal soon spread. Mr. Dickie told the New Mind
rector. The rector dropped in at the Brotherly
Love offices, one day, and jocularly reproached
the colonel for not letting him in on the ground
floor. The colonel smiled, but did not pursue
the subject. Many members of the church which
the Brotherly Love firm attended also got the
habit of calling at the offices. Nearly all of
them said that the pastor and his associates were
lucky inen. The colonel replied, ¢ Perhaps so,"’
and changed the conversation. Occasionally he
read to Mr. Blodgett or Mr. Pilhill extracts from
alleged reports of the mine superintendents. He
also cultivated the reporters, and the reporters
reciprocated in the columns of the dailies. In-
quiries came from such outsiders as were nosing
around the stock. To these he turned deaf ears,
but he took care that some of the letters and the
replies were seen by the pastor and the others.

One day he caused formal notes of invitation to
be sent to the syndicate, to a selected list of those
people whom he knew had money and a platonic

interest in the Brotherly Love, and to the New*

Mind rector and a few of the latter's friends. Every
man and woman responded. The colonel's re-
marks to the gathering were preceded by a cold
. collation. Likewise they were brief and to the
point. The capitalists with whom he and his
colleague had been negotiating to the end of rais-
ing the funds needed for the full development of
the mine had exhibited such grasping tendencies
that it had been determined to have nothing fur-
ther to do with them. He had, in the interval, suc-
ceeded in personally obtaining half of the amount
required, and a Western institution had offered to
furnish the balance. But he felt that, in view of

the satisfactory business and personal relations
that the firm had already formed in the East,—
here he bowed to the pastor,—it was not only his
pleasure, but also his duty to lay the matter be-
fore these good friends of his, whom he knew
were interested in the welfare of the Brotherly
Love, before moving in other directions. To that
end, he had called the meeting. About one hun-
dred and fifty thousand dollars would be needed,
all told. As he had already said, he had raised
seventy-five thousand dollars of that sum. If
there was a disposition among his friends before
him to consider the matter, he would be glad to
show them how and when and where the money

would be spent, and the results that would wait !

on its expenditure.

The gathering-expressed itself as anxious for in-
formation, and the president read voluminous
correspondence from the mine,—the work of Abe,
—also a letter from the Mining Guarantee Insur-
ance Association offering to subscribe the money
needed. This concern was another of the chil-
dren of the colonel’s fruitful brain. Furthermore,
he gave a mass of technical statements which
were impressive and puzzling. Then he bade his
hearers not to act hurriedly, but with deliberation,
and, dropping the rdle of president, became the
genial host once more.

Much of the rest is recent newspaper history.
How the pair cultivated the * brotherly love'' of
their dupes to the end of unloading more Brotherly
Love shares on them, how thoroughly they suc-
ceeded in so doing, how clever were the excuses
for levying more and yet more and again more
assessments, how plausible and detailed and
effective was the copious correspondence between
Messrs. Barnard and Pierson and their con-
federates in Colorado, how fake orders for fake
machinery were filled by fake firms who sent
fake receipts for thousands and thousands of real
dollars, how, ‘¢ yielding to persistent pressure,’’ a
whole flock of outside gulls was permitted to
enter the trap, how by slow degrees some of the
biggest stockholders were made unwittingly to
shoulder the responsibilities and subsequently
much of the onus of the concern, and how, finally,
the president and treasurer departed on a ‘‘tour of
inspection,’’ —from which they never returned, —
has all been told in the columns of the daily press.

* * » * * * *

It was six weeks after the inception of the
‘tour,”’ and a meeting of the stockholders of
the Brotherly Love was in progress in the Broad-
way offices. Brother Blodgett was in the chair,—
the chair, literally, for it was the only one in the
office. Two days subsequent to the departure of the
colonel and Abe, the van of a certain furniture
installment house cleared out the offices, leaving
behind one bent wood chair with an atrophied
cane seat, one aluminum cuspidor,

rickety little desk whereat was accustomed to sit
the eminently respectable office boy, drawing
caricatures of the severe and original typewriters.

Brother Blodgett looked sad. So did the rector,
Messrs. Smibby, Pilhill, Dickie, Rev. Mr. Wayke-
ham, and the other victims, who crowded the
main office and held overflow meetings in the offi-
cers' rooms. The chairman tapped his pencil on
his chair back.

*¢ Please come to order and be seated,’’ he said.
A titter of mourntul laughter followed.

““There are no carpets on the floors,” replied
a gentleman who, having been bitten but a little,
could afford to be facetious.

««This is no place for jesting,’’ responded the
chairman, glumly, although to all the humor of
the gathering was apparent; ¢ we are here to—
er,—adjust the affairs of the Brotherly Love
Company."’

‘“What on earth has happened to us?'’ asked a
pale little woman in the rear of the gatharing.

‘“We've been buncoed,’’ shouted a stout man
with a tuberous nose; ‘‘yes, buncoed, like a lot
of fools that we are!"’

The chairman rapped for silence. _

««It is my very painful duty to inform you,"
said Brother Blodgett, ¢ that we have discovered
that the Brotherly Love Mine is, or was, a six-foot
hole in an inaccessible western region barren of
gold so far as the history of mining goes. Is it
the sense of this meeting that we begin criminal
proceedings against Barnard and Pierson ?’’

‘“Let us throw no more money away on the
slippery scoundrels,"’ said Mr. Pilhill, tremblingly.

¢« They will obtain their reward in due season,"’
moaned the pastor.

““They have obtained it.——to.the tune of a

the text, i
““Visitors will please not smoke,’’ and a rather .
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Isn't there an ounce of brains in your pumpkin-
head? Do you want to make me ridiculous before
the people? Why can't you attend to your busi-
ness and report to me when goods don't arrive on
time? You're about the dullest woodenhead that
this firm has ever swindled me with, and ['ve a
notion to fire you this minute. Here, Sam, run
to the office with this telegram and tell ‘em to get
it off quick! Where were your wits, anyhow?
You ought to have stayed' in the country and hoed
corn. You haven't got brains enough to be a
shoe-string peddler!’’

Here the buyer paused from exhaustion. He had
run his hands through his hair, and pounded upon
the table in extreme and nervous exasperation.

*“The shoes are here,’’ replied Jonathan, with
matter-of-fact calmness, just as soon as he got a
chance to speak.

*They are?’’ the buyer exclaimed, glaring im-
potently at the young man before him; ‘* well,
why in the name of sense didn’'t you tell me at

. once? You're a hopeless case. See that you get

them ready quickly.”” Then he hurried to the
office to intercept his equally explosive telegram
to the manufacturers.

Very rapidly Jonathan was beginning to see
through the shallow veneer of smartness, and to
learn the ineffectual worth of cleverness. He was
forming a contempt for the nervous excitability
and feverish, irresponsible actions of the men
whom he had supposed were immeasurably his
superiors. By experience, not by presumptuous
egotism, he was finding that his own judgment
was very safe, and that his slow, careful methods
of work and of thinking were more reliable in
average cases than the spasmodic endeavor of not
only his fellow employees, but also of his superi-
ors. He never forgot anything after it had
secured lodgment in his mind, and the four sides
of his business and every detail in it were always
clearly in his mind's eye. He could not think in
streaks and flashes; his thought was on his busi-
ness all day long, not with fervor or intensity, but
with steady and cumulative industry.

One day the buyer and the junior partner came
up into the stock room. The buyer was gesticu-
lating excitedly. ¢‘I am doing the best I can,””
he said, in a somewhat injured tone. ‘¢ You
must remember, if I don't turn my stock as fast
as the other fellows do, that ['ve got more diffi-
cult stuff to handle.”

‘“ Well,"”’ said the junior partner, ¢‘all we want
is that you should popularize the department
more, and get the public to know and like it
better."’

¢¢ Just to show you what some of the difficulties
are that we are under,’’ plaintively continued the
buyer, «“I'll show you our stock accounts.’’

He called Jonathan, who kept them, and made
a long and pathetic explanation.

I am afraid you keep too many copyrighted
makes,—too many shces with a name. What
will you have for the midsummer clearance sale ?**
asked the partner.

The buyer made a gesture of despair. ‘‘You
can't get any special lots thatamount to anything,
any more. There isn’t a special lot in the house
now,”'—and he looked at Jonathan as if he was
afraid that he was wrong.

««There are two cases of patent Oxfords; that's
all,”’ said Jonathan, quietly.

The junior partner looked at the young man for
the first time.

««Are there a great many odd lots and left-
overs in the stock ?'' he asked, directing the ques-
tion to Jonathan.

*There are not more than a few hundred
pairs,”’ the buyer made haste to answer.

«]—] know there are a great many more,"’
said Jonathan, hesitatingly.

«There are ?"' replied the junior partner, still
speaking to Jonathan,

« I know there are nof/'' asserted the buyer,
with irritation; ‘¢ that dullard doesn’t know any-
thing!"’

««It ought to be very easily ascertained,’’ re-
plied the partner, mildly, as he gave the book to
Jonathan,

t Are you going to doubt my word against that
of that stupid country woodenhead ?°! asked the
buyer, heatedly.

« Don't get excited, Parnell,”’ said the partner,
with a smile; ‘‘the book has the information."

Jonathan made rapid and sure jottings on a pad.
as he went through the book, and showed the
buyer the added total,—fourteen hundred pairs.

«It's a fine lot of shoes for a special sale, sir,”
ventured Jonathan to the buyer, ‘‘to sell at one
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time. The sizes are well evened up, and they're
just the styles that have been sclling all summer.”

The junior partner was still looking at Jonathan.
+Yes,"" he said to Parnell, ‘- have a rousing special
sale 70w with them, and get people interested in
the department more than they are.’’

After that the buyer became caustic and vin-
dictive in his treatment of Jonathan. The young
‘man was slowly but surely widening his range of
knowledge about the house’'s shoe business, and
he was securing a judgment on leather and on the
buying and selling market that mystified the buyer
to know its source. He took no account of the
hundreds of small and seemingly insignificant

opportunities that the young man had eagerly |

seized upon to learn more of his business. Other
employees in the department came and went, and
drifted into other parts of the store, but Jonathan
was always at his post, always working with a
sense of personal responsibility for the success of
.the plans on foot. Although the unfriendly and
irritable buyer placed no opportunities in his way,
he was obliged many times to trust a great deal
to the ‘*dullard,’’ and, though he never confessed
it to himself, the buyer never worried when he
knew that Jonathan was ‘‘arranging things."’

It was in this small way that the country lad,
dull, prosaic, and hardly able to comprehend any-
thing that was not simple and material, first
developed his dormant imagination and quickened
it to usetulness. He had been left alone with no
small responsibilities, and forced to his wit's end
to conceive a way out of difficulties which, though
small in the beginning, grew steadily as his duties
widened, and had by rigorous necessity stimulated
his imaginative powers to a point of utility. Even
now it took many minutes of hard thought to
devise a plan to meet a difficulty.

For a number of weeks the buyer complained
of illness, and from sheer necessity he was driven
to leave much responsibility upon his assistant
and upon Jonathan; and one day his wife tele-
phoned that he was seriously prostrated nervously,
and that he would not be able to be at the store
for a week, at least.

There was no one in the department but Jona-
than who did not get much excited over this. In
three days the heavy. midsummer sale was to begin,
in which shoes always figured conspicuously, and
the preparations were very hazy. Some one car-
ried the information to the tirm and the superin-
tendent some hours later.

«“What ?'’ said the latter official, with exaspera-
tion and dismay; ‘' not Parnell? I was just going
to send for him. A shoe store has opened just
across the street, and we've got to meet its com-
petition.””

“Boy,”’ said the junior partner, ‘‘get Parnell's
residence and see how sick he is.”” A few min-
utes later the boy.reported that the doctor would

" not let anyone into the room.

«We 're up against it,’’ said the superintend-
ent, blankly.

“'Send for Stone and—what's the name of that
well-built young fellow with red cheeks, down in
the stock room ?'’ said the junior partner.

«His first name is Jonathan,’’ grinned the
superintendent; ‘1 remember when we hired
him,—he was just in from the country."’

Stone was the shoe buyer's assistant, a reliable
but nerveless sort of man, and he came up with
Jonathan, bearing a very dismayed and troubled
expression. .

* How are preparations for the sale ?’’ inquired
the junior partner, shortly, of Parnell's assistant.

‘Everything is all mixed up, and I don't
know just how we stand,’’ replied the assistant,
with plaintive uncertainty.

‘“Well, ' said the partner, frowning, ‘** what Zave
you gotten ready that is sure?’’

**Mr. Parnell bought a lot of box-calf Oxfords,
I know, but I do n’t know what his idea was about
them. He said something about selling all the
broken lines of summer weights, too.’’

‘' Jonathan, what do you know about the sale
arrangements 7'’ said the partner, turning with
visible irritation to him.

““We have a good stock of both men’s and
women’'s Oxfords that we can come out nicely on
at two dollars, and then we have a number of
odd lots for children, and some poorer leather for
men and women, to sell at one dollar and twenty-
five cents. We also have some fine regular shoes,
that we can put out at two dollars and twenty-five
cents, that ought to make a hit."’

_*“Well,"" said the junior partner, promptly, and
With obvious relief at the confident and ready
manner of the young man, ‘“get things moving
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now being satisfactorily heated with KELSEY WARM AIR
GENERATORS. Has double the weight and heating surfaces
of ordinary furnace with same fuel capacity—and is therefore
most economical heater made. Warms air by best method
and forces to exposed or distant rooms.

Write for booklet * What the Users Say.”
KELSEY HEATING CO., - -

New York Office: 156 Fifth Avenue.
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briskly, now. -Engage a couple of windows .for
a display,—"'

«1 have already, sir,”’ replied Jonathan.

«“Write out some good window cards for the
marker—"’

«Yes, sir; he's at them now,’
young man, quietly. ~

«Well, give the ad. man a write-up of what
you have,—the truth and straight to the point.
And Mr. Stone, you assist this young man in get-
ting things in shape. You can go now,—I want
to see Jonathan alone.”’

The befuddled assistant went out with a look of
hurt surprise on his face.

«Well, Jonathan,'" said the partner, watching
him sharply, *“we've got a job on our hands. On
the same day that our sale opens, a big shoe store
opens right across the street, backed by a rich
syndicate.’’ )

Jonathan's face betrayed no surprise. ‘‘I
know,”’ he said; ‘‘they're going to sell every shoe
they keep at three dollars, and they're going to
advertise heavy.’’

«*How do you know ?'’ asked the partner.

««1 went over and saw a fellow that lives in my
neighborhood unpacking cases, and he told me."’

**Well, what are we going to do, Jonathan?'’
The junior partner looked with expectant interest
out of his half-closed eyes at the young man.

*“Why, buck 'em,” replied Jonathan, with
surprise. ‘*The King shoe man was here the
other day, and I told him we ought to have a first-
class three-dollar-and-a-half shoe like his make to
sell for three dollars, for a couple of months, and
he said he'd telegraph his house and see if he
could n't arrange it. He was here this morning,
and it’s all right; but I told him he’'d have to
wait till Parnell could see him."’

““You close that deal with him at once,’’ said
the junior partner, briskly, his eyes snapping with
satisfaction; ‘*send him up here. We'll sell that
shoe for two dollars and ninety cents, and we'll
lick those fellows across the street before they’ve
sold a dozen pairs."’

The junior partner's enthusiasm was infectious,
and Jonathan's eyes brightened, too. ‘*He ought
to telegraph for a case at once,’”’ he said, with
enthusiasm,—an unknown quality to him, before,
—¢so that we can have the reduction the very
day they open.”

«That's the idea,”’ said the junior partner,
surveying the young man with satisfaction; ‘' now
you go up and get to work fast and hard."’

When Parnell came back a month afterwards
and reported to the firm, the junior partner, after
inquiring after his health, said, briefly: * We've
decided to put you in your old department, Par-
nell, —upholstery. That young Dillman has been
doing such good work while you were away that
we 've concluded to let him continue to manageit.’’

“*What!"' said the astonished buyer,—‘‘not
that stupid Jonathan ?’*

The junior partner nodded.

A cynical sneer spread over the buyer's face, as
well as a look of damaged pride. ‘¢« We'll see how
that works,’’ he said, with sarcastic insinuation.

But Jonathan ¢ made good,”’ with satisfaction
to spare; and the boakkeeper credited many more
profitable things to his department than stupidity.

’

answered the

¥y w
Photograph Competition
for Boys and Girls

WE want to sécure photographs of children, good.
healthy, robust American children, from little babies
up to boys and girls of ten or twelve years,—and we shall
ask our juvenile readers to enter into a prize contest and
supply us with such photographs. We shall give prizes for
the best fifteen photographs. Clearness, pose, expression
and finish will all be taken into consideration. The win-
ning photographs and those which receive special mention
will be published in SUCCESS, in an elaborate manner, so
that the world may see some of the wonderful children
that are growing up in the United States and Canada.

The name, age, and address of the contestant must be
written on each photograph. All photographs must reach
the editor not later than October 1, 1go4. The announce-
ment of the winners will be published in the November
SuUCCESs.

‘The prizes for successful contestants will be different from
anything heretofore offered by any mugazine. You are to
select your own prize. 'When you receive a notification
from this office that you have won a prize, let us know what
you want most in the way of books, toys, games, or useful
articles, up to the value of two dollars and fifty cents, and
we will send it to you. Some boy may want a baseball
and a bat, some girl may want Louisa M. Alcott's splendid
book, ** Little Women,'* oracomb and abrush. Make your
own selection and we wi!l send it to you. But try to make
this photograph contest a notable one.

Address all communications : Editor, Boys and Girls'
Department, **SUCCEsS,”” Washington Square, New York
City.
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PENMANSHIP

BY MAIL

First course of instruction, a copy of Palmer’s Penman-
ship Budget, also a full year's subscription to the beautiful
monthly, the Western Penman, all now for $3.00. A hand-
some diploma when course is completed. \We are making
more good business penmen than all other agencies in
America combined. Over 100,000 pupiis enrolied. Cataloguefree

cultureis the greatest money maker
of the age! Start a garden now.
You will soon cross the bridge to
prosperity. A plot 1ooxioo ft.

will make a $10,000 garden. Valuable information, sc.
T. H. SUTTON, 300 Sherwood Avenue, Louisville, Ky.

PALMER _SCHOOL. (Est. 1881) Box 16, CEDAR RAPIDS, IA._§

Canada’s Oldest Legislator,
David Wark

David wark

CANAI)A clais the oldest legislator in the world, in

David Wark, senator for the dominion, who entered
his second century on February 19 last, and expects to be
present at the parliament now in session at Ottawa. The
aged senator always waits until the preliminaries of open-
ing are over, and the senate settles down to business before
he takes his seat. In fact, he has protested again and

ain against the time wasted on opening days. which, he
claims, might be usefully employed in furthering the legis-
lation before the senate. His absence is thus a continued
protest against delays, and at one hundred vears of age he
gives such practical lessons 10 his fellow legislators.

He was born in Donegal, Ireland, and at twenty-one

years of age he left his father's farm and went to Canada.

Not finding the employment in bookkeeping, clerking, or
teaching which he desired, he went to the nearest shipyard
at St. Johns, New Brunswick, and obtained work. Soon
afterwards he secured a position as a teacher, which he
held for some years. When his savings were large enough
he began business in the same village where he had taught.
Six years later he entered the provincial assembly for New
Brunswick, where, at a formative period in the history of
the province, he was instrumental in promoting much use-
ful legislation. For nearly a quarter of a century he con-
tinued active, either in the assembly or in the legislative
council of his adopted province. His wider work in the
dominion began at its confederation, when, in 1867, he was
appointed to the senate. Of seventy-two charter members
then appointed only Senators Wark and Miller survive.
Looking back upon his legislative experience, Mr. Wark
notes with pleasure his interest in education and agricul-
ture. ‘The schools of New Brunswick he found to be most
inefficient, and, through his influence, the legislature took
the matter up with the result that many of the improve-
ments in vogue to-day were then instituted. King's Col-
lege was also lifted out of its inefficiency, and, in recogni-
tion of Mr. Wark's services, that institution, a few years
ago, honored him with the degree of LL.D. Services
equally useful to agriculture were given to the province,
the most important of which Mr. Wark thinks was in
bringing the celebrated agricultural chemist, Professor
Johnson, to New Brunswick. To Mr. Wark, while in the
provincial legislature. belongs the credit of bringing about
free trade between the different provinces of the dominion.
Mr. Wark is bright, cheerful, strong, and vigorous.
In Fredericton, where his home has long been, he still
walks about the city as in years gone by. In a letter to
the Toronto ** Globe,” at the request of the editor, on the
occasion of Mr. Wark's one hundredth birthday, the aged
senator extols the benefits of simple and temperate living.

The Tragedy of the “ Quick Lunch”

WHU can write the life-tragedies that may be traced 10

the ‘‘bolting "' of luncheons at '‘quick lunch coun-
ters?'"  Yet it would seem that even a ‘' quick lunch "’ is
becoming too slow for us. Recently I saw a sign in the
windows and over the door of a New York restaurant, an-
nouncing ** The Quicker Lunch.” **The quickest lunch*
will probably soon follow. Indeed, many young business
men do not take time even to go to a lunch counter. The
have luncheon brought to their offices, where they tal
business while they dine.

Has life become so rapid that a man can not take time
to eat? ls it possible that he can allow himself only ten
minutes for luncheon; and that. even while eating, he can
not take time to smile, or to turn off the steam, but must
keep the throttle valve of his thinking machine wide open,
—planning, planning, thinking, thinking?

We have become mad in the matter of dollar-chasing.
Not long ago | heard a business man say that his partner,
who had recently married, *‘took his wedding trip on an
elevator in a New York sky-scraper.” It was the only
time he felt he could take to celebrate such a minor affair
as his marriage!

A man can not be normal, and can not reach his best
while living at such a high rate of spced. We Americans
can not, under existing conditions, attain that exquisite
poise of character, that mental balance, and that harmo-
nious bearing which should distinguish a great people, of
a highly civilized race.
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- CHOCOLATES.

GROCERS EVERYWHERE.

** The groves were t;od’s first temples.’

SEPTEMBER
IN THE
ADIRONDACKS.

No finer place in September can be
found than the Adirondacks. The air
is cool and bracing, the fishing fine,
the scenery beautiful, and they can be
reached in a night from Boston, New
York or Niagura Falls. All parts of
the Adirondacks are reached by the

NEW YORK CENTRAL LINES.

A cops of No. 20 of the ** Four-Track Series,””
* The Adirondacks and How to Reach Them,"
be sent free upon receipt of a 2c. stamp, by George
H. Daniels, General Passenger Agent, New York
Central R. R., Grand Central Station, New York.

What will happen
4 when you die? \Vhat will become of your wife and
t4 children? Can they live comfortably?

Our booklet, ‘‘The How and the \Vhy,”” answers such
i questions. We insure by mail.

PENN MUTUAL LIFE INSURANCE CO.
921 Chestnut Street, Philadelphia
I !

Dow’t Burn Money, Save It

“QOHI-0" Combinatinn Raker—Ktexm
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A Grand Oppertunity for Goed Agents, both sexes.
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of Mann's Latest Model
Bone Cutter. No pay un-
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til you're satisfi
cuts easier and faster than
any other. Catalog free.
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The Truth About the Mail Order Business

Refore you atart or buy ontfits—read the fearless Mail Order Joarnal.
It speaks the truth always and gives you fromn 48 to 84 p. tnvaiu-
able advice every month. Dollar a year—Sample copy free.

LOUIS GUENTHER, Room D, Schiller Bldg., Chicage,liL

We know of a profession

MORE SALARY:¥isiaiserea:
createdinexcess of the qual-
ified persons, and which commands the highest salaries with no di«
erimination on account of sex. Wonld you like toknew what t ls? Write s

HOME CORRESPONDENCE SCHOOL, Dept. B., Philadeiphia,Pa.
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low. 350 cent book on Cul-
FREE. Send forit. D. BRANDT, Box 502, Bremen, Ohlo.
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WE WANT A REPRESENTATIVE

to take orders for Hopper’s Powder Gun—a new fire extin-
glrli\her.higlﬂendo by fire insurance fraternity. Exclusive

tory. Sellson sight. 300% profit. A hustler should not make
less than $2000 annually'and much more. Small capital re-
quired so as to keep stock on hand. Westandin back of our men.
HOPPKR CO.. Box 777, - - HIGHLAND, N. Y.

BIG CLEARING SALE
TYPEWRITERS 0 0.%

Over one thousand machines Our own new ma-

Pay-Sholes Co., 175 Dearbora St., Chicaro, I11.
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Send §1 for 76 lessons for Home Practice. Bookkeeping, 8horthand,

Arithinetic, 8180 by mail. Best instruction. E. H. NoRMAN, President.
LTIMORK BUNINKSS COLLEGE,

Yeung Men’s Christinn A - Balti e, Md.

FREE  Agents

Fiat thin knife cuts loose a perfect cake. @9
Outfit freve. ltx&re. prepaid. Dept. G. H.
HOUSRHOLD NOVELTY \WORKS, Chleago. Iil., or Buffulo, N.Y.

$§00 SILK ELASTIC STOCKING

Wrte for Pamphlet.
TRUSSES, ABDOMINAL SUPPORTERS, ETC
FLAVELL’S, 1008 Spring Garden St.. Philadelphia, Pa.

The Influence of
Good Manners

How to Give and Accept an Invitation to Dinner,
and a Code of Deportment for the Table

MRS. BURTON KINGSLAND

So. MADEMOISELLE DERUTANTE, you have received an
invitation for your first ‘' dinner party,”’—as we used

l
!

to call dinners to which guests are bidden,—and are feel-

ing a little nervous lest you may make some mistake that
will betray you as a novice.

That is quite natural, —voung girls are more often invited
to dances, and cveryone goes to his or her first dinner at
some time ; but there is nothing else that gives one such
ease and confidence as to know ** the proper thing to do."
Be it known, for your comfort, that the conventions are
few and simple that you are expected to know, and that,
in complying with them, you will be doing just what every-
one else does,—there will be no situation in which you must
depend upon vour own initiative.

f course, you have sent your answer within twenty-
four hours of the receipt of the invitation, worded in the
degree of formality used in the latter. If the note began,
**My dear Miss —: Will you give us the pleasure of
your company at dinner,’* etc.? your answer will be, ‘* My
dear Mrs. —: It gives me much pleasure to accept your
invitation to dine with you,™* etc. If the invitation is cer-
emonious, as,—

“Mrs.

req the pi e of the P
Miss -
the

y of

at dinner on

at ___ . o’clock.

Fifty-two, Fifth Avenue.

your reply should follow the same form, thus,—

o Miss . o
accepts with much pleasure
Mrs.

"o
, etc.

The date and hour of the dinner should be repeated in
the answer, thereby giving assurance to the hostess that
there has been no misunderstanding. You should not
write that you ** will be’* happy to accept. Your promise
to be present s your acceptance.

The burning question of ‘‘what to wear’ depends
somewhat upon the length of time between the receipt of
the invitation and the function. A long interval—three
weeks, perhaps, or even two,—imposes the selection of
the best that your wardrobe affords,—a low-necked gown

¢ and white gloves, in all cases,—but an invitdtion at short

notice permits the weating of one’s ‘‘second best’ at
the entertainment.

Men are blissfully free from the necessity for these con-
siderations. The rule of full evening dress, wherever
ladies are to be present after six o'clock in the evening,
leaves them in no embarrassing uncertainty.

When the important evening arrives, try to be just in
time, —it is the courtesy due your hosts. It is better to be
a little late than a moment too early, however. In a city
where one is liable to be blocked and detained en route,
a belated guest is accorded fifteen minutes’ grace,—but
not more, in justice to the rest,—not to mention the cook.

A young girl is usually accompanied by her maid, who
leaves her in the dressing room and returns thence to
fetch her home. This is not a necessity, however,—if
some responsible person leaves her at the door and calls
for her again.

The servant opening the house door will direct you to a
room where a maid will be in attendance to help you to
remove your wraps. The gentlemen are also directed to
a dressing room.

At your entrance, if you happen to see a silver tray
presented to some gentleman, whereon are some tiny
envelopes, do not fear that you might have been expected
to take one also. Each little envelope is addressed to one
of the masculine guests and contains a card upon which
is written the name of the lady whom he is to take in to
dinner, thus sparing the hostess the trouble of **pairing **
her guests.

Do All the Necessary “Prinking” at Your Home

Do all your * prinking** at home, and go down to the
drawing-room as soon as you are ready. Your hostess
will welcome you at the door and present someone to you,
with whom you should chat for a few moments.

When all the guests have arrived, the servant announces
dinner, addressing the hostess, who has meanwhile made
an opgortunity to ask the gentlemen if they are acquainted
with the ladies whose names they have found upon their
cards. If so, they are asked to seek them; if not, she
presents them.

When all stem to have found their partners, the host
offers his right arm to the lady who is the most honored

uest and leads the way to the dining room. The rest
Follow his example, the hostess remaining to bring up the
rear of the procession with the gentleman whom she is to
compliment by asking him to sit at her left hand. The
one to whom she desires to show attention as well is given
the seat at her right.

Cards bearing the names of the guests indicate their
places at table.

The gentlemen assist the ladies whom they have accom-
panied to seat themselves, before they take their own
places. '

You now remove your gloves, placing them upon your
lap. The men wear no gloves. You take your napkin,
and, unfolding it to half its amplitude, lay it across your
lap.

%aw oysters are first placed before you, and a small
fork with'a blade next the tines is used in eating them.

Always Ready

Taendn s e
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REAL ESTATE WANTED

To lnp&ly the wants of Cash Buyers, Seilers, and Exchangers
advertising in our U. S. Real Kstnte Journnl, eacli nonth. Sub-
scribers can write to these advertisers and make their own deals free.

is the best, largest, and most reliable Real EFstate Magazine
published, and is now in {ts fourth year. Has good stories, news, and
current topics. Circulation covers the United States, (anada
Mexico, Cuba, and Hawaii. Three months’ trial 25c. ‘Three full
years, only $1.00. Sample copy, 10 cents.

U. S. REAL ESTATE JOURNAL, 145 West Brighton Ave., Syracase, N.Y.
Shorthand 'a . Mine

We loan you a Remington maohine, teach

you Shorthand & Typewriting by Mail; and
help you get a position in any big oity.
S§horthand an OPEN DOOR to Opportunitye

Mer, Sten. Inst. 102 Canal, Chicago, Ill.

Be Your Own Boss!

MANY MAKE $2,000.00 A YEAR.

You have the same chance. Start a Mail Order Business at home,
We tell you how, Money coming in daily. Enormous profits.
Everything furnished. Write at once for our * Starter ” and Free
particulars. K. 8. Krueger Co., 166 Washington St., Chicago.

newspaper and magax ni

We train by m 10 do every branch ol
writing. Send for *‘ The Howof It,” free,
SPRAGUE CORRKSPOKDENCE SCHOOL OF JOURNALISK,

209 Najestie Bullding, Detroit, Miek.
I
den to grow thousands of doliars’

Ei I I || i EI I worth.  Roots and seeds for sale.
ata,

Bend four cents for po! and_get our booklet A. N. telling all
about it. McDO Vl-:Lﬁe GINSENG GARDEN, JopLIN, Mo.

SHORTHAND BY MAIL "‘°"31’&°“‘°c°.°&'3§3.°3‘23.".‘.’.°:
illiamsport, Pa.

oon free. Pott’s Shorthand College, Box No.1,

$25,000 made from one-half acre.
Easily grown throughout the U. S.
and Canada. Room in your gar-

One takes a whole oyster into the mouth. There has been
so much said, of late, about raw oysters giving typhoid
fever that many hostesses serve grape fruit in their stead,
to eat which you use a dessert spoon.

You chat with your neighbor, first with the man who
took you in, and then, after ten or fifteen minutes, your
right-hand neighbor probably addresses you, peeping sur-
reptitiously at your place-card to learn your name, if you
have not been introduced. All guests are supposed to
know each other when placed within speaking distance.

If you do not take wine—and it is in better taste that a
young girl should not,—you make a gesture with your
hand, as of covering your glass or slightly waving the
wine aside,—which will be understood. Never reverse
your glass or put your gloves-in it, as has been done some-
times by those who should know better.

When the soup plate is removed the one under it is
left, and the Aors-d'auzres are passed,—radishes, celery,
etc., which are taken as daintily as possible in the fingers.

The forks are generally placed in the order in which
they are needed, the one farthest from you is used first.

You will only require to use a knife for the roast and for
game. Retain your fork in your left hand with the tines
curved toward the plate as you take the meat upon it, and
then convey it to your mouth, while your right hand slightly
relaxes its hold of the knife. Lettuce is not cut with a
knife, but folded with the fork in pieces of convenientsize,
with the aid of a piece of bread if necessary.

In eating bread, a small bit is broken from the piece, or
the roll, and held in the fingers, not more than would
make two mouthfuls.

When asparagus or artichokes are served the stalk or
leaf may be taken in the fingers, dipped in the sauce, and
the tender part bitten off.

Checse is eaten by putting a small bit on a cracker or
piece of bread, and so conveying it to the mouth.

It is equally correct to use eithera fork or a spoon in eat-
in% ices, but the two are never used together as auxiliaries,

t is always a mystery how we manage to dojustice to our
dinner while apparently putting nothing into our mouths.
The morsels are, naturally, so small that one is never
inconvenienced to reply when spoken to, but in our efforts
to be entertaining one should not be altogether oblivious
of the good things that the hostess has been at pains to
grovide. nor so monopolizing in our devotion to our neigh-

or as to prevent him from satisfying his claims of appetite.

The London ‘ Punch'' once represented a young and
pretty girl who had chatted so incessantly, all through
dinner, that the man, with a look of hungry desperation,
asked her if she knew that their host had one of the best
cooks in London and would be furious if they did not
appear appreciative of his culinary triumphs.

It is customary to take some of every dish that is passed,
—however little. To refuse is to imply criticism of the
over-bountiful provision, or else the hostess thinks that
she has been so unfortunate in her choice of viands as to
fail to please your taste.

Whenever You Want Anything, Call a Waiter

Do not offer to pass anything or ask that service of any
other guest. Salted nuts are frequently passed among the
guests, but that is the only exception to the rule. You
may always call the servant’s attention, very unobtrusively,
to your need. When the finger bowl is placed before
you, lift it off your plate, and the little doily beneath, and
set them just beyond it on the table. The fruit and bon-
bons are then passed. After enjoying these, dip the tips
of your fingers in the water, and use your napkin—not the
doily,—to dry them.

At a signal from your hostess,who tries to catch the eyes
of her women guests, you rise as she does, placing your nap-
kin,as neatly as possible, though unfolded, at the side of your
plate. Take your gloves in your hand and so avoid drop-
ping them or your fan on the floor, for some poor man to
grope for under the table. .

The gentlemen rise from their ‘chairs as you do, and
remain standing until all the ladies have left the room.
The one nearest the entrance holds aside the portiére to
permit them to pass. It does not matter which goes first,
but a young girl should make way for a married woman, if
both are near the exit at the same time.

In many houses, the gentlemen accompany the ladies to
the drawing-room and find seats for them; then, bowing
politely, excuse themselves to return to enjoy a cigar,
coffee, and liquors, and *‘talk honest male scandal'’ with
their host. '

The women gather together or sit in small groups to
enjoy each others' conversation. Black coffee in small
cups is brought to them there, followed by green mint or
some other liquor in tiny glasses. Sometimes, later on,
glasses of iced mineral water (but without ice, ) are offered.

Meanwhile, the men smoke and talk for half an hour or
less, and then rejoin the ladies in the drawing-room. Each
man seeks the woman with whom he wishes to talk, or
some circumstance or convenience seems to indicate the
one to whom he shall try to make himself agreeable.

After half an hour or so —unless some special entertain-
ment is provided,—some one makes a move to go, and
the others follow shortly after.

Everyone takes leave of the hostess first, then of the
host, with assurances of having spent a delightful evening.
The more spontaneous and unhackneyed these expressions
of pleasure, the greater is the gratification of the hosts.

It is sometimes a problem how to be polite and truthful
at the same time, but a kind heart—or a quick wit,—will
usually come to the rescue and teach the tongue to say
that which it will give pleasure to hear.

[This is the eighth in the series of articles on the sub-
ject, ¢ If You Are Well Bred,”’—articles that show how
correct social etiquette should be maintained. In the
future, Mrs. Burton Kingsland wiil specially contribute to
s Success'’ the articles in this series.—The Editor]

L -

You traverse the world in search of happiness, which is
within the reach of eyery man; a contented mind confers
it on all.—HORACE.

A A

Circumstances,—the man of genius creates them; the
man of talent uses them; the fool looks at them without

seeing them. —NARREY.
A A

Our real measure of ability and willingness is in our
doing the little that we can do, and not the greatdeal that
we would like to do.—TRUMBULL.
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Letters from the
Business Doctor

Diagnose Your Business Disease

I

IF you are discouraged at the state of your business, or

wondering why you do not get on faster, and if you
can stand a little plain advice, I think I can help you. If
there is a lack of growth in your business, or deterioration
anywhere, look for the disturbing element; remedy it or
Temove it.

Do you know, or do those who represent you know, that
there is absolute efficiency in every department of your
business, or that there are not leaks which are gradually
sinking your business ship? Worms sometimes com-
pletely honeycomb the inside of the timbers or planks of a
ship without any evidences of this fatal destruction on the
surface. If your business is declining or does not grow as
it should, look out for the leaks, which may have seemed
trifles to you.

I have noticed that business men who get into ruts and
lose business do not make a study of the most successful
men or firms in their line. They scem to be indifferent
and careless of their comparative standing. The result
is that they lose ambition. Before they realize it, they get
into old-fogy methods. They get used to their slipshod
surroundings, and do not realize that their standards are
dropping, or that they are deteriorating, until paralysis has
become so chronic in their business that there is no chance
of reviving it.

I advise you to visit the stores of your successful com-
petitors, compare your own with theirs, and find out what
they do that you do not. See how they dress their win-
dows, display their goods, and arrange their shelves.
Study their class of customers, and compare them with your
own. See if their clerks are not more attractive, more
attentive, or more obliging; see if they do not dress better
and make a better appearance. See if your competitors
have not better systems, and are not more up-to-date, or
progressive. The constant comparison of yourself with
the best in your line is one of the most effective prods to
ambition. You will, in this way, find out what has been
paralyzing your business all these years.

Your Competitor May Be Better Able to Win Trade

You may find that your competitor shows his goods to
much better advantage and more attractively than you
do, thus tempting customers. He may be a better judge
of human nature, especially of women. This is a great
point in your business, because women buy most of the
things that go into the household for the entire family.

You may be in a bad locality, not in the current of
traffic. It oftentimes makes a great difference whether you
are on the right side of the street or not. The current of
traffic often changes from one side of .a street to the
other in an inexplicable way. This is such a powerful
factor that it often makes a store on one side of the street
worth almost double what the same store would be worth
opposite. It is easy to say that there is no sense in this,
and that it ought not to be; but, if you are a level-headed
business man, you will take things as they are. You will
study tendencies,—facts, not theories.

Young merchants often make great mistakes in locating.
They start out with limited capital, and will often take
stores on side streets because they think the rent will be
much less, and they reason that they will be able to deflect
the traffic and attract the tide of customers to theirstores ;
but many a young merchant has met his ruin in try-
ing to draw trade out of its natural-channels. It makes
a great difference whether you take advantage of the
natural current of trade or depend upon the tributaries
of the side streets and unfrequented thoroughfares. A
store right in the current of traflic and on a great thorough-
fare may be cheaper at fifty thousand dollars’ rental than
one at three thousand dollars two blocks away on a side
street. [t may be better for you to pay what seems an
enormous rent, in the right location, than to get free rent
in a bad location.

Anr Artistic Entrance Is often a Means of Attraction

You may not know the pulling power there is in an
attractive entrance. If patrons must ascend or descend
several steps to enter your store, it may be a serious
drawback. In some sections of one large city, it has
been found that even three or four steps may keep away
hundreds of customers, since people do not like to climb
steps. s your store badly lighted, or poorly ventilated ?
This has a great deal to do with your patronage. Every-
thing that makes your store a pleasant place to visit, and
makes examining goods there easy and satisfactory, is
important, and every defective arrangement kills trade.

0 you realize that half the people working for you are
driving away business instead of attracting it? Do you
realize that your indifferent,overbearing, ** chesty '’ clerks,
whose hearts are not in their work, and who do not seem
to care whether you succeed or fail, are disgusting your
customers and sending them to your competitors ?

Do you know that your buyers have poor taste, and that
they are sending you ‘' off"* colors and styles and unpleas-
ing fabrics, that are not popular with women of taste? Per-
haps you have wondered for years why you have a cheaper
class of customers than other concerns. Ladies of taste,
refinement,and culture do not come to your store, because
it has the reputation of carrying ‘‘ off goods,'* cheap goods,
auction goods, or bargaingoods. If you should ask these
ladies why they do not trade at your store, they would
probably tell you that you do not have anything they want.

Perhaps your idea of economy is to pay the smallest
wages possible, and employ the cheapest kind of help.
Remember that you can not get a buyer with exquisite
taste and fine judgment for half the salary that your suc-
cessful competitor pays. A manager who is just able to
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SENT AT OUR EXPENSE, ON APPROVAL

The New Statesman Edition

Works ¢f Theodore Roosevelt

IN 14 LARGE HANDSOME OCTAVO VOLUMES. ILLUSTRATED

unds) because

WE offer to take the expense and risk of sending ‘‘Success’’ readers
this imposing row of volumes (weighing something like 20

po! u we believe American citizens, whatever their

political faith, will this year welcome an alt

opportunity to obtain Theodore Roosevelt's works.

ther exceptional

The

Distinctive Features of this Edition

THE Statesman EpiTion contains not only ¢ The Winning of the West”’ volumes, the

ranch stories, hunting stories, and ¢« History of the War of 1812,”” but «“The Rough
Riders’’ (an appendix contains Theodore Roosevelt’s military record) and ¢¢ The Strenuous
Life’’ as well ; over and above these well known writings of the President, an all-important
addition is two volumes containing the President’s entire speeches, addresses, and public messages,

edited by Dr. Albert Shaw, who also contributes an introduction.

This is the authorized

edition of the President’s public utterances, and it is scarcely necessary to point out the interest
and value ot this part of the Statesman’s Edition will have for American citizens in 19o4.

The Price Another Distinctive Feature

Not the least distinctive feature of this project is the price at which the books are sold. The
fourteen large octavo illustrated volumes, handsomely bound in red cloth, would usually be sold by
subscription for from $2 to $3 each. For the short period covered by this offer we make the price
of $11 cash (less than 8o cents a volume, delivered), or $1 a month for 12 months.

Not only is this edition of Roosevelt's works, therefore, the most timely and distinctive set of
books offered to subscribers this year, it is also the cheapest.

You Must Act Promptiy

The great codperative plan that made this edition
of Roosevelt possible and made the low price possible
allows the Statesman Edition to be sold only for a
short period. At the end of that time the plates
must, by contract, be destroyed, and the Statesman
Edition cannot be had at any price. So if you wish
to place this handsome set on yourshelves, and make
the most brilliant book investment offered this year,
you must do it sozc.

Send No Money

We are anxious to send you the Statesman Edition,
express paid by us, with the understanding that we
wiﬁ pay return charges if you do not want it after
keeping the books five days; we are anxious to do
this because we have found discerning people do want
to keep it. In the past five years we have distributed
millions of volumes of subscription books on the ap-
proval plan, and no work has ever before been re-
tained, approved, so invariably as this magnificent set

of Roosevelt's works.

People see at a glance the

bargain they are getting.

The “‘Statesman Edition’’ Contains

CIVICS—2 Volumes

American ldenis: True Americanismi—The Manly Vir-
tues and Practical Politics—The College (iraduate an uplh'
Life--I’hases of State Leyislation--Machine Politics in New
York (ity: Six Years of Civil Rervice Reform—The Monroe
Doctrine—The Law of Civilization and Decay.

The Strenuoun Life: Expansion and I'eace-— Latitude
and Longitude Among Reformers—Civil Helpfulness—The
Eighth and Ninth Commandments in ’olitics—Promise and
Performance—National Dutles—The Labor Question—Chris-
tian Citi hip —The Str Life--Character and Success
—The American Boy.

HUNTING-3 Volumes

Hunting the Grizzly: The Bison or Amertcan Buffalo—
The Black Bear—0ld Eplraim, the Grizzly 13ear—The (‘ougar
— A Peccary llunt on the Nueces—-Hunting With Hounds—
Wolves and Wolf-hounds—1In Cowboy Land.

Hunting Trips of n Ranchman: Ranching in the
Bad Lands—Water-fowl—The Girouse of the Northern (attle
Plains—The Deer of the itiver 13ottoms—The Blacktall Deer—
A Trip After Mountain Sheep—The Lordly Buffalo.

The Wilderness Hunter: The American Wilderness—
‘The Whitetail Deer; and the Rlacktail of the (oluinbin—
Among the Tigh Hills; the Birhorn or Mountain Sheep--
Mountain Gawme; the White Goat—The Wapitt or Round-
lllorne«l Elk—'The Moose ; The Ileast of the W oodland-hunting
Lover.

ONLY FILL OUT THIS FORM AND MAIL IT
All you have to do is to fill vut this form and mail it to the address below.

ADVENTURE-1 Volume

The Rough Riders: Raising the Regimment- To Cuba—
General Young's Fight at lLus Giuasimas-—The Cavalry at
Santiago—1In the Trenches—The eturn Home—The *‘Round
Robin' Letter—Musterout Roll.

HISTORY -6 Volumes

The Winnink of the West is a graphic representation
of the gradaal advance, step by step, year by year, of the
sturdy frontiersmen fromn the original thirteen States across
the Alleghanies into the vnllere of the Ohio and Mississippi
Rivers, and in the Region of the (ireat lLakes. It is history,
authoritatively related and interestingly told.

The Nnvnl War of 1812 is a forinal statemeit of
those interesting facts which gave to our conntry indisputable
prestixeonthe sea. Intwovolumes thethrilling victories byour
men-of-war are vividly pictured and narrated with buoyancy.

SPEECHES AND MESSAGES—2 Volumes.

Presidentinl Addresses nnd Stante Papers:
In two volumes, edited with an introduction by Suc.
Albert Shaw. Include speeches and addresses s v
of President Roosevelt wade on varions im- Sept.
portant occasions, and, inaddition, the mes- The
sayes of the President to the first and 4 g
second sessions of the Fifty-seventh Review o
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sessions of the y-eighth Con-
gress, with other State papers 18 Astor Place, Now York
of extraordinary interest to Please send me a set of the
American citizens in 1904.
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proval. If | like them, [ will pay
$1.00 a month for 12 months.

The books will be sent at once, all charges pard. If vou want them, $1 a month
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get a living in your employ, and who knows he is saving
you thousands of dollars by shrewd watchfulness and care-
ful plannin%; will relax his efforts when he feels you are
not paying him what he is worth, or as much as men in
similar positions receive.

Perhaps you are not a good judge of men and are try-
ing 10 do a first-class business with second-class help.
How many peogle have you in your employ who are no
really earning their salaries > Perhaps, just to help them
along, you have takenin a few relatives who are destroying
the discipline of your establishment by carrying the air of
favoritism about with them, making all other employees
feel that the relatives are not expected to be particular
about punctuality, or as to conforming to the regulations
of the house, or even in regard to doing a full day's work.

Perhaps your son in your office, or at the head of some
department, does not hesitate to make everybody feel that
he is your son and that he can do as he pleases. Perhaps
he tries to give the impression that he is to be your suc-
cessor, and hence is not to be called to account for an
hour or two off during the day, a few weeks’ vacation now
and then, ora little trip abroad. Perhaps you have ** pets”
around the establishment whom you retain or favor because
they happen to please you or amuse you, and who not
only do not earn what you pay them, but are also abso-
lutely demoralizing to your whole institution. Your em-
ployees will not run to you with complaints about suck
things, unless driven to exasperation, but it is most demor-
alizing for employees to know that people are put over
them because they are relatives of the proprietor, or have
some special “pull** with him. It takes away the ambitior
of those who are struggling for promotion, and, as a rule
the practice is inadvisable, excepting when the relatives
or favorites have very superior qualitics. Many a man's
business has been entirely ruined by some upstart of a
son or other relative whose imperious, disagreeable, domi-
neering ways have disgusted the employees until they
have ceased to take an interest in their work.

‘There are a thousand and one reasons why a customer
goes to one store and does not go to another. Make ita
study to find out the reasons, and you will be able to apply
the remedy needed in your case. Many a patient who
has died might have averted the fatal disease if he had
had courage to ask for a proper diagnosis by a specialist,
but he did not dare to. e was afraid that it woum un-
favorable, and that knowledge of the fatal fact would kill
him. The actual knowledge of what the trouble is in your
business, a scientific diagnosis of what is causing the fali-
ing off of trade, no matter how unpleasant or how humili-
ating it may seem, inay save you from something worse.

One of the dangers to a large establishment comes from
the fact that the immense volume of business, the vast
number of employees and the infinite detail make it dif-
ficult to recognize the thousand and one enemies which
are indirectly undermining its growth or healthy progress.
By ceaseless study of methods and comparison with your
competitors you will, however, be able to meet the situa-
tion, and, putting your lessons into practice, you will soon
discover that you are a more progressive merchant. Peo-
ple will say that everything has a more up-to-date appear-
ance about your store, that it ‘s neater, more attractive, and
more orderl{; that you have a better class of clerks than
you used to have; that they are more polite and more ac-
commodating; that they are more inclined to please; tha:
there is evidence of new blood in your business; and
they will wonder whether you have taken in new -
ners or new capital, or gotten a new lease of life yourself.
because all these things are evid of excell and
busgness ability, and reputation for these will bring you
trade.

[While the Business Doctor can not promise 10 solve every
problem, he will endeavor to answer as many questions as pos-
sible that may be asked by readers of Success, and especially
those q i whose s will prove helpful to people in
various lines of business.—Tug EpiTok.)

Can Railroad Trains Travel Faster?

GEORGE H. DANIELS
[General Passenger agent, New York Central Railroad)

WE hear a good deal about very high speed tests for

short distances on railroads. A train equipped witkt
electric power was run at the rate of one hundred and
thirty miles an hour over a stretch of fourteen miles in
Germany, recently, and the indications were that this
speed could have been made even greater. The train
went so fast that houses and fields and woods along the
track seemed a mere long-drawn-out blur. An interval of
only half a minute elapsed between the time when spec-
tators saw thé train appear as a speck on one horizon and
fade into nothingness on the opposite horizon. Such
experiments are, of course, very interesting, but they have
no important practical value. In spite of the prophecies
as to rushing across the continent in a day or two, and
going to Chicago in the time it now takes to make the tri{»
to Albany, it is the opinion of myself and most other rail-
road inen that it will be a matter of many years, at least.
before regular running schedules will materially exceec
those of the fastest trains of to-day. The development
now is not in the direction of increased speed, but in the
direction of increased safety, comfort, and economy.
Within the next three years the New York Central rail-
road will have trains operated by electric power for a dis-
tance of one hundred and forty miles outside of New
York City, and the same power will be used for the switch-
ing and other operations in the Grand Central Station.
If it proves successful the use of electricity will be greatly
extended on the road, but there is no intention to try tc
increase speed. Every minute taken off the fastest run-
ning schedules of the present means a disproportionate
increase in danger and expense. In this matter there s
no more progressive railroad than our own. We have
the swiftest trains in the world, and would be quick to
seize opportunities to make them still swifter if such de-
velopment were practical, but we have come to the con-
clusion that it is not. The speed limit seems to have
been reached.

A young man, who weat to his uncle’s law office to study law.
returned home after two days and said: ‘‘ Mother, law 1s pot
what it is represented to be.” I am sorry I learned it.”*

Mediocre minds ordinarily condemn everything that passes
their comprehension.—LA RocHrrovcauLD.
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Achlevement and Progress

in the World of Science |
ARTHUR E. BOSTWICK

An Auto-p'hotographing Apparatus

IN order to take one's own photograph, one must be con-

nected with the camera by a very long rubber tube,
whose pneumatic bulb is held in the hand. ‘'T'he tube
usually fails to work the shutter properly, and in any case
the bulb and the hand form an awkward part of the picture.
Those amateurs who desire to p otograph themselves
will, therefore, be glad to learn of the invention of a httle
device which can be attached to the camera and set for
any desired time, so that at that exact moment the shutter
will snap. The operator has thus an opportunity to make
a lightning change to the rdle of subject and compose his
features decently before they are impressed on the seusi-
tive plate. T'he apparatus consists of two adjacent pneu-
matic cylinders, in one of which the slow escape of air
controls the descent of a piston, while the other plays the
part of the ordinary rubber bulb, the air being compressed
by a spring released by the aforesaid piston when it
reaches the end of its course.

The World’s Water Power

Au:uk DING to the estimates of an eminent civil engineer,

the water running from the present land surface of the
globe to sea level would produce, if all utilized, 10,340
million horse power, day and night. On the other hand,
the present output of coal for a whole year, (two hundred
and twenty-five million tons,) if so burned as to produce
this horse power, could keep it up for only half a day.
In other words, the world's water power is over seven
hundred times its present available coal power, and can
not be used up as the latter can,—a fact which may com-
fort those who are anticipating with fear the time when
our coal supply will have been exhausted.

-

A Combined Electric Fan and Electric Heater

A FAN that gives out, instead of a cooling breeze, a blast

of hot air, has been invented by M. de Mare, a
Belgian. The blades are of mica, on which are arranged
resistance coils that are electrically heated to.a high
temperature. M. de Mare finds that compressed air
absorbs the heat from the coils with great rapidity, and he
accerdingly incloses his fans in a casing with an opening

through which the blast issues. He is thus enabled to-

pass through the coils a current which, when the fan is at
rest, would melt the thin wire, but which, when it is in
motion, does not even make it red-hot. The current of
hot air issuing from the opening in the casing is said to be
almost insupportably hot.

a -

How a Telephone Membrane Vibrates

THE membrane of a telephone whose vibrations are what

hysicists call ** forced, " —that is, they are maintained
by the speaking voice, and the disk is not left to itself to
vibrate freely, —takes only about a thousandth of a second
to get into full swing. This has been ascertained by Dr.
R. Kempf-Hartmann, a recent German investigator, who
studied the motion of the membrane by reflecting a spot
of light from a mirror, attached to it, so that the Light
would leave its record on a moving photographic film.
From such records he obtained a set of curves for vowels,
diphthongs, and consonants, and also for other sounds.
The membrane takes only two swings to attain its full
movement, and after that the curve is steady.

. a
An Electrical Insect-exterminator

As a Bavarian electrician, M. Hugo Helberﬁer, was

experimenting on the drying of an ingot mold in the
ground by means of the electric current, he noticed that
worms issued from the ground near by, writhing as if in
pain and seeming in a great hurry to get away. ~Follow-
ing this up, he has devised an apparatus to rid soil of
worms and noxious insects, by means of which, by plant-
m numerous brass electrodes in the earth at proper inter-

, he has succeeded in driving all crawling things from
a constderable space in a very brief time. hese experi-
ments are expected to result in much practical benefit.
The soil itself is not injured by the current, but, on the
contrary, the salts set free by it act as fertilizers.

a Y

A Big Umbrella for a Sail

THAT a boat sail shaped something like a flat Japanese
umbrella would practically do away with all danger
of capsizing, since the force of the wind exerted upon it
would have no tendency to incline the boat, has long been
known, but until last summer no practical form of umbrella
sail was devised. An English inventor has now, we are
told, constructed a usable **cyclone sail”" which gives
results superior to the ordinary sail with e?l ual spread of
canvas, and can be carried in any gale. e sail resem-
bles a huge flat sunshade pierced with holes and tilted
slightly to one side on its handle, which is represented by
the mast of the boat. 1f the reports of this sail are justified
it will doubtless soon be a familiar object to yachtsmen.
Y a

The Durability of Steel-frame Buildings

Ckl'l'lcs of the moderh '*sky-scrapers,’* with their frown-

ing steel frames, have predicted that these lofty build-
ings will be short-lived, and that they are all destined to
crumble away. The steel skeletons of these structures are
mostly hidden from observation, and no one can tell
whether they are intact or rusting away, but experts con-
clude, from examination of the frame of one that has
recently been demolished in New York, that such fears as
those mentioned are groundless. In this building, which
had stood four years, the only rust in the frame was that
acquired dunng construction, and it is concluded by ‘* The
Iron Age'' that the structure would have stood, if unmo-
lested, as long as a brick or stone edifice under the same
conditions.
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WE TEACH YOU BY MAIL TO WRITE A
STORY axd WE BUY IT.

A New Plan of Co-operation between Asthor and Publisher.

That is, if you join our school we have a plan whereby we ;i_ur-
cl work of our students. All the lessons in our course, The
Art of Writing Good Prose, covering 12 sub-divisions, are sent at
one time, lininediately won enrollinent. The enroliment fee
covers criticism. rite at once for our co-operative plan.
We also teach by correspondence Drawing, Illustrating, How to
Converse, Bodily Culture. When you write name the subject
in which you are interes . P, GARDINKR, Pres't, 201k
C“TUR'.I;'ST'RIJ.UI'IOI CO., Literary Dept., Box 115, Central Bank
gy New York.

Work for Yourself

Not Others

Ambitious men and women, there is plent{ money in the matl-order
business, and It requires but little capital. Get started properly,
conduct it right—it ineans mderendenco and & lnrﬁ steady income.

@ teach this business completely. Send for free booklet.

LOUIS GUENTHKR'S MAIL ORDER BUREAU, 610 Seblller Bullding, Chieago.

INSTRUCTIONS pre-

IVIL SERVICE &5y
t 8e examinalions.

he ati
C'omplete MOMK STUDY
course with Shorihand and Typewriting.or Bookkeeping and Penman-
»hip, 85. Address C. C. GATNES, Box 925, l’ouﬁllkeepnle.N.Y.,
or 119 \West 125th Street, New York, N. Y.
methods.” We supply Jtoots and

Seeds, and help you I‘rei)-o’l_ne a

successful grower, Send stamp for iliustrated booklet
North American Ginseng Co., Station C, Louisville, Ky.

Detailed advice and special in-
structions regarding culture. It
will pny you to investigate our

When Work Is Play

A FABLE BY DOROTHY DIX

ONCE upon a time, upon a fine morning, when the grass

was waving, and the little birds were singing merrily,
and all nature seemed to be rejoicing, a philosopher, tak-
ing his morning constitutional, happened upon a horny-
handed son of the soil who was planting potatoes in'a
beautiful field. .

‘‘How fortunate you are,’ cried the philosopher, ad-
dressing the farmer, ‘‘to be able to amuse yourself with
outdoor sports in this glorious weather! Life for you must
be a perpetual picnic and round of healthful pleasure.’*

**Go to!"" returned the farmer, “this is not play. Itis
hard manual labor, and if you think that 1 am enjoying
myself you are vastly mistaken. Nothing could be more
tiresome and dull than walking around the same field all
day, and if I were not paid for it 1 should not plant
another potato.”’

These words greatly surprised the philosopher; but,
being a wise man, he did not attempt to teach the other
man his business, but passed on. He had not gone far,
however, before he came to a grassy meadow in which
was'a stout man in a red coat, who appeared to be trying
to pulverize a small ball with a heavy hooked cane. Per-
ceiving that the man had been working strenuously, and
was greatly fatigued in consequence, the philosopher drew
nigh and began to sympathize with him.

*My poor man,’” he said, ‘‘what a sad lot is yours,
compelled to toil far beyond your strength at the monoto-
nous occupation of pounding a ball! Tell me, I pray you,
the story of your misfortunes, in order that I may interest
the society for succoring the worthy poor in your behalf,
for I apprehend that only necessity could have driven you
to this sad plight. Doubtless you have a wife, and seven
small children, or, mayhap, an aged mother to support,
and you are nobly sacrificing yourself in their behalf."

**Sir,” exclaimed the man, when the philosopher had
made an end of speaking, ‘‘this is not work; it is play,
and 1 am now engaged in the hilariously exciting and
expensive sport o!g golf. Save your pity for the unfor-
tunate creatures who have to sit up in offices, and do not
waste it upon the lucky individuals who can indulge them-
selves in rural pastimes.”’

‘I do not see,” said the philosopher, *“why planting
potatoes is work, and playing golf is fun, since both are
carried onin the open air, in a small field, and seem to me
to require about the same amount of physical exertion."’

**One is profitable to do, and the other it takes property
to do,’"’ replied the man, but, esteeming this a vuliar
conundrum, the philosopher gave it up and continued his
stroll.

This soon brought him to a city, and, observing the
rapidity and ease with which the electric cars moved in and
out, he boarded one and fell into conversation with the
motorneer.

** How I envy you the excitement of guiding and con-
trolling this swift steed of thestreet!”’ he exclaimed; * what
rapture must thrill you as you gaze upon the ever-shiftin,
panorama of the city! How your blood must leap an
tingle as you annihilate distance, as you fly over the
shining rails! What a sense of power must be yours as
you see people’s faces blanch as you barely miss running
them down! Oh, the life of the gay motorneer is the life
for me!"’

‘‘Say,’’ returned the motorman, ‘'do you want me to
stop and let you off at the nearest retreat for the hope-
lessly insane, for I opine that anybody who thinks there is
any fun in running an electric car s a candidate for a
straight-jacket? Where do you suﬁpose the sport comes
in, in standing with your hands on the lever, your heart in
your mouth, and your nerves in fiddlestrings while you try
to dodge the old women and children that will run across
the track? Running a car isn't a parlor game. It's
slavery.”’

1 see,” reflected the philosopher, *that I was mistaken
in thinking it amusing to run a horseless carriage,” and
even as he spoke he saw a fearsome figure, clad in a lon,
dirty leathern coat, with goggles over its eyes, and a masE
on its face that caused him to weep large tears of pity.

‘“Ah,” reflected the philosopher, *if the sufferings of
the motorneer who runs upon a nice, safe steel track, and
who wears a fine clean uniform are so great, how much
more terrible must be the fate of this poor creature left to
the mercy of country roads and crowded thoroughfares!’’
Thereupon he approached the amateur chaxfexr, and
said:—

** My unfortunate friend, I see that you are one of those
doomed by their poverty to risk their lives and shatter
their nerves driving automobiles, but I trust that you
receive a large salary for engaging in such a hazardous
occupation.”’

“"You err greatly,”" replied the millionaire motorneer,
‘‘if you think that running an auto is work. It is ripping
fun, and, so far from receiving a salary for doing it, 1 pay
out a fortune every year for the privilege of doing it."’

This caused the philosopher to ponder deeply. ‘‘Ha!"
he said, at length, *‘I perceive that a thing is work when we
are paid to do it, but it is play when we pay to do it.”"

Moral. —This fable teaches that the difference between
work and play is the point of view.
» »

Wealth is not acquired by speculation and splendid
enterprises,but by dallf’ practice of industry, fru%ality. and
i 1

economy. He who relies upon these means will rarely be
found destitute. —WAYLAND.
> >
Sunshine is mightier than thunderstorms, and patience,

meekness and purity accomplish more than enthusiasm,
assertiveness, and passion.

There are moments when, whatever be the attitude of
the body, the soul is on 1ts knees.—VicToR HUGO,

SUCCESS

RELIABLE MAN WANTED

An established cereai food company desires
the services of a reliable man to fill respon-
sible position. Compensation $1,800 per
annum with commissions. Highest refer-
ences required and given. :

Address Manager, box 737; Mich.

WHY NOT LEARN
2 SIGN PAINTING?

Show-card Writing or laumng. Segante courses.
Only field not over-worked. Thorough and comsr&
hensive instruction by mall at your own home bya

with a national reputation. "Easy terms. WTrite today
for large illustrated catalogue of particulars.

The Detroit School of Lett , Dept. A, Detroit, Mich.
“Oldest and Largest School of s hind."”

ATENTS

Valuable Book on Patents FREE. Tells how to s
cure them at low cost. How to Sell a Patent, and
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invaluabie to Inventors. Full of Money-Making Patent
Information. NEW BOOK FREE to all who write.
O’MEARA & BROCK, Patent Attys..806 11(h 81.,Washineicn,D.C.

NEW YORK OFFICE, 390 Broadway, New York City.

ROYALTY PAID ;;‘;’,",,,““,,"",, ,,f;';;’:;:"::
ON PIONEER PUB.CO.

SONG-POEM 5’70"::("::‘1;1'49“2145
AGENTS &= s it

From §76 to $300 & month ean be
Wrive for terms. ionhy Cutlery Co., No\ 88 Bar 8t,, Cantos, O

Bellevue,

WARTED in every eounty to sell the



Digitized by GOOg[Q



Digitized by GOOg[Q



Digitized by GOOg[Q



584

They m
you mis
hard-he
Jjar.

’

There is

GENUINE DELIGHT
in walking on

Morgan &Wright
Rubber Heels

factory, of specially tough, springy stock. Uncommenly
durable. Substitutes are not as satisfactory.

Price 50c. attached. By mail, 35c.
In ordering by mail send impression of heel.
MORGAN & WRIGHT, 8 May Street, Chicago.

You Oan Make *3 to*10

adnay fitting glnsses. Our 24-p. FREE EVE ROOK tells
how. We give complete instructions for testing eyes,
Atting glasses, and furnishall goods. Write for our book
and letters from some of our successful representatives.

JACKSONIAN OPTICAL COLLEGE, (Chartered)
934 College higan.

Bullding, Jacksen, Nic

Insist on the Morgan & Wright. Made in our own |

What It Costs .to

Elect a President
WALTER WELLMAN
[Concluded from page 5591

in the reorganized and rejuvenated Democratic
Party. It is well understood by all who have
knowledge of the inner workings of the two po-
litical parties that this year the Democratic man-
agers expect to ‘‘stand in with’’ the protected
interests almost as much as their rivals. That was
the meaning of the selection of former Senator
Henry G. Davis to be the running mate with Judge
Parker. Mr. Davis is a high-tariff Democrat. It
was due more to him than to any other man that
the Wilson-Gorman tariff bill, which so disgusted
Grover Cleveland and those Democrats who stood
with him for real tariff reform the only time since

resentatives, failed to put coal on the free list.  Mr.
Davis is now depended upon by the Parker man-
agers to see to it that the beneficiaries of the pro-
tective tariff do not become alarmed over the
possibility of Judge Parker’s election, and already,
as I write, there are signs that the protectees know
they are safe, no matter which party triumphs, —

«a-comin' or a-gwine.’”” So it comes to pass
that, as the Republican campaign fund raisers start

cover, to their dismay, that the Democrats are
also trying to work that side of the road.

The Manipulation Went on gaily

One of the heavy demands upon a national
campaign fund is the help which the manager
feels called upon to give to the ¢lose states. In
1896 Mr. Hanna had to provide funds for the state
committees in perhaps a dozen states where the
fighting was fiercest. Of course he had no trouble
in the East, for there no doubt was felt as to the
result. But in the West, states ordinarily Re-
publican by heavy majorities had to be looked
after. For instance, it is an open secret that, a
month after the nomination of Mr. Bryan, in 1896,

prairies like a grass fire in a dry autumn.
was at one time clearly lost to the Republicans,
The local managers in Iowa sént up a cry of
alarm, and Mr. Hanna went to their rescue. He
threw many thousands of dollars into that state,
not to be used in buying or even in hiring voters,
but solely in what was called the campaign of ed-
ucation. Tons and tons of ¢‘literature’’ were
scattered among the voters, and speakers were sent
out by the thousands to make the echoes of sound
money ring in every schoolhouse in the state. As
election day drew near he made assurance doubly
sure by sending out nice little pots of money to
be used by the local people in getting out their
vote; which means, in plain English, the hiring
of carriages and wagons and the employment of
men to drive them and to hustle about and make
sure that every voter is at the polls. As it was in
Iowa, so it was in Nebraska, Minnesota, Kansas,
and other states about which the Republican man-
agers had not been accustomed to worry.

There Has Been a Reaction

In the campaign of this year, neither political
party will use as much money as the Republicans
used in 1896. There has been a reaction. Lead-
ing men of both parties have spoken out against
the tendency to swell campaign funds to unreason-
able proportions. Last fall, Elihu Root, then
secretary of war, authorized me to publish an inter-
view with him inveighing against large campaign
funds. He said the leading men of both parties
should set their faces against the practice of empldy-
ing millions upon millions in efforts to influence
the electorate. If a check were not put upon this
practice, he foresaw that a great national scandal
would soon assail our nostrils. While very little
money was actually used in corrupting voters, he
said, and past practices had not been as disgraceful
as many believed them to be, it was time to call a
halt and to go in for cleaner and more wholesome
campaigns. Mr. Root pointed out the fact that a
large proportion of the campaign fund of any party
was really thrown away; that it was used to pay
the salaries of the army of employees and the
wages of a still larger army of canvassers and work-
ers, nine of ten of whom would vote the ticket for
which they worked even if they were not employed.

If a halt were not called the time would come
© when half the members of a party in the closely

out among the protected manufacturers, they dis- °

the silver craze was running over the western !
Iowa |
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the Civil War the Democratic Party has been in .
power in White House, senate, and house of rep- .

that they are going to catch their same old coon :

Pencil
Tired?

Then you're not
using the right pen-
cil. There’s a way
to find the right
pencil

Dixon's Pencil Guide, a 32 Page book,
indexed by vocations, correctly indicates
the right pencil for your use. ~Sent free.

Department L
JosepH Dixon CrucisLe Co.,
Jersey City, N. J.
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$3,.360 GIVEN AWAY

We are going to give away, absolutely free of cost, $3,360 worth of books. As one who
reads you will be interested in this offer. Read carefully, for this is a rare opportunity,
and one that wiil not soon occur again. In taking stock we find on hand a few sets of the

Makers of History

32 magnificent volumes, of which the bindings are slightly
rubbed—not enough to impair their real value, but sufficient
to prevent their shipment as perfect stock—at the regular
price of $32 and $48 per set. There being only 210 of these
sets, we shall not rebind, but have decided to let them go for
half-price, upon easy monthlg ayments, and to give away
with each of these 210 sets I{Bé one set of Shakespeare’s
Com];lete Works in 8 magnificent volumes worth $16 per set.

The **Makers of Histary™ are the most entertaining and
instructive friends you could possibly have in your home.
Each volume is a complete narrative of a man or woman who
-in their time made things happen. There is not a dull page
in the entire 32 volumes. No set of books published can com-
pare in interest and instruction with the ** Makers of History."
They are as absorbing as anything you can imagine. They
are the kind of books that keep people up late reading. Once
you start to read any of these volumes you dislike to stop
until the book is finished. Hundreds of thousands know and
own these books. Their sale is ever increasing, because they
are real books to be read and enjoyed—not to be put away and
never looked at.

Read coupon carefully; price is cut in halves. You take
no risk. After examination, if books are not found to be
satisfactory, return them at our expense. Remember, these
sets are as good as new for all practical purposes. We guar-
antee the interiors are not injured.

o "t Description of The Free Shakespeare

Less than ‘2 Cents a Volume It contains all the Tragedies, all the Comedies, all the Poems
and Sonrets, and embracing a History of the Early Drama, an Ex-
) gz;uitive Biograph?'.
Shakespeare's Will, In-
We Recommend the Special Library Binding troduction to cach Play, |7/TLES OF BOOKS
- .ndextoCharacters.Glos- | Wiiliam the Co
Free Eight Volumes Shakespeare Coupon sary of Obsolete Words, Alexander gne Great
s t
Harper's History Club, 16 East 17th St., New York. | »orrcoser: o1 'aiaad |Richard 1 1o
You may send me for Inspection and approval one setof the | speare’s Day. Notes on g)‘fll;:hf( Great
MAKERS OF MISTORY. each Play, etc., etc.. from | gengnis Khan
bgldvo'lnmes. bound in the style indicated by havingthe *X” | the works of Collier, |Julius Cesar
o it. Knight, Dyce, Douce, |Pyrrhus

Tales of Téaching by Mail

The Struggles of many Men and Women—OId
and Young,—to Secure an Education

R. T. MILLER, Jx.

[President of the American School of Correspondence at
Armour Institute of Technology]

THE serious task of correspondence instruction is not
without its odd flashes of humor, its curious revelations
of the quips and pranks of human nature, and its side
lights upon the picturesque and the pathetic in the lives
o? those who. from varied and diverse points of vantage,
are reaching out for that which bears the alluring name,
‘* education.”

Scarcely is it too much to say that, as an instructor in
a correspondence school reads one letter after another,
in the ever-changing tide which passes over his desk,
smiles and tears play alternates, comedy gives quick place
to tragedy, and romance mingles with the ridiculous.

a A

** Here is something which demands the united wisdom
of the entire faculty,’" declared the secretary of the school,
one day. The sly smile which wreathed his lips hinted
that the morning's mail had brought a letter widely out of
the rut of routine correspondence. A faculty council was
playfully called; the officers and instructors gathered for
momentary relief from the tedium of serious work. Cer-
tainly the letter gave a fresh conception of the functions
of the correspondence school. If his definition of the
term was a trifle too liberal, the writer of the letter at
least went straight to the point and stated his case with
admirable ingenuousness. Briefly, his confession was this:
he had just met a young woman who had won his heart at
first sight. His lack of confidence in his personal address
would not warrant him in risking his suit by a personally
conducted courtship, and he had therefore determined to
rely upon laying epistolary siege to the young woman's
heart. But here he was again confronted with his limita-
tions. His education was meager and he was unskilled in
the art of polite correspondence. Consequently he had
determined to pay his fee for ‘‘ correspondence’” instruc-
tion and call to his aid a school that ‘*made a business of
such things.”

The first point upon which he desired instruction was
how to entrap the mistress of his heart into opening the
way for an exchange of letters. As a result of the faculty
conference, a certain instructor was delegated gratuitously
to give the enamored young man as much assistance as
possible; but he was cautioned to treat the matter with

proper seriousness 'and sincerity. His letter suggested " Cloth Binding (regular price 32, per set). I will F Charles 1
that. perhaps. the gift of some flowers, accompanied by for same If | decide to Eeep the books as (0“0“1:)% gll;g:{erég? c}l{]ggcsljg(;n, Ver J hine
his card, would bring a response from the young woman gg;l:'“:\g‘gm' examine them, and $1.00 a month, for six- - ’ : Marle Antoinette
which would open the way for further correspondence. In ~ Special “b‘;‘r— Binding (Regular mrive f‘“ perseb i EDITED BY t'zlem';l‘?ﬁl(:omz
case she should reply, her letter was to be forwarded to Will pay £ 0 P . n

f y for same, if I decide to keep the hooks, as fol-
the school and the instructor would frame an answer. lows%: 50 cents after [ enm‘lne lhem'.,lnd $1.608 mon‘:h Oeorge Lon‘ D“ydink Lw“:‘lgﬂl th

. . for sixteen months. Many full page illustrati>as, 3" trae

It is understood you send both sets of books, the “Makers of | including portraits of 'eadi"ﬁ Mnmreltlol Anjou

In the course of a fortnight another letter, filled with History,” lnsnvolnmes‘nndthe 8-volume ** Shakespeare ” to | Shakespearian actors and |pjichard
undisguised delight, was received from the school's only Tae apon anproval. and It 1 decide not to keep the beoks 1 am aftressesk,ean;i sceners.cfrfom the | Darjus the Great
student in the ''matrimonial course.”” With it was for- the books, 1 am to Emy'ynn tor the ** Makers of History,” and ayg (ﬁ Gn"rom ts ?mous Peter the Great
warded the lady's polite acknowledgment of the flowers. you are to present the " Shakespeare " to me free of cost. ng’,(fgome?y A r:lgels; Hﬂ“‘l“ﬂl
From that time forward the exchange of letters in this bound in fine cloth, gilt tops cro
course of study was followed by the faculty of the school NAME - with gold lette r'ittzlg a r'm 5::.'::""::
as eagerly as if they were the installments of an absorbing STREET stamping. Madame Roland
serial. Interest in its progress increased as the tone of Henry IV.
the letters became more acutely personal. To conduct a CITY OR TOWN _ Order to-day—to-morrow va)l,l Bonaparte
course of study whose goal is a diploma in the form of STATE may be too late. Only 210 |Louis XIV
a marriage certificate is not the privilege of every instructor, SUCCESS Sets will be given away. g?:l:?d llll.l

and the outcome of this romantic experiment held the
attention of the entire executive staff and all who were in
the secret. When it came time to cast the die, the little
romance assumed a more serious aspect than its manipu-
lators would have believed possible at the start.

‘There was an excited gathering of the staff when the
next letter from the suitor arrived.

‘*He's scored!"" exclaimed the instructor, waving the
letter above his head. ‘*Who says a correspondence
school is not equal to an emergency? "’

A month or so later the school was notified that the

Harper’s History Club, 16 East 17th St., New York, N. Y, LMaryQueen of Scots

Don’t be tied to a poor position at a

marriage had actually taken place,—but thus far the > 10W salary. We Wln bcttcr )’OUI' POSitiOl’l.
happy husband has neglected to intimate that he has, in - . . R
his domestic confessions, given the school due credit for . We wﬂl 1ncrease your salary. We Wlll
the part which it played in his epistolary courtship. .

. . t‘ . Af I X : ) open the door of larger opportunity for you.

As I have suggested, tragedy often follows fast upon the y i : : : .
heels of comeg;5 in the egperience of a correspoe\dence WC Wlll dO an thlS Whlle yOll continue
school official. Together with a half-finished instruction 8 J . .
paper, I took from the morning’s mail, otie day, a news- AN § your prcscnt OCCUPatIOH. No loss of time.

paper clipping which told a tale significant of the kind of
stuff of which the representative correspondence school is

; One small payment and ambition is all
made.
The young lad concerned was a pupil of rare promise,

‘ , f rare you need.
and his progress was watched with exceptional interest by . S
the faculty members who were called to pass upon his ; % ,Old schools. New methods. Up-

papers. Not only did he do hard labor through the day, .
but at night he served as watchman in the village bank, to-date courses. Over 45,000 stu- | National Correspondence Schools,

his duties permitting him to put in several hours of hard s dents and graduates in fine paying | 41 N. Penn’a St., Indianapolis, U.S. A.
::'}‘“d);l I w}"“ l‘nhel t:j“"k w‘}S o,::;r:jed. d°" (l;‘e morning l:o ‘ positions. Cost extremely small. Send information how 1 can qualify
ich I refer, the lad was found dead at the end of the Some courses lowas $5. No extras quickly and cheaply for profession at left
long counter behind which he had been stationed. Under ; ° . | of which I mark X
thg Iam};l) w:sfhis co}:respondel?ce instruction paper, spot- ' Books free. Students assisted finan- JLLUSTRATOR — CARTOONIST
ted with ink from the pen which had dropped from his cially. v ositi secured | — -
hand as he had looked up into the muzzlespcl»f the revolv- v A \ for demsd P¢ t on:i book | — LAWYER — MECHANICAL ENGINEER
ers pointed at him by the robbers who had forced a for graduates. Ourinteresting book | _ ppygaist  — ELECTRICAL ENGINEER
stealthy entrance into the bank. 3 ' Profits of Knowing How’ tells | JOURNALIST — BOOKKEEPER
Several bullet holes in the walls showed that he had im- y v~ what we have done for others and | _ story WRITER — STENOGRAPHER
mediately drawn his own revolver and fought in a running . R ot will do for you. It's yours for the w
fire until, riddled with shots, he had fallen with his weapon : Lo . you. y —AD WRITER ~ — BANKER
in his hand at the end of the counter. asking. Fill in the coupon and | — DRAFTSMAN — PREPARATORY
R R . mail it to-day ‘“*Lest you forget.”” | — CHEMIST MEDICINE
Many an experience less picturesque than these has E Aol National - Correspondence Schools,

peculiar interest and significance in the eyes of the student
and the man actively engaged in the trade which he is
trying to master. Repeatedly the correspondence pupil

41 N. Penn’a St,, Indianapolis, U. S. A.
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finds himself suddenly confronted, in the course of his
daily occupation, with a problem of vital importance with
which he finds himself unable to grapple single-handed
and alone. If he has a lively interest in his school, he is
almost certain to appeal to it for practical assistance in
his difficulty; but, if he is an indifferent student, this
source of aid will probably not occur to him. ‘This fre-
quently occurring situation is well illustrated by the expe-
rience of a young southern student who was employed in
a small and isolated electrical station. Heavy rains
flooded the site on which the plant waslocated: the dyna-
mos were ‘‘drowned; "’ their speedy restoration to service
was important, and the local engineer was in doubt as to
the best means of treating them. At once the resource-
ful correspondence pupil wired his school for advice. It
was instantly given and applied, with the result that the
plant was put in operation almost as soon as the waters
receded enough to expose the dynamos. Appeals of this
kind are numerous, but, as I have intimated, they are
almost invariably from the most faithful and conscientious
students.
A A

Like the large colleges and universities, the correspond-
ence schools ﬁave their museums, but they are of a far
different sort. Probably the term ‘‘curiosity shops"
would be more accurately descriptive of their character.
Because the students of the large correspondence schools
are scattered over the face of the habitable earth, and also
because they are encouraged to feel that their instructors
have a personal interest in their individual affairs, the
school is deluged with curious gifts from almost every por-
tion of the globe. While the scientific value of such a
collection is doubtful, probably few depositories can com-
pete with the correspondence school museum on the score
of the cosmopolitan character of its display. The one
with which I am most familiar contains almost every
** curiosity '* that imagination can suggest, from a barnacle
off the keel of the battleship **Oregon ' to the model of an
‘‘improvement’’ on the Corliss engine, invented by a boy
in the first six months of engineering study. Other proof
that young students are not discouraged by precedent is
offered by the museum in the form of perpetual-motion
devices and marvelous multiplex-telegraph machines.

But there are other models which tell a more practical,
if less ambitious, story. One model, for exanple, is that
of a somewhat intricate *‘ triple winding machine "’ now in
active use in one of the largest electrical supply manufac-
tories in America. It was invented by a correspondence
student as a direct result of the mastery of mechanical
principles afforded by his course of study. This useful
invention performs in one operation the work which for-
merly required several processes.

a .

The experience of another correspondence pupil illus-
trates the unexpected opportunities that often arise for
profitable application of the knowledge gained under the
midnight lamp. Shortly after a certain student in good
financial circumstances had finished his courses in elec-
trical and mechanical engineering, he was offered an
option for the purchase of an electric railway operating
eight miles of lines. There was little opportunity for
leisurely and expert examination of the property, and he
therefore concluded to make his decision on his own
judgment. This he did, with the result that he bought the
road and found that the knowledge gained as a corre-
spondence student had guided him safely, to his sub-
stantial profit.

N a a

At the time when an extensive lumber district of the.
Northwest was swept by forest fires, the mails brought to
many an instructor letters reading not unlike this: **All
the work that I have done for the last month was destroyed
in the fire that burned down our house. Will you send
me new instruction papers so that I may do the work over
again? I can not give up the course now that there is
all the more necessity of increasing my earnings."*

Many of the instruction papers sent out by correspond-
ence schools penetrate to the ‘‘dark places of earth,"”
in the most liberal sense of the term. From the category
the prisons and penitentiaries are not excepted, —and 1t
must be confessed that the average convict, as a rule,
makes a rarely able student, probably for the reason that
the close and absorbing application necessary to successful
study is to him a welcome diversion rather than an irksome
task. In these dealings with the denizens of the ‘‘shady
side of life'* many strange and startling revelations come
to correspondence instructors.

a a

I will recall one letter astounding in its frankness. Its
writer asked for permission to begin a certain course on
the payment of a small advance fee,—the remainder of
the tuition to be remitted in small installments, as his
circumstances might permit. He then added that. as he
did not wish to obtain such credit under false pretenses,
he would explain that he had already served one term in a
certain penitentiary, and, unless he was happily sur-
prised, his permanent address was likely to be the state
prison of another commonwealth. His expectations proved
well founded, for a later letter was soon received from him
bearing the penitentiary imprint. Whatever may have
been his other failings, he made an excellent student and
paid his tuition in strict conformity to his agreement.

Still more interesting is the history of another convict
student. He wrote from the prison, under an assumed
name, asking if he would be given instruction on the
pledge that he would pay when he could, after his term of
servitude was over. ‘Thisrequest was readily granted. and
he proved himself a model student, taking his examina-
tions regularly and passing them with high credit. After
his liberation he called in person at the school and confi-
dentially disclosed his identity. Employment was found
for him; he made a new start in life,and acquitted himself
honorably. The completeness with which he disclosed to
his instructor the secrets of his life aptly illustrates the con-
fidential relationships which are possible between the cor-
respondence student and his instructor, despite the fact
that their relations, at least in the beginning, are main-
tained at long range. This man, who voluntanly confessed
his identity to his instructor, had been tried and incarcer-
ated under an assumed name, and his plight was unknown
to his parents, who lived in a distant part of the country.

. -

The history of human ingenuity might be greatly enliv-
ened by many stories of the ingenious devices to which
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correspondence students resort in order to facilitate study
under extreme difficulties. One young man, doing night
service in a small engine room, determined to employ his
intervals of leisure in study. Connected with the engine
room was a small unused coal bin, through which passed
a gas pipe. He converted the bin into a study by build-
ing himself a bench and a table of rough boards and tap-
ping the gas main for his light. As his duties consisted
mainly in examining the steam gauge and the machinery
at regular intervals, his studies were a help rather than a
hindrance to him in his nightly toil, as they overcame the
intense desire to sleep which had before afflicted him.

A plucky young telegrapher, in Boston, lost his arm
and faced the fact that he must find a new means of live-
lihood open to one with his disabilitics. Finally he chose
engineering and began a correspondence course. Although
he had but one hand, he offset this lack by several ingen-
ious mechanical devices, and made very sausfactory prog-
ress in his studies, completing his course in an unusually
short time, and securing a position of large responsibility
and good pay. Since that time he has been a consistent
recruiting officer for the school.—and all of the students he
has enlisted are men who have suftered the loss of an arm.

a a

* Politics,’”” as the old saying has it, ‘*makes strange
bedfellows.”” With equal accuracy it may be said that
** correspondence instruction makes strange beds.”” ‘The
first merchant ship sailing from Chicago to Iingland car-
ried among its crew a young correspondence student who
secured his position directly as a result of the technical
training gained by his studies. With him he took the
instruction papers for another full course, and his bunk,
on shipboard, was made one of the most novel and pic-
turesque of student **dens.”” These floating study bunks
are on all the seas from Cape Horn to the Arctic Ocean.
One young student in the Yukon country writes that he
can not take his books and instruction papers on a certain
expedition because of the certainty that they will be stolen,
while another sailor student cruising off Honduras humor-
ously complains that he suddenly finds his tuition expen-

sive because the revolution of that energetic country has |

made twenty-five dollars represent sixty-one dollars, and,
not having had a surplus on hand, he *‘feels the financial
rise.”’

a a

Hundreds of parents who had long cherished an ambi-
tion to give their children *‘the benefits of a good educa-
tion'* have finally found in the correspondence school the
boon they elsewhere have been unable to grasp; but in
one instance, at least, the tables were curiously .turned
in this respect. A fond father secured for his son a scholar-
ship in a correspondence school. The lad's progress was
indifferent. Then it began unaccountably to improve;
but with this improvement was noticed a change in the
handwriting of the lesson work. Finally the explanation
of this came in a somewhat exultant letter from the boy's
father, stating that, as the lad had grown weary in well
doing, he had himself taken up the work with a deter-
mination to show that there was some one in the family
with enough push and progress to carry forward the
course and make a creditable record. As this man was
advanced in years his good work as a student was espe-
cially interesting. Starting out to ‘' educate the boy,"" he
had “finally himself enlisted in the student ranks to save
the family honor!

a -

Many curious testimonials are received by any well-
conducted correspondence school, but perhaps the most
unexpected of those coming under my personal observa-
tion was a letter from a fourteen-year-old boy, who wrote
that he had been able to take, in one year, a two-years’
high school course, because of the correspondence course
which he was carrying along with his double work in the
high school.

hat conscientious correspondence study results in a
sturdy independence and self-reliance ot character can not
be questioned by any person familiar with the work. Itis
an admirable builder of backbone, because the solitar
student must, of necessity, and to a peculiar degree, ‘* wor!
out his own salvation,”’ if he is ‘*saved '’ at all. But this
work of character-building occasionally shows itself in
most unexpected ways. When a certain man of middle
age successfully completed a correspondence course in
engineering, the secretary of the school was surprised to
receive, from the wife of the student, a letter poorly writ-
ten but eloquent in gratitude, telling this simple story:
her husband had fallen into dissolute habits, lost his
interest in his work and in life itself, and had sunk into
drunkenness and loafing. During this period she sup-
ported the family by takinf in washing, hoping that some-
thing might finally recall him to his better self. One
night he chanced to see a correspondence school instruc-
tion paper in the hands of a friend. It appealed to a long
latent ambitidri to master the theory of mechanics, and he
expressed a desire to take up a course of study.. The
slender family fund was drawn upon for the initial install-
ment of the tuition fee, and the experiment was begun.
Almost immediately, so wrote the wife, his dissolute and
idle habits dropped away from him, he became steady
and industrious, and his evenings were occupied in study
instead of carousing. The wife's letter closed with the
touching note of triumph: ‘‘ No more washings for me!""

a a .

Another man, close to eighty years of age, is finding,
according to his own confession, one of the chief delights
of his declining days in pursuing, by correspondence, the
courses of study impossibleto him through work in a resi-
dent school. .

Above all else, the correspondence school is cosmopoli-
tan. Hereall extremes meet. In thesame mail that carries
the corrected work of an ambitious patriarch goes forward
an examination paper to a twelve-year-old student, the
lessons of an obscure German fireman who can with dif-
ficulty master a command of English sufficient to haltingly
carry forward his course, and tge papers of an engineer
whose name has been widely known for more than a decade
meet upon the desk of the same instructor, and the
‘‘exams"’ of the sailor boy cruising among the far southern
Falkland Isles and those of the scientist in frigid Moscow
signal each other in their passage through the correspond-
ence school.
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form him to some fixed and old-fashioned idea of their own.

The way to develop a child properly is to study him
from the standpoint of what he is, not of what you think
he ought to be. He may not at all fitinto your conception
of what a boy should be, but he may be much better and
larger in every way. Find out what is in him, and help to
draw it out. Encourage him every time he does well.
lead him to free, untrameled development of all that is
best in him, and you will find the result will be far more
satisfactory than iIf vou had tried to cast him in your par-

ticular mold.
a

Buried under Their Own Rubbish

SUME people spend a large part of their lives beginning

things and then dropping them. ‘They squander their
energy and waste their efforts in rushing from one thing to
another, without ever accomplishing anything. They
have the faculty of beginning things, but do not seem to
have the inclination or the ability to finish them. They
are the victims of spasmodic enthusiasm. A new plan is
suggested, or a new idea strikes them, and they are all
vigor and enthusiasm when they first begin to put it in
action, but very soon their interest cools, their ardor dies
out, and the thing, whatever it is, is left unfinished.

Such people give you (e impression of being suffocated
by the rubbish about them. Everything is lying around
in an uncompleted condition, begging to be finished,—
half writter letters and manuscripts, half executed plans,
work of all sorts in various stages of development, and all
in a state of utter confusion.

v v

How to Be Happy

MANY of us miss the joys that might be ours by keeping
our eyes fixed on those of other people. No one
can enjoy his own opportunities for happiness while he is
envious of another's. We lose a great deal of the joy ot
living by not cheerfully accepting the small pleasures that
co™ to us every day, instead of longing and wishing for
what belongs to others. We dc not take any pleasure in
our own modest horse and carriage, because we long for
the automobile or victoria that some one else owns. The
edge is taken off the enjoyment of our own little home
because we are watching the palatial residence of our
neighbor. We can get no satisfaction out of a trolley ride
into the country or asail on a river steamer, because some
one clse can enjoy the luxury of his own carriage or yacht.
Life has its full measure of happiness for every one of us,
if we would only make up our minds to make the very
most of every opportunity that comes our way, instead of
longing for the things that come our neighbor's way.

Ly 3

What the World Wants

Men who can not be bought.

Men whose word is their bond.

Men who put character above wealth.

Men who possess opinions and a will.

Men who see the divine in the common.

Men who “ would rather be right than be president.”

Men who will not lose their individuality in & crowd. .
Men who will not think anything profitable that is dishonest.
Men who will be as honest in small things as in great things.
Men who will make no compromise with questionable things.

_Men whose ambitions are not confined to their own selfish de-
sires.

Men who are willing to sacrifice private interests for the public

h'hlhn who are not afraid to take chances, who are not afraid of
ilure.

Men of courage, who are not cowards in any part ot their
natures. !

Men who are larger than their business, who overtop their
vocation.

Men who will give thirty-six inches for a yard and thirty-two
quarts for a bushel.

Philanthropists who will not let their right hand know what
their left hand is doing.

Men who will not have one brand of honesty for business pur-
poses and another for private life.

Young men who will be true to their highest ideals in spite of
the sneers and laughter of their companions.

Clergymen who can hear a louder call than that of public ap-
plause, larger salary, or a fashionable church.

Statesmen who will not pack caucases, pull wires, or be in-
fluenced in their policy by personal motives.

Magnanimous souls who do not look upon everybody they
meet for the possible use they may be to them.

Men who are true to their friends through good report and
evil report, in adversity as well as in prosperity.

Single-hearted people who do not look at every proposition
from the point of view of ‘ What is there in it for me ?’

Journalists who will not write scurrilous, scandalous articles
merely because their editor-in-chief wishes them to do so.

Young men and women who can stand erect and independent
while others bow and fawn and cringe for place and power.

Men who do not believe that shrewdness, sharpness, cunning
and long-headedness are the best qualities for winning success.

Merchants who will not offer for sale * English woolens
manufactured in American mills, or * Irish linens’ made in
New York.

Lawyers who will not persuade clients to bring suits merely to
squeeze fees out of them, when they know very well that tiey
have no chance of winning.

Men who have the courage to do their duty in silence and ob-
scurity while others about them win weal!g and notoriety by
glecting sacred obligations. :

Physicians who will not pretend to know the nature of a dis-
ease when they do not, or experiment on patients with drugs
with which they are not familiar.

Men who are not ashamed or afraid to stand for the truth
when it is unpopular, who can say “no’’ with emphasis, al-
though all the rest of the world say * yes.”

Men who have the couraFe to wear threadbare clothes and to
live simply and plainly, if necessary, while their competitors
revel in luxury purchased by crooked methods.

Men who have gained such complete control of themselves
that they can pass through the most exasperating situations
without doing or saying an unpleasant thing, without losing
Weir temper or flying off their center

“Men who can stand before a demagogue
And scorn his treacherous flatteries without winking.”
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WA N TED e 1or” Firemen and Brakemen
on all rall P 365 ly, and become Eagineers, avernging $125.
Rrakemen average become verage $106. Name position forred.
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Sead stamp for particulars. RAILWAY ASSOCIATION, Roem 8, 237 Neuroe St. Broekiya, N.Y.

MUSIC LESSONS FREE, gz umrmis
sing 08es, course o music lessons
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Violin or Wandoll 1 only be the cost of postage and the muslc you nas, which 18 smatly "We teneiit
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WHY STAMMER®? THOMPSON OF SCRANTON
You Can Be Cured THE GINSENG MAN

I court the closest investigation. I know my method is right and
that you will endorse it if you but give it a fair trial. ** Nature’s
gle'n{wd '’ restores natural, fluent speech—not just for a few months

nt for ~eer.

The home-l1fe is an important feature ot my institution. Mt. Alry
is a delightful place to spend a few weeks this fall. \Write at once
for free booklet. .

Leon C. Qarrett, Prin. and Founder,

THE NATURAL INSTRUCTION INSTITUTE,
506 Carpenter St., Mt. Airy, Philadelphia, Pa.
wnITE in Journalism, Story Writing or Ad-
Writing. Correspondence and residential

courses. Address NEW YORK SCHOOL OF JOURNALISY,,
Dept A, 47 World Building, New York City.

For a Livelihood, or in your leisure honrs,
to earn hig income. [nstruction by short-
est, cheapest method. Trinl Lesrons Free

STANHOPE- * THE MONEY-MAKERS SUCCESS CLUB
WHEATCROFT nl' amat'c schOO’, if you need money for any pur-
Estabilshed 1893 37 West 37st Street, New York. pose. Just a little work in spare
8ix month’s Graduating Course opens Oct.10. Special Course for time. Send at once for particu-

lars.

Mention age.
THE M. M. SUCCESS CLUB,

students of Opera. Evening Classer. Engn‘%emem Burean in con- 32 Waverly Place, New York
» New .

nection with school. Address Adeline S. Wheatcroft, Director.
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conditions must be considered by the commercial brigade,
and to their chief the hundreds of more or less important
assistants look for ideas, suggestions, and encouragement.

‘* There are a thousand positions on the Santa F¢é open
to men of ability,”" said Mr. Morton once; ‘'not that |
mean there are a thousand vacancies, but that it is appar-
ently impossible to keep a railroad supplied with the men
who can do the work the way it should be done and better
than others could do it.”” Once, when asked by some one
to give a recipe for success in railroad work as exemplified
in his own life, Mr. Morton said: *' I do not know as there
are any special features connected with my rather hum-
drum career. 1 think that I have always rendered faithful
and intelligent service to my employers, and they have
always understood that when there was anything for me to
do I was always looking after it. In other words I have
been industrious, and attended closely to matters for which
I was responsible.’

In the great Burlington strike of 1887, in which was in-
volved the all-powerful Brotherhood of Locomotive En-
gineers, Mr. Morton acted as spokesman for that railroad,
of which he was then general freight agent. He adopted
a policy of publicity, then considered an innovation, with
the result that the railroad held the good willof the press
and the public, greatly to its advantage, and the Brother-
hood of omotive Engineers before long acknowledged
itself to be in error.

Mr. Morton has ever been fearless in his advocacy of the
rifhts of railroads to manage their own affairs. He is one
of the most strenuous advocates of legalized pooling, and
long ago predicted consolidation as the inevitable alterna-
tive. ‘ile believes that labor and capital have equalrights,
and that, at some not distant day, each will constitute a

eat organized and concrete power, treating with the other

or advantages, and that thus each will hold the other in
check in a wholesome way.
o

Victor H. Metcalf, the New
Secretary of Commerce
and Labor

HOSMER WHITFIELD

Vlc‘l‘OR HOWARD METCALF, who succeeded George

B. Cortelyou as secretary of commerce and labor,
is a resident of California. He was born in Utica, New
York, fifty-one years ago, but, shortly after being admitted
to the bar, he moved to the West, where he builtup a
law practice in Oakland, California. He studied under
Horatio Seymour, who was the Democratic nominee for
president of the United States. in 1868, but was defeated
by General Grant.

Mr. Metcalf is known to Californians as a vigorous and
brilliant lawyer. He has served in the past three con-

esses as a member of the ways and means committee.
ﬂe was a member of the McCall special committee,which,
during the closing days of the recent session, investigated
the relations of members of congress with the post-office
department.

Eike Mr. Morton and Mr. Moody, Mr. Metcalf is a hard
worker, a man who is at his desk from early morn till late
at night, and his wcrk is not made noticeable by pub-
licity effects. When Mr. Roosevelt first met him, he was

eatly impressed with this one quality, and several times

e has said to his friends, ‘' There is a man in congress,
named Metcalf, who knows how to do things.”” The
President’s persistence in getting ‘‘ men who do things "’
around him is proverbial.

William H. ‘Mo:)dy, the

New Attorney-Genera]
GEORGE WILKINSON

WILLIAM H. Moobpy, who succeeded Philander C.

Knox as attorney-general of the United States, is a
man whom President Roosevelt upholds as an exemplary
American. He climbed to the attention of the chief ex-
ecutive in a little law office in Haverhill, Massachusetts,
where, up to the time of his appointment to the Roosevelt
cabinet as secretary of the navy, he was almost unknown.
Like Joseph W. Folk, of Missouri, he came into his first
prominence by attacking corruption. He was the district
attorney of Haverhill when a boodle ring in that city was
exposed, and Mr. Moody was obliged to prosecute men
whom he had supposed to be honest, and whom he had
numbered among his best friends. His idea of duty is
particularly strong, and he believes that moral obligation
in public office is the first principle of an officeholder.
When the Haverhill boodle cases were brought to trial,
he was put to the test. Like Joseph W. Folk, of Mis-
souri, temptations were thrown in his path, and, when he
refused them, threats followed. But down in his heart he
was doing his duty. Had he lived in a larger municipal-
ity, his fame might have spread with leaps and bounds.
As it was, it was taken as a matter-of-fact performance,
and efforts were being hatched to ruin his political future,
but President Roosevelt ruled otherwise.

Mr. Moody was born and reared on a farm. His father,
Henry L. Moody, was one of the best farmers in Essex
County, Massachusetts. The best proof of this is that he
made a good living out of a farm that did not promise
much. e elder Moody was a hard, untiring worker,
and he instilled the essence of thoroughness into his
children.

William H. Moody learned to be a debater at Phillips
Exeter Academy. He was considered one of the best
debaters in that school, and he followed up his record in
Harvard, where he paid his college expenses by tutoring.
When he left college, he took up law. His early strug-
gles in that field were marked by many humorous inci-
dents in the courts. :

Mr. Moody managed to secure a number of small cases,
and he went in to win as if his clients were the most im-
portant personages on earth. His forensic ability was
noised about, and, whenever Lawyer Moody was to plead
for some poor fellow who was being sued because his
neighbos’s goat trespassed on his green, the crowded court-
room attested his popularity. Mr. Moody is now in his
fity-second year.

The Garter Thar Walks
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With You

All that a garter should be the Ball Bearing

Garter is. The only garter in the world that
has another means of flexibility than the elas-
tic in the web. The Ball Bearing pendant
gives it a swinging support that yields with
every motion with every steE. Therefore
we say ‘‘The Garter that Walks with You."

\ BALL BEARING
GARTERS

. fit absolutely smoothh, They cannot fit any other
? way. Do not have to be worn tight. Cannot bind
S the calf, because of Ball Bearing pendar:. Ad-

justable to any leg. Made of finest web in
great variety of patterns. Every pair guaran-
teed. Price 25c. at dealers or by mail.

THE C. A. EDGARTON MFG. CO.
Box 401, Shirley, Mass.

-
——— -
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Sees

WILLIAMS “JERSEY CREAM'

possesses the same creamy, softening and antiseptic qualitics
that- have made Williams® Shaving Soaps so famous. An
exquisite Toilet Soap. Prevents chapping, and keeps the hands
solt, smooth and white.

Williams’ Talcum Powder
Williams’ Pine Tar Soap

o
 WILLIAMS' ”\s
SHAVING STICK

Luxury Shaving Tablets, Yankee Shaving Soap, etc.
Stand for perfection in Shaving Soap .

TOILET SOAP

Sold by druggists everywhere.
‘Write for Booklet.

“Just Like Cream"

THE ]. B. WILLIAMS COMPANY, Glastonbury, Ct.

PARIS RERLIN SYDNEY _

ALT. F. CLARK NOW SAYS:

My Directors have voted to issue Credit Scholarships in order that ambitious ple who
can ill afford to pay a cash fee of $40.00 may begin at once the study of their chosen pro-
fession and pay their tuition when they have completed the course. A Credit Scholar-
ship presents the sole means for securing an education on credit.”

1 Will Trust You For Your Tultion
.1 am so positive that‘You will be pleased and benefited by our instruction that [ am
willing to trust you—until you have completed a course—trust you until you are thor-
oughly satisfied that you have received full value. I require no security—no references—
no interest. Your mere word, that you will pay when satisfied, is the only requirement.

Settie When You Are Satisfied

We teach by mail ILLUSTRATION, ADVERTISING, JOURNALISM, PROOF-
READING, SHOWCARD WRITING, BUSINESS CORRESPONDENCE, ELECTRICAL
ENGINEERING, BOOKKEEPING, STENOGRAPHY, and the ENGLISH BRANCHES.
Full information in regard to these courses will be sent to any person upon request.

Pay When Couree Is Completed .
You may have a Credit Scholqrshniga no matter who you are, where you live, or what

your vocation may be.
age, instruction, etc., these can
taition fees.

only im iate expense is a small sum for text-books, post-
paid for as needed. I guarantee satisfaction or lose

A Large Book Absolutely Free

U'?on receipt of your address I shall send, absolutely free, carriage charges prepaid,
a big illustrated book that may mean both money and success to you. If you.are a dis-
contented man ur woman, you should write for this helpful, instructive book, which is
entitled “‘Struggles with the World.” It contains about 200 illustrations and consists of
148 large pages. You cannot well read it without being benefited in your life work. Did
you read my Free Prize Offer on page 535 in the last month’s issue of this magazine?

he offer is still open. To secure an education on credit mention the profession you
wish to study, and write me immediately—before you forget it.

ALT. F. CLARK, President
CORRESPONDENCE INSTITUTE OF AMERICA,

Box 630, Scranton, Pa.
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Bench made; on a foot form
last, that follows perfectly the

foot's natural Iitnes; leather
damp-proof, carefully selected,
the Florsheim is a delight to
particular men.

In" style. genuine comfort
and lasting shape. it stands for
shoe satisfaction, while its 200
foot form lasts assure a perfect
fit for almost any foot.

Most Florsheim styles. sell
for $5.00. You may pay more,
but a more perfect combination
of comfort, style and fit cannot
be had.

FREE-—Write for cur booklet, ** The Florsheim
way of Foot Fitting.” Facts that will interest
every shoe wearer. If you cannot get the Flor-
sheim at your deql«r’s} send us his namne and we w'
make a pair specially for you.

FLORSHEIM & COMPANY
Chicago. U. S. A.

ELEC'I‘RIC express trains are to run between Rome and

Naples. The system will cost twenty-two million
dollars. Power will be obtained from waterfalls along
the route. .

In 1896, American immigration into Canada amounted
to only 44 people, and in 1903 it amounted to 47,780
people. The homestead entries in Western Canada in
1896 were 1,857, and in 1903 they were 31,343.

Complete combustion of coal is accomplished by burn-
ing itin a chamber surrounded by a water-jacket separated
from the boiler. The gases do not come’in contact with
the boiler until all solid matter is completely burned; thus
there is greater heat and no smoke.

Rise in the temperature is the great obstacle in sinking
mines deeper. Sufficient progress has been made so that
engineers expect to mine coal and metal seven thousand,
five hundred feet below the surface, before long. At
present, five thousand, four hundred feet in the copper
mines of upper Michigan is the maximum depth.

Henry S. Harkness recently covered the distance from

" Boston to New York, 243.7 miles, in 6 hours and 55 minutes,

in an automobile. The time made compares favorably
with that of the fastest express trains, and is the best ever
made by an automobile on the road in America. At
times Mr. Harkness claims to have made as much as 83
miles an hour.

Mexican capitalists are on the lookout for a man who
can invent some process or machinery for making soap
from the castor bean. This plant grows extensively in
Mexico, and a fortune awaits the man capable of utiliz-
ing the bean for this purpose. Some time ago the owner
of a plantation spent a small fortune in machinery for the
double purpose of extracting the oil from the castor bean
and for the manufacture of soap. The attempt, so far as
the soap was concerned, failed. The market for such a
product is unlimited. '

Great Salt Lake, the Dead Sea of America, is gradually
drying up. The opinion now almost universally prevails
among scientists that this mysterious body of water,
located at an altitude of 4,210 feet above sea level and
1,000 miiles inland, and which has but a single rival, —the

I Dead Sea of Palestine,—is certain, within the course of a

half century, to disappear from the map. Some scientists,
who have made a careful study of the fluctuations of the
lake for the past several years, even declare that it will be
dried up within a quarter of a century.

The population of St. Louis is 612,279. ‘This esti-
mate is made assuming that the city has grown normally
since 19oo, when the population was 575.238, allowing
nothing for the stimulus of the World's Fair.” More than
75,000 people are in St. Louis now, directly dependent on
the fair and drawing pay from either the fair or the thou-
sands of exhibitors; so the population of the city at pres-
ent, atleast, is near 700,000. By the census, however, St.
Louis is the fourth city of the United States, following
New York, Chicago, and Philadelphia, and being a few
thousand ahead of Boston.

Farmers throughout the United States, especially in
regions traversed by swift-flowing streams, are beginning
to realize that close to their doors is an opportunity to
apply electricity to the work on the farm. The old dams
along neglected waterways which years ago supplied the
smal'f mills with power, are now being rebuilt, and the old
mill-races have been dredged and cleared of rubbish.
Each dam and race may yield several horse-power; and
the generating plants, poles, wires, etc., are simple and
inexpensive. Farmers, who, afew years agoworried along
with a score of kerosene lamps and lanterns, now light
their houses, barns, and barnyards with electricity, and
use the same power to pump water for house and stock.

The longest and largest cableway is to be constructed
on the Argentine side of the Andes Mountains by the en-
gineering firm of Adolf Bleichert and Company, of Leip-
sic, Germany. This cableway is to extend from the
Chilecito station of the Argentine Northern Railroad for
a total distance of thirty-two miles. Its termination at
this end will be 14,933 feet above sea level, and the engine
station that will be erected at this point of the cableway
will be the highest in the world. No less than eighty-
seven miles of rope will be required for the cableway.
The project will necessitate many remarkable engineering
difficulties being surmounted, since at one or two points
the cableway will have to span gorges two thousand eight
hundred feet wide by six hundred and fifty feet deep.

Scouting with the aid of the telephone has become one
of the features of modern warfare, and is now being made
use of by the Japanese. The operations are conducted in
the following manner: Two scouts proceed from the lines
toward the enemy, one, the observer, is a skilled army
officer who makes the obhservations, which are transmitted
back to headquarters through a telephone line paid out
from a reel carricd by an electrician of the signal corps.
A ground return is used, the ground being made by thrust-
ing a bayonet or hatchet into the earth and attaching one
end of the line to it. The electrician carries a battery on
his back. He also makes the connections and does the
talking. A special conductor is used, which will stand the
rough usage. In this manner a scout may be able to stay
out & long time and give valuable information without

being obliged to make a number of hazardous trips to the

front,
» »

Only One Mother

“ Hundreds of stars in the greuy sky,
Hundreds of shells on the shore together,
Hundreds of birds that go singing by,
Hundreds of bees in the sunny weather;
Hundreds of dewdrops to greet the morn,
Hundreds of l1ambs in the crimson clover,
Hundreds of butterflies on the lawn,
But only one mother, the wide world over.”

SUCCESS

DO YOU WANT TO
DRESS STYLISHLY

is in the lens."
There isn't a photographic dealer in the country
who can tell the quality or value of a lens by look-
ing at it—he can tell you this, though— Goerz
lenses are the standard for the world, and, after all,
as the lens is the only part of the camera that
makes the picture, your only safeguard is the repu-
tation of the manufacturer. Ask about the Goerz.

Sample photograph sent on request.
CATALOGUE FREE

Main Offices, Berlin-Friedenaw, Germa%
Branch Offices, 4 and 5 Holborn Circus, London,
England. 22 Rue de I'Entrepot, Paris.

C. P. GOERZ,
Room 82, 52 E. Union Square, New York City.
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?/A ST CHANCE
- TO SUBSCRIBE FOR

Country Lifc in Amcrica

LS

IN LOW-PRICE CLUBBING OFFERS

““#~NounTrRY LiFE IN AMmEerica’’ is undoubtedly the most exquisitely illustrated and
C printed periodical in the world. It is filled to the brim with beautiful pictures
of fine estates, old homesteads, country scenes, nature studies, gardening delights,

etc. Its articles on special culture of plants and farm products have become famous.

Its regular subscription price is $3.00 per year, for which the subscriber obtains,
without extra charge, the three great annual Double Numbers, the Gardening number,
the House-Building number, and the Christmas Annual, each sold on the news-stands at §oc.

The publishers of ¢« Country Life in America’’ have notified us that, after Septem-
ber 3oth 1904, they will be unable to allow this beautiful and expensive magazine to
appear in low-priced clubbing offers, and little or no reduction from the full price, ($3.00),
even to ¢ Success *’ subscribers, will hereafter be possible. We have secured, however,
the right of accepting orders for the next thirty days, (September only,) in connection
with other magazines, at the following extraordinary clubbing rates:—

OUR PRICES %= gur=
I. Country Life, Success, and Leslie’s Monthly,
2. Country Life, Review of Reviews, and Success,

3. Country Life, World’s Work, and Success,

Two-Year

Subscriptions

$3.00 %6.00
4.00 8.00
4.00 8.00

OTHER SUCCESS MAGAZINE OFFERS

Our special contracts with the magazines included during the season of 1903-1904,
in the Success Magazine Clubbing Offers, expire September 30. Some of them will be
renewed others will not. In no case will the prices for the coming season be less than
at present and you are therefore entirely safe in entering your subscriptions in September
rather than deferring action until later in the fall.

For the benefit, however, of those who prefer to place their permanent orders for
magazine subscriptions in December or January we are making the following special
four months’ offers which will serve the purpose of trial subscriptions and will enable

.| you to read and study the magazines offered in advance of placing your final annual order.

SPECIAL SEPTEMBER CLUBBING OFFERS

REGULAR OUR PRICE
PRICE
Sul:-cnpuons

Leslie’s Monthly Magazine, and Success
Pearson’s, Cosmopolitan, and Success
Review of Reviews, and Success -

N 2.00
N 2.50

Outing, Current Literature, and Success -

Sub-cnp(»m

200 1.50 s .50
.67
.84
World’s Work, Good Housekeeping, and Success 5.0 3.00 1.00
10 4.00 1.34

ALTERNATIVES

In the above offers, any one of the following magazines, viz.: Leslie’s Monthly
Muagazine, Cosmopolitan, Woman's Home Companion, Good Housckeeping, and Pearson’ s
may be ordered instead ot another (of the five); and any one of the following magazines,
viz.: Review of Reviews, World’s Work, Country Life, Current Literature, Outing,
Lippincat’s or the [Independent, may be ordered instead of another (of the seven).

Address all orders to

THE SUCCESS COMPANY,

University Building, Washington Square, New York

JIA\N

SUCCESS

S UCCESS

A Monthly Home Journal of
Inspiration, Progreas, and Self-Help
ORI1SON SWETT MARDEN, Editor and Founder
THE SUCCESS COMPANY, Publishers
University Building, New York City
ForeiGn OFFICE:
10 Norfolk Street, Strand, London, England
SUBSCRIPTION PRICE:
In the United States, Canada and Merico:—
$1.00 a year. 1en cents a copy.
In all other countries of the postal union, $1.75 a year,
postage prepaid.

OUR ADVERTISEMENTS

We do not admit to our columns medical, liquor,
tobacco, or other advertisements objectionable in the
home.

We guarantee our readers against loss due to fraudu-
lent misrepresentation in any advertisement appearing in
this issue. This guarantee does not cover ordinary
¢ trade talk ** nor does it involve the settling of minor
disputes or claims between advertiser and reader. Claims
for losses must be made w:thln mncty dzy: of the ap-
pearance of the advert plained of. The
honest bankruptcy of an aavertiser, occurring after the
printing of an aavertisement by us, entitles the reader
only to our best services in endeavoring to secure the
return of the morey.
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INVEST *1p&

where the money will work for you 24 hours every

day; where it will be absolutely safe, and where

it will pay you at least 13’2 per cent. annually.

I own some shares of stock in an old
established money-making enterprise.

And I want to sell you one or two
shares of this stock for 5o per cent. less than
it is really worth.

You can pay cash for it or you can
buy it on the easy payment plan of $10
down and $10 a month, if you prefer.

I do not care to sell you more than a
few shares, as I have but a limited number,
and I want to distribute them in a way that
will bring me as many new customers as
possible for my investment department.

MY MOTIVE.

My motive in offering you this stock for
less than it is worth is purely a selfish one.

1 want to add your name to my list of
well-pleased investors.

I know that if you own a share or two
of this stock you will be so pleased with the
investment that the next time you have
money to invest you will come to me.

And you will send your friends to me.

And your friends will in turn send their friends.

A dozen well-pleased clients send me more busi-
ness than hundreds of dollars’ worth of magazine and
newspaper advertising.

If you buy a few .-“ares of this stock it will be a
safe, profitable investmen. ‘>r you and the best kind
of an advertisement for me.

One year ago I had less than 100 clients in my
investrment department.

N ow I have more than 80o0.

In another year I want two or three times 80co.

A nd that is the reason I want you

LET'S GET ACQUAINTED.

If you buy a little of this stock, we will get ac-
quainted.

And when we get acquainted you will find out
that what I offer you is just what I say it is.

You will find out that you can safely invest your
savings through me.

You will find out that I will look after your money
just as carefully as I look after my own.

You will find out that if you invest
your money through me it will earn the
largest possible profit consistent with safety.

I am a young man.

I expect to be in active business for
the next 2¢ years.

And even if I wanted to sell you
something worthless; even if I wanted to
misrepresent the value of this stock, I
couldn’t afford to do it.

You know as well as I, that if the in-
vestments I offer do not turn out just as
I represented, it would soon ruin my busi-
ness.

I certainly cannot afford to have my
business ruined.

I can’t afford to take even a chance.

Just the Real Estate Department of
my business is worth $1,000,000.

At least-it pays me good interest on
that amount. ,

It took hard work, energy, enthusiasm
and square dealing to build it up to its
present size.

Do you suppose I would risk injuring it by even
trying to sell you a single share of stock through any
misrepresentation?

If I were not sure it would be one of the best in-
vestments you could make, I could not afford to offer
it to you.

I have put my money into it.

My sist-r owns some of the shares.

Two otner relatives of mine have invested several
thousand dollars in it.

Isn’t this irrefutable proof of my faith in this en-
terprise ?

Isn’t it proof that it will pay you to get in touch
with my investment department?

Will you let me send you full, interesting and
convincing particulars ?

Let me show you where your idle dollars will safe-
ly earn at least 1315 per cent. per annum.

Write me to-day (a postal card will do) saying
simply, “Send information about 1314 per cent. invest-
ment as advertised in Success.”

Do it now.

391 North American Building,

W. M. OSTRANDER, v

Investment

PHILADELPHIA.



Digitized by GOOg[Q



