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“J*lot only @ help in your present position, but helps you to a better position

WHAT OUR STUDENTS SAY
ABOUT US

"HARLE-ToX, W. V n.. Feb. 13, 19U2.
This is to certify that | have for some tune known
Mr. Samuel Davis and .Mr. Edward T. Page, <d the
firm of Page-Davis (<. of Chicago, 111, having had
the privilege and pleasure to have received from the
above named gentlemen benefits m the way ol in
struct lon which | consider of inestimable v.uue.
They have given evidence ot their ability to co-
operate with students and graduates. B
That | know they fulfill every promise relaiive to
th 1 imparting cd their valuable instructions.
MVIK'S Brouning
Acknowledge | Indore the undersigned this 15th
daKl of February, H»J. . Thornhill
otary Public in and tor Kanawha County, State
of West Virginia.

The Page-Davis Co.. Chicago. Il

GentbiHrn: As | have received satisfaction from
your system of advertising instruction, | wish to
acknowledge my sincere appreciation of your efforts
in adv_an_cinP my interests. o

1 originally took up the matter as a side issue,
thinking il would benefit nie m my present position
as salesman. However, you have I>eeii so thorough,
and the course of instruction has become so useful
and valuable to me, that | intend to follow it up as
a life's business,

Every lesson is right to the point and thoroughly

ractical, and the "knowledge | have received is

orth many times over the amount | paid.

Thanking you for the personal interest you are
taking in my work, | remain, very truly vours,

Frank Il Li i

Personally appeared before me this 1. tli day of
February. a Notary Public tor Cuyahoga
County. State of Ohio, the above signed Frank fl.
Luke, who is well known to me.

Arrrea A. AkBoTr, Notary Public.

Indian * polis, Ink, Feb. n, 1902
T HVimn It May f.aa'ern:

This certifies that the undersigned has found
Messrs. Pago and Davis to be reliable businessmen.
With me they have kept the spirit as well ns the let-
ter of promises mi le in then printed matter and
personal letters.  Their instructions have lieen
Highly satisfactory. They have co-operated with
me in_advancing my interests, such as aiding me in
securing a position and giving pointers on work in
hand. Tam very glad, indeed, to have Iteen a stud-
ent in the Page-Davis School of Ad-Writing.

Respectfully,
Liora White, Advertising Manager.

Sworn and subscribed before me this 11th day of
February, A. D.,1902.

Davia A. Leach, N. P. M. ( ., Indiana.
E1 Paso. Tex. Feb. 20, 1902
Messrs. Pa«<R-Davis Co., Chicago, Il

Gmtlemen: | take pleasure in certifying to the
fact that your course is al! that you claim for it

| have been studying your method in advertising
for several months and find it to_be a complete and
comprehensive one in every detail. Will also state
that | am perfectly satistied with mv investment.

Yon may publish this statement it you so desire.
Wishing you continued success.

Yours respectfully, W. L Peck

Sworn to and subscribed Ixffore me this Feb. 20,
1902. W. 8. Smariwood, Notary Public.

Visitors Welcome
Our school is open

If you will answer
thisAdvertisement

we will prove conclusively that we will teach you advertisement-
writing by mail; thoroughly, practically, successfully.

Is it asking too much of you to spend one cent and one min-
ute of your time now to write us one line and obtain these proofs?

You will then know why successful business men throughout
the country say “ / want a Page-Davis man.”

You will know why our graduates are earning $25.00 to
$100.00 per week.

You will know why the founders of the Original School of
Advertising have earned a national reputation these past five
years as natural instructors.

You will know why you should entrust your advertising edu-
cation in the hands of the oldest, biggest and most substantial
institution of its kind in the world.

You will also know why the majority of our students are tak-
ing the instruction through the recommendation of friends, who
have previously taken the course.

You will also know why you will be proud to say. after
completing this interesting and instructive work, “! AM A
PAGE-DAVIS MAN.”

Write this very minute, for our 64-page prospectus and
bundle of affidavits SENT FREE.

Notice to Employers Concerns desirous of engag-
ing competent advertisement

writers are requested to communicate with us. Il'e have placed
successful ad-writers and ad-managers in some of the largest
houses in the world.

PAGE=DAVIS CONMPANY,

WHAT publishers SAY

about our students

Perry & McGrath, Charlotte, Mich.
Page Davis Co., Chicago, 111 o
We wish to express to you our thanks for inci-
dentally assisting us in our business. Before attend-
ing yoiir school our young friend. Ernest K. Heil-
way. was_recognized “as very clever in liis work as
an "ad-writer, However, we are assured that his
abilities have grown remarkably under your in-
struction. The result with us is seen in better ap-
pearance of ails and increased patronage. You are
doing a good work. Respeclfuléy, :
. r rath, .
Publ|sherselrr|5/une,’\?:‘ﬁarlotte Mich.
The Fostoria Times, Fostoria, Ohio,
Page-Davis Co.. Chicago, 111.
tOytl, men 1 Pleas»» allow me to say a few words
tor E. F. Marcha of this place, who has taken your
course ot instruction in ad writing. 1 can plainly
see that Mr. Mareha has made a wonderful improve-
ment in ad writing and ad-soliciting. In fact, he
has worked up our merchants to such an extent
that we are more than pleased with the increase in
advertising. Your school is certainly a great bene-
tit to oiu country and ! assure you that you have
my hearty co operation in your good work.
Sincerely yours.
Robert C. Mil i er, Business Manager.
The Denver Republican. Denver, Colo.
T> Whom It May Concmu It is a matter of great
leasure to recommend very highly the abilities of
ir. Alexander M. Candee as an advertisement

writer.

I have had personal acquaintance with Mr.Candee
tor several years and am familiar «ith his work in
connection vith the Daniels A Fisher Stores Co..of
this city, and can honestly state that | consider ills
work firstclass in every particular. Anyone wish-
ing to employ him ns an advertisement designer and
writer, «ill make no mistake, | feel assured.

Yours truly, F. 1. CAKKt THKRS
The Worcester Spy, Worcester, Mass.
Mn. George 1. Haywara. Worcester Mass.

lh ar Sir: H gives me pleasure to commend your
« ork to the attention of advertisers. Wherever you
have had an opportunity to show your ability in
«riling advertising, we have found it to the advan-
tage ot the advertiser as well as to us.

> our practical knowledge of the details of the
printing business arid attention to the art of publicity
make an excellent combination. As you can testify,
| have tried to give vou every facility possible to
increase vour business since yon have opened your
Worcester office. Yours trulg,

harles Nutt

The Democrat, Kankakee, III.

John Greenwood has had charge of the advertis-
ing of Lecoiir A Son. for a numlter of months now,
commencing green in the business. To-day he fur-
nishes his copy in the most complete and perfect
shape. in such a wav that the printer can take right
hold of it and set it « itbout any trouble. llls head
lines and amount of space assigned each department
are marked, and his copy comes in in a professional
style. He is thorough posted in the different
departments and in the description of goods he ad-
vertises.  We have never known a case of such
rapid and correct advancement_in an ad—X\/riter.

Collins A Smith

Visitors Welcome
Students and their

to full view. Infor- ADDRESS ALL MAIL TO OUR NEW BUILDING, _frie_nds are C(:')I‘qially
mation  cheerfully Wabash Avenue and Washington Street, Suite 21, Chicago. 'S'::‘Q;eocl‘ t"Wr‘:";:‘ ”}‘3
given to personal Page-Davis Co. also publish a journal of original thought called ““Common-Sense.” If you send $1.00 in May, you Chicago
inquirers. will receive “ Common=Sense ” each month for fourteen months. go.

Digitized by
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O vimpling waters, rippling dear |
O calm, pellucid atmosphere!

O whispering trees, O fragrant lowers |
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O sunbeams shimmering through the bowers!—
I learn, from bud and bird and breeze,
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The secret of life’s mysteries.—Mackay

REBECCA
HARDING
DAVIS
There health, so wild and gay, with
bosom ban.
And rosy cheek, keen eye, and flowing
hair,
Trips, with.a smile, the breezy scene
along.
And pours the spirit of content in song

Wolcott

I Chat is the reason for the recent exodus of well-

v to-do Americans from our towns into the
country ? It increases with every year. What is
the cause of it?

As | look into the matter, some curious facts
come to view which | think | will set down here.
| he subject is not one that requires close reason-
ing. Perhaps a little gossip may throw more
light upon it than any argument would do.

| have here a queer book, printed early in the
last century in the old town of Cumberland, Mary-
land. It is the autobiography of a hunter, Browning
by name, who, before the Revolution/shot deer,
bears, panthers, and sometimes Indians, in the wil-
derness of the mountain ranges in Virginia and
the Carolinas. In his old age, somebody who
could read and write took down his recollections
of his e rly days, and made a book of them.
They give us some startling and suggestive glimps-
es of the condition of human nature when it is
brought, luring the solitude of many years, close
to the brute nature,and to the old mother herself.

Here is one story, for example. Browning, in
his old age, lived with a married daughter in a
town in civilized fashion. But his two sons, who
were trappers, came down one winter from the
mountains and begged him to go back with them
for a last hunt

I'he old man, then over eighty, went, and at first
was rheumatic, weak, and irritable. But, after
they ha  been in camp for a week, he went out
alone, <ne day, and got scent of a stag. He fol-
lowed, lost it, and then ““winded” another. For
two days and nights he ran through the mountain
p.isses like a madman; the snow was deep, and
the jungles of thorns tore his clothes off his body.
During this time he had not a mouthful of food
except the nuts which he took from the squirrels’
storehouses. At the end of the third day,his sons,
who were searching for him,frantic with fear, found
him naked and exhausted on one of the peaks of
the Cheat Range. ““But,” he says, ““l was none
the worse. | had the ‘woods fever' on me, and,
therefore, | felt neither cold nor hungry. While
the woods fever is on you, you are never cold or
hungry.”

t here is a hint of the same thing in the life
of that unappreciated great man, Daniel Boone.
Long after he had given up his wild life in the
forests and was living in a busy community,
crowned with years and honors,and busied with the
interests of his family and of his neighbors, the
+ woods fever” would suddenly come upon him,
and at whatever cost he would go back to the wil-
derness —to his old comrades, the bears and In-
dians, and take the frozen ground for his bed,and
the meat of such game as he could kill for food,
and be content, as he never was when among his
own Kind.

One of his friends says: ““Even in extreme old
age, when the woods called Boone, he had to go.
He would have died if we had not let him go.”

There are men other than these two old hunters
who, like the twin boys on the banks of the Tiber,
must now and then be nursed from the breast of
Mother Nature or die. There always have been
such men. Indeed, it is a question whether every
human being has not latent in him something of
this mad longing to be rid of men, to escape alone
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to the open,—to the sea,—to the mountain,—to come near to earth, out of
which he was made, and to the Nameless Ones who made him. The old hunter
had no better name for this strange appetite of the soul than the * woods
fever;” but it has been known to every race, in every country. One nation
counted it as worship, another reckoned it madness, a third denounced it
as a misleading of the devit But back in the very beginnings of the world
men recognized it and tried to express it by one legend or another. Moses
found God, we are told, in the burning bush, and Job carried his unspeak-
able misery to the desert and sat alone with it

This mysterious aid that Earth gives to her sons who come back to ask
it of her is the meaning of the fable of Antaeus, who gained strength every

time he lay upon the ground,
and of the custom ofour In-
dians who drive each boy on
the verge of manhood out
into the forests alone for
weeks to look for the Great
Spirit The hosts of godly
hermits, in the first ages of
the church, and of Buddhist
ascetics living alone for years
in the jungles in their rot-
tinggarments.all paid to this
idea an allegiance devout
though dirty.

Let us remember, too,
reverently, that our Savior
himself, when He sought
strength, went alone to the
wilderness; once He found
Satan there, but always—
God.

Look where you will,—
in past ages, or now,—you
will find men making the
same search behind Nature,
who is deaf and dumb, for
a God who will hear and
answer.

*10 beloved Pan’ cries
Plato in the mountains,
{4grant me to become beau-
tiful in the inner man.”

““Varuna,” wrote the
Hindoo Brahmin, a thou-
sand years before Christ, {{is
lord of all, of heaven and
earth. Yearning for him
alone in the wilderness, my
thoughts move onward as
kine move to their pasture.’’

"CA««d by the heart of merry May,

He Wooed the Wild Songsters

St Francis of Assissi,
whenever his disciples and
the pope were too heavy a
weight for him to carry, fled
to the hills of Tuscany with
his violin, and lay down on
his back, in the deep, warm
grass, and played; and the
wild birds came trooping
around his body, and joyous
thoughts flocked to his soul
until he laughed aloud and
cried from sheer happiness.
And holy John Woolman,
who never laughed, and who
counted a violin a tool of the
devil, went down to the lone-
ly New Jersey swamps, when
he was in trouble, and there
heard voices which told him
where to find 4‘the river, the
streams whereof make glad the city of our God.” Then he was contented.

There is no doubt of it Plato and the priests of VVaruna and happy
Saint Francis and glum Saint Woolman were all gripped in soul by the
same “‘woods fever” which drove poor old Browning, naked and starving,
but triumphant, through the mountains. Has this spiritual hunger any-
thing to do with the exodus of Americans from the towns? Perhaps; but
there are other and more matter-of-fact reasons to draw them to the country.

Is to Possess a Country Home

* Beneath tall trees, by purling streams,

TNe Ambition # almost Every City Man

In the beginnings of every nation, whether Rome, England, or France,
its great chiefs divided the soil among them, built strong castles to defend
their territory, gathered flocks, and herds, and turned the primitive forests
into parks and pleasure grounds for their own enjoyment. The tradesmen
and working folks herded together, near the castle, and so made the towns.
This hold upon the ground, continued through centuries, gives, to-day, rank
and consideration to the old families in England and among the Latin
races. When you say that the Arundels or Dorias are ““seated” in a certain
district, there is a definite significance in the word of a real power with
which money or intellect has nothing to do. The old subservience of the
town-dwellers to the lord of the manor lingers to-day in that unwritten law
in Europe which makes of the landholders the patrician class. Even in
this country, many of us can remember, before the Civil War, the arrogant

pose of the Southern planter and the deference paid to him by the North-
ern merchant, not because he was more intelligent or better bred, but sim-

glad children romp and sing and play**

ply because he was a planter, agreat land prince, the idle master

In England, this prejudice produces results absurd enough.
see a great diplomatist who controls the destinies of nations giving prece-
dence to a silly boy, because the latter’s remote grandfathers left a tract o
land to him. Do we not all remember how Carlyle—the master mind of
England in his day,—humbly kotowed to his wife’s mother as ““one of the
gentry,” because she owned a tumbledown little house in an acre or two
of starved pasturage ?

Naturally, with these ideas dominant in England, the ambition of the
tradesman is to quit the shop and buy a Rose Villa or Ivy Lodge out of

town, and the successful capitalist hoards his money in order to stop work,
buy an estate, and try* to force

himself into country society.
It is different here. This
is the only country in which
the acquisition of landed
property does not raise the
social status of the owner.
The man who goes out of
town to buy a hill-top at Bar
Harbor, an orange plantation
in Florida, or an island
in Lake Superior, finds no
barred doors fly open to him
in consequence. On the con-
trary, his neighbor, who has
made a few millions in trade,
steps easily to the front in
the fashionable life of New-
port or New York. It is
money, not land, that gives
rank here. The ““Captains
of Industry,” as our Presi-
dent has named the control-
lers of the great trusts, are
also captains in the ranks of
the four hundred. Oddly
enough, our English cousins
allot to Americans their so-
cial rank by these American
rules, instead of insisting up-
on those of England. It is
not the high-bred but pen-
niless girl, the descendant of
Dutch patroons or Virginia
planters, whom English
dukes come to marry, but
the daughters of newly made
millionaires,— men whose
hands are scarcely washed
clean from the grime of coal
or slag. Itis plain enough,
then, that we are not, like the
British, driven to a country
life in the hope of elevating
our social position.

Nature Is a Great Physician

You win

The recent emigration
out of our towns of the well-
to-do classes has, it seems
to me, a more healthy and
rational cause. Take, for ex-
ample, the citizens of Phila-
delphia, probably the most
conservative and reasonable
and slow-moving of Amer-
ican cities. Forty years ago,
only a very' few Philadelphia
families, and those of the
leisure class who had inher-
ited country places, left town
during the summer. Then
came the» eager, panting
years which followed the Civil War, the stress of reviving industries, of
readjustment, and, above all else, of the struggle for money. The success
°f a fCw great contractors had shown Americans, for the first time, the pos-
sibilities which lie in an enormous fortune. We were dazzled, blinded by
them. We lost our heads. We all joined in a mad struggle to be rich.
We have not yet recovered our sight or reason. We are still struggling,
still dazed by the golden glitter.

The strain soon told on us: men grew anaemic and irritable and col-
lapsed at middle age. Women developed all kinds of nervous diseases,
from chorea to paresis. Physiologists protested, and doctors lectured; they
preached leisure and moderation; but they, too, wanted to be rich, and,
struggling, often fell with the defeated legions of their refractory patients.

we draw the substance of our dreams e

One by One the People are Learning the Advantage gf Country Recreation

But, after all, it is a fact that Society, like Nature, finds cures tor its
ailments unconsciously. A tree among the rocks will thrust its roots out
and out far across the hot stones, until it finds water, and will send its
spindling branches up and up until it gets heat and light So che over-
worked, well-to-de American took to football, to tennis, and latterly to golf,
m a desperate, almost unconscious effort to get for himself again muscle
and red blood and sanity. He began to send his wife and children to the
seashore or the mountains, for a fortnight in August, then for a month, then
tor the whole summer. As years passed, the tradespeople, the mechanics,

~Concluded on page "97]
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What Have the Hebrews Accomplished?

Tie standing of eleven million human
beings in the great world of commerce

ISRAEL.

T welcome the task of answering the glues-

1 tion, ““Why do the Jews succeed ?”"—

ifonly foran opportunity of explaining that

they do not Even if the Jews succeed as

individuals, they fail miserably as a peo-

ple. Eleven millions of human atoms scattered incoher-

ently throughout the world, devoid of any common territory

orcommon power; unable to concentrate their force in any de-

sired direction; devoid of a national art, and almost destitute of

a contemporary literature; even their ancient unity of religion broken

into a dozen fragments; half their number crowded into the Pale in Russia,
congested in towns, and forbidden even the fields of the Pale itself; while
hundreds of thousands of others are almost denied, in Roumania, the ordi-
nary rights of animals; liable, even when they are prospering under nom-
inal equality, as in France and Germany, and also, now, in England, to
perpetual backwashes of anti-Semitism; excluded in free America from the
general social life; the serfs of the world, fighting, at one time, on the Boer
side, at another time on the English side, next for the French, and then
for the Germans,—the Jews present anything but a picture of a successful
people. As Max Nordau pointed out in his great speech at the last Zionist
Congress, even the Eskimos are better off in their huts amid the snow.

Their very religion—at once the cause and the compensation of their
isolation,—is lost to the Jews by the impossibility of reconciling its observ-
ances, especially the observance of the Sabbath, with the necessities of a
fiercely competitive civilization.  If observed, it tends not only to render
the struggle for life still severer, but also to shut them out from many forms
of industrial activity, and thus cramps the whole people by confining them
to comparatively few occupations.

But, leaving on one side the people as a whole, the idea that the Jews
succeed as individuals is equally illusory. + As already stated, half the Jews
of theworld live in Russia, and, according to the most recent statistics, the
value of the average possessions of a Russian Jew is under five dollars.
The average Roumanian Jew has not even one dollar; in Persia, Morocco,
Algeria, and the East generally, there is nothing but a mass of swarming
poverty, varied, as in Palestine, by perpetual mendicity. In the sweat-shops
of London and New York, the Jews, as a rule, are the victims.

Whence, then, comes the singular illusion that the Jew does succeed ?
It dates from those dark ages when every Jew was shut out from the arts
and crafts by his inability to take the Christian oaths of the guilds which
united and restricted them, and was forced, more-
over, by more direct legislation, into a few sordid
occupations.  His sole status was in the money he
could acquire. Having no defensive army, he owed
his existence to the bare sinews of war. He was
thus necessarily driven into the important role of
the world’s financier and friend of the money-lender and spendthrift

The only Jews with whom the Christians needed to come in contact
were of the wealthy minority, who financed everything from the building of
the abbeys, or the discovery of America, to the crusades and the British con-
quest of Ireland. When the only Jews men knew anything about were rich,
it is not wonderful that all Jews should have been supposed to be rich, or
that ““rich as a Jew” should have become a popular proverb. A cockney
diner-out in restaurants might as well imagine that all foreigners are waiters.
Had Lord Tomnoddy “‘gone to the Jews” in the literal sense of the
word, he would have found himself among the poorest inhabitants of the
most congested slums in Europe.

Still, even to-day, the mediaeval myth prevails, fostered in every coun-
try by the Drumonts and Stockers, with their cry that the Jews are swallow-
ing up the Christians. What lends plausibility to such outcries is the fact
that a few Jews have always loomed golden in every great capital; and,
being radically marked out from the rest of the population, careless pecuni-
ary or other statements are freely made about them. Similar statements
could be made about any group of persons of equal prominence. | dare
say that not a few red-headed men are millionaires; and, if the first child
by a second wife were obviously distinguishable from other children, in-
vidious statements could
be made about all such
peculiarly - born persons.
Two Jews move into Park
Lane, or the Faubourg
Saint Germain, and, in
the resentment at their intrusion, it is forgotten that some hundreds ot
Christians have already been enjoying for generations the luxury and priv-
ileges of these abodes. By a strange irony, even when the Christian be-
comes aware of the swarming masses of East End Jewry, he only becomes
aware of them under the same category,—that of a successful people push-
ing out poor Christians. Certainly, if the plainest of living and the hardest
of working can be accounted success, it cannot be denied that the Jewish
proletariat has always been very successful,—but it is a success of coolies.

The Jew succeeds in living where others would die. Why the
Jews succeed in living where others would die is because of all the
efforts made to make them die where others are permitted to live.
This struggle for life which makes the fittest alone survive has
among no people taken more cruel form than among the Jews,
who have had to fight artificial disabilities as well as natural. The
power of surviving amidst hostile conditions means, also, the
power of prospering when the conditions are ameliorated. Doubt-
less there was a time when a Jewish name stood as a synonym
for wealth “ beyond the dreams of avarice,” but the fame of Roths-
child has long been eclipsed by that of Rockefeller, Carnegie, or
J. Pierpont Morgan. These Americans have quite wiped out Euro-

Why the Jews succeed in living where others
would die is because of all the efforts made to
make them die where others are permitted to live.
This struggle for life has taken a cruel form

ZANGWVWVIL L
[Author of -The Children of the Ghetto." etc.]

Their religion—the cause and the compensation
of their isolation,—is lost to the Jews by the im-
possibility of reconciling its observances, espe-
cially ef the Sabbath,with competitive civilization

Isratl
Zang will

TbcY bave worked a8unst t«mendous
obstacles to secure a inancial foothold

pean Jews, and | fail to see, even among
American Jews, any names vying in mag-
nificence with these of Christian reputation.
Considering the comparative facility with
which fortunes are made in America, we
shall, perhaps, find one reason for the success of some Jews.
The manufacture of millionaires from nobodies, which seems
to be a feature of American life, is due to the boundless field of
enterprise and to the conditions of social equality which prevail in
the United States. In England and other old countries, a certain
stratified social system has hitherto kept people who were born in the ranks
strictly to their station. The European masses have generally accepted the
idea that they were born poor and must remain poor. Farm laborers, fac-
tory hands. or mechanics, they have accepted the social order in which
they have found themselves, as unquestioningly as a horse receives the
shafts between which he is placed; and European society has therefore
tended to reproduce, in every generation, with some small variations, ihe

grades of wealth established by a traditional history.

““Send us,* Lord, our daily rations;
Bless the squire and his relations,” —

has been the motto of the European masses from the earliest Saxon days.

The Jew, however, standing outside the feudal system by which Eu-
rope was organized, was able to escape from this point of view. He did
not belong to the lower classes, for the simple reason that he belonged to
no class at all. He thus escaped the general notion of the hierarchy of
wealth, and had the audacity to make money quite beyond his social
position.

If a»Barney Barnato can rise in a brief generation from Petticoat Lane
to Park Lane, (and from Lane to Lane represents the full swing of the social
pendulum,) and if an Andrew Carnegie can develop from a penniless im-
migrant into a beneficent millionaire, it can only be because the conditions
are analogous. The American works in asocial medium really free; the
Jew, in a medium in which his aloofness makes him artificially free.
While America is the land of adventure, the Jew is the man of adventure.

The reverse of the medal, the revenge for his escape from the feudal
system, was that, even when a Jew accumulated riches, the riches that
went with a superior station, he still did not belong to the higher classes.
Of later years there has been a gradual infiltration of wealthy Jews into so-
ciety, but even this movement has always been liable to setbacks.

There lives, in one of the most civilized coun-
tries of Europe, a Jewish millionaire nobleman who
has devoted colossal sums to promoting the good of
his fellows, both Jews and Christians. He at one
time enjoyed the highest position and consideration
in society,—the beau monde flooded hissa/p/zj; but
the backward wave has left him high and dry. There does not seem, then,
to be any enviable or enduring success, even for Jewish millionaires of the
best description.

Millionaires, however, even among the Jews, are few. Most Jewish
successes must be considered moderate. Indeed, all Jewish successes are
moderate, judged by the modern American standard. The successes of the
Americans are won by great intellectual combinations. In these, paradoxi-
cally enough, the Jew does not distinguish himself. He prefers to build up
his property by an endless aggregation of the infinitely little. He grows
rich like the man in the ““Arabian Nights” who started with a basket oi
eggs, except that the Arab’s dream is the Jew’s reality. With the returns
from the eggs he buys something larger, and goes on, and on, by petty
stages, till he ends in the palace with the slaves of the oriental vision.
Before kicking the slave, however, he waits until he has him, and is not
like the poor day-dreamer in the story who kicks over the basket and shat-
ters his eggs and his hopes.

The characteristic habit of accumulating possibly accounts for the fact
that in Jewry the men with ideas have no money, and the men with money
no ideas. This is strongly brought out in the Zionist movement The
millionaires who might have been suspected of large ideas and the habit
ofgrandiose combinations
are discovered to be of mi-
croscopic outlook, while
the imaginative combina-
tions and even the practi-
cal organizations are made
by men of letters and science. Men who have gone cautiously, adding
field to field for their own advantage, are not easily able to conceive of the
acquisition of a country for the general good. Even Baron Hirsch could
only imagine an Israel redeemed by being broken into still smaller frag-
ments. But the most powerful purpose of the Jew is to succeed.

Generally speaking, the man who has accumulated a fortune through
years of toiling and moiling—his initial capital having been laboriously
saved,—is the possessor of a sober temperament that is naturally not the
kind to risk past and future on a grand coup. It should be added
that the Jew’s cautiousness is likewise probably due to uneasiness
and insecurity. He would not dare adventure himself in political
complications, or in syndicate operations notoriously opposed to
the general interest It may seem a contradiction to my conten-
tion that the Jews do not appear to amass riches by master strokes,
but by the steady accumulation of small profits, that the stock-
exchanges of the world bristle with Jews. The belief that a stock-
broker is a speculator on a large scale is a popular delusion. A
stock-broker is just the person who does not speculate at all. He
accumulates his fortune by petty brokerage on the large and never-
ending transactions of other people. Certainly there are Jewish

Most of the Jews are but moderately success-
ful, 0a3 there are few millionaires among them.
They regulate their business by a system.—by
dealing in larger things every time they change
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operators on ' change, in the gambling sense, but | am not aware that they
have ever controlled the market with sovereign power. On the gambling-
table of the Veldt, Barney Bamato was beaten by Cecil Rhodes at the
game of *«diamond cut diamond.”

This power of achieving moderate successes, of building up gradual
aggregates, indicates just the kind of financial talent which we should ex-
pect to have been developed by the unhappy history of the race. When
the Jews were in their own land, they left commerce to the Phoenicians. It
was these Philistines who developed the great ports of Tyre and Sidon.
But, although enterprising Jews had always followed in the wake of com-
merce and their abodes dotted the shores of the Mediterranean even before
Titus took Jerusalem, the people as a whole remained a pastoral, military
race. With the dispersion began the transformation of them into a com-
mercial people, and it is curious to find that by the twelfth century Tyre itself
had Jewish shipowners and manufacturers of Tyrian glass. They not only
became a commercial peo-
ple, but post-Palestinian
business forced them to be
middlemen in every de-
partment. In the Dark
Ages, and in those coun-
tries where the Dark Ages still reign, we find the Jew largely employed as
a middleman between landlords and tenants, or as a farmer of taxes, or
as a middleman between people and princes, noblemen and serfs, and often
between a church and tithe-payers. The Jew of Poland, Hungary,Germany,
and Bohemia was the middleman whose duty it was to collect, to force the
utmost out of an unwilling population. The profit was not to the Jew, but
to the power behind the Jew.

In his epoch-making work, ““The Jews of Angevin England,” Joseph
Jacobs shows how this economic role was thrust upon the Jew, so that he
became expert in extorting the last penny. He was a sponge employed to
suck up the streams of Christian wealth, and then came the overlord—the
prince, or the church,—to squeeze the sponge and leave the Jew dry.
When Dickens, in ““Our Mutual Friend,” portrayed his good Jew, Riah,
as the thumbscrew of a hidden Christian employer, he was true to history,
however far from true Jewish pyschology the rest of the character may be.

A nation of middlemen cannot be a nation of great originative con-
ceptions. Just as the mediaeval Jew found his principal intellectual
function in translating and interpreting one nation to another, so did he
find his chief industrial function in linking the scattered nations through the
medium of ““the foreign exchanges.” In a well-known passage of the
““Spectator,” Addison describes the Jews as ““so disseminated through all
the trading parts of the world that they have become the instruments by
which the most distant nations converse with one another, and by which
mankind are knit together in a general correspondence. They are like the
pegs and nails in a great building, which, although they are but little valued
in themselves, are absolutely necessary to keep the
whole frame together.”

In the ages ere nations understood one another
and one another’s language and currency, and when
they were, moreover, mutually suspicious and hos-
tile, the value of a universally dispersed fraternity as
a link between such nations certainly cannot be overrated. The Jew’s
operations as a middleman were facilitated by his polyglot capacity and by
his possession of Hebrew or Yiddish, or Ladino, (Spanish-Jewish,) which
made a common tongue for communities otherwise separated by space and
local nationality. The absence of a country of their own, which was the
cause of the existence of this diffused brotherhood, was also a potent factor,
forcing them into international dealings. In many countries of the exile, not
being allowed to own land, they could scarcely remain pastoral; and, even
had property in land been permitted them, the insecurity of tenure made it
an undesirable form of property. For those in danger of banishment at brief
notice, possessions must be portable. Hence, they preferred to deal in
money and in precious jewels of small bulk, and would naturally invent
the bill of exchange and similar securities.

Armed with mutual intelligence and confidence, the Jews wove a net-
work of commerce over the isles of the sea, and, as Max J. Kohler has
shown, practically kept British colonies from bankruptcy, and made possi-
ble the British empire of to-day; even as, through the Dutch West India
Company, they helped the development of New York and America. The
Jewish prophets invested their people with a spiritual mission; but, if ““the
mission of Israel” had been placed in the commercial development of the
world, one of the vaster ironies of history would not confront the thinker
of to-day.

The mere possession of another tongue is in itself an intellectual
sharpener, and there are few Jews to-day who are not bi-lingual. At the
Zionist Congress there was scarcely a man who could not make good gram-
matical speeches in at least
two European languages.
The president commands
four or five, while Max
Nordau can speak in every
European language of im-
portance. Hence arises the power of the Jew to conduct international affairs,
especially when they involve personal negotiations. So obvious became
the commercial value of the Jews—that is to say, be it always understood,
of the minute minority of them having capital and business capacity,—
that sagacious rulers have not infrequently invited them into their country.
The most remarkable example in history was the secret invitation of Crom-
well; for, as Lucien Wolf has so brilliantly demonstrated, Cromwell’s motive
was to extend England’s colonial trade. But, though Cromwell was far
ahead of his time and had to face the fierce opposition of his people, we
find, only a dozen years later, Sir Josiah Child, the governor of the East
India Company, pleading for their naturalization on the score of their com-
mercial utility, so great was their control of foreign and colonial trade.

Apart from the historical and geographical causes of the success of the
Jews in commerce, we must also take account of the general causes of their
success, and of their peculiar mental and moral qualities. Some of these

A nation of middlemen cannot be a nation of
creative minds. The Jews are the middlemen of
the world. They have found their chief intel-
lectual function in linking nations commercially

to all the world.

The Jewish race has woven a network of com-
merce over the whole world. Sagacious rulers
have invited them into their countries because of
their shrewdness in conducting mercantile affairs

The absolute fidelity which exists among the
members of a Jewish family should be a lesson
It is a most charming trait,
though it does not spread through the entire race
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qualities are as much the outcome of their peculiar history as is their geo-
graphical dispersion. Others spring from the national character and reli-
gion. Amongst the qualities evolved under the stress of persecution and a
wandering life may be counted cunning, self-possession, prudence, suppres-
sion of outward manifestation of emotion, sometimes even of the emotion
itself, the power of getting the last farthing out of anything, and a remark-
able mobility and ductility of temperament; in other words, a readiness to
turn quickly to a new thing or a new idea, which, in its more external form,
is a readiness to migrate. Among national and religious qualities we may
reckon honesty, sobriety, perseverance, and domestic affection. 1 lay es-
pecial stress upon honesty, having already allowed the discount for cunning.
Even the money-lender has a certain honest and reliable side. In the in-
dignation against the usury of money-lenders it is too often forgotten that it
is they who are most liable to be cheated. The money-lender at least
performs his part of the contract, and it is the fault of Antonio if he dis-
honestly assigns to Shy-
lock the pound of flesh he
has not the remotest idea
of ever paying. Wherever
the Jews are engaged in
great financial transac-
tions, their reliability is proverbial. No credit is more impeccable than
that of the Rothschilds. If Jews were the first bankers, imagine how the
Christians who despised them must have believed in their honesty!

It is said that the foundation of the fortunes of the Rothschilds was
Mayer Anselm Rothschild’s restoration to the Elector of Hesse-Cassel of the
treasure he had confided to the Judengasse when he fled from Frankfort

As regards the other national virtues enumerated above, it may roughly
be said that they deprive Judea of a lowest class. There is not in Jewry a
class so lost to humanity as that which in Christendom is constituted by the
slum rough and the female drunkard. When given a fair chance in the
world, the Jew founds a family consolidated by steady work and mutual
affection, thus providing the best units for the fabric of civilization. The
mutual confidence of Jewish relatives gives them an enormous pull in part-
nership. They work hand in glove with absolute trust and absolute fidelity.
I know of six brothers scattered over a continent who act with a cohesion
that could never be secured by six non-Jewish brothers, not to speak of six
strangers. The Rothschilds, themselves, notoriously owe their power to the
solidarity that exists even in cousins. It is a clan of barons planted in the
great capitals. This solidarity, however, is not what the Anti-Semite vainly
imagines, a solidarity of the whole race, but merely a solidarity of private
families.

The marriage by arrangement, which is also a marked social feature,
produces a certain stability, just as it does in French life; the necessity for
providing dowries has a steadying effect on fathers, while enabling sons to
start with a little capital. The women, too, are generally good house-
keepers, and faithful wives and mothers.

The general principles here suggested might be
tested by a brief review of the fields in which Jews
are markedly successful. They are good at profes-
sions, because professions are mainly carried on by
traditions; the Jew is brilliantly successful in exam-
inations, and sweeps all prizes and medals before him; but he has not
a corresponding record to show in original work. In the law, he profits
by the intellectual acumen developed by generations of Talmud-students;
for medicine he has always had a taste: it, too, is a profession without
great generalizations, and is built up empirically, besides involving sound
common sense, which is, perhaps, the root-element of Jewish psychology.
School-teaching is a traditional occupation: every father was supposed to
be his children’s religious tutor. The function of the Jew as a critic and
interpreter has already been suggested. Heine considered himself the link
between France and Germany. Brandes, the Dane, a great critic, and in-
tuitional biographer of Shakespeare, is as subtle as Hamlet himself A
universal sympathy with all artistic and intellectual manifestations is the
Jew’s consolation for having lived everywhere and nowhere. The suc-
cess of the Jews on the stage is a more concrete outcome of their historic
versatility. The Jew who has assimilated with everything in turn is natu-
rally a facile mimic. Similar considerations account for the Jew as anovel-
ist or dramatist, journalist or humorist Humor and wit though scarcely
found in the biblical Jew, are such distinguishing characteristics of the
modern Jew that most of the European writers of farce and comedy are
of Jewish blood. Of the four “ Palais Royal” plays last year in Paris, all
were the work of Jews.

Intellectual capacity, together with love for dealing in portable goods,
accounts for Jewish success in buying and selling diamonds. The Jew
seems almost to monopolize the dealing in diamonds: in Antwerp and
Amsterdam he has driven all competitors out of the trade. The reason he
likewise monopolizes the
polishing and setting of
the diamonds lies in the
fact pointed out by Israel
Abrahams in his classic
work, ““ Jewish Life in the
Middle Ages,” that Jewish preference, whenever permitted by the guilds,
was always for those handicrafts “ in which artistic taste as well as manual
skill was needed.” Perhaps this springs from the larger law that they are
interested in their work, whatever it be, and, the more interesting the work,
the more interested they are. They have always been clever gold and
silver smiths, and their work as printers has not been excelled. To-day,
in the East End of London, the Jewesses have earned a reputation for the
smartest mantles and coats, and have a clientelage of fashionable West
End ladies; while, as regards the cheaper.form of mantle, they have quite
wrested the trade from Germany,—which no longer finds it profitable to
send its cheap mantles to England. The men of the East End turn out
artistic cabinets and furniture generally. Cabinet-making is indeed a great
craft among East End Jews. The other great crafts of the Ghetto are
tailoring, bootmaking, cigar-making, and working in furs, all of which de-

[Coneluded on page 29#]

Family solidarity and respect is one of the strong-
est of their many virtues. Even when families
become separated, they hold together in mutual
and business affection, and thereby gain power

In the various professions, the Jews have been
generally successful, and especially so where sci-
ence is the basic motive. The Jewish women make
good housekeepers and are devoted mothers
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This gigantic machine supplies force for five thousand smaller ones

Process of

Making Electrical Engineers

Wiidiy a powerful armature for use at Niagara

FRANK HIX FAYANT

at the gateway of the historic Mohawk Valley, where, not many years

ago, the sturdy Dutch frontiersmen blazed a bloody trail through the
forest kingdom of the Six Nations, there sprang up, with miraculous rapidity,
in the closing years of the nineteenth century, the greatest electric shops in

the world.

On the lowlands, where a few farmers had gained a pittance

raising vegetables for the then sleepy village of Schenectady, ten thousand
men, at furnace and forge, and bench and lathe, now earn seven million

dollars a year in wages.

Here, in these wonder shops, is being solved the

greatest of all material problems,—that of the economical production of

power.

With marvelous mastery of the mysterious energy of electricity,

the nature of which is unrevealed to man, the explorers in this new do-
main of engineering have harnessed nature’s forces at mountain-side and
mine-pit, and carried the captive energy hundreds of miles to give light

and heat, to drive locomotives, and to turn wheels of industry.

Gigantic

generators of electric energy, and mighty motors that transform the unseen
pulsations into power, are here created, with scientific precision, for service

to the utmost bounds of civilization.

The products of this once Indian

trading post now find their way from Tierra del Fuego to the North Cape,
from the cataract of Niagara to the falls of sacred Cavery in India; from the

Five hundred young men, many of them gradu-
ates of colleges, are competing for practical posi-
tions. The rivalry among them is strong. The
pace is so very swift that he who lags is lost

summits of the Andes to
the deepest drifts of the
Calumet and Hecla; from
Charing Cross to Cairo,
and from the bedside of
the aged pope to the pal-

aces of the boy sultan of Morocco and the domain of the shah of Persia.
Among the ten thousand workers there are five hundred clear-eyed young

men, clad in rough working garb and begrimed with dust and grease.

are the world’s future electricians. All of them
are ambitious to achieve international distinc-
tion in electrical engineering; some of them
will become the scientific leaders of the mid-
century; one or two may gain immortal re-
nown. Drawn from the institutions of higher
learning,—universities and technical schools,
not only of the Americas, but also of a score of
foreign countries,—these young men are the
pick of the brains and energy of the rising
generation.  After four years of rigorous study
in university laboratories, shops, and lecture
rooms, where they become versed in the theory
of physics and chemistry, of mathematics and
mechanics, in the broad principles of mechan-
ical and electrical engineering, and also in
the art of machine design and the best practice
in foundries and smithies, in wood working
and machine shops, these embryo world-
leaders, from the four quarters of the globe,
put on working clothes and begin life’s battle
«.der i _ tenuous law of the survival of the
fittest

In electricity, the unattainable of yesterday
is the achievement of to-day, the commonplace
of to-morrow. Brilliant economy becomes use-
less waste. The pace is so swift that the engi-
neerwho lags is lost; only the master minds can
hope to keep their places in the advance. More

They

Building a 3400-horse-power generator for a street railway

He solved problems on the frame of a generator

than this, a great industrial organization, like that at Schenectady, based on
electrical engineering, must have at its command an inexhaustible storehouse
of brains as well as of copper and iron, else its millions of invested capital
would go to waste in the obsolete. So it is that these shops seek the young
men of promise in the universities the world over, and offer to them
opportunities to supplement the theory of the schools by the practice of
the shops in the very home of the electrical industry. From among these
finely trained men [The newcomers, each year, after the June commence-
ments, outnumber the graduates of our greatest technical schools.] are
drawn the directing minds of the great electrical industry. Not oniy do
these shops profit by this American system of highly specialized training,
but all the world’s industrial nations are thus enabled to keep in touch with
American electrical progress. The old .world, which, slowly, through the
centuries, developed the theory of electricity, is awakening to its marvelous
industrial possibilities, revealed, in a decade, in the New World. And so
proud England, fearful of losing her hold on international trade; industrious
Germany, plunging with indomitable Teutonic energy into commercial con-
quest; thrifty France, with her love for the pursuit of the unknown and the

unattainable; and mighty Russia, covering an untraveled continent with a
network of steel,—all the

great nations are sending
their chosen youth to learn
the secrets of the all-pow-
erful electric energy.
When a young col-

lege graduate enters the shops, no matter what are his scholastic attainments,
his advancement depends wholly on the merit of his work from day to day.
A device that will increase the efficiency of a piece of machinery by the

smallest fraction is more highly prized than
the most learned degree. Results are wanted.
Original research is rewarded. Every opportu-
nity is given the individual to direct his energy
into the most favorable channel. Some men
are bom to lead, but more seem destined to
follow. Industrial leaders—captains of indus-
try, of the first order,—are few. They are
worth almost any price. When men of execu-
tive ability are discovered among the five hun-
dred young engineers, they are as carefully
nurtured as are the eldest sons of royal
families.  Specializing, likewise, is strongly
encouraged; for, in the broad field of elec-
trical engineering, no man can hope to be
master of all. The brilliant work is done
by the specialists. It is peculiarly charac-
teristic of our American life that we special-
ize in everything. A large measure of our
industrial supremacy is due to this western
practice of training the individual and build-
ing the machine to do one thing as well as it
can be done. A “‘jack-at-all-trades™ is a no-
body.

As our government pays young men to
learn the art of war at West Point, so do
these shops offer a salary to each collegian in
its school of engineering. It is insignificant,
at first, scarcely enough to pay the living

Advancement depends on the quality of work
from day to day. A device that will increase the
efficiency of a piece of machinery by the smallest
fraction is more highly prized than great learning
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A nest of machine tools and three powerful electric traveling cranes

expenses of the most frugal. All the young engineers receive twelve and
one-half cents an hour at the start When their services are worth more,
they are paid more. One man may be in a position of responsibility, at
the end of a few months, with a salary of several thousand dollars a year,
while his college classmate is plodding along for wages of a few dollars a
week To the men who show high ability to do executive work, positions
are open, as heads of departments, as engineers in charge of foreign instal-
lations and new stations, and as managers of new shops, with salaries
ranging from $2,500 to $25,000 a year. As consulting engineers, even
greater incomes may be earned. All of these young engineers keep their
eyes open for new ideas, and some of them, through
their inventions, have made themselves independ-
ently rich. No other field of industry offers such
rich promise to the inventor as does electrical en-
gineering. It is fraught with a myriad possibilities.

America’s captains of industry, almost invaria-
bly, have risen from the ranks; and, although electricity is such an abtruse
science that few men can hope to attain eminence in the industry without
the theoretical training of a university, still the young man at a lathe in
a Schenectady shop is offered every opportunity for advancement The
electrical superintendent, who directs the work of the college men, is a
self-made man. He began work at the lathe, twenty years ago, when we
had no electrical engineering schools, and what he knows of electricity he
picked up in the shops. The general manager, who is not an electrical
expert, began his career as a clerk in a Connecticut grocery store, and later
was an accountant in the electrical shops at Lynn, Massachusetts. He
showed marked ability as
a calculator, and he has
developed at Schenectady
a marvelous piece-price
system. Not long ago, a
gray-haired Yankee called
at the shops to see the boy who had once been his grocery clerk.

““George,” he asked, amazed, as he gazed at the hundred-odd buildings
stretching far away toward the peaceful hills of Rotterdam, ““do you mean
to say you have charge of all these?”

It is in the testing department that the students begin their shop-work.
On the floor of one of the big buildings is a maze of electrical machines of
various sizes and forms. Their manufacture is completed, but they must stand
the most vigorous tests before being shipped away. A special high-poten-
tial current enters the building from the power house, and generators,
motors, and transformers, of from five to ten thousand horse power, are
subjected to voltages of double their
normal capacity. All aboutthe build-
ing are little switchboards, some of
them placarded, ““Hands Off, Forty
Thousand Volts.” One day one of
the students, while experimenting
with a current of the intense voltage
of one hundred and fifty thousand,
was overcome by the electrically-
generated ozone, but a little pure air
restored him to consciousness. In
the testing department, the young
engineers become familiar with the
completed product of the shops;
later, they take up the study of con-
struction, taking courses in other
departments.

Power becomes a word of new
meaning when the student begins
his investigations in the central sta-
tion, whose four great chimneys may
be seen from all the country hill-
sides. Every day two hundred and
fifty tons of coal are brought from
the mines of Pennsylvania to the
shop’s crushers, whence the fuel is
carried by an endless chain of buck-
ets to the roof of the boiler room.
Automatically the fuel is fed to a
score of furnaces, and by another

Power becomes a word of new meaning when a
student begins his course. He soon learns to
know and to respect the intricate principles that
guide the great world along its path of progress

To the men who show high ability to do execu-
tive work, positions are open, as heads of de-
partments, as engineers in charge of foreign
installations, and in other stations of importance

In this maze of machinery students solve some difcult engineering problems
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The testing department where young engineers begin stidying the currents

system of buckets the ashes are automatically taken away. N O stokers of
flesh and blood are needed, for machines do the work of men. The engine
room pulsates with energy. Here great generators, directly connected with
the shafts of powerful steam engines, produce electric currents of the com-
bined strength of six thousand horse power. While all*but three-hun-
dredths of the engine-energy is converted into electricity, nearly nine-tenths
of the energy of the coal is lost, and here every young engineer faces one
of the great problems of industry. How can all the latent energy of the
coal be directly converted into electricity? An ambitious student would
give his life’s work for this knowledge.

From waterfalls on the Hudson, miles away,
thin copper conductors bring fifteen hundred horse
power of electric energy to the power house. So
cheap is this power that, in time, it will do all the
work of the shops. Just now, at Spiers’s Falls, a
dam, fifteen hundred feet long and eighty feet high,
is being built across the Hudson, and here generators connected with tur-
bine shafts will develop twenty thousand horse power. The power from
the distant river-station reaches Schenectady as a deadly ten-thousand-volt
alternating current; and, before it can be used in the shops, it must be
““stepped-down” in transformers to two hundred and fifty volts, and con-
verted in rotary machines to a direct current The seventy-five hundred
horse power of electric energy thus obtained from the mines of Pennsylvania
and the waterfalls of the Adirondack foot-hills is gathered, on a great switch-
board, in a huge copper conductor, ten inches wide and an inch thick,—
well-named the bus-bar. The mighty energy flowing invisibly through
this copper plank operates
five thousand machines—
cranes, trucks, lifts, tools,
—distributed throughout
the hundred-odd build-
ings, and does the work of
hundreds of thousands of men, but a man can rest his hand against it with-
out feeling the slightest tingling.

Going from shop to shop, the young engineer becomes familiar with
the marvels of American labor-saving machinery, and, if his inventive talent
is keen, he finds opportunity to further increase the efficiency of these ma-
chines. In the new foundry, the largest gray-iron foundry in the country,
the student finds that the making of twenty-ton castings calls for little
manual labor. Imagine a steel-framed structure as long as the combined
height of two of New York’s tallest ““sky-scrapers,””—a building that
would easily house the world’s greatest steamship,—and containing nearly
three miles of railway track! And
yet, less than nine months after the
builders put spade to the ground, the
first metal was poured. A dozen elec-
tric cranes whir under the roof, car-
rying about the foundry great ladles,
each filled with fifteen tons of molten
iron. Eight hundred men are at
work there, and fourscore electric
motors are at their service.

Machine tools—the wonder-
workers of American industry,—are
met with everywhere. Nowhere else
in the world can there be found such a
varied collection of these steel autom-
atons. Just now the largest ma-
chine tool in the world—a huge
boring and turning mill,—is build-
ing, in the new machine shop, a
structure larger, even, than the great
foundry. Several years ago a twenty-
foot turning mill was installed, and
it was thought that this would meet
all future requirements; but,so rapid
is the progress of electrical engi-
neering, the new mill will have a
working swing of sixty-five feet Its
brick foundation extends twenty
feet into the earth. The increase in

[Concluded on page joo]

A student* going from shop to shop, quickly be-
comes familiar with the American labor-saving
machines; if his inventive talent is keen, he
may find opportunity to improve them materially
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CHARLES DANA GIBSON TALKS ON ART .

KjoTHING in the

studioof Charles
Dana Gibson sug-
gest*that it is a stu-
dio, excepting the
alien circumstance
that it is artistic.
Such proof tends to
puzzle the casual-
minded,whose mind
is trained to look
upon any sky-light-
ed room, furnished
like a pound party,
and occupied by art-
ists, or brokers, or
bachelor wholesale
dealers,—as a stu-
dio.

Mr. Gibson’s stu-
dio is a real room,
devoted to stern
facts, and is, there-
fore, beautiful. I1thas
no furniture that is
not essential. Even
the large rugs, wo-
ven ofmoss and mist
and fire, hang on the walls like coverings, and not by
way of decoration. The wood is heavy and dark.
There are no pictures.

Mr. Gibson talks while he works. His easel
stands squarely beneath the skylight, and, as he
sat before it the other day, a picture grew under
his hand while he talked about the making of an
illustrator.  Everything he said was emphasized
by the slow growth of the glorious creature, who
was there to show, from her pretty tilted pompa-
dour to the hem of the undoubted creation she
was wearing, that what the famous illustrator in-
sisted may be done by skill and hard work can
assuredly be accomplished.

““‘When anyone asks me,” said Mr. Gibson,
“what to do to become a successful illustrator, |
always assure him that he has thought about the
matter and doubtless knows far more about it than
| do, for | know of no rule to follow to become
what one was bom to be, and | certainly know of
none to prevent one from failing at something for
which he has no talent

“If a man knows how to draw, he will draw;
and all the discouragements and all the bad teach-
ers in the world cannot turn him aside. If he
has no ability, he will drift naturally into school-
teaching and buying stocks, without anybody’s
rules to direct him either way.

“The main thing is to have been bom an
artist”

Mr. Gibson said this quite simply, as if he were
advising a course in something, or five grains of
medicine.

““If you were that,” he went on, “ you yourself
know it far better than anyone can tell you, and
you know also, in your heart, that neither wrong
teaching nor anything but idleness can prevent
your success. If you are not a born artist, you may
not know it | think | can soon say something
about the way to find your limitations, but no one
can say much to help a bom genius. His genius
is largely, indeed, that he knows how to help
himself.”

Lightly leaving the student of illustrating ade-
quately provided with having been bom a genius,
Mr. Gibson went on to tell what should be his
education before he begins to study art, and upon
this he put on record an opinion which is a de-
parture from current belief.

A Natural Artist Will never Require an Instructor

““| do not think,” he said, ““that the previous
training of a student who begins studying illus-
trating has much to do with his career. It seems
to me that his actual previous education matters
very little.  If he wants to leam, he will learn.
Ifhe does not, he will not If he does not want
to leam, his attempt at an education will profit
him very little.  His gift for illustrating, if he has
it is a thing not more dependent upon his edu-
cation than upon his surroundings. While there
are instances in which an education forced upon
a pupil has been acknowledged by him afterwards
to mean much to him, there are also cases in all
arts of which we say that contact with the school-
men would not have been an advantage.”

Mr. Gibson said this quite tranquilly, as if it
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were not an idea at odds with all other accepted
statements that the thorough education of an artist
is the best foundation for anything he may under-
take.

“ That leaves a good deal of work for the pupil’s
master,” | suggested.

““Master!” exclaimed Mr. Gibson,with almost a
frown; ““what is a master? Have we any mas-
ters now? It seems to me that the word has lost
its old meaning, and that there is no longer such
a thing as a ' master.* Suppose we say ‘teacher*
instead! And then let me add this: | do not be-
lieve the teacher matters in the least”

“ Don’t you think,"" | demanded, e that a pupil
would make better progress with you for a teacher

than he would with somebody whose work had no
value?”

If You Do not See Your Mistakes, no One else Can

“ Not a bit,” he said, promptly. ““To tell the
truth, | think the teaching of drawing is an over-
estimated profession. It does n’t seem to me as
if | could teach,—as if | would feel it would be
exactly honest to teach. Why, see for yourself,—
what can a teacher do?”

Mr. Gibson laid down his pencil, but he con-
tinued thus;—

I*1 was for a year at the Art League, and two
years in Paris. In Paris we used to sit in rows at
canvases, like this. We saw our teacher for half
an hour, twice aday. He would come and spend
less than two minutes beside the chair of each of
us, and what would he do? Point out a mistake,
or a defect, or, rarely, an excellence, which, if we
had any talent at all, we could see perfectly well
for ourselves. That last is the important point

““If you are a born illustrator, you will know
your own mistakes better than anyone can tell you
about them. If you do not see your mistakes,
nobody can ever help you to be anything. All the
teachers in all the art schools cannot help you if
you cannot see your mistakes. | said | could
help a pupil to know his own limitations. Well,
that is the way. If your own work looks quite
finished and perfect to you, or if it looks wrong
but you cannot tell exactly what is the inaccuracy
or lack, you may depend upon it that you were
not bom to be an illustrator.

““That is true in anything. The writer, the
sculptor and the musician have to stand this test
What sort of musician would a man be who could
not detect a discord? You can see it easily enough
with that illustration. Well, your illustrator must
see a bad bit of drawing, or bad composition, just
as quickly as a born piano player can tell if he has
played without expression. It is just as true in
artas it is in ordinary matters. The snow-shoveler
must know when his sidewalk is clean, the type-
writer when the words are correctly spelled, the
cook when her pastry tastes right,—or they are all
discharged forthwith. Well, one expects no less
of an illustrator than of a cook.”

Mr. Gibson returned to his board, and what he
said next was wonderfully extra-illustrated by the
girl—*“Gibson” to her finger-tips,— .ho looked
up at him.

““The whole value of your work is its individu-
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ality,” he said, ““and
for thatyou are obliged
to depend absolutely
upon yourself. Ob-
viously nobody can
show you how to be
original.

““Now take the sim-
ple example of a copy
book. Do you re-
member how the let-
ters used to look, and
the elaborate direc-
tions which accom-
panied every writing
lesson? The ‘a’s,’ and
so on, must be just of
a height. The *t’s’
must be twice as high.
The “I’'s* and the
‘h’s’ must be a quar-
ter-length or so above
those. Well, as a mat-
ter of fact, who writes
like that? Nobody.
Ifanyonedid he would
simply be laughed at,
and justly so. His

handwriting would mean nothing. It would have
no individuality. Everybody simply keeps the
letters in mind and forms them to suit himself,
and after a time he has a writing which he can
never change by any chance. That has become
the way he writes.

““Well, it is just the same in illustrating. |
might tell you all | know about drawing; any
teacher might tell you all he knows; but,gradually,
by observation and the assertion of your own per-
sonality, you will modify all these forms, and will
find yourself drawing one special way. That is
the way you draw, and you can never change it
in essence, though you may go on improving it
forever.

““Now, to my mind, just so much instruction
in drawing is necessary as is needed to tell the
child who is learning to write which letter is which,
and how to pronounce and recognize it That once
learned, the child will go its own sweet way and
develop a handwriting such as no one in the world
can exactly duplicate. So it is with drawing.
When the first fundamental instructions are over,
—which anyone who can draw can give you,—
you are your own master, and will draw or not,
as you were born to do.

“ Remember that | am not saying that | regret
the time | spent studying, either here or in Paris.
I am only telling you what | regard as necessary
for one who wants to leam.

““Now, just as the way to learn to write is to
write, so the way to leam to draw is to draw. |
think it is best to begin with objects in the room,
and with figures,—any objects, any figures,—it
does not matter. But draw one over and over
again; draw it from all sides; draw it big, and draw
it little, and draw it again. Then go to something
else, and then come back to it later the same day.
Put them all away till the next day, and then find
the mistakes in them. Here is something to re-
member, and something which ought to hearten
many a discouraged student quite blue because of
what really should have encouraged him: Do not
be discouraged at the mistakes you can find in
your own work, unless you find only a small num-
ber. The more mistakes you can detect, the bet-
ter able you are to draw. Do not leave a thing
until you are satisfied, after going back to it every
day for weeks, that you can draw it no better.
Then, if you come upon it the next year, and still
see no room for improvement,—well, then there is
still room for discouragement about yourself.

While Studying Art, One Should Work inceuantly

“In all this work, observe one rule; Never mind
about drawing a thing as you may possibly have
been told to do in the course of instruction. Draw
it the way it looks to you. You will see it differ-
ently as you go back to it again and again. If you
do not see it differently, you cannot see your own
mistakes, and that is positive proof that for you
fame is waiting at some other door,—or, at any
rate, that it will not come to you from art

““How much ought one to work? All the time.
Draw all the time. Look all the time for some-
thing to draw. In the beginning, never pass any-
thing without wresting from it its blessing, so to
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speak Before you pass, be sure you can draw it;
and the only way to be sure of that is to draw it
several times. The objects in a room are a little
simpler than figures, at first, but figures are the
more interesting, and you must draw whatever
interests you. If you would rather draw crawfish
and bootjacks than men and women, draw craw-
fish and bootjacks. It really doesn’t so much
matter what you draw; the point is that you draw.
But it is important to you that you develop a taste
for drawing something special,—and of that you
need have no fear if you are a born artist If you
are not, as | said, it does n’t matter.

““I always feel that any general talk about the
way to succeed, in any art one selects, is rather un-
necessary. | cannot repeat too often that | believe,
if the student has it in him to draw, he will not
need to be told to persevere, or to work hard, or to
be careful of bad influences in his work, or to avoid
imitation,—he will do all these as naturally as he
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will hold a pencil. Holding a pencil, by the way,
is another example of what | just spoke of. Do
you remember that they used to tell us just
how our fingers must hold the pen, and how the
whole arm ought to move? ‘What will they think
of you,’ they said, ‘when you get out in the world,
if you hold your pencil like that? As a matter of
fact, nobody gives the matter a thought, and hardly
one of us holds a pencil that way. It is so with
many of the formula of an art. But isn’t it curi-
ous that | never did get out of holding my pencil
that prescribed way? | do happen to hold my
pencil correctly.”

““Maybe you held some of the other formula

the same way,” | suggested, “‘and they are in-
fluencing you.”
““Oh, well,” said Mr. Gibson, ““so far as the

pencil goes, | fancy, perhaps, that | draw in spite
of the way | hold it rather than because of it”
Then he made a small retraction of his remark.
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““There is one class of teachers,” he said, ““that
| count,—pictures. Pictures are always at hand,—
and good work is the best teacher in the world.
A pupil in New York ought to go to the art gallery
often and often, and sit there and steep himself in
what he sees. Let him go to study definite pic-
tures, too, —but j ust to sitand absorb,—as one sits in
a garden, or before an old tower, or by the sea, —with-
out sketching, only just looking,—that is the best
instruction you can pay for on either continent”

The picture of the girl on the board was practi-
cally complete, with its high little chin and haughty
mouth and fearless eyes, and it seemed so alive
that getting to be a great illustrator appeared hope-
less by the side of it

““How long,” | asked, ““does it take, normally,
to find out if you’re a bom artist or not?”

Mr. Gibson laughed and took it the other way.

““A very long time,” he said, regretfully, ““and
some of us even go down blind to our graves.”

THE QUALITIES THAT MADE A MERCHANT GREAT

An

,<r£HER_E is the man who put life into
this once moribund store,” said a
customer at a counter in John Wanama-
ker’s New York establishment, at the
southeast comer of Tenth Street and
Broadway. A man slightly past middle
life strode through the mazes of bazaars
and throngs of people. His presence
seemed to tone up every employee as
a tuner tunes a piano. His firm, steady
step, his plain, short, direct words, de-
noted his complete control of self and
marked him as a commander in his
business.

The man was Robert C. Ogden, the
business manager of the well-known es-
tablishment Mr. Ogden glories in his
work, but he is fond of young men, and
is never happier than when giving them
the advantage of his experience. He
talks to them frequently, in the Young
Men’s Christian Association and other
societies. Mr. Ogden is a firm believer
in the supreme value of good literature
as the salvation of young men, espe-
cially in the great cities where there are
so many temptations to waste their time.

““I have not been out of employ-
ment for a day, in over fifty years,”
said Mr. Ogden; ““nor has it ever been
necessary for me to ask for a position.
| have had my share of hard knocks.

At one time | suffered serious reverses
and lost my money, but | never owed a
dollar in my life, or failed to meet an
obligation. To succeed, a man must
be confident and aggressive, must laugh
at discouragements and reverses, and,
with a distinct determination and per-
sistency, he must gather his mental resources and stubbornly forge ahead.

““My boyhood was spent in Philadelphia. One of the schools which
| attended, Thomas D. James’s private school, was situated at the corner
of Eleventh Street and Market Street | was an honest sort of boy, and
was forever getting into trouble for telling the truth. When, some few
years ago, | was asked to take charge of Mr. Wanamaker's wholesale store,
then conducted by the firm, Hood, Bonbright and Company, it flashed
across my mind as a coincidence that the building occupied the site where
the old school stood, and where | received so many deserved ‘lickings.'
Turning to Colonel Hood, | said, to his bewilderment, 'Colonel, this corner
has sad memories. Will | be expected to take as many lickings here as of
old? If I shall, | would like to give the matter consideration.’

““During the summer holidays, | worked as an errand boy in a hard-
ware store for one dollar and fifty cents a week. | did not play baseball or
indulge in the sports of country boys. Mine has been a workaday life.
We had school in the afternoon as well as in the morning. My only active
recreation was on Wednesday and Saturday afternoons, when, with a couple
of boon companions, | took long tramps to explore the surrounding pictur-
esque country. This was, to a great degree, inspired by my poetical propen-
sities, which developed from reading Sir Walter Scott’s works.

““I became acquainted, early, in an idle way, with the pulse of mercan-
tile life.  Market Street, Philadelphia, in those days, was a business center.
Two doors away from the school was the passenger station of the Philadel-
phia, Wilmington and Baltimore Railroad. The trains were not made up
there, but four horses attached to each car pulled them on the tracks
down the center of the street to Gray’s Ferry. Canal boats, divided into
sections and filled with produce, or carrying, from the city for foreign ports,
muslins and other merchandise, were hauled on trucks through the city in
the same manner. But the great Conestoga wagons, drawn by six or eight
horses, the whips of the drivers snapping around the leaders' ears, and the
various parts of the vehicles creaking under the weight of all kinds of goods
for Western Pennsylvania, Ohio, and Virginia, most awakened my interest
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in mercantile life. Often | recall how
| frequently stood before the entrances
of the wholesale dry-goods stores, none
of them over twenty-five feet wide,—
stores that, to-day, you could put in your
back yard,—and | wondered at the busi-
ness they transacted. It seemed to me
that it would be princely to be a whole-
sale dry-goods merchant,—the height

of ambition, the pinnacle of fame.
““When | became fourteen years
old, | accepted a clerkship in a dry-
goods store in Philadelphia. | have
not experienced the ordinary vicissi-
tudes of the country boy who comes to
the city, with all of his belongings tied
up in a pocket handkerchief, and wins
a fortune. Mine was what might be
considered a humdrum life,—the ordi-
nary life ofa clerk who steadily, through
industry, tact, and honesty, rises to a
position of trust It is only through
lack of proper interest that many men
find themselves filling small positions
year after year. Later in life, | became,
with my father, a partner in the firm oi
Devlin and Company, retail clothiers,
of New York. My subsequent achieve-
ments are hardly romantic enough to
record. | had known Mr. Wanamaker,
personally, for twenty years, during
which he had frequently asked me to

identify myself with him.”

This was the drift of the story Mr.
Ogden told of his life. Prosaic, you
say ? How many other lives could have
been agreeably prosaic and successful
if adherence to duty had inspired stren-
uous effort! To-day, Mr. Ogden is a
merchant prince. To come in contact with him, as with such men as the
late Collis P. Huntington, with whom he was on terms of intimacy, is to feel
impelled to do and to dare; to work, and that incessantly. This is merely a
reflection of his life, yet, undoubtedly, the gist of the cause of his sober success.

““Mental inertia,” said Mr. Ogden, ““is the cause of most failures.
The man who wishes to make a place for himself in the business world
should learn that a superficial performance of duty is not that which en-
gages the attention of an employer. One has not performed his duty until
he has done all that can be done. Every young man makes his own career,
—he finds himself and finds his place, if he is the kind of person who has
sufficient self-confidence to strike out.

‘*1 frequently hear men complain that they have not been fortunate
in chances. Chances are made. They are not to be secured by the man
who lacks mental alertness and energy to grasp opportunities.

““A young man can best satisfy his employer by striving to do his ut-
most The difference between superiority and inferiority is often only per-
ception,—the faculty of being able to judge between right and wrong.
Mistakes are expensive. A stupid fellow will invariably try to defend a
mistake and harass you with an argument in his favor. Unfortunately,
this is not peculiar to young men. Most men make the mistake of talking
too much. Talk is cheap. The way to succeed is by keeping everlastingly
at it, without dramatic display or conceit of any ability. When a man be-
comes self-centered, he is rarely progressive.

““It is the young man who embodies the happy gifts of the agreeable
man—alertness, capacity, affability, and lack of conceit,—who compels recog-
nition. Every employer is on the watch for such men. It is naturally
advantageous to have them in one’s employ. One of our head men in
the New York store, although he has been with us but four years, has in
that time had his salary raised six hundred per cent, without any asking
on his part

““It is hard to find men who do original thinking.

[Concluded on page jod]

It is far easier to
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Culture in the Home.--J.—The Value of Love - “ickinsob

The love that lives in the home, that hinds families, that creates order, is the most powerful of all our country’s pillars.—Clay

TN any consideration of the varied influences that enter into home-culture,
A love stands by itself. It is not a simple attribute, like cheerfulness,—
acombination of attributes, like tact—a gift like beauty or music,—or a
habit like good manners: it isan influence pervading all, yet distinct from
all. Each of the above-named factors is dependent for its power upon love;
but love, though modified by the gifts, graces, and habits of the home, can
exist independent of them all. It is not a quality, but life.

Recognizing this truth, we give to love its rightful prominence and
leadership among the creative forces in true home-culture. It is supreme
in that it dominates the heart Other forces train the hands to lovely ser-
vice, or the brain to wise or cheerful thought and all are needed; but love
alone makes of lovely service a loving service, and of a cheerful thought a
cheering thought  In other words, it matters little what the various mem-
bers bring to the common treasure-house; the agent of transmission from
heart to heart is love, and love alone. Hence, though many qualities, graces,
and gifts may be desirable for home-culture, one thing alone is indispen-
sable; without it, all the rest are barren of fruit
One thing alone can permeate all other elements
with vitality,—love is the leaven of the lump.

If, then, no matter what luxury, what refine-
ment, what success, what advantages the home
offers, it is empty without love, our problem is how
to create, to cultivate, and to keep in the home this one supreme gift It is
a condition that must be cultivated. You remember that Browning says:—

Life,
With all it yields of joy or woe,
Is but our chance o' the prize of learning love.

Not a few of us are ready to smile at the idea of learning love. We
think we know all about it; especially do we pride ourselves on knowing
all about the home loves, the natural family loves, as we call them; and
yet how rarely do we come into close relations with homes, without realiz-
ing that, in comparison with what there should be, there is a pitiful lack of
love. Do the members of a family miss it? Are they conscious of their
loss? Do they real zc what home-love might be and ought to be ? One who
asks these questions has only to study the signs so plainly written on hu-
man faces and actions that he who runs may read.

There is something in manhood, whether of. high or low degree, that
rarely puts its talc of the love it misses into words; but, if we could get at
the hidden hearts of average men, we should see
that the want of love and cheer at home sends them
even more frequently than their love of drink to the
saloon around the corner. It may be s man’s own
failure to get on in life that has kept the over-
crowded home too small and poor for comfort;
it may be that <verwork and over-care have robbed the wife of charm and
left her so depleted of love that she has scarcely enough for the children;
nevertheless, many a working man knows that he is valued for the weekly
wages he brings rather than for the tender care he feels for the wife and
children dependent upon him for support How natural it is to grow silent,
then morose, then hopeless, and then more or less indifferent! When the
finer life is defrauded, the coarser asserts itself, and ““home-culture” is a
failure so far as it touches the head of the home.

Somewhat less pitiful is this deterioration of the heart-life in the wife
and mother, because, in her case, love is, in a measure, kept alive by her
closer contact with her children, and, so long as they live, it? never degen-
erates to indifference. The fact that mother cares is often the one restrain-
ing influence that holds a growing son or daughter back from evil, but we
all know how often that hold slackens until its strength is only sufficient to
keep the wayward child from ““letting mother know.” How slender is the
thread of mother-love that cannot hold its own closer to her heart than

Many timid boys and girls have grown almost to
maturity*believing that nobody ever loved them,
because nobody has ever told them so; they
have not learned that service is love's interpreter

If, in every home where a member of the family
has been cheated of love, those who have de*
frauded him would begin at once to restore * four-
fold,” We should see a great era of home-culture

this! Do such young people know what they miss? And, on the mother’s
side, does she know how small the gratitude, how poor the quality of af-
fection that comes back to her for her life in which her own love has only
found expression in unceasing toil ? To know, whether young girls miss the
home-love or not, one has only to note the eagerness.with which they form
intimacies with other girls, confiding the real thoughts and feelings that never
find their way into the mother’s ear. Nor are they:the daughters of the
poor alone who say of the things nearest and dearest, "1 do not think of
saying anything about it to mother; she never .would understand in the
world.”  Yet the chances are that the mother- not only would understand,
but that she also tongs for the trust and tenderness that she has not kept
alive as she might have done through all the earlier years.

Do | draw too sad a picture? Can | say.that neither in the homes of
rich or poor is it lack of love that is the fault? Is it, instead, lack of know-
ing how to make husbands and wives and mothers and children feel how
much they are beloved ? Whatever, the answer, there is abundant reason for
urging upon the home circle, rich or poor, the cul-
ture of love, without which no true home-culture
can exist How can it be done? First, be willing
to show the love that already exists. It is like a
plant with shriveled, drooping I¢aves. Bring it out
into the light; show it; put it in the warmth of the
sun. Is the husband and father silent gloomy, withdrawn into himself,
brooding, perhaps, over the fact that, no matter how hard he tries, he
never can meet the family demands? Show him that you know he is tired,
that you love him for his constant effort, that you love:him the same even
if he has failed to do all he had hoped. Show him how well and cheerfully
you can get on with a little for this time, sure that the next time he will
succeed. If you are his daughter, and have acquired the habit of thinking
of him chiefly as the man from whom the money comes for the things you
need, get out of that relation by planning to do or get something for him.
Has your mother been in the habit 