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84,000

Watches
—all in one room and
all ticking at the
same time!

They make a sound like the buz-
zing of a million bees. This happens
every day at the Ingersoll factory,
which turns out fwenly-five new watches
every minute of the day—twelve thou-
sand watches between every sunrise
and sunset.

These eighty-four thousand watches
are ticking in this room for a purpose—
they are being fested. It is the busi-
ness of an Ingersoll watch to keep time
and it is made to do it before it leaves

. the factory. Every Ingersoll is tested
three ways—hanging up, lying on its
back, lying on its face. ‘The testing
and regulating of each watch takes
seven days.

After these eighty-four thousand In- -
gersoll watches are proved to be faithful
timekeepers, they are - distributed
among sixty thousand dealers who
sell Ingersolls, These dealers ¢¢ keep
store’’ in nearly every city, village -
and hamlet in the United States.
Everybody knows the Ingersoll waich.
One person out of every five you
meet carries an Ingersoll. You can
get it at the cross-roads store.

Ask anywhere for Ingerscll. Take
it with you everywhere yougo. Itisa
good companion.

Ingersoll watches are made in four
.styles, 1st, the famous Dollar watch ;
2nd, <¢ The Eclipse >* which sells for
$1.50; 3rd, the Junior, a medium.
sized watch with a thin, graceful case,
costing $2.00; and 4th, the little
Midget, the ladies-model Ingersoll,
also at $2.00.

The Ingersoll booklet
tells you ALL about
these watches. Shall
we send you a copy?

«« INGERSOLL-TRENTON models are
made at a factory one hundred and fifty miles
from the one in which Ingersolls are manufac-
tured. Beside being different in construction,
they are jeweled and more finely adjusted They

cost $5, 87, $9.”’

Robt. H. Ingersoll & Bro.
30 Frankel Bldg., New York
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This Is Success Mag-

Our 1910 Campaigns

YEAR and a half ago we took
A the lead in the fight for progress

in National affairs by centering
our attack on the arch- obstructlomst
Speaker Cannon. To-day we have to
witness the spectacle of an old man,
clinging desperately to his husks of
power, denied even the partial satisfac-
tion of political martyrdom by his vic-
torious opponents. The fight was fin-
ally won only this spring. As we said six
months ago, “Mr. Cannon is merely a
misguided and unenlightened man who
has succeeded for a brief time in stand-
ing between a great nation and the for-
ward movement which that nation is
determined to take. The nation will
go on—uwill go over Mr. Cannon, since
he has been unable to see the advis-
ability of stepping aside.” The nation
is to-day engaged in the act of going
on over Mr. Cannon.

In “The Power Behind the Re-
public,” a series of articles of vision and
power, Charles Edward Russell has
analyzed the vast and perplexing prob-
lem of our politico-business Govern-
ment as it has never been analyzed
before. These articles have let a new
light into hundreds of thousands of
troubled minds. They have been quoted
and reprinted from coast to coast.

“Uncle Sam in Blunderland,” by
Arthur I Street, which began last month,
strikes the kcynote of the approachmg
political campaigns.

The great Marriage Series begins in
the present number. This also 1s com-
mented on in greater detail elsewhere.

«“6Ghat Dynamic Force,”
Orison J‘_wett Marden

RISON SWETT MARDEN
O founded Success MAGAZINE.
His writings have appeared in

every number since the beginning. Per-
haps, excepting Theodore Roosevelt, no
other living American has stimulated
and inspired so many persons, youngand
old, to the vigorous efforts and the self-
controlwhichalone makelifeworthliving,.

A Year of
Splendid Fiction

OREMOST among the fiction
F features of the year are the two
big serial stories. “The Sky
Man,” Henry Kitchell Webster’s
timely Arctic story, was concluded in
the March number. Leroy Scott’s fas-

cinating serial romance “ The Shears of
Destiny ” has yet several months to run.

A better and better mag-
azine in editorial strength

and interest:

and bigger

The Samuel Hopkins Adams stories
are among the distinctive contributions
of the year. In Average Jones, the
Ad-Visor, Mr. Adams has provided a
new and distinct type of detective. So
far we have published “The B-Flat
Trombone,” “ Red Dot,” and, in this
number “Pin Pricks.” There are
more to come. The Janey stories,
by Inez Haynes Gillmore, we count
among the season’s prizes. Mrs.
Gillmore, we hope, will continue to
furnish them as long as Janey Eliza-
beth Blair stays young and lovable and
captivating.

In every way we regard this as our
most successful fiction year.  During
its first half we have published such
unusual stories as John Luther Long’s
“The Unjust Judge” and ¢ Baby
Grand.” Mary Heaton Vorse’s “ Her
Complexion” and “The Well Beloved.”
“ Through the Spirit of Iapi,” by Ham-
lin Garland and “ Literature in Our

Village,” by Joseph C. Lincoln. There
were  Richard Wightman’s, “The
Things He Wrote to Her,” humorous

stories by Ellis Parker Butler, Rupert
Hughes, Louise Closser Hale, Barton
Wood Currie, Hugh Pendexter, and
Howard Markle Hoke; and tales of
sentiment by Porter Emerson Browne,
James Oppenheim, Elizabeth Payne,
Louise Forsslund and William Maxlly

But if we go too much into reminis-
cence there will be no room for proph-
esy. In another place we shall talk
about July. We can’t resist telling
you again that “Molly Make-Believe,”
which turns up about August is one of
the most charming things that ever
came from Eleanor Hallowell Abbott’s
pen. In fact stories of humor and
good cheer will abound in the summer
and fall numbers with Harris Dickson’s
“Tenderfoot Tales,” John Kendrick
Bangs’s ¢ Wall Street Fairy Stories,”
Wallace Irwin’s < My ‘Body for Yours,”
George Fitch’s “The Second Hand
Tombstone,” and many other good

things.

and a bigger
circulation

ThHe Best Writers
Are With Us

Besides those noted elsewhere, the
following prominent writers are 1910
contributors : Woods Hutchinson,
Evelyn VanBuren, Roy Norton, Charles
Battell Loomis, Henry M. Hyde, G.
B. Lancaster, Fred Bates Johnson,
Walter Prichard Eaton, A. E. Thomas,
Glenmore Davis, Walter Weyl, Jud-
son C. Welliver, Louis Brownlow,
Sloane Gordon, A. E. Van Valkenburg,
Henry Beach Needham, H. Addington
Bruce, Franklin C. Clarkin, Bannister
Merwin, Charles Samuel Tator, Charles
N. Crewdson, Charles Johnson Post,
Anne Story Allen, Jeannette Marks,
Wilbur Daniel Steele, Franklin P.
Adams. -

Illustrations Ghat
Really Illustrate

E are sparing no expense to
\X/ secure the best work from the
foremost artists—men and
women who can really portray the char-
acters and incidents created by the au-
thor. This is our utmost endeavor,
and we believe you will agree with us in
the opinion that Success MAGAZINE
never has ranked so high in both illus-
tration and general appearance. Our
plans contemplate still further improve-
ments and still greater expenditures for
art work.

Success M acazINE has long enjoyed
an enviable reputation for strikingly
beautiful covers. It was the first to
present the brilliant cover paintings of
J. C. Leyendecker and others who have
since attained much prominence as cover
producers. We mean to maintain our
high standard, even to surpass it if pos-
sible. For the next six months we
already have in preparation cover pic-
tures by George Gibbs, who painted
the very popular golf girl of the October

" (1909) number and the picture which

graces the front cover of this June
number, Walter Tittle, B. Cory Kilvert
and others no less_talented.
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In the Editor’s Confidence

HERE is a paradox at the root of the
business of magazine publishing. As

THE

States at the present time. Success Mac-
AZINE is growing in circulation and in adver-

is now generally known, the newss APV ERTISER tising revenue in so far as it truly expresses

stand and subscription prices of a
publicaticn like Success MAGAZINE are in-
sufficient to cover the cost of editorial matter,
manufacture and distribution; and therefore
the publication is dependent on the adver-
tising revenue for its very existence. To-day, when busi-
ness and the financial web that envelops business have
been drawn together into something very like a ‘““system,”
the business *‘interests” have become dominant in politics
and in public affairs generally. Yet Success MAGAZINE,
in company with a few other outspoken publications,
strikes boldly out against certain phases of the ‘‘ established
order” in a way which can hardly be wholly inoffensive to
many manufacturing and advertising interests.

*“How can you do it? " asks a friend.

“They’ll get you fellows yet,” observes a friendly
Congressman.

Well—can we? And will they?

Suppose we try to answer these questions with a plain
statement of our attitude. Editors are sometimes sup-
posed to live in high altitudes, where the air is rare and
cool and where such sordid facts as advertising patronage
and money are never thought of. But the habitat of the
editors of Success MAGAZINE is not up there. We are
deeply interested in the prosperity of the magazine. We
would qualify this statement only by saying that we are
interested in the right kind of prosperity.

If the public really wanted the bribery, the “snake”
and * joker "’ legislation, the exploitation of public prop-
erty, and the perversion of city, State and national gov-
ernments by dealers in merchandise and dealers in vice
which have of late years been dragged before our eyes as
painful evidence of the excesses of th ‘‘established order,”
—if the public really wanted these things we should have
either to advocate them, ignore them, or go out of the
magazine business.

As a matter of fact we have been growing pretty bold
of late. Every time that we have let these bold, healthy
statements go out to our readers we have waited in some
anxiety for the returns. But every time, strange to say,
the returns have been so hearty and even so enthusiastic
in their commendation and support that it is going to be
an exceedingly difficult task to convince us that the Amer-
ican public—and the public necessarily includes a great
many individuals who advertise—objects to bold, honest,
effective journalism.

We wonder 1f it has occurred to our readers that among
the supporters of Roosevelt, Hughes, Ben Lindsey, La
Follette, Beveridge, Cummins and the other * Insurgents”
in State and nation there must be a good many adver-
tisers. When Aldridge, the misguided boss of Rochester,
was recently defeated in his attempt to break into Con-
gress, is it not likely that among the thousands of dis-
gusted Republicans who went to the polls and voted for
that very modern sort of Democrat, James S. Havens,
there were a few advertisers here and there?

Should all the advertisers in America band together for
the purpose of killing Success MacaziNg, they could
do it.

But they won’t.

Why ?

Because health is as catching as disease, There is a
good deal of unchecked health floating about the United

AND
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in its pages the healthy spirit of America.
Our belief is that it is not the fighting which
builds the best circulation; it is the being
right.  Probably we are not altogether right
yet ; if we were we should soon have all the
circulation there is except the wrong kind. Also we should
have all the advertising there is except the wrong kind.

Why ?

Because the magazine that commands the respect and
faith of a nation-wide circle of readers commands the re-
spect of the advertisers who wish to reach those readers.
It all comes down to a matter of business science; and
business science, if it is a science at all, is exact, healthy
and clean.

There are advertisers—we know some of them—who will
withdraw their advertising because of a deep-seated dislike
of the editor’s necktie. There are other advertisers who
will undertake to discipline a publication for the purpose of
“bringing it into line.””  We of Success MAGAzINE have
learned to let both go, if go they must, with only a super-
ficial ruffling of our philosophy. Indeed, we sometimes
smooth down the ruffles by reflecting that the advertiser
who tries to force a concealment of facts regarding public
questions is more than half likely to be concealing facts
regarding his own wares. Why should a perfectly square
man fear free speech?

Without the advertisers Success MAGazINE would cease
to exist. But we have not the slightest fear of our ad-
vertiscrs.  That the public is healthy-minded and progres-
sive is evidenced by the growing support we receive as we
try to become more healthy-minded and progressive our-
selves. We are primting more bigh-class advertising now than
ever before m our bistory. And we could n’t, if we tried,
separate the advertisers from the public.

Let us close with an illustration.

Last winter we became convinced that all was not well
in the field of irrigation bonds. As we were carrying the
advertising of several banking houses that were marketing
these issues, it began to look as if some of our readers
might be caught in unsound investments. We inves-
tigated the character of these securities thoroughly, and
Mr. Rollins prepared his articles on the “ Pitfalls of Irri-
gation Securities”” which appeared in the March and April
numbers. In advance of the publication of the articles
letters were sent to all our financial advertisers advising
them that the articles were to appear, and frankly giving
them due opportunity to withdraw their advertising.

Exactly one advertisement was withdrawn. Hard-
headed bankers, instead of resenting our action, wrote and
telephoned to congratulate us.  They liked ¢

Why ? i

Because the advertiser likes to see character in an in-
dividual and in a publication. Character, you know, is
not at all a bad thing in business.

Perhaps Success MacazINE hasn’t much character.
We who are closest to it are not its best judges. But we
like to believe that it has—some, anyway.

In that belief we purpose going straight ahead, painting
things as we see them “for the God of things as they are.”

And we are inclined to think that we shall receive just
about as much circulation and as much advertising as we
deserve. One thing cught to be tolerably certain; what
we do receive of cither will be the right kind,
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THE CONSPIRATORS

Painted by P. D. JOHNSON
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MARRIAGE

MAKER of French proverbs once
said that marriages were made .

in heaven. If .he had lived to
see the dawn of this mechanical
age he would have.qualified. that state-

ment. For the'earthly factory has found

that it can turn out marriages in far
greater quantities, and consequently
much cheaper than its aerial compet-
itor. It does this by sweatlng the
young girls and. holdmg up the old,
wornout ones as warnings.

These cheap ‘marriages rank among the
chief outputs of cheap factories.. The
worse the industrial conditions, the more
discordant the wedding bells which they
set in motion.

“In factories- of the lower type the girl
operative is almost certain of discom-

fort, nervous exhaustxon dnsease and.

premature old age. The lottery of mar-
riage offers her a way of escape from

these things. So she escapes, but at

some risk to herself, to-the community
and to the Amenca of _the next gen-
eration.

- How do Amencan factory glrls feel .

about the marriage question ? -

Rather dubious. All in all they con-

sider matrimony a profound failure. = So
far as I can determine, only three of
them in every ten believe that more mar-
riages turn out happily than unhappily.

But there is another question about

which many seem to be still more dubious.

the question of staying single.
“Marry ?”

Helen D. burst for a moment into cynical laugh -
ter. Then the weary lines came back around her

mouth. :

“Why, 1'd marry anyone to get out
of this.”

She was just seventeen and small for
her age, but her features looked twenty-
seven. She stooped and coughed inces-
santly, and her worn little hands would
not be still.

Marrying to Escape from the Factory

The “this’” that Helen would go such
lengths in escaping was a bag factory
up in Minnesota, owned by a leading
philanthropist—one of those storage-bat-
tery philanthropists, complete in them-
selves, who manufacture tuberculosis
economically in their factories and then

SN
use part of the proceeds in building tuberculosis hospitals.
The sanitary arrange-
ments were unspeakable, and when a girl was taken sick—
which often happened—there was not even-a cot to lay her

The factory was dark and very dusty.

That is
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,5)7 Pobert Haven Sc]za(ﬁ er

Author of “The Country Preacher’s Wherewithal *
and “To anpmen by Trolley "

J]Iustraizons H Maud ,Qousey

A ‘THE series of whlch this article is the first is based on one of the

most exhaustive investigations ever undertaken by a magazine.
" More than a_ score of trained social students have been working for
many. months from Maine to California and from Minnesota to
Mississippi amorig working girls, college gitls, girls of the - leisure
class, country girls, etc.—under the direction of M. Schauffler and
the editors of SUCCESS MAGAZINE. The metho'd followed has
been that of selecting, as the foundation of each article, a few hun-

g dred -individuals, each one thoroughly typical of the great class of

girls.to s which she belonge, and of making a searching study of
herself, her environment and her personal attitude toward marriage,

home—bmldmg. motherhood . and divorce, Mr. Schauffler’s con-

clusions .are therefore based not only on his own observations and .

on those of the doctors, ministers, lawyers, teachers, settlement

.workers, factory and tenement inspectors, police matrons, etc., with

whom he has been in touch, but also on hundreds of care{ully
prepared (depositions, each of which gives the mental attitude of
an unmai‘ned girl .toward these vital problems. It is our belief
that this investigation furnishes actual information regarding the extent
to which the feminine unrest is stirring in the hearts of Ihose m:lhons
of unmarried gitls who are to be the mothers of to-morrow’s citizens ; K
and it is our hope that this information, startling though some of it
may be, will prove so interesting and so valuable as to justify the
heavy cost ans effort of acquiring it.—THE EDITORS,

e Nlarriage

“ pantS ”

‘“7'd marry anyone
to gel out of this"

on; nothing- but the dirty boards. It
stood in the heart of the Tenderloin
district (if, indeed, the Tenderloin can
be said to have a heart), and its loca-
tion was the one evil that really ap-
pealed to the philanthropist’s wife when
the committee came and told her how
her husband made his money. She
acted promptly. She had all the fac-
tory windows nailed down, so that the
Board of Health had to have the nails
pulled out.

That, in general, was Helen’s “ this.”
In particular, it was the bench where-
over she bent ten hours a day. |
watched her rocking from one foot to
the other and folding bags with painful,

rythmical motions. Often” the little -

hands would miss a bag on the forward
lunge, but they would follow thrdugh
just the same. She was too tired to
know that she had missed.

“1’d marry anyone to get out of
this.”

Here and there “all over America”
I heard echoes of Helen’s pitiful cry.

In a gloomy, foul-smelling sweat-shop
in Philadelphia, Leah K. (which is not

L

-her ‘real name) bent feverishly over a

sewing-machine which had just been
“speeded up” from 2,200 stitches a
minute to 4,400 without “speeding up”
her wages at all. ‘“Yes, ah, yes,” she
exclaimed with her pretty Russian ac-

cent, “many times, to escape, | would go to anyone
that comes along.”
pon, The selfsame cry went up from the box factories
St of Memphis, the cigar factories of New York, and the
factories of San Francisco. ,
There is something very shocking in such cynicism

on the part of a young girl. But there
are to-day a million and a half of girls
between the ages of seventeen and
twenty-five, employed in industries in
this country, and fortunately only a

- small proportion of them feel as Helen

and Leah feel. Merely a few hundred
thousand of the future mothers of
Americans. For it is only the most
sweated, wearing, dangerous, brutalizing
industries that can humble the proud
spirit of American girlhood to the point
of marrying “anyone to get out of this.”

"But even if industry does not drive
a large proportion of girls to these ex-
tremes, it still has a sufficiently sad

influence over the marriages of most of its girl employees.

. According to our investigation, twe-thirds of all factory
girls find life a struggle and look on marriage either as a refuge
from it or as a preferable sort of struggle,

ey & ad dF 2 et 4
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The matcrnal instinct has been frightened
out of them by what they have scen at home

“1 hate my work and 1’m very miserable,” said Alma G., a pretty
Chicago laundry worker of twenty-two. “I’m looking for an old man
with money. There ain’t no such thing as love.”

Young Girls With Middle-Aged Ideas

Susie A., a seventeen yecar old shoe stitcher of Brockton, Massachu-
setts, whose beauty was already fading, declared that she would n’t
- marry unless she could bettereher condition, but in that case “love
would n’t have nothin’ to do with it.”

These two opinions, although they represent a much larger class than
Helen D. does, are, fortunately, hardly as typical of the average
factory girl’s views as are the words of Addie M., a New York mil-
linery worker:

““What’s the use of working all the time? A girl has to get mar-
ried some time. Long as I like my friend all right and he is able. to
make a comfortable living and is willing to get married, I think that |
will be better off in my own little home and will not have to thlnk of the
dull season and be always afraid of my-job.”

The factory is a barren soil for romance. It is rather risky to wait for

Success Magazine

a pure love match there, because you are likely to keep on waiting all
vour life. And when it does come, you will, like as not, have to go
back to work to support your husband. A factory girl who would let
her heart have full sway inchoosing a husband .is almost as hard to
find as a genius. Only five per cent: of the girls -studied were pure ro-
mantics, and three per cent. consisted of Jewesses from Russia. Even
when found, this type is apt to be represented by a newcomer in indus-
try. To-morrc.i’s cuperiences may bring her a change of heart. This
is still truer of the gitl whose romance is already tinged with mate-
rialism.

“Yes,” declared a young Shll‘t-WalSt striker in Philadelphia, “ 1 would
only marry in case | loved. But the older girls say they have felt as |
do, only to have their resolutions melt away as they faced a life of
drudgery and faultfinding, ending pretty soon in consumption.”

And here is an interesting warning to romantic girlhood from a San
['rancisco necktie worker.who knows:

“Yes, I was in love with a young man, but he has to sup-
port his family and so is unable to get married. [ believe that
if any girl can’t get the one she loves she should take the one
that loves her, even if he does not reach her ideal. If a girl gets
a little old, they all have something to say to her, and when she
goes to apply for a position they think, ‘Oh, she is a cranky
old maid,” and even at work it is unpleasant for her.”

To realize the cheap quality of the marriages which are
turned out by the marriage factory, it is sufficient to know that
more than a third of the girls in industry would marry on a
purely materialistic basis without a thought of love; while less
than a third would allow romance to outweigh material con-
siderations. In a later article it will be interesting to compare
with this aspect the attitude of the business girl toward
romance.

In grinding out its sorry product, the marriage factory works
on a girl from within as well as from without—spiritually as
well as physically. One reason why these machine-made mar-
riages are such cheap affairs is because the factory, with its
crude, realistic chemistry, is apt to destroy the precious part of
a girl’s ideals and leave only the sordid, materialistic part. It
transmutes her ideals—if one may coin a word—into “reals.” In fact,
by a forcing process, the factory does to her in a few years what life
should do to her in many. As it ages her young body it. matures—or
rather, pre-matures—her philosophy of existence. This is abnormal
and makes for abnormal matches.

The normal state of affairs has been well described by Lavinia Hart:
“The young folks live in the Tropics and hope to reach heaven by climb-
ing a tree of orange blossoms. The old folks live in the Arctics and en-
deavor to create heaven by making sure of the wherewithal for the
iceman. Why is it that our daughters think only of * How much do you
love me?’ and our parents, * How much have you got?’"”

Not so in industrial society. The factory girl has no desngns what-
ever on orange trees. When nineteen or twenty years old she has gener-
ally assumed an elderly point of view toward the question of love and

marriage. From childhood, she has skipped over youth straight into
age. She has, as it were, become her own parent.

1t saddens one to hear how agedly the young things talk. Eva M. is
twenty-three and works in a Mississippi “pants " factory. “I ‘used to

be the prettiest girl in town, if I bave got to say it myself.” She

1T
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———

declared Lena C.

“Swell dressing frichtens a man_away,” ‘“lf a.man

sees a girl all dressed up, he thinks:

* Oh, I'd never want hér—she'd make-me poor!’"’



for June, 1910

Introductions are dispensed with and any man may dance with any girl

heaved a little sigh. ““But ]’ve broken, something awful, these last
three years.” ,

Listen to the world-weary accents of this maker of artificial flowers
from St.-Louis, who is in her twenty-fifth year:

“Wish I was married. Wish I had had chances when I was only

eighteen years old. At that age young people are easier to please; more’

happy with each other; don’t expect so much. Now 1 know too much;
find some faults in everybody. Would n’t marry unless he earned at
least five or ten dollars per more than I do. Girls and boys should be
married young.”

No Factory Work After Marriage

Is the factory girl willing to keep on with the factory after marriage ?
She has made-up her mind very firmly on this point. Only one girl in
four would be willing to do so. This fourth girl, however, is full of
arguments, like those of Mathilde R., a pretty Italian laundry worker in
Brooklyn: %

“Why not? . Will not my legs and arms and eyes be the same after
the priest makes me a signora? Besides, even a child knows that two
can earn more than one. And when you are young you should work.”

But here we must noticg a startling connection between this question
and the love problem. A girl is seldom willing to return to the factory
after marriage unless she is of the vital, exuberant kind that enjoys her
work and is able to win the more desirable positions in industry. This
is exactly the sort of girl whose excess vitality is apt to overflow into
romance. She is the highest type of worker and the highest type of
wife; and, by a pathetic sequence, this admirable young woman is
exactly the one who is most likely to break up the home by keeping on
with the factory.

It is good to reflect, however, that three-quarters of the girls would
not be willing to return to the factory after marriage, except in case of

an emergency. .
" Why do they feel thus? Almost one-half of them say that they hate
the factory too much. One-third consider that a wife’s place is in her
home, which will suffer if she deserts it.
* phia chacolate dipper felt:

““ A feller says to me not long ago:
would make a very nice sum. We could get a little house.’
him: ‘Not for me, thanks.””

"Some of the others would be afraid of spoiling their future husbands:
“Y’ know, if you do it at first a man ’ll think you can just keep on
doing it.” Another put it thus: “What do you s’pose 1'd marry fer?
To support a man? Never!”

The factory girl is more of a “home body " than the girl of business.
Four out of five would prefer the work of a housewife to the work of
the factory. And, of the remainder, three-quarters have never been
initiated into household mysteries and are incompetent.

Little Rebecca 1., who makes men’s shirts in Philadelphia, voiced the
prevailing sentiment: ‘‘ Housework is easier than factory work because
you are your own boss. Then it isn’t so much of a slavery like it is in
a factory.”

There has been considerable agitation recently about race suicide.

‘Your wages and mine together
I says to

That is the way the Philadel- .
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We have been warned that the so-called upper classes are threatening to
die out and leave the country to the prolific industrial classes. In view
of all this there is a considerable fascination in studying the attitude of
America’s future mothers toward motherhood. -With -her mature, dis-
illusioned mind the factory girl" has pondered "déeply on this subject,
and she will talk openly about it with no more false modesty than a
grandmother would show in talking of her grandchildren. j

Slightly fewer than one-sixth of the girls are unwilling ever to have
children. Most of these have been elder daughters in large, poor fam-
ilies, and ““Little Mothers” to an ‘endless. procession of brothers and
sisters. The maternal instinct has been frightened out of them by what
they have seen at home. _ _

- “Kids? Not fer me! I know what ma’s been through,” exclaimed
Margarita, who is a picture-postal packer in Chicago and the eldest of
thlrteen X

A few are fatalistic in attitude, with the stolid fatalism of the’
Italian peasant who looks at marriage and a staircase effect-in little
heads as a thing as inevitable and pleasing as death, and to be accepted'
as passively. This feeling is strongest ‘among the Roman Catholics.

A slightly larger number are neutral in- their -attitade. - ““1°d bear
him a child if he deserved it,” said a nineteen year old Philadelphian.

‘““ As for the children—who can tell ? ” demanded a New York laundry
-worker, an Italian, but emancipated from her national traditions. “‘Per-
haps one 1 will have, for they say a child keeps -2 man steady. But it
is wrong to have many. My mother had eleven and she is dead before-
she is sixty. It is easy to have many children, but it is very wrong.”

About two-thirds of all the girls want children. In a few, the natural
instinct of womanly women has never been curbed by practical consid-
erations. Hilda M., a sweatshop girl in Brooklyn, fairly longs for chil-'
dren. ‘I want to feel their arms about my neck. Not other women’s
babies, but my own. It seems as if God gave little ones to keep hus-
band and wife together. 1°d like three or four.”

“1 want lots of children!” exclaimed Jennie L., who works in a San
Francisco piano factory. “ Little babies are so cunning. And they’ve
got something to teach you, too. When [ look at a little child’s eyes,
seems s if it had learned something before it come here.”

But—and here is the arresting fact—very few factory girls to-day
agree with Hilda and Jennie. Most of those who want babies want only
one or two. ‘‘1 don’t believe,” they say, ““in bringing children into the
world unless you have the means to care for them.” And what with
the cost of living careering skyward and wages hugging the earth, they
see very little hope of ever being able to have more than two.

A few of the more intellectual even think beyond the loaves and fishes
in considering the welfare of their future sons and daughters. Sarah G.,
a New York embroiderer, shall be their spokeswoman:

“ Why should a woman bring more children into the world than she
can care for? 1 don’t mean just food; I mean caring for their minds.
I think a girl should think about that and not have so many children
that she has no time to study and help those that come first. And to-
day it’s not like it was with our mothers. They thought a woman’s

[Continued on dage 424]

There are few sharper panys A Ih el
reserved for her than the pany of that NMILd _Too
moment wohen she first sces her lover come -
reeling out of the saloon's swinging door.
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HE sunlight poured
through the sixteen-
paned windows of the

Blair dining-room. It
oozed like a lustrous golden var-
nish along the side-board of ancient San Domingo mahogany. It filled

the plates and platters of old Canton in the china-cabinet with pools

of blue light. It turned the smoothly-laundered breakfast doilies into
circles of silver. It twinkled in the coffee-silver. It sparkled in the fin-
ger-bowls. It brought out streaks of flaxen-gold in Janey Blair’s straight
hair, and revealed to the smallest pin-point dot the colony of freckles on
her absurd little nose. Also it revealed the scowl of discontent on her
forehead. P

Of all times, it was hardest for Janey Blair to keep silent at breakfast.
Floods of sun seemed to bring out in her floods of chatter. But she
knew as well as she knew her name that the most tiny remarks would be
met by the most gigantic of rebukes. For with the exception of Janey
and Caroline everybody was opening mail.

Stout, grizzled, twinkling, his outing-shirt turned away in a broad V
from his hairy chest, Mr. James Warriner, or Uncle jim, the bachelor
head of the house, sat at one end of the table. With the precision of a
machine, he slit the flaps of the long business-like-looking envelopes, ex-
tracted, studied, crumpled and dropped their contents. Tall, slender,
blonde, very fresh and womanly in her starched white morning dress,
Mrs. Blair, his widowed sister, mother of Janey, presided at the head of
the table behind a pile of correspondence of all shapes and colors. At
Uncle Jim’s right sat their cousin, Mrs. Benton, Aunt Marcia, mother of
Caroline, a stout, dumpy little woman with a sallow look of lassitude.
Only one letter lay at her
plate. Beside her sat five-
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I really can’t see how it’s an occasion for fireworks, Miriam. [t’s their
funeral, of course.”

“Now Jim,” his sister rémonstrated, ““ You know you were perfectly
crazy when Janey was born.”

“Sure! 1 was strong for Janey.” Mr. Warriner smiled across the ta-
ble at his little niece. That young person was using an extraordinary
feat in oatmeal-architecture as an excuse for dumping half a bowlof
powdered sugar into her saucer. ‘1 wouldn’t sell Janey for ten million
dollars but 1°d sell her successor for ten cents.” Mr. Warriner’s look
became gloomily reminiscent. * Remember, Miriam, | used to walk the
floor nights with her.”

Mrs. Blair’s sense of humor did not cover the subject of babies. She
frowned at the blasphemy. ‘‘1’d give anything | own,” she said, ‘if
Janey had a little brother.”

Janey dropped the sugar bowl. Her mother’s words flew like a flock
of doves into her heart and nestled there cooing. A little brother! Some-
how-—she was not conscious of this herself—but that remark seemed to
crystallize a great deal that was floating vague and dim in her mind.
Ever since Aunt Marcia had come, she and mother had talked about
nothing but babies, their care, their training, their inherent lovability..
In another instant, Janey had made up her mind that she had .been
wanting a baby in the house ever since she could remember. A little
brother ! She and Caroline, left stranded on the shores of infancy by the
older children of Scarsett, often ran out of schemes for entertainment.
But with a baby in the house, one could dispense entirely with games.
A little brother ! And mother would like one just as much as she. How
lucky ! Janey’s imagination suddenly soared into inter-stellar space.
Janey’s heart suddenly gave a great thump. Janey’s active mind had
suddenly said: “ Why
not?” '

year-old Caroline, roly-
poly, tanned, whispering.
Opposite sat Janey.

Janey, who saw every-
thing, noted that Uncle
Jim’s correspondence was
all type-written. “Ed-
itors!” was her brief
mental comment. She
noticed that the pretty
pages which came out of
her mother’s trim envel-
opes were covered with a
billowy hand - writing
through which, to Janey’s
great admiration, Mrs.
Blair skimmed like a bird.
“ Ladies!” Janey said to
herself. She noticed that
Aunt Marcia’s letter had
a yellow stamp on it
“From Uncle Joe,” Janey
conjectured. Uncle Joe,
Janey knew, was away on
a six months engineering
job. Because, as Mrs. Blair
had explained. to Janey,
Aunt Marcia was not well,
the three older children
had been sent to New Hampshire, and Aunt Marcia had come with little
Caroline to spend the whole summer in Scarsett.

“Oh, Marcia!” Mrs. Blair exclaimed suddenly. * “Do listen, Jim!
Hilda Morris has just had another baby—a little girl. Oh, isn’t it too
lovely? Jim, you remember Hilda—she went to St. Agnes’ with me.”

Uncle Jim did not display a glimmer of that enthusiasm with which
every female at the table was immediately fired. *“ She’s got six already,
hasn’t she?” he remarked in the tone of one who presents damaging
evidence.

‘“ Well—what’s that got to do with it?” his sister asked in a non-
plussed tone.

“And Stuffy Morris gets only forty dollars a week,”
sisted, standing by his guns.

“Yes, but Hilda's tickled to death and so is Edward.
call him Stuffy, Jim.”

“1 see I’m getting in bad,” Uncle Jim commented.

Uncle Jim per-
Please don’t

‘“ As mere man

*1'd give anything I own if Janey had a little brother'

Absorbed in dazzling
meditation, Janey docilely
ate everything that was
put before her.

Immediately after
breakfast, she followed
Mrs. Blair up to the sew-
ing room: ‘‘ Mother,” she
said, “1 have made up
my mind that [ would
just love to have a little
brother. Won’t you
please buy one for me.
You can have all the
money in my bank.”

““No, dear,” Mrs. Blair
said. ‘““ I’mafraid I can’t, "
so don’t ask me again.”

Experience had taught
Janey that mothers could
be reasoned with. ‘Let
me say just one thing
more,” she pleaded.
“Why not?”

“Because,” Mrs. Blair
said. Her tone indicated
that the conversation was
atanend. Butthe mother
of Janey had learned the
utter futility of the “because” answer as far as her daughter was con-
cerned. “Little girls who haven’t any fathers can’t have any brothers
and sisters,” she added.

* This silenced Janey, but only for an instant. Then, ““ I should think
if they didn’t have any father, that would be all the more reason why
they could have more brothers and sisters.”

Mrs. Blair had given up trying to cope with Janey’s remorseless loglc 3
“Well, I can’t talk all the morning, Janey,” she said impatiently. “You can’t -
have a little brother and that’s all there is toit. Now run out and play.”

But the seed of determination had been planted in Janey’s mind. As
ordered, she went out on to the piazza. She did not play. She sat down
beside confiding little Caroline. For a long time she did not speak. She
was thinking. Caroline kept silent too, for wonderful things always hap--
pened when Janey took to thought. _

“Caroline,” Janey said after a long while, “do you know what we
need in this house?"”
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“No,” Caroline replied placidly.
‘“We need a baby. What’s more
—we 're going to have one. You've
prob’ly noticed, Caroline Benton,
that grown folks never ’tend to
matters. That’s why you don’t get
a lot of things you want. Now I’'m
going to 'tend to this myself. And
you watch what happens, Caroline
Benton. There’ll be a baby in this
house ’fore 1 get through. I know
presackly where to go to ask for one.
Do you know who brings the babies,
Caroline? The doctor—in a green
bag.” :
Caroline demurred. ““In kinder-
garten,” she said, ‘“ Wilthon thaid
the sthork brought them.” ’
Janey shook a superior head,
although inwardly she was recon-
ciling conflicting theories. ‘‘ Some-
times the stork does bring them,
Caroline dear,” she admitted in her
most saccharin tones of patronage.
“ And sometimes the doctor. Most
genally the doctor. How I know is,
Hazel Snow said Dr. Bigelow brought
her cousin a baby. She saw him go
into the house with a green bag. It
was full of something. When he
came out, there was nothing in it,
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baby—ijust like in ‘Seven Little Sisters *—are n’t
you, Caroline?” i '
“Yeth,” said Caroline, *“ and loths of twinths.
Dr. Bigelow, where do you keep the babieth?”
“Caroline,” Dr. Bigelow answered impres-
sively, ‘1 can’t possibly answer that question,
for you see, if it got out where I kept the
babies, little children would always be stealing
them from me. 1 don’t mean nice little girls
like you two.” He looked hard at his small
interlocutors and they managed to develop an
expression of conscious rectitude. ‘‘ Promise me
if you ever happcn to find out my hiding-place,
you'll never tel! it to a living soul. Cross your
throats.” :

Awed, the little girls performed this dreadful
function. :

“ And where do you keep the sthork?" Car-
oline continued with undiminished curiosity.

“Oh it’s this way about the stork,” Dr. Big-
elow said carelessly. ‘1 let him fly about loose.
Now, when | ’am too busy to attend to the mat-
ter myself, ] just whistle up Johnny—his name’s
Johnny, you know—tie.a basket to his claw,
put the baby in the basket and send Johnny off
with it.”

Janey bounced. “ Dr. Bigelow, you’ll be get-
ting some new babies in pretty soon, won’t
you? Will you please save one for us.”

Dr. Bigelow took from an inner pocket a nar-
row thin, red note-book. He poised a pencil

but there was a baby lying beside
her cousin in the bed. When the
stork brings it, the doctor gives it to
him. Now let’s walk up the road till we meet Dr. Bigelow.
to see Grandpa Wade every morning since he cut his leg off.”

The two little girls trotted across the bridge and along the sliver of
dusty road pulled taut and gray between stretches of emerald marsh.
At the cross-roads they disappeared under a green Gothic arch made by
meeting branches of huge old wine-glass elms. Came along presently a
comfortable old buggy, filled with the comfortable bulk of a big middle-
aged man. He was sitting back, half asleep, the reins caught in a hook
on the buggy hood. .

“ Dr. Bigelow !” Janey called in her soft voice. ‘Dr. Bigelow ! Oh
please stop!” B )

“ Whoa, Bess.” Dr. Bigelow caught the reins and peered over the
wheel. ““ What’s this—breakers on the lee bow? Oh, it’s you Janey.
What do you want? Here, wait a minute. Suppose you two young wo-
men come aboard. I’ll take you for a little cruise. Look out for the
larboard rein there, Janey.”

Dr. Bigelow helped them in. He deposited Caroline on the seat beside
him and Janey on the floor between his knees, facing him. He hung up
the reins. Old Bess jogged on. '

“Now what is it, cap’'n?” Dr. Bigelow asked.

Janey looked trustfully up into the snapping eyes. She liked Dr.
Bigelow. Dr. Bigelow had followed the sea in his youth. He did not
look like a doctor and he certainly did not talk like one. His short
thick black beard was cut square; it was shaped like a dust-pan. His
voice was always pretending to be gruff, and his blue eyes were always
pretending to be stern; but neither voice nor eyes had ever de-
ceived his most devoted follower, Miss Jane Elizabeth Blair. He
had seen her through every terror of childhood from tummy-
upset to measles. He mostly gave her nice medicines—sugary
pills which came out of pretty, slender, thin-glassed bottles.
After all the pills were taken, she could have the bottle. Sur-
reptitiously, Janey was always swallowing extra doses that the
bottle might empty quicker. Janey came straight to her point.
“Dr. Bigelow, I want a little brother dreadfully. 1’ve come to
ask you to bring one to my mother.”

Dr. Bigelow seemed to think this a perfectly natural request.
You might almost suppose that he had often met it before. His
face screwed up into its most serious expression. But a twinkle
in his eye, which even heavy iron-gray brows could not conceal,
showed Janey that he was quite in sympathy with her.

“Well, cap’n,” he said in a regretful tone, “ you’ve come at a
bad time—a very bad time. I’m just out of babies. All gone
except one little pickaninny. How about a black baby, Janey.
Don’t suppose it would do, would it?”

““Oh, Dr. Bigelow,” Janey said rapturously, “1’d love it, and
so would Uncle Jim. He’d be just crazy about it. But mother
would send it back the moment it came into the house. |
know her.”

“That’s what I was afraid of,” Dr. Bigelow said, and he
seemed disappointed. ‘“ Brightest little black thing you ever saw.”

“When I grow up,” Janey said, ““I’'m not going to be fussy
like my mother. [’m going to have a black baby and a Chinese
baby and a Japanese baby and an Indian baby and an Eskimo

He goes

The lttle wad of flesh before her
became of all things the most desivable

over a blank page. ‘‘ What kind of a baby do
you want, Janey?" he said in a business-like
tone, i ,

1 want him to be a fat baby,” Janey answered immediately, “ with
curly golden hair—wculdn’t you have it golden, Caroline?*

“ And dimpleth in hith elbowth,” Caroline added.

“ Fat boy baby,” Dr. Bigelow wrote, “ golden curls, dimples in his
elbows. All right. Next time a new cargo comes in, I’ll be on the look-
out. Here’s Grandpa Wade’s now. What do you suppase | ’'m bringing
him?”

Neither Janey nor Caroline could guess.

“ A nice new wooden leg. You two little ladies better disembark now
and steer a straight course home.”

He helped the children out of the buggy, clucked to old Bess and re-
sumed his half-asleep position. But in another instant, Janey came run-
ning alongside. * What is it now, cap’n?”’ Dr. Bigelow asked. -

“Oh, Dr. Bigelow,” Janey panted, ‘“ don’t have him too red, please.
And please don’t leave him to the stork. You bring him yourself. 1
feel you 're more—more—’sponsible.”

““ All right, cap’n,” Dr. Bigelow said gravely.

For the next week, two better behaved little girls could not have been
found in all Scarsett. Janey exhausted herself in preparations for the
addition _to the family. It was not a period of unmixed delight for
elders, because the children stuck close to the house. They did not dare
to leave for fear that in their absence Dr. Bigelow, carrying a bulging,
squirming green bag, would drive up to the house. ‘ Just think, Caro-
line, of not being here to thank him!” Janey said whenever temptation.
[Continued on page 429]

Dy, Bigelow caught the reins and peered over the wheel!
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\ARE BOYS LIKE THESE WORTH SAVING

N EVERY city of any considerable size in the United States young
boys are being dragged downward to a ruin comparable in character
and extent to the ruin of girls who are victims of the white slave
traffic. These are the boys engaged in the night messenger service,

in the employ not only of the telegraph companies doing a national
business, but also of the smaller messenger companies which are found
in all the larger cities. Thirty companies in all have so far come within
the scope of the recent investigation by the
National Child Labor Committee, on which this
article is based.

A Blind Alley that Leads to Ruin

This investigation uncovers a condition which
must appal every decent man and woman and
which should rouse to protest and to action every
person who regards citizenship as the foremost of
our national assets to be fostered and conserved.
The committee has studied the night messenger
service in twenty-six cities of seven States —
cities ranging in population from fifty thousand
up to New York’s four millions. Naturally, the
conditions vary somewhat in the different cities,
owing to differences in laws restraining vice, and whether these laws are
strictly enforcéd—owing, in short, to whether the town is ““closed” or
“wide open.” But despite these local variations, the general situation
is everywhere fundamentally the same. In brief, the
night messenger service is, as one student of the facts
recently wrote, ““a blind alley industry, with a gambling
den and a house of prostitution at this end and the
bread-line and penitentiary at the other.”

It is with great difficulty and great diffidence
that 1 approach the presentation of the following
facts, for the facts relate to topics which the
American idea of decorum forbids one publicly to
discuss. But the thousands of boys who have
been ruined, the thousands who are being ruined,
the thousands who will be recruited into this
ruinous service-—these boys must be my excuse
for violating any accepted ideas of propriety.
Human lives are a greater consideration than convention; and it is
solely of these young lives, needlessly sacrificed, whom the public can
save, that | think and would have you think.

There is another difficulty 1 encounter in presenting this matter, and
this is to present the truth in full. That I can not do. What 1 relate
hereafter falls far short of being a complete presentation of the committee’s
evidence;. this article is of necessity an understatement.

Few.of us who have called a messenger boy for such legitimate serv-
ices .as -delivering a package, carrying a suit-case or running an errand,
ever imagine the perils by which that boy is constantly menaced and
allured. We never suspect the quite different missions on which this
boy, who is at the beck and call of everyone, may be sent.  These
perils which may cripple, perhaps ruin, the whole future of the
boy, rise from two causes—the conditions amid which he works,

and the conditions that exist -within himself.

The work of the day messenger boy is carried

on under conditions which are more or
less similar to those which surround
most city workers; lis telegrams or
errands take him, in the main, only
to honest homes or places -of legiti-
mate business. But with the night
messenger boy the situation is far
different. With a few exceptions, all
legitimate business is closed. llegiti-

he Gvils f the
by Leroy Scotf

mate business has opened its doors; the
office hours of vice are the night hours. In-
stead of being the errand boy of necessary
industry, the night messenger has become
the errand boy of immorality. To be sure,
there are a few telegrams to be delivered,
and a few legitimate calls from the theaters,
hotels, restaurants, newspapers and business
establishments running night-shifts, but the
majority of the calls made upon this young
boy are the calls of the * Tenderloin.”

“How do you fellows get to know the sporty side of life so well?”
one boy who had astounded an investigator by his knowledge of the
Tenderloin was asked.

“Oh, we work right in it,”” he answered. ‘ Most of the calls in this
region after nine or ten o’clock come from fast women or -their friends.
We get to know them pretty soon. We have to.” And the simple

statement of this New York boy was repeated in substance by
dozens of messengers in other cities.

Boys at the Most Impressionable Age

The second danger to the boy lies in his youth
—in the changes that are going on within himself.
The boys in the night messenger service range
from fourteen to twenty (boys who had entered
the service at nine were found in Baltimore), with
the average about sixteen. This is the age of
adolescence; the age when the sex instincts are
awakening, when morbid curiosity is at its height,
when reason and experience and self-restraint are
lacking, and when the boy needs the wisest care
and counsel and protection. And it is at just this perilous age that
the night messenger service throws the boy into the most intimate
contact with every conceivable form of vice.

It must be borne in mind that the messenger boy can be secured not
only to perform some particular errand, but that he can be hired by
the hour for as many hours as the patron desires him. And to secure
the boy, the patron has only to ring a messenger box or call up a mes-
senger office by telephone and ask to have a boy sent to a certain house,
or a certain hotel room, or a certain street corner, or a certain saloon.
The companies work upon the theory that the value of their messenger
service to patrons lies largely in the fact that it is confidential, and that
this value would be decreased, even
destroyed i many cases, if the name
of the patron and the nature of the
call should be demanded. Hence,
no questions are asked at the office;
the name of the customer and the
character of the work may be volun-
teered, but they are not required.
There is no adequate effort to protect
the boys from vicious calls; in fact,
investigation warrants the belief that
the immediate superiors of the boys
are fully aware of the nature of the : A
vicious calls. sty e
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On .the other hand, the boys can hardly protect themselves, even if
they ‘desire. Among them is the feeling that they must answer the
calls or lose their jobs. A boy of sixteen, straight from the country, in
his own words “as green as they make ‘em,” received a call to a low
house his 'very first night on duty, and the service he was there required
to render and the scenes he witnessed dazed him for weeks afterward.

““Did you tell them about it at the office?”” he was asked.

“Yes, but they just laughed. You see, every boy gets his breaking
in sooner or later in this work.”

‘ Suppose you refused such a call as this?”

“Well, you’d have to quit, that’s all. This
is no kid’s job here.”

The Boy Must Obey or Lose His Job

The attitude of this boy toward orders is the
general attitude, as is shown by the fact
that of all the many scores of messengers
called upon in the course of this investi-
gation to perform services of a question-
able nature, only one refused to obey the
order given him; and the order in this
single exception, compared to others un-
hesitatingly fulfilled, was a harmless one—to go out and buy"
liquor—and it is worthy of note that the single messenger who
refused was not an immature youth, but a man of thirty-five.

The variety of vicious services these boys are called upon to
render can not be enumerated, so long and varied is the list, so
unprintable are the demands. But among the calls the night
messengers receive are to buy liquor for patrons after midnight or
on Sundays, when it is illegal to sell liquor; calls to gambling
houses; calls to “show the town” to strangers, which means to show
the sights of the Tenderloin; to carry notes from prostitutes to their
men friends; to carry food and drinks from restaurants; to act as lady’s
maid; to buy opium, morphine and other drugs and to buy * knock-out
drops”’ which the women slip into the drink of the men they propose
to render unconscious and rob.

Of all these enumerated services the most harmless to the boy is that
of buying liquor at times when saloons are required by law to be closed.
Nothing is simpler to the person with an after-midnight or Sunday thirst
than his part in this transaction. He calls a messenger, gives his order,
and the messenger obediently disappears. The boy knows behind what
darkened side-door liquor will be
unhesitatingly sold hiin, and a few
minutes later he' returns to his
patron and delivers the required
flask of whisky. As has just been
remarked, this service is compara-
tively innocent, but in the brief /- -
period of his absence this boy of
fourteen or sixteen, in obedience
to business orders, has been in a
saloon and has been party to two
infractions of the law—to the sale
of liquor at an illegal hour, and
to the saie of liquor to a minor.

The guiding of strangers about -

“The Tenderloin,” or “The Bad Lands,” or ““The Levee,” can also be
classed as of the least harmful of these demoralizing services. How
easy it is for would-be tourists of the Tenderloin to get a boy for this
purpose is shown by this verbatim telephone conversation in New York
between an investigator and the night manager of a messenger company.

“I want a wise boy,”” said the investigator,
giving no clue to his identity, “one who has
been in this district some time, and can show
me the sights for an hour or two. One who
knows the Tenderloin and everything in it.
Understand ?”’

““Sure,” was the response. “We’ll send
the best one we ’ve got right along.”

A few minutes later the boy appeared at
a designated street corner, and, as events
proved, he certainly did know the Tenderloin
and everything in it.

" Here is another verbatim telephone con-
versation, typical of dozens of others, that
likewise reveal how readily the companies
cater to this demand. The dramatis persone are the same, but the scene
is in Cleveland, Ohio.

“1 want a boy who can tell us about this city at night,” said the
investigator, “and who can show us the things
strangers always want to see after dark in a city.
You understand ? "’

““Oh, yes,” answered the night manager. “We
will send you just the kind of a boy you want.
You want to go down and see the—" He paused
significantly. ‘“ You understand, don’t you?”

“You’re wise,” answered the investigator.

The manager laughed. “All right; the boy’ll
be there straight off.”

Cleveland is supposed to be a city where the
lid is down tight, but there is rottenness beneath
the lid, and the boy who answered this call showed
a perfect familiarity with all the city’s hidden
wickedness.

With the same ease, and the same anonymity, boys were everywhere
secured as guides through the underworld—through low Chinese restau-
rants and degrading dance halls. In Baltimore
one guide was still in short trousers. He said
he was thirteen and that he had been in the
service four years, Until half-past two in the
morning this child led the way about, chaffing
with disorderly women who sat at open win
dows, pointing out the more notorious low resorts,
telling the names of proprietors, telling of the
calls he had received to these houses and the .
scenes he had witnessed therein, and revealing
an intimacy with vice that was appalling.

The following instance will reveal even more
clearly how intimate may become the relation be-
tween the night messenger service and the world
of vice.

One Manager Cooperates in This Degrading Business

Two investigators of the Child Labor Committee went one night to a
messenger office located in one of the busiest business districts in New
York and asked for a guide to show them through the Tenderloin. The
night manager volunteered, in case they could wait a little while, to con-
duct them himself. The investigators expressed a wish to go at once, so
the manager detailed one of the boys to act as-guide. The manager then
stated that the night manager of an office of, the same company located in



the Tenderloin knew more than he did
about what places were really interest-
ing. He called up this second manager
on the telephone, asked for a list of
houses, and wrote down the addresses
that were dictated to him. This list is
in the possession of the committee. The
manager also arranged for a boy from
the second office to join the party at
the corner of Broadway and Thirty-fifth
Street. He then instructed his own boy
fully on how to conduct the expedi-
“ ) ftion, laying special emphasis on the

point that if any of the places should
refuse admission, claiming to be respectable houses, he should not let
himself be bluffed out but should say that he knew better and take the
two gentlemen right in. This boy led the way to Broadway and Thirty-
fifth Street, where, sure enough, the second messenger was waiting; and
in charge of these two boys the investigators made a tour according to
the list that had been furnished them. No difficulty was encountered,
for the second manager had telephoned to the houses that the party
was coming and preparations had been made to receive them.

Messengers Are Sent for Dangerous Drugs

As errand boy the night messenger is widely used for making purchases
of pernicious drugs. In irs investigations the Child Labor Committee
has bought through messenger boys *“shells of opium”
(for smoking), cocaine and ‘‘knock-out drops,” and
messengers have frankly admitted that they are fre-
quently called upon to perform such errands. The
sale of opium for smoking is a penitentiary offense
in New York, a felony in Ohio and an offense of
varying degree in other states; the illegal sale of
other pernicions drugs is likewise attended with
severe penalties. So it is seen that the boys,
in obeying calls on which the companies send
them, are made agents in a criminal trade—
are themselves made criminals.

“But aren’t the people down here in the
Tenderloin afraid to let you boys into every-
thing, like buying knock-out drops for wo-
men?” a New York boy of sixteen was asked.
“Aren’t they afraid you might give things
away?”

““Oh, no,” was the answer. ‘“Our uniform
guarantees and protects us at the same time. In this uniform | can go
anywhere and no one will say a word. People know they can ask me to
do anything and | am bound to do their work confidentially. That is
why the girls send me cut for hop (opium) and for red pills (knock-out
drops), and that is why the Chinamen will sell them to me. They have
to send messengers after the pills because usually the Chinaman who
sells them will let only messengers buy them. That’s done constantly
down here.

“The hop comes in little shells of Chinese nuts. There is just one
smoke to a shell.  You put it right into the middle of an ordinary pipe
and smoke it, and they say you have all kinds of dreams for awhile
-afterward. 1 don’t 'know, I never tried it. | have taken the red pills
when I could n’t sleep though. A good many messengers do that,”

“ But what about the red pills?” he was asked. “ What do they do
with them ?”"

“Why, they use them to drug victims. A red pill is a little red ball
of powder so small that they can put it between their fingers and it can’t
be seen. They can give it to a man in a glass of wine; it dissolves right
off and does n’t leave any taste. Or they can open a cigarette and put
the pill in thz middle of it and that does the work. See that house
over there? That’s about the worst house down -here. 1 used
to know a lot of the girls who lived there—had to go out and get
their red pills for them and their booze. It’s one of the most dan-
gerous places in the city. A girl will get a man in there, give him some
wine with a red pill in it or a doped cigarette, go through his pockets
and light out to the street. He wakes up some time the next day.”

Dozens of other boys have given in sub-

‘but one effect.
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without danger or difficulty buy his drug direct. In some cities, where the
sale is watched with particular care, a circuitous system for their pur-
chase has been developed. In one city, for instance, at least two con-
scienceless doctors have become participants in this business. When a
drug-fiend desires some cocaine, say, he or she calls a messenger boy and
gives the order. The boy goes to a doctor who is in the game, gets a
prescription for which he pays fifty cents, gets this prescription filled at
a drug store, and carries the cocaine back to his
customer. | have before me two packages of
cocaine bought in this manner with the greatest
ease; also the names and numbers of the two
messengers and the names of the two doctors
who furnished the two prescriptions.

The Errand Boys of the Underworld

There are a great number of services, differing
with the desire and predicament of the patron,
which can not be classified. How infinitely
varied the nature of the uses to which the boys’
services are put will be suggested by the follow-
ing experience of a New York messenger.

In response to a call he went to a2 room in a
low class hotel. A girl for whom he had done -
errands before was awaiting him. In the words of the boy, “She told
me she had frisked (robbed) a man the night before. _After getting his
coin she had lit out and come to this hotel, to be out of the way in case
the man raised a holler. She was afraid to go back to her room

because she thought mebbe the cops were in her room waitin’
to nab her if she showed up. She wanted me. to go and see
how things was. 1 went down to her room on Thirty-fourth
Street. Sure enough, when | went in there was two detectives
in her room. 1 just asked for some other namé and beat it back
and told her. She had me watch for several hours after that
but they didn’t leave, so I took her over to another hotel and
she stayed there from that time on.’

The most common calls that the boys get from low hotels,
brothels and rooming-houses are to carry notes to men and to
bring in food and liquor. Frequently the call comes from the
restaurant itself (likely a Chinese restaurant), to deliver an
ordered meal to one of these places. These calls, taking the
boys right into these resorts as they do, force the boy to be a
witness to every variety of demoralizing scene.

The Boy Becomes Incapacitated for Honest Work

Such are the conditions, and such the temptations, amid
which the night messenger’s employment compels him to work. Only, |
must repeat, for the truth’s sake, that the truth has not been half told. And
[ must ask the reader to remember that the boy who is subject to these
conditions and temptations is at the critical age when he should be
surrounded by every influence calculated to make him strong and clean-
minded. Instead of the best influence he gets the worst. Instead of
the path of vice being a closed road to him, it is a broad, inviting
pathway which his work compels him to tread.

Upon the average adolescent youth this intimacy with vice can have
However much the boy may be shocked at first, vice
soon becomes attractive to him. All that is base in him is roused; all
that is noble, weakened. Vice quickly grows to seem to him the normal
order of conduct. He becomes a victim, a practitioner of the vices he
has witnessed and of which he has been the servant; and, speaking in
terms of the average, he is morally undone for life.

It would not be fair to say that the boys are all immaculate when
they enter the service. To be sure, a large proportion do get their first
initiation into vice in the course of their work as messengers; but many
or these youngsters are already sadly familiar with the lore of .evil before
they enlist. Granting this, however, the great fact remains unaltered
that the service gives, rather forces upon these sophisticated boys, oppor-
tunities for learning more of vice, opportunities for indulgence, opportu-
nities for utter demoralization such as otherwise would have been denied
them.

The average messenger boy, after he is “broken in,” is eager for these
calls which take him into scenes of the underworld. Not only are his
base instincts appealed to .and. gratified, but

stance the same story—have shown the same r
intimacy with, and the same participation in,
this commerce in vicious drugs. “ But do you

The Great Man

the most money is made out of such calls.
The people who tip the messenger most liber-
ally are disorderly women and their men asso-
ciates.

messengers not know what these red pills are
when you buy them ?”” another boy was asked.

“Why, sure,” he said, surprised at the
question.

“And does your manager know you buy
thesc things?”’

“Of course. Why, they all do. And almost
all messenger boys down here have to buy
them.”

In cities where- the sale of drugs is not
watched there may be little or no participation
of the messenger in the trade; the consumer can

By RICHARD WIGHTMAN
HEY said that his lips were white-hot

With the touch of a coal from some fire divine ;

They said that his will was of iron—he stood

For the Cause and hewed straight to the line;
They said that his courage was born of the God

That was in him, directing his might;
They said that his torch was a heavenly flame

To guide a vast people aright.
But, in his own heart, he was conscious each hour
That the faith of a woman was suckling his pow'r.

Since they are his best customers he
tries to please them, and tries to be with them
as often as he can.

Drinking is stimulated among the boys by
the nature of their work. It is common for
men being shown the town to “set up the
drinks”’ to their young guides; it is common
for the customers to give some of the liquor
to the messenger who has brought it; and
many a boy has become a slave to drink from
such a start.

[Continued on page 436]
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Some of the panel
and their excuses
for not being able
to serve as jurors

= P~CURN KUMERT~

Dcafuess

On jary Dw‘y
6

6llis Parker Bufler

ercise -of suffrage, is one of the

great American duties. It is one

of the few things a man can do
and his wife can not, and for that reason
it is one of the most prized prerogatives
of themale. It isa pleasant sight to see
the thousands of clear browed American
men clamoring around the jury com-
missioner very morning, begging to be
allowed to serve on a jury. It is a
puzzling thing that the ladies who are
whooping so strenuously for the ballot
have overlooked jury duty. Here is a
prerogative of the male that they can
grab, and not a male will utter a peep.
Any lady wanting my jury prerogative
is welcome to it and may have it by

SERVING on a jury, like the ex-

asking for it on a return post card. If .

someone would just stand up and tell
the “ Votes For Women " ladies that
they will be granted, with gladness, the
right to vote early and often, but it
must be understood that jury duty
goes with it, the last suffragette would
utter a dismal squawk and go back to
the culinary department.

The jury system is an arrangement by
which the blame of deciding a law case
is spread among twelve men, so that
they may make the verdict as idiotic
as possible without anyone in particular
being to blame. In choosing a jury a
large number of men are drawn into the
court-house with a rake cal’'d a sub-
peena. When all of these men are
gathered together in the court-room,
the judge turns to the clerk of the
court and remarks that the court-room
smells worse than a tannery and bids
the court officer to open several win-
dows.  This collection of embryo jurors
is called a panel, this being more deli-
cate than to call.them out and out
block-heads, while still suggesting that
they are wooden. The judge then
looks over this collection of galley slaves
with a sad, discouraged look, heaves a
sigh, and tells the clerk to let-her-go-
Gallagher.

Immediately nine-tenths of the panel
stand up in line and prepare to explain
to the judge why they cannot possibly
serve as jurors just then. The excuses
available are. as follows:

Sore toe.

Twins.

Acquaintance with
Boss Murphy.

Mother-in-law at the
house.

Deafness.

Epizootic.

Fits.

Cold feet.

Spring fever.

The judge listens to
those excuses with an
air of considering them
carefully, and then tells
the man that knows
Boss Murphy that he
may go. The others file
back into the panel with
sheepish grins, and the
law takes its course.

The man that
knows Boss Murphy

Twelve victims are asked to step into
the jury box. One is dismissed be-
cause he can’t.chew tobacco without
getting too much of it on his beard;
another is let go because his nose
is like Aaron’s. Other jurors are put
in to fill their places; the lawyers
ask obnoxious questions, and at last
the trial begins. Eight of the jurors
immediately turn their eyes on the
pretty girl on the seat at the left, third
row back, and try to look handsome.
The foreman assumes a studious appear-
ance and places his fingers on his fore-
head. One juryman begins chewing the
ends of his nails, The twelfth juror is
an intelligent, fine-looking, well built
American citizen. [ need not say who
he is. In every case where | have
served on a jury the jury has been com-
posed of one intelligent citizen and
eleven semi-idiotic and unbelievably
stubborn donkeys.

Let us suppose the case is that of a
man. The man is said to have stolen
a cow. He is said to have gone into

" the pasture and removed the cow to his

own barn. The other man wants the
cow back. You see, the case is very
simple. If the lawyers had sense
enough to leave it that way even the
eleven sodden jackasses on the jury
could see through it, but after one
lawyer has had his fun with the witness,
the other lawyer—the lawyer of the cow
stealer—wants to show that he is earn-
ing his pay. The one intelligent man
on the jury has heard enough. He has
made up his mind just how . that
matter ought- to be settled, and he is
annoyed at the childishness of going
any further with such a clear case.
He resents it. He turns away from
the lawyer and looks at the pretty girl.
She is the daughter of the man whose
cow was so unjustly stolen.

But the lawyers are not willing to
leave the case that way. They keep in-
troducing more and more evidence, or
what they are pleased to call evidence.
It seems that the man that stole the
cow claims he did not steal the cow.
He claims it was his cow, and that it
was only in the other man’s pasture to
eat the succulent grass.
He claims he put the cow
in that pasture every
morning and took it out
every night, and all
that he ever did was to
agree to pay the man
so much a month for
the use of the pasture,
and the reason the
other man claimed the
cow was his cow was be-
cause the man that stole
the cow had never paid
for the use of the pas-
ture. And the reason he
had not paid for the use
of the pasture was be-
cause he had loaned the
man that owned the pas-
ture a horse.

Then the man that
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claimed he owned the cow, and that it was stolen
from him, put on an expert witness to prove the
value of the cow and the value of the use of the
pasturage, and to prove that the value of the use
of the pasturage had amounted to just the value of
the cow, and that in claiming to own the cow he
was perfectly right. Or else the other man did
this. One of them did, anyway. Then one of
them claimed that the horse had died, and
proved the value of the horse, and that it did,
or did not, just equal the value of the cow and
of the use of the pasturage. The other man
proved that he had bought the horse outright,
and had paid for it, so the horse had nothing
whatever to do with the cow, but the other man
proved that the horse was paid for with a check
and that the bank had refused the check and
assessed him four dollars and sixteen cents pro-
test charges on the check. Then the other man,
or the same one—one of the two men, at least—
proved that when the cow was stolen it was
hurried to the other man’s barn so rapidly that
it was overheated, and damaged, and that he
ought to have damages for that. Then the
other man introduced a witness to prove that
the man that claimed he owned the cow had
never owned it at all, but had bought it with a
note ard had let the note go to protest, and that
the man that held the note was the real owner
of the cow, and he, if any one, should have the
damages or be put in jail for stealing the cow.
Then witnesses were put on the stand to prove
an alibi for the man that stole the cow, and
other witnesses were put on to prove an alibi for
the cow. Then each side put on witnesses to
prove that neither of the cow owners nor any
witness on either side was worthy of the slight-
est belief, but that they were all perjurers and
chicken thieves, or worse.

This ended the testimony and the two lawyers
made their pleas to the jury. One lawyer
talked for an hour, but the other talked for two
hours and six minutes, so the first had the senti-
ment of the jury strongly in his favor. The
judge then charged the jury and advised them
that nothing the two lawyers said was worthy of
the slightest credence, and that it should not
be considered for an instant. He then explained
the case in his own way, and told the jurors
they had nothing whatever to do with the law
in the case. All they had to do was to con-
sider the evidence and that this was such a
simple case they should have no trouble in
deciding it.  Finally he told them what kind of
a verdict they should bring in.  If what the cow
stealer said was true, they should bring in a
verdict of manslaughter in the second de-
gree, arson or suicide, but if they decided

they could remember which side they werec on
before they began explaining to juror No. 7. ~

As soon as we entered the room, and while
juror No. 7 was falling asleep, the foreman pulled
a chair up to thetable and began tearing a sheet
of paper into slips.

“Now, gentlemen,” he said, “I suppose we
want to proceed in an orderly manner, and as
I understand it, the foreman should be the
chairman. 1 will appoint jurymen 5 and 8 as
tellers. 1 propose that the first thing we do
shall be to take a vote. 1t may be that we are
all of one way of thinking, and if so a vote will
show it, and there will be no need of wasting
time, because | have about three hundred
chickens at home and [ ought to get home in
time to feed them.”

“] have a lot of chickens, too,” said juror
No. 11, “but I shouldn’t let them interfere
with my duty as a juror. No sir! 1 believe
that when a juror has sworn to do his duty as a
juror, and has sworn to do it, it is his duty to
do it if he has sworn to, and | am surprised to
hear the foreman speaking in this way. 1| won’t
say anything about jurymen being bribed; all |
say is that | say if a juryman has sworn—"

“All right,” said the foreman angrily, throw-
ing down the slips of paper, *“maybe you know
how to do my duty better than 1 do. What
have you got to suggest?”’

““1 have got to suggest,” said juryman No. 11,
“that what we ought to do as sworn jurors in
this case is to take a vote without thinking of
chickens. 1t doesn’t matter whether chickens
are fed or not fed—we’ve sworn to settle this
case.”

Just here juror No. 4 arose, and poked his
peaked little face with its spectacle-straddled
nose close to the foreman’s face.

“Mr. Foreman,” he squeaked, ““I am in favor
of voting too, but before I vote I want to ask a
question. What is it about the chickens? 1
went to sleep in the jury box, and | missed all
that about the chickens. Some men might go
ahead and vote on a case like this without know-
ing all about it, but I am from New England
and |’ve got a conscience. | can’t vote on a
thing 1 don’t know all about. Whose were
the chickens? "

“Say,” said juror No. 11, “if I swore to do
my duty as a juror and went to sleep I would
shut up. That’s what 1°’d do. The chickens
belong to me and the foreman here. Now,
sit down.”

The conscientious juror bent his knees as if to
sit down.

that what the other man said was true be-
yond a reasonable doubt, they could bring
in'a verdict for punitive damages, using
the United States mails for fraudulent pur-
poses, or assault and battery. He then
sent the jury into confinement in the jury-
room, first calling the court officer aside and
warning him to keep an eye on us, as we
lookzd like suspicious characters.  The jury
filed out, keeping one eye on the pretty girl.

I have gone into the details of this case
so that the reader may be able to under-
stand the arguments that took place in the
jury-room. Otherwise ail would be blank
to him.

Upon being locked in the jury room the
fat German— juryman ‘[No. 7—took the
easiest chair and immediately went to sleep.
Occasionally, during the discussion that fol-
lowed, we awakened him to vote; but gen-
erally we voted for him as it saved trouble.
He was a most inconsiderate juror and
every time he was asked to vote, he required
a statement of the case, as we had argued
it out up to that time and in explaining it
to him the jurors got so mixed that those
who had argued on one side found them-
selves giving arguments for the other side,

The Star

By EDNA VALENTINE TRAPNELL

l SAID: | am true to a star, my star,

But the rose is rarely sweet.
And far is the way where her wan heights are—
[ will rest at the rose's feet.

OH. I shall be true to the star so high,
But ['ll tarry awhile and rest.

Soon I'll set my gaze on the rare, pale sky;

Now I'll wear the rose on my breast.

STAR it was that the Wise Men led,
And as surely my star led me,

But I'll dally awhile with the rose (I said),

Then my star again 1'll see.

ROM a withered rose | raised mine eyes
Where my star shone pale and lone;
But black, all black, are the midnight skies
And the light of my star is gone.

and the voting had to be postponed until
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“I shouldn’t think that anyone that had
chickens in the case should be on the jury in the
case,” he said, and then he sat down.

““Them chickens ain’t in the case,” said No. 11,
spitefully.  “1’ll tell No. 4 all about them
chickens—"’

“Oh, shut up, and vote!” said juror No. 8.
“I don’t want to stay here all night listening to
you fellers gas. Get a move on and vote.”

The foreman handed the slips of paper to the
tellers who distributed them, and when they
were inscribed, gathered .them in a hat and
poured them upon the table. When they had
listed the votes they reported the fesult to be
as follows: : : SR

Conviction
$5,000
Abduction
Not Guilty
BIANK w0 ¢ s s ow o stss s i 55t 08 t
Suiciier sy Ttk 5ot B 1

L T T T 1

When the foreman heard the result he was
greatly pleased, and said that it looked as if a
verdict would be reached without much trouble.
Five, he said, were already for conviction, and
if the other seven came over it would be unani-
mous. He asked all who were in favor of con-
viction to stand up. Three stood up. The
foreman looked discouraged, but he said that
as the convicts were still the most numerous he
would proceed in an orderly manner and ask
the three convicts to explain why they favored
conviction. At this juror No. 11, said he voted
to see the cow stealer convicted because he
thought it was his duty as a sworn juror to
abide by the evidence. Juror No. 6 arose and
said he was in favor of conviction too, but he
was in favor of convicting the other man, be-
cause it was plain to him that a man with a wife
and six children should not vote to harm a man
with a wife and five children. He said he knew
how it was to have a wife and six children
because he had a wife and six children himself,
and the man with a wife and five children
might have a wife and six children at any time.
Then he sat down. Juror No. 2 said he was in
favor of conviction because he was always in
favor of it; crime was growing right along and
whenever a jury could convict anything or any-
body it ought to do it, but he did n’t care which
man was convicted, or what for. He said all
lhe cared for was to see somebody convicted and
he would stick to that if he had to stay there
all night. He said he was an honest man, but
the country was getting too full of thieves.

“You talk like an anarchist,” said juror
No. 4. “I voted ‘Not Guilty,” and | am
not ashamed to say so. | know plenty of
cases where innocent men have been sent
to jail by juries, and 1’ll never stand for
anything like that. No, sir! 1 voted ‘Not
Guilty,” and 1’ll vote the same if 1 stay
here a week.”

“Well, Mr. Foreman,” said juror No. 3,
arising, ‘1 voted a blank and I had a rea-
son. | have listened to these gentlemen,
and their arguments are fine. They are all
right and they convinced me. But I’'ve
been on juries before, and 1 know you will
never get a verdict that way. You 've got
to’ compromise. That’s why 1 voted a
blank. 1’'m willing to go the way the ma-
jority goes, every time, and what 1 say is
that we take these twelve ballots and figure
them out and split the difference. Now,
here is one for $5,000 and one for £8.45,
and the compromise would be $2,504.223.
Then there are five for conviction, and one
for not guilty. That would leave four for
conviction, by subtracting one from five.
Then there is one for suicide and we are
willing to admit, I guess, that the horse
committed suicide. There are two for ab-
duction and we can split that up easy.
Each of those farmers claimed that the

[Continued on page 427)
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R. PICK’S shop peered out at the
steamer-landing across the street of
the New England fishing village with

. a seductive ‘““old family” air like a
somewhat advanced maiden lady with an eye
to all the chances.

I will call Mr. Pick a dealer in the obsolete,
because of the easy inclusiveness of that
word, covering, as it does, both phases of his
business activity—the winter months in which
he bought junk of the villagers and the re-
mainder of the year when he sold antiques
to the ‘“summer people.,” By this simple
expedient Mr. Pick maintained the universal
balance of supply and demand.

Mr. Pick was thin; astonishingly thin. His
face was thin and his hair was thin and his
voice was thin. Those who claimed a domes-
tic familiarity with Mr. Pick reported that he
drank his tea—and soup—unusually thin.

Mr. Pick was advanced in age and failing
in health. He was alone in the world, so far
as relatives went, and his business astuteness
was supposed to have brought him in a very
comfortable fortune. According to a popular
superstition, Mr. Pick, always in a state of
rapid decline, was destined at death to leave
this comfortable fortune to his ‘ help.”

In consequence, a long succession of ambi-
tious youths and keen-sighted men had been
‘“help”” at one time or another in Mr. Pick’s
establishment. And, being entirely human,
each had, in turn, ceased to be “help” in
that establishment after a short period. Mr.
Pick, besides being thin, was sarcastic.

This particular summer of which I am tell-
mg, Mr. Pick was unmistakably nearing his
journey’s end.

It was on a misty evening in early July of

" this summer that 1 came upon a familiar fig-
ure sitting on the end of the Long Wharf.
The owner of this familiar figure was a fat
gentleman with a humane brow and a benign
slouch hat, whose name 1 had never inquired,
from feelings of natural delicacy. 1 had seen a
good deal of him, once before, out in Liberty, Mis-
souri, in a labor of love for his fellow men, uplift-
ing them, spiritually through faith in the Book of
Mormon (always with collections), and physically
through the medium of the “Royal Red Rem-
edy,” a bottle of which he had tried to sell me
before he came to look upon me in the light of
a friend. After that event, however, he had
regaled me with many wonderful tales of the
world and its peoples, and now, on the wharf,
in the gloom of the black hat and the faint blur
of the ministerial tie, | saw prospect of good
cheer.

He knew me at once and greeted me with a
magnificent wave of the hand. 1 offered him a
cigar' as a preliminary to conversation. We
smoked in a silence that lasted so long | began
to grow apprehensive.

““ Ah—Iet ’s see,”” | ventured; “ the last time
I saw you, you had about decided to discover a
gold mine. 1 wonder how that came out. Or
maybe you 've gone back to the medicine busi-
ness?”’

“Nope—mine. [ and Gloomy have just
closed up that little philanthropy comfortable
for all hands. Which is part of the story. |
suppose | might as well tell you all about why
1’m here, right off—you always get it out of me
in the end.”

Deeply cut by this unwarranted attack, | did
not venture on words. After a moment he
went on, speaking more to the pulsing tides of
the great ocean than to me.

“ Hadn’t a man ought to be allowed to pass

~out of this world, easy in his mind over the
dross and stuff he leaves behind him? Huh?”

”bzs'de

Wilbur Daniel Steele

- Hllustrations by Alexander Popini

Mr. Pick, a dealer in the obsolete

A sudden light of inspiration broke over me.

“1 see—I—see.” | was sincerely delighted
with myself. *So you’re ‘ help,” are you?”

“Nope,” he contradicted, ““1 ain’t anything
so short or well known as ‘ help.” Gloomy’s
‘help.” I'm ‘moral staminy.’” He slapped
himself on the chest with dignity while I turned
this over in my mind, hoping vainly for another
flash. He came to the rescue. °

“Yep. The very words of a friend of
mine in Boston. 1 and Gloomy.was in to
his office on business about that mine—and
let me say that was the best mine either of
us have ever been—the *“ Gold Stone Mining-
Company of Montana ”—fine. | don’t just
know where the mine is, but Gloomy almost
does, and the lawyer that-wrate ‘the pros-
pectus was born and r:used right across the
street from the propertles :

“ Well, we're sitting there when in trots
this Pick person and putters around with the
quotation boards awhile, all the time asking
fool questions of Craft; that’s my friend.’
After he’d left, Craft tells us -t about him
and his troubles and ends up by saying that
any man with moral staminy could clear up
the whole dang show, see Mr. Rick-to a
happy finish and distribute the goods to
charity.”

“ It looked like it was the finger of Prov ?
idence had pointed the old gent into that .
office and it looked a lot more like it when
up jumps Craft and offers to take the com-
pany off our hands if we want to follow up
this game. | and Gloomy showed how in-
different we was for the proper length of

-time and then all of a sudden we decided to

let our mine go. So Craft gave us enough
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real money to see this through comfortable
and we turned over the books and stock-
paper and prospectus and come way. Ain’t
this an easy people? When we got outside
we flipped up for jobs. Gloomy got the best
two out of three so of course we kept on until

I got the best five out of nine. /’m ‘moral

staminy '—Listen—."

Someone was coming out over the boards
with the nervous step of an emotional man.
My companrion got to his feet and settled the
hat more firmly on his head.

1 have an idea that’s the ‘help’ coming
now,” he said, ““and from the way he puts
his foot down he’s in search of comfort.”

It was an enormous hulk of a man that
emerged from the mist and came to a stop in

_front ‘of us with an elusive suggestion of

freight engines and much pent up steam. My

friend waved his hand by way of introduc-
tion. He waved his hand, I had discovered,
by way of almost every human emotion.

“As you can see for yourself,” he re-
marked, “my co-worker was stunted in youth
by studying too much at night. And you
would discover if you was in the light that
‘Gloomy ’ is Patagonian for ‘very red hair
indeed.” Aw—aw—it ’s almost an ideal even-
ing, ain’t it, Gloomy, and have you heard how
the war is going on and what about—"’

At this place he was interrupted by the co-
worker who had attained to the point of
words after an obvious struggle. Following
the first few lines, which were almost unin-
telligible, concerning themselves chiefly with
Umpty-ump-ump-ump, I made out that he
was speaking about the washing of dishes.
From familiar words and phrases which crept
in here apd there, | gathered that Gloomy had
hired out originally as a “store keep” and
now found himself in the position of general
menial whose duties were in no wise lightened
by the conversation of the master. All this

to his deep disgust, the one thing in the world
that Gloomy could express supremely well.

He ended up with a full inventory of Mr.
Pick’s treasures which he (Gloomy) neither liked
nor admired, ““antics” and “briky-brack” in
no way fulfilling the spiritual needs of a sturdy
Nebraskan soul. In final conclusion, he wished
them sincerely in a distant place which he men-
tioned. After that he.stood up with feet wide

“I'm tmoral staminy!?’
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spread in an attitude of offense. The apostle of
brotherly love coughed slightly and moved away
from the edge of the pier.

“] seen Mr. Pick on the street to-day,” he
commenced cheerily, ““and he ain’t long for this
earth. No,sir. He’s got one foot in the grave,
Gloomy. We’re on the ebb tide.”

“Why, you umpty-ump-ump-ump—" Mr.
Gloomy relapsed into his native tongue once
more. Chance phrases revealed the fact that
Mr. Pick was not to pass away until the cows
should have come home, condemned, and a cer-
tain locality had entirely and hermetically frozen
over tight. 1t was clear that the ““help” had
not found himself in congenial surroundings.

Somewhat later in the evening, when he had
left us for the “little home,” as my friend had
put it in a moment of enthusiasm, the latter
seated himself wearily on the edge of the wharf,
mopped his damp brow, and said he thought he
would give up smoking. 1 handed him the
required materials and he fell into deep thought.

“1 don’t know how fortunate that coin fell
after all,” he remarked at length.

Following this time, I spent a great many
evenings on the end of the wharf. As the weeks
dragged by in their lazy, summer fashion that
hour in which the “help” fell back on his
““moral stamina’ became more and more dis-
tressing and exciting.

There was no doubt that Mr. Pick’s hold on
the world was rapidly loosening, as was feelingly
pointed out on the one hand during these inter-
views. There was still less doubt that he was
not dead, as was still more feelingly indicated
on the other. The co-worker never failed of
some new indignity to draw forth fresh exam-
ples of umpty-ump and before long 1 found
that not the least of these indignities were the
actions of our mutual friend, the apostle.

I thought | had noticed, some while back, a
change in the latter’s relations with Mr. Pick,
At first he had left the shop severely alone.
only meeting his co-worker in the hour of twi-
light. Now all was different; he might be seen
at any hour of the day on the
front porch of that shop, talking
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It was like the
lull before a storm
when Mr.Pick flitted
away to Boston on
business, leaving the
co-worker to a two
day’srespiteof peace
and serenity. But
he spoiled the whole
effect on the day
after his return by
telling Gloomy some
of the principles of
gold -mining;
Gloomy, ' who had
cut his teeth on a
miner’s candle. The
apostle, who had
been present as
usual, gave me the
details of the scene.

“Of course | had
to agree with every-
thing the old boy
said,” he concluded,
“and | thought
Gloomy 'd bust.”

was clearly in a
panic and took ref-
uge in rapid speech
on all subjects. Dur-
ing the infrequent
pauses, the note of
many horns crept.in
to us from vessels
seeking haven under
the fog. The min-
utes, heavy with
constrained uncer-
tainty, dragged by
like hours as we sat
there, severally glar-
ing at nothing at all,
fluttering the cigar
of peace, and impro-
vising instances of
sudden death from
old age—with wills.

At last Gloomy
spoke, slowly and
with great pains,
leaving long pauses
between his words
"as if conscious that

That was a diffi-
cult evening. The
next day, however,
I knew the end had come when the co-worker
was called upon to darn Mr. Pick’s nether
garments.

The night that followed that day, the fog
came in from the ocean at sunset and buried
the village in heavy obscurity, as though the
guardians of the weather, with some foreknowl-
edge of events, had conspired to blot out all
unnecessary,and confusing detail.

The co-worker slipped into our narrowed cir-
cle much later than usual, on this night. 1 was
surprised. 1 had rather expected it to be
earlier from the glimpse | had caught of him in
the afternoon, cozy on the front porch of the

“little home ”” with needle and thread and a very

over the affairs of men with Mr.’
Pick, and, like a model guest;
agreeing perfectly with all that
his host had to say. Since the
host’s :remarks dealt mainly with
the shortcomings of his helper,
the guest laid himself open to a
number of intense evenings. He
explained that he was trying to
divert Mr. Pick’s mind from the
“help,” but each evening, after
that personage had left us, the
handkerchief mopped a damper
brow.

For personal safety at these
times, 1 fell back behind an arma-

ment of ready cigars. My hand
was never without one to thrust
forward at sign of danger.

The conversation of my friend,
these nights, before the arrival of
his confederate, was liable to be
fragmentary and listless, as though
he felt himself in the shadow of
some impending catastrophe. The
ordeal once over, however, and

dissolution thrust back out of the™
immediate present, he would
smoke vast numbers of cigars
and tell the most wonderful tales. He took me
up and showed me the wealth of the world, how
it clogged and throttled humanity, how human-
ity might be saved by a determined and de-
voted man.

So July slipped away, and in its passing saw
the “help”’ nearer and nearer the point of ex-
plosion and the apostle more and more deeply
engrossed in diverting Mr. Pick’s mind from that
same ‘“help.” And so August came on and the
end was not far distant.

He lowered himself into a dory

ethereal and very acrid Mr. Pick in full con-x

versational flower.

Contrary to expectation, again Gloomy was
not talkative. He sat and glared at the blank
wall of the mist in brooding and ominous silence
while the apostle ran through his ritual of faith,
hope and patience; for once, without interrup-
tion.
him the propitiatory cigar which he did not
notice at all. The apostle, who knew some-
thing of the domestic scene 1 had witnessed,

“ My co-worker was stunted in youli"

With nervous persistence, |1 pressed upon -

he were omitting a
great part of what he
really wanted to say.

“I’'m through,” he stated to the fog.
“Now I’m goirlg away.”

The look my friend threw at me said as
plainly as words, ““ this is the end.”

““ But the little home—" He was leading a
forlorn hope. Gloomy went on without appear-
ing to hear. .

“Old Pick goes up to the doctor’s. Then |
takes the place to pieces with my hands. |
leaves the house but | smashed them blankety-
blank—" The strain had been too great and
Gloomy toppled headlong into a flood of familiar
speech. He was still itemizing the destruction
of the “antics” and “ briky-brack”” when the
approach of a fourth party cut him short. :

The fourth party was evidently surprised to
see us. | recognized him, when he spoke, as
the local attorney-at-law.

‘““Ah,” he said, “1 did not think to find such a
jolly party‘out on a night like this.” He sat down
sociably and, evidently mistaking the purpose of
the weapon in my hand, appropriated it and lit up.

“1 was out,” he went on, enjoymg to the
full the sense of absolute isolation.”

The apostle grunted his fervent appreciation.

“Do | recognize in the center,” he continued,

+', '“the employee of my client, Mr. Pick?”

11

HE apostle laid a soothing hand on the em-
plovee’s arm.

“1 am indeed fortunate in finding you here.

I have, | may say, a slight professional matter

to communicate to certain of you. Ah—"" He

. drew this out in deliberate enjoyment of our
. very obvious interest.

“1 might better have said, a moment back,
‘my late client, Mr. Pick,” for such is the case.
I have just met the doctor at whose home he
passed away, very quletly. The walk was
evidently a little too much for him. We are
prostrated—but—to come to business.”

During the interesting pause that followed,
I took a hasty survey of my friends. I never
saw men so wonderfully changed for the better.
The fog had lost its fascination for Gloomy and
he now leaned forward in heavy expectancy.
The apostle was melancholy but serene.

“To make it short, | must say that Mr. Pick’s
last will leaves to the person in his employ at
the time of his demise, such articles of merchan-
dise, antiques, bric-a-brac—in a word, his entire
collection of valuable curiosities. “May 1 offer
my congrat—What !”

“Is that all?” Gloomy had risen from the
earth like a certain characterjof mythology
renewed for battle, ‘
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“All!” :1 should say that was a good
deal.” The lawyer went on, serenely un-
conscious of certain ominous sizzlings em-
anating from the employee of his late client. \
““The remainder of 'his rather handsome

he. bequeaths to a friend of whom he has. "~
grown extraordinarily fond, of late. I re- '
fer to ‘our companion on the extreme nght e
He nodded to the apostle. '

The sizzlings ‘came ‘to an.abrupt close
and: Gloomy underwent another change for
the better. He almost purred as he snug-
gled down beside his comrade. Their labors
were over and they had come into thelr
own.

_Hls comrade arose thoughtfully and
made his way to the other side of the
little group. After a moment’s rumina-
tion, he addressed the cigar he held in his
hand.

“The ways of Providence is always just,
Who knows—it might have turned Gloomy

Gardening

v By Blakeney Gra.y
To bic and delve in nice clean dlrt
Can do. a mortal little hurt,

laalatat AU YPRTRIPPSY

To LIvE mongst lush and grdwmg lhmgs
Is like to give the spmt wings.

WHO WORKS ‘mid roses soon will find
Their fragrance budding in his mind..

AND MINDS that sprout with roses free—
Well, that’s the sort of mind for me!
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- judge at that distance, our mutual friend
- was calling upon the utmost capabilities of
his mother torgue for the expression of his
emotions. The apostle’s satisfaction with
the world warmed and expanded with each
fresh outburst.

“He’s visiting quite a few, ain’t he?”
he chuckled. * By the way, you say friend
Pick was fixed pretty .comfortable?”

“Rather ‘tidily,” the lawyer assented.
““And you'll be interested to know that the
money is not idle. Oh no; no ‘talent-ih-
the-napkin for him. He had every cent
planked right down in securities.”

“ Do you remember what they are are?”
A sudden unreasoning foreboding had
come over me. The apostle  rubbed his
) hands together and murmured, “lnterest—

ing.’

“Indeed,” affirmed the lawyer, “very

* fresh in my mind, as it was only a few days
ago that Mr. Pick closed the deal. He was
assured by his broker in Boston, Mr. Craft,

to evil. He’s already showed he hadn’t
no control when wealth had him. Ah yes
-——maybe it’s better for him to go back to
that humble sphere :’ve tried to lift him out
of.” He started nervously as Gloomy scrambled
to his feet.
“7‘“ What are you trymg to come on mef” hz
growled. ““Ain’t we in this together? Huh?”
“We was. Now heaven seems to have took
it'into her hands to give each of us his rightful
shnre, probably meaning that it’s best we should
part.” He moved toward the center f the
wharf, keeping a thoughtful eye on the late
co-worker,

“Don’t be a-scared of me,” rumbled that in-
dwndual “[ would n’t touch you. 1’m going
away.” | had never seen him so coherent.
Wrapped about with a majestic gloom, he stood
and glared at the blank fog to seaward.” Then
he ralsed a hand |mpresswely -

The Washington Monument

The White House

“‘I’'m going away to far countries. There’s
ships out there.” :

With imposing dignity and without hurry,
he lowered himself into a dory and rowed out
into the fog. No one spoke for some time.
At length, the apostle broke the silence.

“Gloomy was a good fellow, but ignorant.
Ah—1 hope he catches a fine, fast ship.”

“He may,” 1 assured ‘him, “but there are
nine chances in ten he won’t catch any. From
the last | saw of him, he’s aiming about at the
middle of the fish traps out there and they ’re
nice tangly things to get out of, especially on a
night like this.”

We had not .been sitting there long before
my predictions turned out to be correct and
sounds of intense agitation crept back to us
through the night air. 'As nearly.as. ] could

that it would be very profitable so he went

in with every available dollar, acquiring
practically the entire stock issue of the Gold
Stone Mining Company. The properties are in
Montana, [ believe. Yes Mr. Pick was a pro-
gressive financier.” |

A profound, almost paIpab]e silence followai
these remarks. After what ‘seemed an hour in
that suspense of uncertainty, the apostle . of
brotherly love got to his feet weanly and
selected a dory. :

“Maybe I was a little rough on Gloomy afew
minutes back,” he soliloquized. ‘* Maybe 1’ve
misjudged him. Gloomy’s a good fellow, and
he’s honest. 1 and Gloomy ought to be
friends.”

* We watched his melancholy countenance fade
away in the fog as he rowed out on the ebbing
tide toward the voice in the night. That was
the last [ saw of him. ) :
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USINESS was booming
in the offices of Average
Jones. Through the
glass door with its glar-
ing inscription, “A. Jones,
Ad-Visor,” and its offer of
gratis advice on subjects
pertinent to advertising,
flowed a stream of the cautious, the inquisitive, the wrathful, and
the lachrymose, seeking counsel, revenge or solace. Only six months
had passed since the young dilettante of the clubs in desperate boredom
had undertaken the enterprise of “expertising ”’ the paid matter of the
public prints. Already the experiment had broadened into a career.
Average Jones was no longer bored, though he was often excessively
weary. He had become the slave of a profession which was at the same
time a hobby, and, like all true hobbies, involved and included its own
reward. Now and again, amidst the patient drudgery of -familiarizing
himself with the thousand and one ‘illicit schemes which are  'the
poisonous fungi upon the strong and healthy growth of the advertising
world, the Adventure of Life had flashed before him, and the "hope of 1ts
recurrence kept him faithful to his task.

A dull November morning was borrowing cheer now, to Average
]oness eyes, from a glint of “the light that never was on land nor
sea’’; the imperishable radiance of romance, shining dlmly through a-
fog of commonplace words. The words themselves .lay -before him.
They formed the announcement of an artificial bait concern in lower New
York. The advertisement had originally been mailed,.under one-cent’
stamp in an open envelope which also lay on Average Jories’s desk.” The
envelope was directed in typewriting, as follows: - ““ Mr, Wllham H.
Robinson, The Caronia, Broadway and Evenside Aye.; New: York Clty
Mr. Robinson had enclosed these exhibits in a note’to: Average .Jones,
which had given that enthusiast nolittle food for thought smce its amval
on the previous day. The note read : .

Mr. A. Jones, 580 Fifth Ave., City. The Caroriia. Nov. '181h. ;
I have tried unsuccessfully to see you twice. Please read'the enclosed.
carefully. . If you are the man I believe you to be, from hearsay, you wxll
see and help me. I will call to-morrow at noon.
Respectfully, WILLIAM H. ROB[NSON

Recourse to the directory had developed the not vitally: sxgmﬁcant
fact that the particular William H. Robinson (among numerous others),
who lived at the Caronia, was a commission merchant on Pearl Street.
Of the Caronia, Average Jones knew only that it was.ane-of " the. ‘most
clegant, and quite the most enormous of the ultra-modem'.apartment
houses each, in itself, a small city, which so picturesquely pattern the’
skyline of upper New York. Obviously, Mr. Robinson was rather more
than well-to-do, and probably he was married. From these meager and :
dull facts, Average Jones turned, with relief, to the document in the’
case. It was a stiffish sheet of paper, ornamented on one side with color
prints of alluring “ spinners,” and on the other inscribed with this appeal:

ANGLERS—When you are looking for ** Baits That Catch Fish'' do
you see these spinners in the store where you buy tackle? You will find
here twelve baits, every one of which has a record and has literally caught
tons of fish. We call them ‘ The 12 Surety Baits.”” We want you to try
them for casting and trolling these next two months, because all varieties of
bass are particulary savage in striking these baits late in the season.

DEALERS—You want your customers to have these 12 Shoemaker
‘‘Surety Baits®' that catch fish. This case will sell itself empty over and
over again, for every bait is a record-breaker and they catch the fish. We
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' cases so that the anglers will not
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Average Jones

and (with

want you to put in one of these

be disappointed and have to wait
for the baits to be ordered. Itwill
be furnished FREE, charges pre-
paid, with your order for the dozen
baits it contains.

The paper was be-pimpled
with tiny projections evi-
dently made by thrusting a
pin through repeatedly from the side which bore the illustration. These
perforations were widely scattered. Most of them transfixed certain letters.
Accepting this as indicative, Average Jones had copied out all the letters
thus distinguished, with' the following cryptic message for result:

b-n-0-k-n-0-a-h-t (doubtful) i (doubtful) d-0-0-u-i-s-e-h-w-h e-u-a-l-e-w-
J-i-b-i-¢-1-y-a-n-u-i-t-m-a-n (doubtful) g-e-x-c-s (doubtful) s-2 M-e-p-c (two
punctures) l-y-w-u-s-o-m-e-r-s-b-a-s 1 S-k-{-s-a-s-¢-l-e-v-a-h (twice) W-y-o-u
(doubtful) b-c-s-e-v-t-I-i-f-r (perforated twice) o-a-o-u-c-¢-0-u-c (doubtful)
m-1 (perforated twice) #n-0-h-a-e-f-o-u-w-o-r-t-h-i-r-e-d-w-l-1-b (perforated
three times) f-u-b-g-e-p-d-h-o-d (doubtful) e-f-h-g-b-t-n-1.

A copy of this had been carried away on the previous evening by his

" friend, Robert Bertram, of the Cosmic Club. Bertram, like all good

“Cosmics,” ‘had hobbies. A semi-discarded one had been ciphers. Now,
however, . Average Jones was mildly reproaching himself for havmg
involved: his friend.

While he was still brooding over the paper, not without a look of

“speculative satisfaction in the clear eyes which redeemed an otherwise

unremarkable though clean-cut face, the door opened and Bertram
entered. Bertram, the club’s synonym for elegant languor, looked irri-
tated. He glowered from Average Jones to the advertisement, then

- allowed his slender form to lapseinto the easiest chair discernible.

“Still at it ?* he inquired.

““In a. way, ’‘assented Average Jones.

“My copy is at the Club. 1’ve spent a night of pseudo-mtellectual
riot and ruin-over it. ‘- You’ve almost slain a young and innocent mind
with your-infernal palimpsest, Average.”

“ You would have-it,” returned thz vounger man with a smile. “ Its”
my fault, though. 1 put you on the wrong track.” .

Bertram lifted an eyebrow with an effort. “ Meaning, | suppose, that
you ’re on the right one and have solved the cipher.”

“There isn’t any cipher. If you’d had the advantage of working
from.the original, as | had, you’d undoubtedly have noticed at once—"

“Thank you,” 'murmured Bertram.

“—that fully one-third of the pin-pricks don’t touch any letters at all.”

- Then we should have taken the letters which lay between the holes ?

“No. The letters don’t count. It’s the punctures. Force your
- eyes to consider those alone, and you will see that the holes themselves
form letters and words.”

He held the paper up to the light. Bertram, made out in straggling
characters, formed in skeleton by the perforations this legend :

ALL POINTS TO
YOU TAKE THE
SHORT CUT DEATH
IS EASIER THAN
SOME THINGS.

“Well, that’s a cherry Iittle greeting,” remarked Bertram.
why did n’t friend Robinson point'it-out'in his letter?”

\

‘“ But
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“ Wanted to test'my capacity pérhaps You can stay and ask him |

if you like. He’s due any minute now.’
Promptly, as befitted a business man, Mr. William H. Robinson ar-

rived on the stroke of twelve. He was a well-made, well-dressed citizen

of forty-five, who would have been wholly ordinary save for one fact.

In a room more than temperately cool he was sweating profusely, and

that, despitethe fact that his light overcoat was on his arm. Not

polite perspitation, be it noted, such as would have been excusable -in
a gentleman of his pale and sleek plumpness, but soul wrung sweat, the
globules whereof gathered .in the grayish hollows under his eyes, and
assailed, not without .effect, the glistening expanse of his tall white
collar. He darted a glance at Bertram, thénturned to Average _]ones
“1 had hoped .for.a private interview,” he said in a hlgh piping voice.

“ Mr. Bertram is-my friend. and business confidant.”

“Very good. You—you have read lt? e

€ Yes ” .

£ Then—then——then—" »The v151tor fumb]ed, with nerveless fin-
gers at -his. tightly . buttoned cutaway coat. It resisted his efforts.
Suddenly, . with a snarl of exasperation he dragged violently at the
lapel, - tearing ‘the button outright from the cloth. “Look what 1
have done,” he said, staring .stupidily for a moment at the button
whicli had shot across the room. Then, to the amazed consternation
of the-others’ he burst into "tears. "-Average Jones pushed a chair be-
hind him, while .Bertram brought him a glass of water. He gulped
out histhanks, .and, mastering "himself after a moment’s effort, drew
a paper.from his.inner pocket which .he placed on the desk. It was a
certified check for $100 made: payable to-A. Jones.

“ There’s the rest of a thousand ready, if you can help me,” he said.

“We’ll talk of:that later,” said" the prospective beneficiary. “Sit
tight until you ’re able. to answer questions.”

“ Able now,” piped the other in his shrill voice. [’m ashamed of
myself, gentlemen but the strain [ ’ve been under— When you’ve heard
my story—" :

“Just a moment p]ease interrupted Average Jones, ‘““let me get at
this my own way.”

_“ Any way you like,” returned the visitor.
“Good! Now, what is it that points to you?”
“1 don’t know any more than you.’

‘““ What are the ‘some things’ that are worse ‘than death ?”

Mr. Robinson shook his head. 1 haven’t the slightest notion in the
world.” : ‘

““Nor of what the “short cut’ which you’re are advised to take?”

‘I suppose it means suicide.” He paused for a moment, “ They

can’t drive me to that—unless they

drive me crazy, first.” He wiped the
sweat from under his eyes, breathing hard.

“Who are ‘they?’”

Mr. Robinson shook his head. In the
next question the interrogator’s tone
altered and became more insistent.

“Have you ever called in a doctor,
Mr. Robinson?”

“Only once in. five years. That was
when my nerves broke down, under this.”

““When you do call in a doctor, is it
your habit to conceal your symptoms
from him?"”

“No! Of course not. 1 see what
you mean. Mr. Jones, 1 give you my
word of honor, as 1 hope to be saved
from this persecution, I don’t know any
more than yourself what it means.”

“Thén—er—] am—er—to believe,”
replied Jones, drawling, as he always did
when interest, in his mind, was verging
on excitement, * that a simple, blind
threat like this,—er—without any back-
ing from your own conscience,—er—,
could shake you—er—as this has done?
Why, Mr. Robinson, the thing—er—may
be—er—only .a rotten practical joke.”

“But the others!” cried the visitor.
His face changed and fell. ““I believe 1
am going crazy,” he groaned. ‘I didn’t
tell you about the others.”

Diving into his overcoat pocket he
drew out a packet of letters which he
placed on the desk with a sort of dismal
flourish.

““ Read those!"” he cried.

“Presently.”  Average Jones ran
rapidly over the eight envelopes. With
one exception, each bore the imprint
of some firm name familiar by extensive
advertising. All the envelopes were of
softish Manilla paper, varying in grade
and hue, under one-cent stamps.

Iive years ago ke became addicted to a patent headache dope
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“ Which is'the first of the series ?”” he asked.

“Itisn’ t among those. Unfortunately it was lost, by a stupid ser-
vant’s mistake, pin and all.”

‘“ Pln ? ”

“Yes. Where [ cut open the envelope—"

““Wait a moment. You say youcut it open. All these being one-
cent postage must have come unsealed:.."Was the first different?”

“Yes. It had a two-cent stamp. It was a circular announcement

.of the Swift-Reading Encyclopedia, in a:sealed envelope. There was a pin

bent over the fold.of the letter, so you couldn’t help but notice it. It’s
head was stuck through the blank part of. the .circular. Leading from
it were three very small pins arranged as.a pomter to the message.”

“Do you remember the message?”- . .

“Could I forget it! It was pricked out qunte small on the blank fold
of the paper. It said: ‘Make the most' of .your-freedom. Your time
is short.  Call at General Delivery, Main P. O ,for 'your warning.” "

“You went there?” Gl A

“The next day.”

“ And found ?” P

““An ordinary sealed envelope addressed in pin. pncks connected by
pencil lines. The address was scrawly: but quité plain.”

“ Well, what did it contain?”

‘A commitment blank to an insane asylum

Average Jones absently drew out his. handkerchief, elaborately whisked
from his coat sleeve an imaginary speck of dust, and smiled. bemgnant[y
where the dust wis supposed to have been.’ X

“lInsane asylum,” he murmured. - Was—er—the blank—er—
filled in?”

“Only, partly. My name was prlcked in, and there was a specifica-
tion of dementia from drug habit with suicidal tendencies.”

With a quick signal, unseen by the visitor, Average: Jones opened the
way to Bertram, who, in a wide range of experience and study, had
once specialized upon abnormal mental phenomena..

“Pardon me,” that.gentleman put in very gently, “ has there ever
been any dementia in your family ?”’

“Not as far as | know.”

“Or suicidal mania?”

“All my people have died respectably in their beds,” declared the

visitor with some vehemence.

““Once more, if | may venture. Have you ever been addicted to any
drug?”

*“Never, sir.’ ,

“ Now,” Average Jones took up the examination, “ will you tell me of
any enemy who would have reason to
persecute you? ”

" “l haven’t an enemy in the world.”

““You 're fortunate,” returned the other
smiling, ‘“ but surely, sometime in your
career—business rivalry—family aliena-
tion—any one of a thousand causes?”

“No,” answered the harassed man.
“Not for me. My business runs smooth-
ly. My relations are mostly dead. - [
have no friends and no enemies. My

he added in a sudden outburst of almost
childish resentment, “is to be Ileft
alone.”

The inquisitor’s gaze returned to the
packet of letters. “You haven’t com-
plained to the post-office authorities?”

“And risk the publicity P’ returned

Robinson, with a shudder.

“Well, give me over night with these.
Oh! and I may want to phone you pres-
ently. You’ll be at home? Thank you.
Good-day.”

. “Now,” said Average Jones to Ber-
tram, as their caller’s plump back dis-
appeared, ‘‘this looks pretty queer to
me. What did you think of our friend?”

“Scared, but straight,” was Bertram’s
verdict.

“Glad to hear it. That’s my idea,
too. Let’s have a look at the material.
We’ve already got the opening threat,
and the General Delivery follow-up.”

““ Which shows, at least, that it isn’t
a case of somebody in the apartment-
house tampering with the mail.”

““Not only that. [t’s a dodge to find
out whether he got the first message.
People don’t always read advertisements
even when sealed, as the first message-
bearing one was. Therefore our mys-
terious persecutor says: ‘“I’ll just have
Robinson proveit to me, if he did get the

wife and | live alone, and all we ask,”
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first message, by calling for the
second, then, after a lapse of time,
he himself goes to General Deliv-
ery, asks for a letter for Mr. Wil-
liam H. Robinson, finds it’s_gone:
and is satisfied.” :

“Yes, and he’d be sure then
that Robinson would go through
all the mailed ads with a fine-tooth

comb after that. . But why the

pin:pricks? Just to disguise his

hand?” it :
“Possibly. It’s a fairly effec-

tual disguise.” -

“Why .didn’t he address. the
envelope that way then?”

“The address would n’t be legi-
ble against the white background
of the paper inside. On the other
hand, 'if he’d addressed all his en-
velopes by pin-pricks filled in with
pencil lines, the post-office people
might . get curious and look into
one. Sending threats through the
mail is a serious matter.”

Average Jones ran over the
letter-again. * Good man, Robin-

“son!’” he observed. ‘““ He’s penciled
the date of ‘receipt on each’ one,
like a fine young methodical busi-
ness gent. ‘Here we are: Rec’d
July 14. Card from Goshorn &
Co., Oriental Goods.  Message
pricked in through the cardboard:
‘You are suspected by your neigh-
bors.  Watch them.” Not bad for
a follow-up, is it ?”

“1t would look like insanity, if
it weren’t that—that ‘through .
the letters one increasing purpose
runs,” ”’ parodied Bertram.

“Here’s one of July 31; an ad-
‘vertisement - of the Croiset Line
tours to the Orient. Listen here,
Bert. ‘Whither can guilt flee that
vengeance may not follow!’”

“I can’t quite see Robinson in
‘the part of guilt,” mused Bertram.
““What’s next?”

“More veiled accusation. The
medium is a church society an-
nouncement of a lecture on Japanese Feudalism. Date Aug. 17. Inscrip-

tion:  If there is no blood on your soul, why do you not face your judges?’”

“Little anti-climactic, don’t you think ?”’

» ““What about this one of September 7, then? Direct reference back
to the drug-habit implied in the commitment blank. It’s a testimonial
‘booklet of one of the poisonous headache dopes, Lemona Powders. The
message is pricked through the cover. °Better these than the hell of
suspense.””” . . ,

“Trying the power of suggestion, eh?”

“Quite so. The second attempt at it is even more open.
‘tisement "of Shackleton’s Safeguard Revolvers : date, Sept 22..
by pin: ‘As well this as any other way.’”

“Drug or suicide,” remarked Bertram.
does n’t seem particular which.”” i

“There’s the insane asylum always to fall back on. Under date of
of October 1, comes ‘the Latherton Soap Co’s impassioned appeal to
-self-shaving manhood. Great Casar !I' No wonder poor Robinson was up-
set. Listen to this: ‘God himself hates you.” After that there’s a three
weeks’ respite, for there’s October. 22 on_this one, Kirkby & Dunn’s
offering of five per cent. water bonds. ‘The commission has its spies
watching you constantly.’
timid soul !
Potted Chowder: date of Nov. 3. Er—Bert—here’s something—er
—really worth while, now. Hark to:the song of thepin.”

He read sonorously :

“Animula, vagula, blandula,

Hospes, comesque corparis,

Quae nunc abibis in loca 2"’

An adver-
Advice

“The man “at the other end

“By Jove!” cried Bertram, in admiration. “ What a_quotation to.

turn loose on a man whom you're trying to drive crazy! Calling his
soul names in metrical Latin and askmg it-for what mystenous destlna-
tion it is bound.”

“‘ Pallidula, nudula, rigida.
quatrain “Ghost-pale, stark, and rigid.
nation. Should n’t care to have him on my trail.”

ER1]

“But Robinson!” protested Bertram feebly, “What has a plump,'

Honeywell was cauntions cnongh not to
confine her lo the Robinson mail wlone

Calculated to inspire confidence in the most
Now we come to the soup course : Smlth and . Perkin’s
. out in a wheeled chair.

Average Jones’ s memory completed the»
Yes—that chap’s got imagi-

.
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twentieth century, office-inhabiting Robin-
son to do with-a Pagan emperor’s "soul
questionings! "’

““Perhaps the last entry of the lot will
tell us. _Palmerton’s Magagine's feature an-

It is n’t'bad,
" That’s all

give any elue to the Latinity.
though ‘The darkness falls.’
there is to it. And enough.”

““ 1 should say the darkness did fall,” con-
firmed Bertram. ‘It falls—and remains.”

Average Jones pushed the collection of
advertisements aside and’returned to the
opening phase of . the problem, the fish-bait
circular which Robinson had mailed to him.
So long after that Bertram hardly recog-
nized it as a response to.his last remark,
the investigator drawled out :

“Not such—er—lmpenetrable darkness
In fact,—er—Eureka, or. words to that
effect. Bert, when does: th’e bass season
end?” - .

“ November 1, hereabouts, I believe.”

- “The postmdrk- on_.the envelope that
carried this advertisement to our friend,
reads November. : Would n’t you think the
month when the season has already closed-a
queer time to be trying to sell bass-]ures?
What we—er—need here is—er—steam.”

A moment’s manipulation of the radiator
produced a small jet. In this Average Jones
held the envelope. The stamp curled up
and dropped off. Beneath it were the re-
mains of a small portion of a former post-
mark.

*“ I thought so,’ ’ murmured Average Jones

“ Re-mailed ! ” exclaimed Bertram.

“Re-mailed,” agreed his friend.
pect we'll find-the others the same.,”

One by one he submitted the envelopes to
the steam bath. Each of them, as the stamp
was peeled off, exhibited more or less frag-
mentary signs of a previous cancellation.

“Careless work,” said Average Jones,
critically. “ Every bit of the mark should
have been removed, instead of trusting'to
the second stamp to cover what little' was
left, by shifting it a bit toward the center of
the envelope. Look ;. you can see on this
one where the original stamp was peeled. off.
On this the traces of erasure are plain enough
That’s why Manila paper was selected: it’s easier to erase from.”

- “1s'Robinson faking ? asked Bertram. “Or has someone been nﬂmg
his waste-basket ? "’

“That would mean an accomplice in the house, which would' be dan-
gerous. | think it was done at longer range. As for the question of our

“T ex-
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“friend’s faking in his claim of complete ignorance of all.this, I propose

to find that out right now.”

Drawing the phone to him he called the Caronia apartments. Thus
it was that Mr. William H. Robinson, for two unhappy minutes, pro-
foundly feared that at last he had really lost his mind. This is the con-
versation in which he found himself implicated.

“ Hello! Mr. Robinson? This is Mr. A. Jones.

“Yes, Mr. Jones. Whatisit?” ;

* Integer vilae, scelerisque purus.”

*“|—I—Dbeg your pardon!”

““ Non egit Mauris jaculis nec arcu.”

“This is Mr. Robinson: Mr. William H. Rob—"

““ Nec venenatis gravida sag—Hello!  Central, don’t cut off!
inson, do you understand me?”

“God knows, | don’t!” :

(““ If he does n’t recognize the Infeger Vitae,” said Average Jones in a
swift aside to :Betram, ‘“ he certainly wouldn’t know the more obscure
Latin of the late Mr. Hadrian.””) “One more question, Mr. Robinson.
Is there, in all your acquaintance, any person who never goes out wnth-
out an attendant? Take time to think, now.’

“ Why—why—why,” stuttered the appalled subject of this examina-
tion, and fell .into silence. From the depths of the silence he presently
exhumed the following: *“ I did have a paralytic cousin who always went
But she’s dead.” : : L

‘“And there’s.no one else?”

“No. |’m quite sure.”

“That’s all. Good-bye.”

“Thank Heaven! Good-bye.”

“What. was that about an attendant?” inquired .Bertram, as- hls
friend replaced the receiver.

[Continued on page 43r)

You hear me?” .

Mr. Rob-

nouncement, received Nov. 9. No; itdoesn’t .
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E have to the south of
us a great continent—
a tremendous market
for our wares—and we
are sluggishly indiffer-
ent to. our opportuni-
: ties. The little we know

of South America is recalled vaguely

{ by our studies in school and seldom

presents itself as a vigorous, living is-

sue in the economics of our commerce.
Texas has long been the standard"
of comparison, so let us, for the
moment, apply the Texas measure to
that continent and its countries. Ven-
ezuela, with whom we had a_ trifling
passage in the days of Castro, is over
twice the area of Texas; Colombia-is
almost double, and Bolivia and Peru are nearly three times the area of
that State. The Argentine would hold Texas four times and then have
enough left over to hide the Prussian Kingdom, while Brazil is larger in
extent than the United States itself, leaving out Alaska. As ‘a ‘con-
tinent, South America is larger than North America. It is a willing and
eager market at our very doors, and yet, to those opportunities and pos-
sibilities, we remain inert and stupid or contemptuously hostile.

Why Shouldn’t We Haoe a Finger in This Pie?

Germany and England are bending every energy to the commerce and
the profits that have hardly stirred our imagination; no method of con-
ciliation; no appeal to this market do they neglect; the training they
give their business agents for this particular field is the best in the
world; consequently they are getting the business that should be ors,
despite the fact .that their ports are twice the distance from South Ameri-
can- countries as are our ports. - Our lack of trade is not the result of
any lack of ship subsidies or steamer lines; we have ample lines of
steamers to handle the slight amount of commerce that has so far
drifted to us. The difficulty lies-in the fact that we have not the orders
for goods and fail in the ability to get them against this foreign compe-
tition. -1t gets down to a question of selling—of salesmanship. Perhaps
our splendid vanity in our national shrewdness has its weak spots.

It was on a smoking-car in one of those Latin republics that I-listened
unobtrusively to an impromptu lecture that illustrated the practical

application of our general business policy in the Spanish-speaking .

countries of our Southern hemisphere.
The wicker chairs of the smoker were
all filled with wealthy tobacco-planters
and brokers, politicians, merchants,
sugar-growers—baciendados in pajamas
and diamond rings who would later get
off at some forlorn station and disap-
pear into the back-country where they
would reign as feudal barons—and a pair $

How Not to Build Up Trade

‘“Gee, but these ginks and gréasers
are a bum crowd,” said one of the
salesmen, waving his hand carelessly -
over the car. -““Did you ever see a
queerer bunch o’ faces?”

“They sure are for fair,”” the other
responded. *“‘[’m down here on a flier
for the house, but 1'm writing them
back that there’s nothing doing. Thesz
spiggoties have no more notion of busi-
ness than a lazy truck driver up home,
and if ever you do pin ’em down to
cases, they get wild-eyed over fancy
credits that we don’t give our best
trade in the States. After I get back
with my report and account of orders

/)
\

1’ve drawn the line at eating with them.
but I'make it plain that I’'m with them for business only, and that we .
can see enough of each other in business hours.” '
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“ Well,” responded the first, *“ I guess my
house is coming to pretty much the same
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i;esult. We had a: lot of inquiries from

\g C barles Johnson P@sl‘ " “ these countries down here, and they got the

Jllustrations by'the eAuthoro

Jidea it was a good stunt for me to come
.. down and try ’em out. [’ve been associa-
. -ting—in business hours only though, vou
., bet—with spiggoties and niggers from one
L o el gL it end of the island to the other, and I 'm in
luck that.the trip has just about paid for itself. What orders | *ve booked
are a nuisance, anyhow: “They want their goods packed just so for their
bum old mule trails and they put up all kinds of holler over breakage
and loss. [’ve been down through the other South American countries
—some—and it ’s worse there, if anything.

Yankee Salesmen See Only Their Own Side

!“When we .want to do business down in these countries,” he con-

4

‘tinued,. ““we’ve got to do what we’ve done in Porto -Rico and the
Philippines; put them.under our flag and fix a tariff that’ll make them

do business whether they want to or not. That’ll settle this question
of German and English’ competition, 1 guess. No more black-and-tan
republics. for, .mine. .1’m tired of waltzing into the office of some
spiggoty—just-a plain nigger, generally—that ought to be brushing
clothes in a Pullman, and talking to him as if he was a white man. Oh,
I usé .tact with ’em.or I couldn’t have made the showing | have, but
I don’t hurt their feelings,

And so they went on with their flamboyant jingoism and racial
hostility, although over half the occupants of the car spoke English.

Here were two men who had been sent out by their respective houses
to secure new business in a new field among a nation, who, by raz*al
instinct, are.among the most punctiliously polite people. in the wcrid.
Perhaps they were good salesmen back in the States. They may have
been star men, under conditions absolutely different from these, but
they were not even competent to understand the causes of their own fail-
ure or make a report that could in any way assist their houses to develop
this field, whose trade is worth the greatest effort of any nation.

A Big Trade in Which We Have Small Share

The total foreign trade of South America, imports and exports, for one
year, was over one billion six hundred and sixty-seven million dollars,
out of which our country’s share was, roughly, but sixteen per cent.
South America imported seven hundred and sixty million dollars’ worth
of products—all of which we manufacture—and yet of this amount we
sold them but fourteen per cent. In Cuba, where, with the close rela-
tions we have held since the Spanish war we might expect ourselves to
make a fine showing, the statistics indicate that there must -be some flaw
in our methods. Cuba imported one hundred and four million dollars’

worth of merchandise of which we sent them but forty-seven million
dollars’ worth—less than half, although she is our closest neighbor. In
the ten years of our intimate relations with Cuba we have bought from

—_—

“Gee, but these
ginks and greas-
ers are a bum
crowd"’
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her three hundred million dollars’ worth more than we have been able  century and who supply the world. It is one of the few American
to sell there—hardly a triumph for our commerce. - firms that have been successful in the South American field. Their
In the enormously important commercial field throughout Central and shapes and patterns have become the types in Spanish countries, and
South America, we have to compete with German and English houses  the trade-mark of J“Collins”’ has become a standard. They sell to
who have shrewdly used the past years to entrench themselves in the ~ South America what it wants and ship it the way it wants it.
preferences, customs and trade of those countries. They have met the Some years ago an oil refining company, one of the independents,
needs of the Tough transit down there with proper packing and have satis-  decided to go into the German market with its product. After this move
fied the pecuhar local demand for a special style; they have studied the ~ had been decided by the directors, months were spent in selecting a rep-
economic necessities and have erected the commercial schemes necessary  resentative. The Company investigated scores of those brought to its
to meet them; thelr ,salesmen are prepared' and ‘equipped for this’ Spanish-  -attention and sought the assistance of the German Embassy, branches of
field and have a comrqerc;al training surpassed by none in..the.world..- .~ German' firms and banks having American offices. The directors were
There_are- many “factors in"relation to our scanty. J:rade with -South shrewd enough to realize that none of their own staff had received the
America; questlons of 'econoniics, bankmg, transport-and customi. -One “ Araining that would have fitted him to handle and get results in this
factor stands out in marked _prominence; “the generally unsuitable ‘¢thar- - particular field. Finally they made their selection. 1t was a German,
acter of the representatlves chosen for this field and.their.Jack of ability’  a gentleman—in either the American or European sense of the word—
and training'to grasp the ‘problems and conditions found therein. This  who had received a German business training and who had just com-
applles not only to commerce but to the large enterprises of develop- pleted five years in the United States. The fact that at the period of
y ment and even to  his selection he was ignorant of the oil business was of less importance
our diplomatic ac-  than the fact that he had the fundamental equipment that was needed;
tivities. When a the personality that could reach the custom they were looking for—the
manufacturer plans German.
a campaign to enter For the following six months he worked in their plant here learning
a new territory in the oil business, and then they sent him over to open up in Germany.
the United States, At the end of two years he had more than made good; the German ex-

he studies the de-  port end had become one of the most important departments of the

sires of his possible  refinery. With a similar plan of campaign- they began operating in

q customers —even Italy, perfectly certain of the successful results that followed. They
oo\ (' ﬁ their idiosyncrasies, ~ were looking for the German and ltalian trade and they went for
\‘\\ A== their needs and the it on the German.and Italian basis and took no chances of exciting an
% methods that have  offensive personal hostility. They succeeded. It is a curious fact

made his competi- that this same refinery views the opportunity for their product in

tors successful in South America with disgust; they have tried that continent and made a
that same field. He failure of it by a careless policy that was the exact and stupid antithesis
plans to meet these of the one that brought their success in Europe. For their South

b B _ conditions with ap-  American experiment they had picked out a man from their own force
The German or English trade representative idles in the café propriate intelli-  and used indifferent judgment. In less than two years the venture was
gence. No publish-  closed; a dead failure.
ing house running strongly to Bible commentaries would care to entrust ; ' s
their fate to agents whose personality might prove offensively un- A Diplomat and a Salesman in One
familiar 'in a clerical study; nor would a bond house accredit a repre- The German and English salesmen with whom we are thrown in

sentative on the strength of a fine record introducing a new brand of competition in those Latin republics are shrewd and able. They play
whisky in the mining towns of Pennsylvania. Personality is nine-
tenths of the game of selling and here in the States we properly appre-
ciate its emphasis. But with a fatuous misconception of..the conditions
in our Southern Hemisphere, which we regard en bloc as a serics of
brawling, turbulent republics, populated by “niggers” and half-breeds
who are but slightly removed from primitive barbarism, we solicit trade
in a half-hearted but thoroughly stupid manner. Curiously, it is only
in this export direction that we make this blunder.

A Great Deal Depends Upon the Packing

The matfer of packing has been so often handled in the consular >
" reports from South America that it ought to be well understood
here. The West Coast will not buy bottled or fragile goods from
us on account of the enormous -breakage, while in cotton goods
England holds its trade solely on the grounds of
superiority in shipment. There being practically
no docks on that coast, lighters with Indian crews
bring the cargoes to the mole or through the surf.
Much is droppéd carelessly overboard in the heavy
Pacific swells. Once, off Chili, a locomotive was
dropped in sixty feet of water.. 1 recall a bale of
English prints that was salvaged after three days
in the ocean and there was no reclamation for
damage to the contents. One English whisky
house tested its cases by dropping one from the
first story window; and if a bottle broke the con-
signment was repacked—and the boss packer fired.
It built up an unassailable market by this feature
and never had a claim for breakage to settle. ;
Once, three miles off shore from Peru, | watched an American pump low-
ered into the plunging lighter alongside. 1t had been crated with light His total equipment consisted of some fifty-odd sample trunks
stuff nailed together, but only a few scraps of board wired to the piston
rods were left, as a guarantee of the original intent. No provision had their game by adapting themselves to the environment to which they
been made for handling it by derrick, and as the easiest way, the Chileno  have been assigned and for which they have been trained. What might
sailors slipped the hooks under the valve-rods of the steam-chest. When be considered the typical American characteristic, the abrupt, keen,
it finally arrived, sixty miles back on the plantation, it was worthless  clean-cut, incisive method, the I-won’t-waste-your-valuable-time-and-I-
until new rods could be shipped or turned at the nearest shops in  can’t-afford-to-waste-mine has no place in those latitudes. The *‘hustler”
Iquiqui, six hundred miles away. These are some of the little factors who is the star in his own firm and the admired standard of those out-

that do not help us. side, can accomplish nothing more than a wasted expense account on any
In each of the Latin republics some certain pattern of commodity has  trip to those climes. Do not imagine the Germans and English are
the preference, which any new competition must recognize and defer to. ignorant of this type and his value in certain fields, but in dealing with

For example, the machete is the universal implement in any Spanish a Spanish-American country they send out diplomats and not merely
country. It is the ax, hatchet, sword and scythe, and yet each locality drummers.

has its own typical machete. In Cuba the machete demanded is a long A German or an English trade representative idles in the café at the
blade like a huge knife; in Bolivia it is a stubby, broad-bladed ‘affair.  -universal hour of the morning cocktail that precedes the noon
There is a firm in Connecticut who have been making machetes for a breakfast in all Spanish countries and negligently spends an hour or so
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in the local Bois at the fashionable period in the afternoon. You meet
him in a box at the bull-fight or the races; he is in the line of mourners
at the funeral of a local celebrity whom he knew personally; he is a
guest at a christening or a, grand ball during the carnival;: he is
a non-resident member of the leading clubs and is sure of his cards for
the leading functions. He is-as much at home in, those countries and as

*+ welcome as the native-born and gets business on the strength of his per-

sonality. Back in his own country, when the order is

secured, the firm uses as much tact in following the

needs and peculiarities of that trade as their agent did %
\

in catering to the idiosyncrasies of the individual.

A Pleasing Pé'5°"01ity HéIPS Business ‘{% 74

For some weeks | had a very pleasant acquaintance
with one of these salesmen. His training was Ger-
man, although he happened to be representing an
English house. His total equipment consisted of some
fifty-odd sample trunks, although, for certain portions
of his -territory, many of these grades.and patterns
were useless. He generally operated with about thirty
pieces of baggage. He hired a vacant room in, the
central part of the city, hired a boy from the streets
to dust off in ‘the mornings and then proceeded to
enter upon what was apparently a purely festive life.
Sometimes, for half an hour in the morning, :you:
would find him in his office supervising his lone office-
boy, but the rest of the day he was cheerfully follow-
ing the program outlined above. As the shadows
lengthened in the afternoon he would go for a drive,
picking up a social acquaintance or so on the way.
On the occasions when | had the privilege of being
with ‘him 1 had a glimpse ‘of certain phases of his
system. : .

I noted that he never drove directly to the Paraiso,
as the local Bois was known, but invariably rattled
for some time in an aimless way through the street
and alleys of the badly paved city, bowing profoundly
to-acquaintances of his whom he would point out with
a brief comment.

“We are coming to the Sefior Fulano, coffee 'and commission mer-
chant.”

“The leetle fat one owns fourteen stores and is a big haciendado of the
interior.”

“That one is chocolate and hardware—very wealthy.”

After a few weeks of this style of enjoyment | remarked to him:

“You seem to be having a pretty good time. When do you expect
to open up for business?”

“ Business ? " he said, ““ Why | 'm doing it now. You think I can do
business by showing samples? What do they care about samples?
They know that my goods are as good as any one else’s, and as long as
they like me they will buy from me.” g &

“Also,” he went on, “1 never talk business unless they ask me. |
show the samples when they want to see them, although this is generally
only in the case of things that are novelties and of new designs and
patterns. So far | have sold thirty thousand dollars’ worth without a
sample. If times were not so hard and poor here I should have sold

double that in this time.
That morning the little American colony had said good-by to a drummer

The botanist was appointed
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of the opposite type and tactits; fervid, energetic, keen and shrewd and of
a personality that presents no objectionable features to the Anglo-Saxon
mind. A few hundred dollars represented his sum total of sales. The
German had booked in one place, as | happened to know, an order for
eight thousand dollars’ worth of hardware without a single visible effort,
while the other had been busily and hopelessly trying to get even a smali
share of it.

It is this factor of being personally pleasing to the client that has
built the German and English trade to its huge proportions in South
America. Apparently their salesmen are merely idling; there is no

rushing around with samples and displays and crisp interviews, con-

cise and to the point. In some way, later, the order
g drifts to their man just as casually and indifferently as it
: apparently has been sought. That is the Latin way. . -

agents for the field of the Latin countries but it is found -
with equal frequency in the large enterprises involving
concessions and their operation and development. '

I recall a large rubber concession in the heart
of South America in which American capital had
been heavily invested. It was not one of these
fly-by-night companies formed .or the purpose
of exploiting investors, but a substantial enter-
prise that held a great profit as a reward. of in-
telligent development. The man who was se-
lected to assume the duties of mznagement was
equipped with a draft of one hundred thousand
dollars and absolute authority. ‘In the capital
of the country in which his concession was to be
operated, it did not take him forty-eight hours
‘to earn the cordial dislike of everyone with
whom he came in contact. There was no coun-
A butterfly collector  try like the United States and no people like the

would be as valuable Americans; of this fact he arrogantly boasted
when sober and when drunk would fight a native
or kick an Indian to prove it. His heavy
drinking had nothing to do with his unftness—at least from the local
point of view, for the country was one of excessive drunkenness—but he
was by his past training and accomplishments totally unfitted to succeed
in this field. He had no tact, but when a routine was laid before him,
could drive it through with a harsh aggressiveness that may possibly have
seemed a valuable qualification. These factors were worthless for. his
mission. In his necessary contact with officials in arranging certnin
phases of the concession, he met with a barrier of scrupulous politeness,
but the number of ordinary things that became impossible of accomplish-
ment was remarkable; little things, big things, courtesies and favors that
can so easily be made to flow by the exercise of a little tact in those
easy-going lands were locked and sealed against him behind the barrier
of suave courtesy. Finally his headquarters were established in a little
frontier town where trade was little advanced beyond the stage of barter;
here he settled down for a while with a series of pleasant little rows
with the natives and bossed his employees like the bucko-mate of a
cattle steamer.

In a far-off community like that, competitors in business meet on a
friendly footing of necessary mutual aid that finds expression in anything
from the lending of the scanty specie in emergencies to exchang-
ing mule trains and rafts for the transportation of their rubber
and merchandise. No house can be sufficient unto itself in the
many emergencies that arise. This man had had no experience of
that kind. He messed up those arrangements of his earlier prede-
cessors and felt, at last, when he had freed his company from

- what he regarded as entanglements, a pride in the surly inde-
pendence he had achieved. Once, over a question of transportation
by raft in the-interior rivers of his territory, he gave truculent warning
to an expedition about to set out; he had been shipping in arms and
ammunition to his people, and his intimation was to the effect that
all the rafts and canoes on the river were to be respected as under his
control by virtue of some drunken figment of his imagination, and his
intimation was plain that his men would resent with rifles any other
operation or claim on the rafts. This was a direct challenge to a rubber
war, a serious affair in those lawless frontiers, and very nearly resulted
in the annihilation of his company’s property. The warned expedition
bought four more Mausers and a thousand rounds of ammunition, and
had a shot been fired at them they were prepared to.fight—and that
meant, with their superior equipment and knowledge, the absolute
wrecking and devastation of the gomale. All of these possibilities he had
overlooked. Fortunately for him, his subordinates on the ground had
more sense than he and warded off the actual hostilities. Had his
tactics prevailed, there would have disappeared five hundred thousand
dollars of developement work, with no possibility of reparation of the
innocent investors in the company.

After a blustering career of inefficiency he equipped out of his inexpe-
rience a trading expedition of his own—with. the ‘company money. He
[Continued on page 4271 ; :

Not alone do the manufacturers of the Uaited States. :: -
seem to possess this peculiar inability to select advance

A Valuable Concession that Went Astray - -



408

Uncle Sam in

Blunderlan

by ARTHUR L. STREET

CONGRESS-HELPLESS _ano HOPELES S

ship, feel that you have not had your share

of the gentle and appealing comforts of life

that some people call luxuries, persuade your
comrades and friends to elect you to Congress.

For there, under the great dome of the Capitol
and in the magnificent office buildings recently
erected, there is little that will be denied you.
You may have great divans of leather to lounge
upon and costly desks to hold your blotting-
pads, and chairs as soft as feather beds in which
to do your reading. You may have marble
bath-rooms and the finest Turkish towels. You
may have brilliantine for your mustache and
and cosmetics for your cheeks. You may have
your stationery of that handsome * embossed
blue”” that you have so long coveted; and of
engraved cards, there shall be no limit—because
Uncle pays for all these things for Congress-
men.

lF you, my dear friend and partner in citizen-

Uncle Sam Is Good to His Congressmen

. He gives them bags to travel with and puts
gold initials upon them, if desired. He fur-
nishes them with pocketbooks and bill-rolls—
those handy little three-folds that keep your
yellowbacks from crumpling. And, if you wish,
you may have your bill-rolls made of costly
seal. In your pockets he puts the fountain
pens to draft your bills with, and, lest you lose
them, donates the ‘“clips” to hold them in
place.  Knives — pen-knives, erasing-knives,
etched knives, Empire knives—you have but to
take your choice and they are yours.

You may have one of those nerve-saving
safety-razors, or, if you have one already, Uncle
will give you a new set of blades, or a device
for sharpening old ones. And should not even
the razors and the cosmetics and the brilliantine
suffice to make you as beautiful, as presentable
and happy as a representative of the great
American people should be, you may have a
manicure-set, gold-initialed; you may have a
vanity-bag, a bandbox, or a jewel-case.

Forsooth, Uncle does n’t wish you, while you
are in Washington in his service, to do without
anything that could add to your joy or save
you from the great circle of the disgruntled.
Does it so happen that at your house you have
been in the habit of being “ at home ”” Thursdays,
he will print your “at home” cards for you.
Does Cupid dance about your woods, winging
his arrows for your charming daughter, Uncle
may even let you have the “announcement”
cards that tell your friends the gladsome tidings
of her betrothal.

Nay, more; you may ask for, and he will not
refuse you sets and pads wherewith to while
away your hours in bridge or in plain whist.
Know you the ropes of his inner compassion,
he will not so much as deny you even the elusive
and perilous poker-chip. You may sit in those
luxurious chairs and around those costly tables

till the wee sma’ hours and beyond them;
headaches may come upon you and. parched
throats, and still you will not find your Uncle
unthoughtful. The touching of a button will
bring you a dose of bromo-seltzer or a seidlitz
powder or a bottle of smelling salts.

This Is All in Two Little Books

Don’t you believe it?
very likely, does it?

And yet, it is true—more than true. We
have the Congressmen’s own word for it, in
two little books which they publish, full of
figures; those same figures to which the writer
alluded in an article in Success MAGAzINE last
month. Only, of course, it isn’t told to us just
this way. It is called “Stationery.” It is
entered as “‘stationery”
in the book which you

It does n’t sound

- Success Magazine

poker-chips—even as it is a traveling man’s
business whether he spends his daily allowance
to live at a §4 a day hotel or saves it for his
own use by putting up at a'$2 one.
But—and here is that same old
“ But”” again that we met in the last
article—by law they had to put all
the transactions of the Stationery De-
partment into the books. They could
not merely write down that $125 had
been paid to each' member for station-
ery allowance. And in the books it
stands to-day: Manicure-sets classed
as stationery! Poker-chips classed as
stationery! Bridge-whist sets classed
as statiomery! <« At home” cards classed as
stationery !

What would you think, if, suddenly returning
to your business-office as you and | are now
returning to our office at Washington, you
should find your entire administrative staff
charging you up with cosmetics and collar boxes
and shoe daubers? Suppose your business
happened to be running for the time being on a
somewhat ragged edge, would you expect men who
would do things like this to go far toward saviog
you from tipping over onto the wrong side of the
edge?

Congress Doesn’t Understand What This
Means

Yet, this is exactly the situation at the
National Capitol. In more ways than one, the
United States Government is on the ragged edge.
Founded and cultured as a democracy, it leans
perilously toward plutocracy. Intended to be
a political joint stock company, it threatens to
become a close corporation. Plethoric in re-
sources and boundless in industry, it is made
to run behind in national revenue at the will of
ulterior interests and to be driven to issues of
bonds at every new
commercial crisis or-at

and I, as citizens and
responsible members of
the Government, have
the privilege of seeing
annually, and, unfor-
tunately, it is entered
as “‘stationery ' in the
consciences of the Con-
gressmen themselves.

Years ago, the na-
tional legislature
decided that a fair
allowance for each
member of Congress for
his official correspond-
ence-paper, envelopes,
pens, inks, inkstands
and the like would be
about $125 per year,

ment.”’

“We have no time—"

Said a leading Congressman to
Mr. Street. “A man no more
than begins to grasp the duties of
his office than somebody out in
his district tumns loose on him,
and he has to shoot for home to
get himself reelected.

“We have no time to make a
business study of the Govern-

the beginning of every
new work of magni-
tude. The taxation by
which it seeks to raise
revenue is dictated by
forces which it can not
control; and the bal-
ance on its books is
juggled up or down as
suits the purposes of
cliques and combina-
_tions which seem more
powerful than the Gov-
ernment itself.

And yet our Con-
gress—our Board of
Directors, as it were—
allow themselves to
commit this petty pil-

and accordingly, such
allowance was voted in
blank. It was left at the option of the mem-
ber to use it all, or part of it, or none. Then,
to make things cheaper, the members united,
created a-stationery department, and bought
their supplies wholesale. The department be-
came official; it was given office-room in the
Capitol at public expense, it was placed in
charge of a stationer and a corps of assistants
at public expense, and when Congressmen
wished anything from it, it was brought
by a page at public expense. Seemingly, the
value of «public expense’ grew upon {he minds
of the legislators, and they began utilizing the
wholesome principle of the department for the
purcl ase of things more personal than writing
paper and ink and pencils and blotters. They
bought knives and shears, and, growing bolder,
they bought even as we have stated above.
And since they each had an allowanne of $i25
per year, they applied the allowance to these
new things. They argued that, inasmuch as
the allowance had been made them, it was their
business whether they spent it for stationery or

lage and to make this

petty perversion of ac-
counts. Many of them stoutly berate the sin-
ister developments which they and we alike
can not but behold. Many of them are able
opponents of the corrupted tariff. Many of
them realize that if changes are not promptly
and effectively made, the Government may pass
beyond recovery. But they let this paltry
pilfering go on and salve their consciences with
the excuse that it has always been done.

Why ?

Because there is not a man in either House of
Congress—aor, if there is, he has not been disclosed
—who knows what his piliering means. There is -
not a man who seems to realize that if, at the top
of the Government, facial cream and bromo-seltzer
can be accounted for as stationery, there is some=
thing wrong at that top which must be cleared up
before there can be amy righting in the levels
below.

The writer went from man to man among the
leaders of both Houses, asking who, if any, had
given his attention to this matter. And the
answer he got was-always that there was no one.
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Said Burleson of the Appropriations Commit-
tee of the House, speaking with much feeling :
“1 was a lawyer before I came here. 1 know
nothing of bookkeeping.”

Said Underwood of Alabama, the ranking
minority member of the Ways and Means Com-
mittee and one of the ablest statisticians in the
House : ““1 have found that it was about all 1
could do to attend to the tariff, and even in that
I can hardly master more than one or two
features.”

Said Murdock of Kansas, one of the strongest
leaders of the Insurgents: 1 don’t know

or not, or whether, having it, it buys him whist
sets or pen-knives or jewel cases or quarts of ink.
It is simply that the Congressional habit of mind
does not run to finance and accounts. Congress
is a body of men chosen politically to preside over
a Government which has outgrown its politics and
become commercial. It has jurisdiction over near-
ly three thousand millions of cash every year, and
disposes of those millions, not according to the
laws of trade and finance, but according to the
customs of {radition and the exigencies of person-
al influence.
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business of all kinds is up to onc thousand
million dollars, our debt is as much more, and
we keep sixteen hundred million dollars of solid
gold and silver in our treasury. In our expen-
ditures of a thousand million dollars lie infinite
opportunities for commercial profit. In our
one thousand million dollars of debt and our
sixteen hundred million dollars of cash lies prac-
tically the whole nub of national finance. Banks
rest their prosperity and financiers their power
upon these two things.
Men who manufacture clothing seek their
" share in supplying our one hundred and

of anyone who has gone thoroughly into the
subject, and, for my part, | never could get
through my head the difference between
single and double entry bookkeeping.”

Said Tawney, chairman of the Appro-
priations Committee : ““If Success Mac-
'AZINE will pursue the subject of the fiscal
reorganization of the Government with the
same persistency with which it has pursued
Mr. Cannon and myself, it will do immeas-
urable service to the country.”

Said Dolliver of the Senate, the keenest
of all masters of the tariff: **1 did not
know that the costs of the Senate and
House office buildings, for instance, were
charged to the Interior Department. 1
thought they were charged, as they should
be, to Congress.”

Said Cummins of lowa, one of the most
active of the Radicals in the Upper Cham-
ber, ‘1 have been giving all my time to
railroads, the postal savings banks, and
the tariff.”

Too Busy to Do the Important Work

And these men were typical. Al of
them are hard working, self-sacrificing,
public spirited officials. They desire to
see the Government operated in the in-
terest of the people. They do not spare
themselves, their purses, or their energies.
Tawney has been at the edge of nervous
prostration from overwork. Underwood
has given up half a dozen subjects, such
as the ship subsidy of which he was once
a master, because he could not cover the

ARE THESE THINGS
STATIONERY?

Playing Cards (including whist
and bridge sets)

Shopping Bag
Cigar Lighter

Poker Chips Jewel Case
Pocketbooks and Purses Ash Tray
Shears and Scissors Opera Bags
Hand Bags Quirin Pills
Suit Cases Listerin
Souvenir Bags Peroxide of Hydrogen
Vanity Bags Pepsin
Pass Cases Trional
Nail Clips, Files and Brushes Soda Tablets
Manicure Sets Witch Hazel
Safety Razors(and extra blades) Smelling Salts
Matches Ammonia
Wedding Announcement Cough Drops
Cards Antikammia
Post Card Albums Jamaica Ginger
Photograph Envelopes Vaseline
Hunting Knife Olive Ol
Cuff Cases Court Plaster
Button Box Rose Extract
Glove Stretcher Brilliantine
Band Box Seidlitz Powders
Sewing Box Bromo-Seltzer

They are so entered in the books of Congress, and
are supplied to the Congressmen themselves at public
expense.

This is petty pilfering, of course, and involves no
very large expenditure. But can Uncle Sam afford
to entrust the men who have dnfted into this lax
attitude toward the public money with the expenditure
of a billion dollars a year?

fifty-eight thousand soldiers and sailors.
Men who furnish provisions clamor for
their proportion of the ten to twelve mil-
lion dollars’ worth of foodstuffs which the
Government buys every year for these
same one hundred and fifty-eight thou-
sand. Men who build buildings, who
quarry stone, who deal in patent processes,
press for contracts and lend their aid to
the demand for new structures.

« And our experience,” said Chief Clerk
Ucker of the Interior Department, «is that
men who do business with the Government
expect a profit of three hundred per cent.”

Shipyards and ordnance factories want
the millions which we spend on our navies,
cannon and rifles, while powder trusts and
submarine inventors urge their influences
both for business for themselves and for
the principle of expanded navy and army.

Furthermore, more than five hundred
million dollars of the one thousand million
dollars which we spend are raised by a
system of revenue which affects in one
way or another every commercial interest
in the nation; and, as recent controversies
over the maximum and minimum have
<hown, every commercial interest in the
world. And all these interests mass them-
selves in and around the offices of the Gov-
ernment. They infest the bureaus of admin-
istration. They surround the rooms of the
Congressional committees. They bring
their intimate and highly specialized knowl-
edge of their own affairs into the framing
of tariff bills, and Congress can not con-

field and do it well. Murdock has fought
with vigilance and relentlessness at every
phase of the campaign led by Judge Norris to
break Cannonism. But oot one of them has been
able to touch the accounts. Not one of them has
thought of beginning at the top and sweeping clean
the careless and extravagant habits of Congress,
and then working down through the Departmecnts.

Year after year, these men have been coming
up against the colossal complications, burdens
and ingratitude of congressional effort, and have
not realized why the impasse is alwavs the same.
Year by year they have seen the number of biils
introduced grow in volume—from 16,000 in the
soth Congress to 38,000 in the 6oth; and the
number passed—even the number reported out
of the committees perpetually reduccd in pro-
portion. They have not realized that by the
simplest devices they could begin to change it.

They bave been confronted with appropria-
tion bills and legislative responsibilities. They
have been besieged” by demands from constitu-
ents and assailed by the shafts of enemies and
critics. But they have not been able to get
down to the simple undertaking of a fiscal revolu-
tion, with its starting point within their own body.

Why?

Because, as Burleson said : “1 was a lawyer
before | came here. 1 know nothing of book-
keeping.” Or, as Murdock said : *‘ I never could
get into my head the difference between single
and double entry.”

The matter of a misleading stationery ac-
count is purely one of business. There is noth-
ing political in it—nothing criminal—nothing
intentionally wrong. Not one of the 483 mem-
bers of Congress, probably, cares a picayune
whether he gets his $125 stationery allowance

One hundred years ago, when most of the
present habits of Congress were formed, the to-
tal cash handled by the Government was less than
twenty million dollars, the debt of the Govern-
ment only fifty-three million dollars, the disburse-
ments less than sixteen million dollars ; and in
those days constructive political statesmanship
was more important than the sense of money.
But, half a century later, when we got into war
in our own family and our expenses jumped
from one hundred and seven million dollars to
two thousand five hundred and forty-two mil-
lion dollars ; our debt from eighty-seven million
dollars to two thousand six hundred and seven-
tv-five million dollars, there was a transformation
like a palace revolution. Finance stepped into
the council-chamber, business into the lobbies,
and constructive statesmanship into the retiring
rooms. Commercial interests wanted profit out
of our one thousand million dollars a year of
war expenditures.  Monetary sharps wanted
usury out of our two thousand six hundred
million dollar debt.  Manufacturers wanted
graft out of our tariff. And politics and par-
ties, politicians and statesmen became the
pawns in the strife. Men were sent to Congress,
not to solve problems of state, but to serve hid-
den purposes of trade. Men were chosen for
distinction, not because of their knowledge and
capacity, but because of their ignorance of
finance and their susceptibility to bargains which
they did not understand.

And that condition has intensified, rather
than moderated, down to the present day. We
are now spending less than three hundred mil-
lion dollars for things martial, but our aggregate

trovert their representations. They trade
one interest against another, one section
of the country against another. California lemon-
growing and Montana wool against Massachu-
setts hides and Alabama steel. To be the more
sure of their results, they participate in Congres-
sional elections and oppose or aid the candidates
whom they hope to influence or at whose hands
they might suffer commercial reverse.

The Tricks of the Financier’s Trade

As Senator Dolliver told the writer: *“ When
I was running for Congress a number of years
ago, Chairman Babcock of the Republican Con-
gressional Committee, offered to send me five
thousand dollars campaign money, although I
had an assured majority of twenty thousand and
didn’t need a cent. It was because | was a
member of the Ways and Means Committee
which frames the tariff. 1 rejected the offer
and told him to give the money to some poor
devil who had a close district.”

Or, as the minority members of the Appropri-
ations Committee of the House say of Chairman
Tawney: ““Tawney is an honest man, conscien-
tious and earnest. But what can he do? The
interests put him in. The interests gave him
his chairmanship. The interests have bound
him hand and foot.”

Similarly with the one thousand million
dollars of debt and the sixteen hundred mil-
lion dollars in the vaults. Bankers want the
use of the bonds because of the currency that
is based upon them, and the more nearly
they can come to controlling the issues of
the bonds the more nearly they can come to
controlling the nation’s money., They make
their ~wealth by the fluctuations of “the money
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market, even as merchants do by the fluctuations
and margins in the values of merchandise.
And, if by influence exerted at Washington,
they can cither retain or expand a power
acquired in the Civil war days to depress or en-
hance the prices of Federal securities, or to
expand or contract the volume of available cur-
rency, they are ready to take all risks and
chances that extraordinary shrewdness or unex-
ampled cunning may enable them to impose upon
an unskilled and uncommercial Congress. And,
accordingly, they, too, infest the bureaus of ad-
ministration and envelop the halls of legislation
with their agencies and influences.

They stand in with the Bureau of Engraving
and Printing, as Jay Cooke did after the war,
when he carried a fraudulent loan of three mil-
lion dollars on the books of the Government for
six months. They trick a candidate for the
Presidential office, as thev did Sevmour in 1869,
when they followed the election of Grant by
passing a “credit-strengthening act” which was
Greek to most of the men who voted for it.
In the rush hours of a Congressional session, as
in 1873, they slip through into the provisions of
a currency enactment a clause for the demonetiz-
ation of silver, and an unbusinesslike Congress
knows nothing of the matter until it is all over
and a President publicly repudiates it. Year
after year they continue the process of rendering
both gold and silver ever more and more scarce,
until, as in 1893, the whole conspiracy culmin-
ates in a panic, a President and his party are
discredited, and the reins of Government are
practically handed over to those whose proper
name of malefactors is not given them until
the caustic pen of a Lawson and the indomitable
courage of a Roosevelt unite to drag them into
the light.

Our Interests Are in the Hands of
Amateurs

Nay, more, even under Roosevelt they play a
cunning and subtle game, too profound for
Roosevelt’s penetration.  Through their control
of the currency they create a purely bank panic
in the hope of sending Roosevelt and his fol-
lowers to the same Coventry to which they sent
Cleveland and the Democrats.  And, although
they do not succeed, they come back to Roose-
velt’s easy-going successor, cement a new alli-
ance between him and the personnel which they
maintain in Congress, and succeed in forcing
into the form of purely party issues a measure
for railroad legislation which will undo all the
work of the Roosevelt régime, and a measure
for postal savings banks which will rob the en-
tire scheme of its intended benefits and leave
the banking interests still masters of the public
savings.

Against this combined force, agaiust all this
shrewdness, this personal interest, this commer-
cial and monetary intricacy, Congress stands,
still constituted as it was a century ago—its
members politically elected, politically criti-
cized, and in their turn politically dethroned.

One cf the leaders said to the writer:
“We are not statesmen.  We can’t be.  We
are politicians. A man no more than begins
to grasp the duties of his office than some-
body out in his district turns loose on him
and he has to shoot for home 1o get himself
reclected. We have no time to make a
business study of the Government.”

No time to make a business study of the
Government! Is it any wonder that busi-
ness gets all the advantages and the Govern-
ment all the Josses 7 Is it any wonder that
business makes plunder of this ighorance?
And what is an insignificant §125 stationery
expenditure for things that are not station-
ery, as compared with all the other possible
S125 expenditures within a total expenditure
of a thousand millions for things which are
not what thev are reported to be?

No time to make a business study of the Gov-
ernment, and yet the men who are in this position

are the ones who direct every dollar of the Gov-
ernment’s expenditure and originate every scheme
for the Governmeat's income! The authority
vests in them by virtue of the Constitution and
they guard it jealously. Annually each execu-
tive official is required to submit his estimates
of needed appropriations for the ensuing year in
the most minute and intimate detail to the com-
mittees of both Houses of Congress, and annually
these committees sit in grave and earnest con-
clave “to pass or not to pass” upon the
demands put before them. Twenty men, chosen
because of faithfulness to party or of pliability
to influence or because of necessity of some sort
of political favor being bestowed upon them,
summon before them, for instance, the expert
officers of the army and navy and seek to pro-
nounce judgment upon the durability of khaki,
the cost of a.ration or the life of a cannon.
Nineteen others, similarly chosen, attest to the
penetrability of armor-plate, the motive power
of the turbine-engine or the velocity of a two
thousand pound projectile, although none of
them may have walked through a steel mill,
witnessed a schooner take the ways, or heard
an explosion louder than a firecracker.

And so on through the whole range of Gov-
ernment administration.  These men, who have
no time to make a business study of the Gov-
crnment, must decide upon everything from the
price of sulphuric acid in the Department of
Agriculture to the cost of mules in the Island of
Luzon. Sitting first in committees and then as
a whole body, they must balance all these things
against one another, paring here and enlarging
there, vielding to pressure from' one side and
resisting pressure from another, and out of it all,
they must evolve a budget that shall be within the
revenues, or a revenue that shall cover the budget.

Is it any wonder that the result is a recurring
deficit, or an unnecessary surplus, or a financial
policy that is directed from without, or a tariff
law that serves those who are strong and ex-
torts from those who are weak ?

Let us take just one of the sixty-two com-
mittees of one House—the Appropriations Com-
mittee of the House of Representatives—and
see its functions, some of its efforts, and its
results. At one time this committee had full
jurisdiction over every expenditure of the nation,
and most people think it has now. But in
1885, when the Cleveland administration was
trying to break the power of the Republican
ring which had controlled the country’s affairs
since the war, there was a split-up, and the
naval, military, Indian, and some other appro-
priations went to other committecs, leaving the
Appropriations Committee in charge onlv of the
legislative, executive and judicial, the Distict of
Columbia, the fortifications, the pensions, the
sundry civil, and the deficiency bills.

The Fugitive
By JEANETTE MARKS

HIS wretch a child? You say her hands
Once played with toys, her lips with song,
That glee laughed from her baby eyes?
And now for him who bids she sighs ?

YOU say this wretch was once a girl
Who answered touch of wind and sun?
And now sleeps but when night is done?

OU saw her ask for work: nay, beg
With cager hands, with starving lips,
Cry for the work which none would give,
For none would let her toil to live ;—
That sin must have its fugitive?

POOR. hapless child, poor, nameless one,
Still web of all those fluttering wings

Your childhood knew! . . . You say such things

L Are just? The punishment sin brings ?

Success Magazine

“In charge only,” we say. But fancy what
that “only " means! [t means practically every
civil-office salary paid by the American govern-
ment. It means almost every building in which
the Government transacts its affairs. It means
every lighthouse that erects its luminous head
over dangerous shoals or throws its effulgence
out over the darkness of the sea. It means
every dollar that is expended to prevent moon-
shining or to save you and me from the impos-
tures of oleomargerine. In means responsibility
for the entire revenuc-cutter service, which is
Uncle Sam’s auxiliary navy and his policeman
at sea. |t means jurisdiction over every ounce
of bullion that the miner takes to the mint, or
every golden ecagle, greenback or copper cent
that the common citizen is lucky enough to have
in his pocket.

Nor does this begin to be all that it means.
The public-health service which imposes quaran-
tine and exterminates plague, the interstate-
commerce commission which regulates railroads
and analyzes traffic, the army engineers who
deepen the rivers and buttress the harbors, the
Interior department which provides the public
with free lands and directs the new work of
reclamation, and the immigration bureau which
raises the gates against the incoming of the
diseased, the infirm, the criminal and the pauper,
all come to this committee for funds.

What a Congressman Ought to Know

And upon each and every one of these phases
of public expenditure, the seventeen members
of the committee either must be experts or
must be qualified to determine whether expert
testimony is sound and credible, or crooked and
unsafe.  For instance, it learns from the super-
vising architect of the Treasury that the
average cost of Government buildings is thirty-
five cents per cubic foot, while that of the
average commercial structure is twenty-eight
cents; it must decide whether this is a differ-
ence that can be corrected or whether it is
due, as the architect claims, to superior dura-
bility, nccessity of building four walls instead
of three, higher ceilings and other technical
causes. An error of twenty-five per cent. here—
which is the difference between the cost of com-
mercial and the cost of Government buildings—
would mean a difference of three million dollars
a year in the total of public buildings only.

Again, the Public Printer reports that the
costs of work in his huge establishment have
been materially reduced in recent months but
are still sixty-six per cent. higher than those of
the printing establishment which made the low-
est bid for printing the catalogues of the Dead
Letter Oftfice and the committee must be quali-
fied to judge.or must find some means of judg-
ing, whether this difference is legitimate or is

one which could be remedied. The printing
bill of the Government is now over six million
dollars a year, and a difference of sixty-six
per cent. would mean a foss of four million
dollars every twelve months,

Or, once more, the work of the revenue-
cutter service, which was designed originally
chiefly as an aid to the collection of customs
and the prevention of smuggling, has ex-
panded until now its ortginal intention has
become its least. it lends aid to ships in
distress. 1t rescues cargoes valued (last year)
at ncarly fourteen million dollars. It saves
hall 2 hundred people from drowning and
carries relief to five thousand suffering In-
dians, derelicts, and prospectors in frozen
Alaska.  Yet its average ration cost is over
thirty-cight cents per man, while that of the
Navy is only thirty cents; and the Congres-
sional Committec must know whether this
difference is justifiable in view of the nature
and results of the service, or whether it
would not be better, as some contend, to
transfer the entire department to the Navy,
and thus reduce and unify the costs.

[Continued on page 434
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HEN Julius Cesar landed his army in England, he was deter-
mined ‘ to take no chances of possible retrcat. He wanted to
show his men that their invasion meant victory or death, and
he burned all his ships before their eyes. Like Napoleon,

he had the power of final decision which sacrificed every conflicting
plan on the instant.

When he came to the Rubicon which formed one of the boundaries
of Italia—‘the sacred and inviolable”’—even his great decision
wavered at the thought of invading a territory which no general was
ever allowed to enter without the permission of the Senate, but the in-
trepid mind of the man who could declare : I came, I saw, | conquered,”
did not waver long.

“The die is cast,” he said, and he dashed into the stream at the
head of his legions, changing by that moment’s decision, the whole history
of the world.

Young men often make the mistake, when they start on an important
undertaking, of leaving open a way of retreat if things go too hard.
No one can call out his greatest rescrves, do the greatest thing possible
to him, while he knows that if the battle gets too hot he has a line of
retreat still left open. Only when there is no hope of escape will an
army fight with that spirit of desperation which gives no quarter.

Many a great general in his march on the enemy has burned his
bridges behind him, cut off his only possible retreat, for the bracing, en-
couraging effect upon himsclf and his army, because he knew that men
only call out their greatest reserves of power when all retreat is cut off,
and when fighting desperately for that which they count dearer than life.

We are so made that, as long as there is a
chance to retreat, as long as there are bridges

outset of your career that you are going to make good. This little un-
derstanding with yourself that you are going to win out, that there is
nothing else possible for you than the thing you have set your heart on,
fortifies and braces the whole character wonderfully. The way we are
facing has everything to do with our destination.

How many poor youths on farms, in stores, in workshops or factories,
have held their minds persistently toward the object of their ambition
when there did not seem to be the slightest possibility of ever realizing
their dreams; and yet, the way has opened to the ycung art dreamer,
the music dreamer, to study with the great masters abroad, when such a
taing seemed to be out of all keeping with their poverty, and impossible
to their condition. £

There is a great difference between the chances of the young man who
starts out with a thorough understanding with himself that he is going
to make a success of his life, with a grim resolution to win at all hazards,
and the youth who sets out with no particular aim or ambition, backed
by no firm determination that he will make good no matter how long it
takes, or how hard the fight. [t is pitiful to see so many young drifters
in our stores and offices and factories; young people who would like to
get on, but who have never set their faces like a flint toward a single un-
wavering aim, and burnt all their bridges behind them so that they
should not be tempted to turn back.

There is all the difference in the world between the prospects of the
man who has committed himself to his life purpose without reservation,
who has burned all bridges behind him and has taken a sacred oath to
do the thing he has undertaken, to see his proposition through to the

end, no matter what sacrfices he must make or
how long it may take, and the man who has

behind us, we are tempted to turn back when
the great test comes.

“Will you hold this fort?" asked General
Rosecrans of General Pierce at Stone River.
“1 will try, General!” ““ Will you hold this
fort?” “1 will die in the attempt.” “That
won’t do. Look me in the eye, sir, and tell me,
will you hold this position?” *“ [ will /"’ said
General Pierce, and he did.

F Napoleon had seen the ‘* impassable” Alps which his ad-
visers, even his own generals saw, he would never have
taken his army over them in winter, would never have been
When told that the Alps were
impassable, he replied, ** Then there shall be no Alps.”

the Napoleon of history.

It is not the spirit that will ““ fry to cross the Alps,” which
“will go as far as possible " ; it is the Napoleon resolution to

take the army into Italy, Alps or no Alps, that wins.

only half resolved, who has not quite com-
mitted himself, who is afraid to cut off all pos-
sible retreat in case of defeat.

There is a tremendous force in the very act
of commirtting oneself unreservedly to his great
life aim; a propelling power in the very act
of flinging one’s being with all his might into
what he is doing, determined never to turn
back, that is well nigh irresistible.

There is everything in burning all bridges
behind you, in committing yourself so thor-
oughly to your calling that no discouragement or obstacle can tempt you
to turn back. “ Turned back for want of grit in the hour of discourage-
ment”” would make a good epitaph for tens of thousands of people.who
have given up the fight.

There is everything in setting the whole current of one’s being
strongly, vigorously_toward his goal; in burning his bridges behind him
and committing himself unreservedly to his aim. All the currents of
one’s being seem to flow in the direction of the mental attitude.

One of the chief reasons why so many voung men fail in life is that
they do not go in fo win. They are not willing to buckle down to hard
worlk, to pay the price for the kind of a victory which they want.  They
do not want it enough to go through the years of disagreeable discipline
and training that make the victor. They are not willing to forego their
little pleasures, to give up the good times they love for the sake of a
larger future. They are not willing to spend their evenings, their bits
of odd time, in self-improvement, in getting an education, and in fitting
themselves superbly for their life work.

When Lincoln promised his God that he would emancipate the slaves
if Lee were driven out of Pennsylvania, every nerve and every fiber of
his being said the thing should be done. This resolution multiplied this
giant’s power. What accomplishment is not possible when imperious
will reigns supreme in life ?

I think it was Horace Maynard, who, when he first went to college, put
a large red “V” over the door of his room. His classmates, not know-
ing what it meant, used to point him out as “the man with the ‘V’
over his door.” At the end of his college course he was elected vale-
dictorian. ‘“Now, boys, you know,” said he, *‘what the ‘V’ stands
for. I resolved when I entered college to be valedictorian.”

Suppose this student had said to himself, *I don’t believe that it is
possible for me, a poor boy, in competition with all these brilliant college
fellows, most of whom have had better advantages than I, to take the
valedictory, but I am going to work the best 1 can and sce how near |
can come toit.”” This would have been a confession of his inability,
which would have made his failure certain.

But he was so convinced that the valedictory was for him, and was
so determined to get it, that he wanted to commit himsclf, unreserved-
ly, to burn his bridges behind him, to cut off retreat, so he put the “V”
over his door as a perpetual prod to his ambition; as a constant reminder
of his sacred oath

Have an undcrstanding with yourself; a grim resolution at the very

[rresolution, or unwillingness to commit the
whole of himself to his aim is one of the great
weaknesses of the American youth of to-day.

[t makes all the difference in the world whether you go into a thing
to win, with clenched teeth and resolute will; whether you prepare for it
thoroughly, and are determined at the very outset to put the thing
through, or whether you start in with the idea that you will begin and
work your way along gradually, and continue if you do not find too many
snags or too great obstacles.

There is something in the very determination of a man to win at all
hazards; something in his grim resolution to conquer and never turn
back that not only inspires our admiration but wins our confidence and
carries conviction. We believe that the man who can take such an
attitude is a winner; that there is a great reason back of his superb self-
confidence; the consciousness of the power to do the thing he undertakes.

It is astonishing how all the mental faculties rush to one’s assistance
when he has committed his whole soul to one unwavering aim; to accom-
plish one definite thing. What a tremendous impetus such a resolution
gives the mental faculties! How it multiplies every faculty of the mind
and stimulates every function of the body!

If you are so thoroughly committed to your aim that nothing will
turn you back, you will not see many of the obstacles which those with
a loose aim and a half-committed purpose see.  Your firm resolution to
conquer will frighten away a great many of the bugbears which deter the
faint-hearted. A grim determination to do a thing gets rid of a
lot of obstructions and difficulties. How the success enchines get out of
the way and skulk out of sight before such a power! There is no use
trying to keep back a man with such determination. Doubts and fears
flee before such a resolute soul.

Grant’s decision was like inexorable fate. There was no going behind
it, no opening it up for reconsiaeration. It was voiced in those mem-
orable words, which he sent back to General Buckner, who asked him
for conditions of capitulation: * Immediaie and unconditional surrender.”

Napcleon had an officer under him who understood the tactics of war
better than he, but he lacked his commander’s power of rapid final
decision.

The world makes way for the determined soul, the man with a will in
him. It wonders, admires and stands aside. It was not half as hard
for Napoleon to win after he had gotten his reputation for being invincible.

Improve your health and you will improve your power of decision.
Any bodily weakness, lassitude, or lack of tone or vigor isf perhaps first

[Continued-on-page 423} 4
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REXEL turned from the Kuratoff
mansion a few minutes before Ber-
loff and his party entered it. Though
harrowed by the evening’s misfor-
tune, there was a minor matter of

which he had to think as he slipped cautiously
away—whither should he take himself ?

He could return to the Hotel Europe, and there
be safe if he kept near his uncle’s family and
had no communication with the revolutionists; but
this would be equivalent to deserting Sonya, and
deserting her in the hour of her direst need.  Saba-
toff was still at liberty; if they two could consult
there was a chance, slender to be sure, but still a
chance, that they could evolve some plan whereby
Sonya and the other prisoner might be saved.
Whatever the danger to himself, he would try for
that slender chance.

But where should he go for the night? His
home of the past week was in ashes, his friends
scattered or under arrest; to go to an hotel no mat-
ter how obscure, would be a dangerous risk, with
all the city’s police and spies on the watch for him;
and as for walking the streets this arctic night, it
meant, if not capture, at least a likely death from
freezing. He Wntw the address of but one free
Tevolutionist, Sabatoff, and to go to him at such a
suspicious hour involved the possibility of bringing
disaster upon that important person. But some-
where he had to go, and Sabatoff’s was the only
place, so toward his house he set out. Sabatoff,
he judged, would hardly be asleep after the even-
ing’s catastrophe, and would himself answer his
ring. If one of the Czar-loving servants came to
the door, he would leave some message in keeping
with his gendarme’s uniform and go away.

After half an hour’s walk Drexel came to Saba-
toff’s house. He searched the street with his eyes;
it was empty, and confident that he was unob-
served, he stepped quickly into the doorway and
rang. There was a long wait; then steps sounded
and the door opened. He had been right in his
con}'ecture. The person at the door was Sabatoff.

‘It is I—Drexel,” he whispered.

~
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lnstaimené THE PRINCE PLAYS TRUMPS

There was a breaking, a surging up, within him

‘“This afternoon while in my office a
record passed through my hands that told
me something it was plain we revolutionists
were not intended to know.”

““Yes, yes?”

*“The worst has happened. Sonya and Borodin
are condemned to die.”

Drexel’s legs-gave way beneath him and he sank
slowly to the couch. *‘Condemned to die?”

Sabatoff nodded. ‘‘Condemned by their father.”

There was silence.

Drexel’s lips formed, “When do they—" and
stilled.

‘“ At four to-morrow morning.”

‘“In twelve hours! ”” he breathed.

Even in this reeling moment Drexel recognized
that Freeman was in this crowning calamity. Why
hadnot his hand been stronger out there upon the
frozen river! And he recognized in it the diabolic
cunning of Berloff—that his motive was the Kurat-
off fortune.

He sprang up frantically.
thing—at once!”

‘‘Yes—but what ? " said Sabatoff.

What, indeed ? What could their scattered forces
do against those mighty walls, in the bare dozen
hours that remained? The two men gazed at each
other in silence.

After a moment Drexel gave a start.
only one chance! ” he breathed quickly.

‘“ And that?”

‘1 am certain General Kuratoff does not know
whom he condemned. If he is told he may do
something.”

‘“ And then again he may not.
a stern old Roman he is.”

‘“ But he loves his daughter!”

‘“And even if he wants to save them he may be
able to do little,” continued Sabatoff. ‘‘In the eyes
of the Government Sonya and Borodin are flag-
rantly guilty. The Government may be inclined to
treat them with especial harshness as examples to
warn the rest of the nobility from the same course.”

‘“But he may be able lo postpone the execu-

“We must do some-

“There is

You know what

Sabatoff drew him in. ‘‘Quick, then—and si-
lent.”

With no other word the official led the way up a
flight of stairs and into a room which Drexel saw was
the library. In a minute footsteps shuffled by. Saba-
toff opened the door an inch.

‘“You need not bother, Pavel,” he called.
swered the ring. [t was only a telegram.”

There'was a sleepy mumble, then the footsteps
faded away toward the top of the house.

Sabatoff locked the door. Drexel made known
his need of shelter and Sabatoff assured him that

“l an-

to-morrow his cousin was to be married to Berloff,
and that he had as yet done nothing to save her from
what could be only gilded misery with that relentless
villain. But the thought of Alice’s approaching mis-
fortuné was quickly obliterated by the far greater disas-
ter of her who was a thousand times more dear to him
—her whom he had kissed once, then lost. Three
o'clock came, and with it darkness. Soon Sabatoff
entered the room, locked the door, and lit the gas.
There was an ominous whiteness in his face.
‘““What is it?"” Drexel whispered, new terror in his

tion,” Drexel cried desperately. ‘‘Or have it changed
to exile to Siberia for life. This is better, at least, than
death in a few hours. 1t is worth trying!”

‘““Worth trying—yes. | was not against the plan.
| was merely pointing out that we should be conserva-
tive in our hopes—that there is only a bare chance.”

‘“A bare chance, yes—but an only chance! 1 shall
go at once!”

Sabatoff caught his arm. “‘ Wait! It is walking into
the lion’s den. He may put his duty above his love.
If he does, he will surely arrest the messenger as being
another revolutionist. 1 shall go myself !”

he could have refuge in this same room
morrow; that sofa there could be his
bed. Drexel then spoke of the possibility of

till  the

heart.

There was a debate upon this point but Sabatoff had
to yield. “ Very well. But you must not
go to him in that uniform; that may suggest

freeing the prisoners.  Sabatoff saw little
hope, but favored trying their utmost. How-
ever, it would be a waste of time to discuss
a scheme until they knew just how matters
stood. He would acquaint himself with the
situation to-morrow and they would then
consider plans.

After Drexel had related his night’s exper-
iences, Sabatoff withdrew—not that he ex-
pected to sleep, but it was wisdom to avoid
the possibility of his servanis missing him
from his bed. Though it was already four
o'clock, the hours that followed were the
longest of Drexel’s life. He could not have
a light, he could not move about— either
might reveal to the servants that a stranger
was in the house. He could only lie motion-
less upon the couch and wait—wait—wait
for the daylight and think of Sonya in her
damp and gloomy dungeon.

Morning came at length. Sabatoff smug-
gled in some fruit and bread. ‘I have told
my servants that | have locked this room to
make sure that some papers | have been ar-
ranging will not be disturbed,” he said. ‘‘I
may not be Dback till afternoon. Anyhow,
it will not be safe for you 1o leave the house
until it is dark again.”

The hours that followed were like the
hours that had gone before; hours of intense,
inactive waiting, filled with thoughts of
Sonya. Once, to be sure, he did recall that

Synopsis of Preceding Chapters

Haxnv DrexeL, a young Chicago financier, is in Russia to attend the
marriage of his cousin to Prince Berloff. While on his way to St. Peters-
burg a mysterious young woman of great beauty enters his traveling com-
partment. Her passport is demanded by Captain Nadson of the police, and
in pretending to search for it she appeals to Drexel, addressing him as her
husband. He helps her in her deception and promises to produce the pass-
port upon their arrival at their hotel. learning of Drexel's connection
with Berlofl, she eludes him after they have registered at the hotel. In
seeking her, Drexel falls into the hands of two revolutionists, who hold him
prisoner. He escapes after five days, and at a ball given by Prince BerlofT,
recognizes in Princess Kuratofl, one of the guests, his acquaintance of the
train. She shows no sign of recognition. On the following day when he calls
on her she greets him frankly and explains that she is a revolutionist and is
anxious to discover the whereabouts of her brother, Borodin, who has been
thrown into prison at the instigation of Prince Berloff,

Berloff wants to get rid of Drexel, so he employs the Countess Kurovskaya
to involve him in a political plot. Drexel is in the library of the prince’s
house, searching through his papers for some clue to the prison where Dorodin
is confined, ‘I'he countess follows him and pretends to help. They are dis-
covered by Prince Berloff, who enters, followed by Captain Nadson. Drexel
escapes from the room and goes to the stable to secure a sleigh and there
meets Countess Kurovskaya, who insists on sharing his flight. They put
the horse at his best speed, but soon realize that they are being pursued by
Cossacks. The countess begins to feel remorse for having led Drexel into
this trouble and advises him to shoot at their pursuers while she urges the
horse forward. \When his ammunition is gone he jumps from the sleigh
and makes his way through the woods, escaping the Cossacks. Arrived at
a village, he arouses a cottager, effects a' change of clothing and disguised
as a peasant makes his way safely to St. Petersburg. Princess Kuratofl is
assured of his sympathy to the Cause, and presents him to *The White
One,” head of the revolutionists. Drexel takes active part in a plot to free
Borodin. The plotters are betrayed by James lFreeman, an American in the
employ of the Russian government who has pretended to be one of them,
Princess Kuratoff 1s captured but Drexel escapes. Prince Berloff sees an
opportunity, through the deaths of Prince and Princess Kuratoff, to acquire
the enormous Kuratofl fortune. ‘Throuch misrepresentation, he procures an
order for thetr execution from General Kuratofl.

to him that you are the stranger who escaped
Jast night as a gendarme. | shall send my
servants away on errands for half an hour,
and in the meantime you can get into some of
- my clothes and leave the house unobserved.”

Twently minutes later Drexel slipped cau-
tiousty from the house, and after walking
swiftly for a block, caught a sleigh. As he
sped along he built a plan upon his hope
that Sonya’s sentence might be commuted to
exile to Siberia. He would organize a secret
expedition, manage her escape from the mines
of Eastern Siberia, or from some stockaded
prison of the Arctic circle, fly with her to the
Pacific coast and carry her to safety in
America.

As he drew up before the Kuratoff palace
he cast a glance up at the softly glowing
windows of Sonya's sick-room, then hur=-
riedly rang. Luckily the general was in and
Drexel was ushered back into his home office.

The general rose from his papers and
greeted Drexel with that finished courtesﬁ
which even the harshest of Russia’s higl
officials bestow upon foreigners. “‘ You left
us very suddenly out at Prince Berloff’s, Mr.
Drexel,” he said. **You have just got back
from Moscow, | suppose.”

*“Yes,” said Drexel.

‘“In good time for Miss Howard’s mar-
riage. And-how is my niece?”

‘1 have/not yetiseen her.”
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‘*Ah, out | suppose. She is in great demand. She
will make a very popular Russian, your cousin.” He
held out a golden cigarette case.

‘1 don’t care to smoke—thank you, Prince.”

“‘Pardon me if 1 do,” and he lit a cigarette and
settled back in comfort. -

“‘[—the fact is,” Drexel began chokingly, “ this is
not a social call. | should have said so. [ came on
business.” T

*‘Business ?” The prince raised his heavy eyebrows.
‘“1 am at your service.”

For 2 moment Drexel hesitated and for that moment

he wondered how that stern old warrior, puffing there -

at his ease, would take the revelation about his son and
daughter. Would he inflexibly allow this execution to
goon? And he had an instantaneous fear for himself.
‘Would he order his arrest when he guessed his connec-
tion with the revolutionists ?

‘1 am at your service,” the prince repeated.

‘1 came about two prisoners whom you ordered
to be executed to-morrow morning—Borodin and Sonya
Varanoff.”

The prince straightened up. ‘““How did you learn of
this, Mr. Drexel 2" he asked sharply.

‘*1t does not malter, since it is true.
who Borodin is?”,

‘“ Pardon me, Mr. Drexel, if | refuse to be catechized
upon matters pertaining to my official business,” he re-
turned, coldly. :

‘‘ And pardon me, Prince, if [ insist.” .

The tense seriousness of Drexel caught his attention.
‘ Eh—what’s the matter? "

‘‘ Do you know who he is?”

* Oh, 1 suppose there is no reason why 1 should not
tell you ; it will be all over the city to-morrow. Heis
Borski.”

Drexel leaned forward.
know who else he is?”

‘I think that knowing he is Borski is quite enough,”
was the grim response. i

‘* Not enough for you, Prince.”

‘“For me? What do you mean?”

““That for you he is some one far more important
than Borski.”

et who ? »

. ““Prince Vladimir Kuratoff.”

The commanding figure rose, and the ruddy color
fled his cheeks.

‘““My son?”

*“ Your son.”

““You are—you are certain of this?”

‘“Certain.”

He stared at Drexel.

Drexel stood up. *‘And do you know who Sonya
Varanoff is?

_““Who is she?” .

‘¢ Princess Olga Kuratofl.”

*“Olga!” he gasped.

His face overspread with ashy horror. But the next
instant it cleared, and he gave a cry of relief.

‘“1t’s all a mistake, Mr. Drexel!” But for a moment
how you did frighteri me!”

‘“It is not a mistake!”

- “Itis, and the proof of it is that my daughter is in
this house, dangerously ill.”

‘“But should she not be in this house, what would

that prove?”

Do you know

‘“Yes—yes—but do you

‘““‘Not ir this house?” He staggered back a pace.

‘“ Look in her room,” said Drexel.

The prince gazed a moment at Drexel's pale face,

‘then turned and fairly plunged away. ‘‘Keep the
deception from the servants,” Drexel warned in a
whisper as he reentered the room. His face was
blanched and was filled with fear and horror. ‘‘She’s
not there—you may be right—1 am going to the fort-
ress,” he said in a husky whisper.

He started out. Drexel caught his arm.

_“ What are you going to do?”

“I do not know.”

‘“ But I must know what you do! "

*Wait here, then, he said.”

A chaos of fear, doubt, pride, shame and wrath, the
prince sent his horse galloping past the palaces that
border the Neva, over the Palace bridge, and through
the dark, arched gateway of the fortress. Here he
sprang from his sleigh and started to hurry into the
governor’s office; then remembering himself, he slowed
down and strode in with all the dignity of a military
governor.

The place of the imprisoned Governor Delwig :had
been that day filled by Colonel Kavelin of Odessa, who
had previously been determined on as Delwig’s successor
and who had arrived in St. Petersburg the evening
before.  The new chief of the prison, burly, heavy-
faced, greeted Prince Kuratoff with obsequious, flurried
pleasure, which the prince returned with .the hauteur
that a high official gives one far beneath him.

‘1 came over, Colonel Kavelin,” he said, ‘‘on a
matter of business concerning the prisoners Borodin
and Sonya Varanoff.”

“Yes, yes,” said the gratified governor. “All is
ready for the execution. Everything will” be carried
out just as your excellency commanded.”

‘*1 desire to examine them upon certain points.. Let
me see them at once.”..

“Certainly. Will your excellency examine them
here? 1 can be a witness o their testimony, and my
clerk here can take it down.”

““No. [ wish to see them in their cells, alone.
them both into onecell.” . :

‘It shall be done immediately,” said the governor,
and withdrew. g

He presently returned, and led the prince through
chill, dark corridors. The utter prison stillness was
broken only by the chimes of the fortress cathedral,
sounding out- the hymn, ‘ How Glorious is Our God in
Zion.” Before the dungeon doors stood silent guards.
Here was the dungeon said to be the one in which
Peter the Great with his own hand slew his son Alexis;
here the dungeon in which Catherine 11 entombed
those who dared lift their voices against her murder of
her husband. Dungeons of a black and awful present.

Colonel Kavelin stooped and thrust a key into a
door. Prince Kuratoff asked the governor to call for
him in fifteen minutes; then he stepped into the
dungeon and the bolts grated behind him.

There was a table, a chair and a bed, all chained to
the granite wall. On the table burned a single candle
—on the bed sat a man and a woman, their arms about
each other.

The prince stood stock still, all his fears realized.
The pair arose. For a space father and children gazed
at each other in 2 silence that was a part of the chill
silence of this vast, cold tomb. First the prince's gaze

__ had centered on

Put
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Sonya; then on the
son whom he had
not seen these five
years—a man of
thirty, as tall as his
father, but more
slender, with soft,
dark hair brushed
straight back from
a broad forehead.
There were dignity
and nobility and
power in his bear-
ing, and high pur-
pose glowed in his
deep-set eyes.

It was Sonya who
ended the silence.
She took a hesitant
step forward.

**Father !
whispered.

He did not move.
Now that doubt
and suspense were
over, it was the
turn of wrath. His
cheeks slowly crim-
soned, the thick
gray brows drew
together, and from
beneath flashed an
awful fire.

““So!” he burst
out; *‘ these politi-
cal criminals are my
own children ! ”

she
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“ Stop, Prince.
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50c Per Pair
for Pure Silk

HY WEAR hose Hose

made of cotton
lisle or coarse yarns

when you can buy genuine silk half-
hose at 50c.

Phoenix
Pure Silk Hose

are genuine silk—every thread is guaranteed to be the purest
cocoon silk—heel, toe, top and body. The heels and toes are
reinforced by our exclusive Duo-Weve process imparting
remirkable wearing qualities.

Phoenix Silk Half-Hose are seamless. They are the first
genuine cocoon silk half-hose to sell at soc. " The purchase
of the silk output of several mills enables us to reduce man-
ufacturing cost.

The exquisite, light, soft, lustrous texture of Phoenix Silk
Hose is a decided contrast with the hard, coarse, common
hose of mixed yarns that sell at the same price.

Phoenix Silk Hose are not mercerized cotton, or silk and cot-
ton mixed, but every pair is guaranteed pure silk throughout.

Ask your dealer first for Phoenix Hose, but, if not
easily obtainable, we will fill your order direct and give you
an absolute guarantee that every thread of these socks is
pure silk, or money refunded.

A trial will convince you of the excellent wearing qualities
of Phoenix Silk Hose. You will never go back to common
hose when you can get pure silk ones like the Phoenix for
5oc.a pair.

Can be had in the following colors: black, tan, maroon,
green, grey, taupe, burgundy, navy and helio. Six pairs,
plain or assorted colors, in handsome box, prepaid $3.00, or
Soc. per pair—sold with a positive guarantee for wear. If
not as represented money will be retunded. State size and
color wanted.

Phoenix Pure Silk Knitted Neck-
ties to match hose, 5oc. each.

'All Silk, Pure Silk
andyot

Phoenix Knitting Works

250 Broadway Milwaukee, Wis.
You’ll want Phoenix Mufflers next Fall

Pears’

Pears’ is essentially a toilet

soap. A sbap good for

clothes won’t benefit face

and hands.
dry soap for toilet or bath.

Don’t use laun-

That is, if you value clear

skin.

Pears’ is pure soap and

matchless for the complexion.

Sold in town and village.

BRAINY DIET

Stop maki 1t il from eating the indigestible vege-
larlnnp[oods.n‘&:rs yourself by takingg more rﬁe the cnsﬁly
digested nerve and brain foods of your everyday dict. Try
it. No preparations to buy. Correct combinations taught.
“Instructive Tests of Brainy Diet” FREE.
Expert, Dept '8, | Wasbington, D, C,

G. H, BRINKLER, Kood

SEE PAGE 383



‘Typewriter
~ Experts

‘at Your Service

Typewriter Problerns Solved bAy‘ Our
. “Flying Squadron” of Experts

. We offer to individuals, firms
and corporations the services_of
our-corps of typewriter experts, without obliga-
tion or expense. ol ke

- These men are masters of typewriter problems..

They 'are familiar with the construction, opera-

typewriter in the “world. " ,

- They know how to make the typewriter. yield its
maximum of efficiency; how to make it a more valuable
factor in the conduct of any business; how to keep it
keyed up to its best, how to broaden the scope of its
uses; how to handle and care for it so that it runs with
economy, ease and precision.

tion and service possibilities of every standard

If there are weak points in your typewriting depart-
ment, no matter what make of machine you have, you
nced the advice of these men, with their technical train-
ing and broad husiness experience.

You cannot afford to permit mistakes, delays, hreak-
downs and various other annoyances to become a
chronic condition.

Let us send you a Doctor of Typewriters—a real
expert. - He will study and solve your problems. He
will tell you how to make your equipment meet your
requirements.

And he will not accept a penny for his services.
We pay the bill! :

™ OLIVER

Typewriter
The Siandard Visible Writer

Our ‘‘Flying Squadron” of Typewriter Experts is
the pick of the great Oliver organization of over len
thousand men.

These men work on a ‘‘roving commission.”
cover the entire country.

They are entirely at the command of typewriter
owners and operators. Your simple request, on the
Application Blank, or on your business stationery,
brings one of these highly trained men to your office
as speedily as we can arrange the trip.

He will not importune you to buy an Oliver
Typewriter, but will not refuse an order.

They

The Oliver Typewriter Company
41 Oliver Typewriter Bldg., Chicago
P.S.—We are selling Oliver Typewriters for seven-

teen cents a day.
the plan.

Request for Interview

The Oliver Typewriter Company,
41 Oliver Typewriter Bldg., Chicago
Gentlemen: I want to see a member of your Flying
Squadron of Experts at the earliest possible moment.

Name

Address

Nature of Business

133)

If interested, ask for full details of:
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‘RECENT developments in the Bﬁllinger-Pinchot con-
. troversy have made- it apparent. that Louis D.

Brandeis is preparing to bring his case against Secretary’

* Ballinger to a sensational .climax. - Mr. Brandeis 'has
. cha;']ge‘c‘i the national administration
¢ p with" “ plugging” the records in
zv:,i(c::;:;ghea:gamst order ‘to" provide justification for
: ; - the action -of - President Taft in
discharging : Glavis and retaining
Ballinger. To make it clear just what Attorney Brandeis
is getting at it is necessary to understand the chronology
of the events in this case. On August 18, 1909, Glavis
delivered to President Taft, at Beverly, his statement
concerning the ielation of the Interior Department to
the Cunningham coal claims in Alaska.- On Septlember
13, President Taft wrote his famous letter to Secretary
Ballinger, in which he exonerated Ballinger and directed
that Glavis be dismissed.

On December 2,° following this, there was made
public the fact that Attorney-General Wickersham had
written a long report vindicating Ballinger and justify-
ing the discharge of Glavis. This Wickersham report
was dated September 11, two days before the Presi-
dent’s letter vindicating Ballinger and discharging
Glavis. That is to say, the sequence of these dates
would argue that if the President made any mistake in
his action of September 13, he did it on the advice of
his Attorney-General, and after having had two days to
study the very complete review of the case prepared by
the Attorney-General.

Mr. Brandeis has set about to prove that the Wicker-
sham letter of September 11 was not written on Sep-

tember 11; that its preparation was an afterthought

inspired by the necessity to perfect a record which
should justify the President’s course; and that there are
internal evidences in the Wickersham letter itself to
show that it could not have been written till long after
the date it bore.

Mr. Brandeis asked the investigating committee to
call for the original drafts, notes, etc., of the Wicker-
sham letter, but the committee refused to call for the
data.  All the Republicans on the committee except
Mr. Madison, of Kansas, Insurgent, voted against call-
ing for the documents; the Democrats all voted to call
for them. A resolution calling for these papers was
introduced into the House a few days later. It seems
certain that if Mr. Brandeis pursues this inquiry, he will
either force the committee to bring in the documents,
or clse will establish in the public mind the feeling that
this investigation is not a sincere effort to get at the
facts.

iLttam LoriMeR, Republican boss of Chicago for
years, was elected last year 1o the Senate by a
combination of machine Republican and machine
Democratic legislators. State Representative Charles
A. White, Democrat, has published
a detailed statement of receiving
one thousand dollars for his vote,
and report is that State’s Attorney
Weyman, investigating the charges,
has secured testimony from other legislators bearing
out the White charge and pointing to wholesale bribery
in securing the election. If indictments are returned in
1linois, on the bribery charges, there wilt be little delay
in instituting .a Senatorial investigation looking to de-
claring the seat vacant. The Senate is the only body
that can push Lorimer out of his seat. The deal which
elected him was one of the most malodorous of Senato-
rial scandals in years, whether bribery shall be proved
or not; and the State’s Attorney has confidently declared
that he has a sirong array of evidence sustaining the
White charges. .

Bribery Charges
in Illinois

AFTER a sharp conlest the House of Representatives
voted for two first-class battleships. The pro-
gram of two Dreadnaughts annually seems established
in our naval pelicy, to be continued so long as other
i : powers persist in_the navai expan-

Two N;w sion race. Under the agreement
leshi i made two years ago by the Senate
Battleships leaders it is regarded as certain that

the Senate will agree to this pro-
gram and that the two battleships will be left in the
law.

WitH the Insurgents seemingly in control at both ends

of the Capitol at Washington, the fate of the
Taft-Wickersham railroad bill is in doubt. The Insur-
gents attacked the bill as a veiled attempt to repeal the
anti-trust law, as to railroads.
Their fight seemed hopeless for a
long time.

On a motion to strike out the
court of commerce the Insurgents
were defeated in the Senate, while in the House a like
motion resulted in a tie. Senator Cummins introduced
an amendment to Section 7, relating to traffic agree-
ment, providing that they must be filed with the Inter-
state Commerce Commission, that the rates intended
to be established must be filed with the agreements,
and may not be effective till approved by the com-
mission. This would have ended the complaint of
repealing the Sherman law; but it was defeated, thirty-
five 1o twenty-nine. Mr. Cummins introduced at once
a new amendment, that no rates should be increased,
through traffic agreements, without approval of the
commission. This would have accomplished much
the same purpose. Meanwhile the quasi-scandal over
the former amendment’s defeat had become so serious
that the organization withdrew Sections 7 and 12.
The latter legalized mergers where one railroad con-
trolled the stock of another. .

Meanwhile the House had adopted a provision for
physical valuation, had stricken out Sections 7 and 12,
had put telephones and telegraphs under the Interstate

Railway Bill
Amended

.Commission, and had voted down a motion to strike

out the long-and-short-haul provisions. The bill is
thus being pruned down lo the point, where it is
doubted, as we write, if the regulars, the reactionary
Democrats and the President, will permit it to pass.
The Progressives, led by Cummins, Borah, La Follette,
Dolliver and Clapp, have strongly opposed the capitali-
zation sections and these are likely to be cut out and a
fight made to substitute something effective. These
Senators have given a masterly analysis of the bill, and
performed a magnificent service. They have proved
the charges, long ago outlined in these columns, that
while pretending to be progressive, the bill as drawn by
the administration lawyers, was utterly reactionary.

AT THE opening of the present Congress, in making
up the Committee on the Election of President,
Vice-President and Representatives, Speaker Cannon
packed it to prevent legislation for publicity of cam-
paign expenditures. Representa=
tive Norris of Nebraska, who in the
last Congress forced this bill out of
committee, was left off.

Despite this, a combination of
Democrats and Independent Republicans has forced
the bill out and through the House. The Progressive
Senators are planning to force action in the Senate.

- -

Campaign
Publicity in Sight

HE taking of the decennial census is one of the few
Government activities which brings Uncle Sam into
direct contact with the average citizen. Little wonder
that the seventy thousand enumerators, covering from
four hundred to two thousand
names each, have found many
people who do not know how to
act in the presence of their govern-
ment. Curiously enough, the census men have met
with discourtesy and refusal to- answer, not so much
among working people or even foreign born, but among
the exclusive rich who resented Uncle Sam’s poking his
elongated nose into their private affairs. Some had to
be threatened with arrest before they were persuaded
to satisfy the Government’s reasonable curiosity.

This census-taking is a very important matter. Its
results are the basis for legislation and for numerous
government activities. Most important of all, it is the
means for determining the representation of the various
States in Congress. For this reason the coming elec-
tions have an unusual significance, for the redistricting
of a State, resulting from its increased population, may
be turned to the advantage of the party in power. It
has been estimated that the present Republican major-
ity in the lower House is larger by twenty-five by rea-
son of that party’s very efficient use of the gerry.
mander and that the Democrats might conceivably
reverse the situation/with a-gain. of fifty seats.

Taking the Count

IF BUBSCRIBERS (OF RECORD) MENTION ‘*SUCCESS MAGAZINE'’ IN ANSWERING ADVERTISEMENTS, THEY ARE PROTECTED BY OUR GUARANTEE AGAINST LOSS, SEE PAGE 383
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EAsT of the Alleghenf' Mountains, progressive Repub-
lican voters, hopeless of getting control of theirown
party, seem disposed to ally themselves with the De-
mocracy. In the West, the Republican progressives are
better organized and are making
their fight within the party.
~— In the Fourteenth Massachu-
setts district, Eugene N. Foss,
Democrat, was elected to Con-
¥ress by a big majority, in an overwhelmingly Repub-
ican district. In the Thirty-second New York district
(Rochester), James S. Havens, Democrat, overturned a
Republican majority of about ten thousand and was
elected to Congress by nearly six thousand. From all
parts of the East come reports of like political temper.
On the other hand, the Indiana Republican conven-
tion endorsed Beveridge, Insurgent, for reelection to the
Senate, gave dubious.endorsement to Taft, and adopted
a tariff plank which demands real revision as soon as
possible. The Progressives were in complete control,
and while Indiana is in bad shape for the Republicans,
Beveridge may carry the Legislature because of the
state’s determination to endorse his independent course.
The Indiana Democrats in convention endorsed John
W. Kemn as their Senatorial candidate. National com-
mitteeman Tom Taggart appeared to make a fight for
the endorsement, but there is reason to believe that his
defeat in the convention was more apparent than real.
It is possible that Democratic confidence overesti-
mates the significance of the recent results in New
York and Massachusetts. In the Massachusetts case, a
weak Republican ran against a strong Democrat. In
the New York election, the Republican candidate,
Aldridge, would probably have won had it not been
shown that Aldridge, while a State Senator, had re-
ceived a check for one thousand dollars from an insur-
ance lobbyist.

Insurgency East
and West

IV ore significant than these Congressional results is
the announcement that Senator Aldrich of Rhode
Island, actual, and Senator Hale of Maine, titular leader
of the Senate, will not be candidates for reelection. The
effect on the Senate can not be de-
scribed by any less vigorous. word
than revolutionary. With them
will go the last of the famous
‘“old guard " which included Mor-
rill, Spooner, Quay, Allison and Platt of Connecticut.
Hale withdrew on the plea of failing health. Insur-
gency seriously threatened his defeat.  ‘‘He that hath
no stomach for the fight, let him depart,” said Attor-
ney-General Wickersham in a recent speech. The
advice was intended for Insurgents, but was first taken
by the twin leaders of reactionary Republicanism.
Aldrich’s withdrawal from the Rhode Island race is
accepted with salt. There has been bitter opposition
to him, and it will be less expensive to elect a Repub-
lican legislature if he is not under consideration. If the
Republicans comfortably control the Legislature elected
in November, Mr. Aldrich will very likely yield to the
insistence of admiring friends and permit himself to be
elected again. In any case, the fact that Insurgency in
New England has caught such stalwart figures as Hale
and Aldrich and swept them from their moorings is
about the most significant thing in politics this year.

The Passing of
the Bourbons

TTORNEY-GENERAL WICKERSHAM has secured convic-
tion in Kentucky of members of the Tobacco Rais-

ers’ organization which is charged with trying to force -

prices up by holding the crop from the market. The
convictions have impressed many
people that the Anti-trust Act
seems more efficient against labor
and agricultural organizations than
against great aggregations of cap-
ital. The Danbury Hatters! case and this Kentucky
verdict strongly suggest that labor organizations, the
Farmers’ Union, the Society of Equity, etc., are likely
to find the Anti-trust Law a serious bar.

Recently the Attorney General heard that about three
months ago a pool was formed to control the remainder
of the 1909-1910 cotton crop. The story goes that this
contract provided for carrying three hundred thousand
bales, none of which was to be resold, and no delivery
made before November 1. The price of cotton has
gone so high, whether through speculative or legitimate
causes, that twenty-five per cent. of the cotton mill
operatives have been thrown out of employment. The
Attorney-General concluded that a contract to keep
cotton off the market was a conspiracy in restraint of
trade. The Reople accused of forcing up the price
denied the charge and declared that the Att mey-
General had been used to break the market.

Tobacco and Cot-
ton Conspiracies

IF BUBBORIBERS (OF RECORD) MENTION *‘SUCOESS MAGAZINE' IN ANSWERING ADVERTISEMENTS, THEY ARE PROTEOTED BY OUR GUARANTEE AGAINST LOSS.

Justice Hughes

THe selection of Charles E. Hughes for the Supreme
bench has met with great popular favor not, how-

ever, unmixed with misgivings. Already it is apparent
that the withdrawal of Governor Hughes from New
York politics will be followed by
an effort of the gang politicians to
regain control. There is nobody
in sight to continue Hughes’ fight
for primary elections and other reforms. While Gov-
ernor Hughes is an excellent lawyer, of the character
and vigor needed on the Supreme bench, the appoint-
ment removes from active public life an executive with
a rare combination of honesty, efficiency and indepen-
dence. Moreover, Governor Hughes seems to be of the
belief that Constitution and laws should be construed
pretty literally. In view of the difficulty of changing
our Constitution and laws, it is doubted whether such
construction will so fully meet the needs of the times
as would the policy of liberal construction.

By this appointment New York is losing an able ex-
ecutive officer; if the country gains thereby a great
judge New York will not complain.

T e Supreme Court has set down the Standard Oil

and Tobacco Trust cases for reargument. It is
expected Justice Moody and Justice Hughes will then
sit with the court and the cases will be submitted at
the October term and decided soon
thereafter. The announcement of
delay has given a favorable tone to
the stock market, the Street believ-
ing that argument was necessary
because the court was so evenly divided that it was not
deemed desirable to have an incomplete bench. decide
the cases.

No Trust
Decisions

T ennessee faces political revolution as a result of Gov-
ernor M. R. Patterson’s pardon of Colonel Duncan
B. Cooper, eleven minutes after the State Supreme
Court had affirmed Cooper’s conviction for the murder
of former Senator Edward Ward
Carmack. Before the reading of
the Court’s opinion had been fin-
ished, the pardon was issued.

Cooper managed Patterson’s first
campaign for Governor, in which Carmack led the oppo-
sition. Carmack, as editor of the Nashville Tennesseean,
wrote editorials about Cooper which brought about the
murder. Col. Cooper and his son, Robin Cooper, were
sentenced to twenty years each. While their appeal
was pending, the Democratic State Committee, con-
trolled by Patterson and Cooper, ordered a primary to
nominate candidates for State offices, including Su-
preme judges. The plan placed the political fortunes
of the Supreme judges absolutely under Patterson’s
control. Three of the five justices at once bolted and
became independent candidates. Other Democrats fol-
lowed, and soon afterward the Court decided the
Cooper case, affirming the sentence against Col. Cooper
by a vote of three to two, and remanding the case of
Robin Cooper by the same vote.

The pardon caused tremendous indignation. Patter-
son replied by announcing his candidacy for a third
term. He will be nominated by his own faction, the
opposing Democratic element will make another nomi-
nation, and the result may be the election of a Repub-
lican governor. The most hopeful view ventures no
further than to trust that more bloodshed may be
avoided.

Stormy Times
in Tennessee

urR mythical visitor, the Man from Mars, would
undoubtedly conclude that the earth is peopled by
a race of beings whose chief interests in life are Theo-
dore Roosevelt and Halley’s comet. Certain it is that
there has been a bull movement in
astronomy this year. Respectable
citizens have stayed up till dawn
searching the starry heavens and
getting on speaking terms with
the universe. Folks who a year ago didn’t know Mr.
Halley ever had a comet now speak glibly of its seven
billion mile lap, its thousand miles per minute and its
hundred-million mile tail which could be packed.nto 2
hat box. Speculation has been rife as to the effect of a
head-on collision with it and total strangers have argued
hotly about the composition of its tail. Its visit has been
blamed for the April storms, the high cost of living, the
Democratic landslide in Massachusetts, and a bad case
of chickenpox in Kalamazoo.

Yet in all its twenty-five known visits to this neigh-
borhood, Halley’s comet never has been welcomed
more intelligently, with less of mysticism and hysteria.
Comets and eclipses lost their terrors when man first did
them into a time table.

Welcoming the
Comet
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DELICIOUS §&
APPETIZING
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MADE only from selected tomatoes,

picked at their prime and cooked
ever so lightly to hold the natural
flavor, combined with purest spices—
in kitchens of spotless cleanliness.

The kind that
keeps after it
is opened

Contains only those ingredients

Recognized and Indorsed
by the U. S. Government

Not only our ketchup but
all our products—soups,
canned fruits, vegetables and
meats, jams, jellies, preserves,
etc.—are pure and unadul-
terated and the acknowledged
standard of quality and de-
licious flavor.

Insist upon goods
bearing our name

CurTICE BROTHERS Co.
Rochester, N. Y.

SEE. PAGE 333
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from now on will be
one constant effort to
keep cool-to quench
that summer thirst
and to drive away
weather weariness.

Drink

Full oflife--sparkling
as wit and with not a
dry touch to its wet
vigorousness. The
cooling, satisfying,
thirst-quenching be-
verage.

Delicious -~ Refreshing
Wholesome

S5c

Everywhere

Send for Our
Free Booklet <
“The Truth About Coca- &¢-]
Cola.”® Tellsallabout Coca-

delicious, wholesome and benefi- Y
cial. It gives analyses made by
scientistsand chemists from coast
to coast, proving its purity and J
wholesomeness. Your name and

R youscean
N P arrow
think of

ey

THE COCA-COLA CO.
Atlanta, Ga.
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H mocked adversity and he laughed at shams; he

hated the pomp of ‘royalty and he loved the great
kindly common people from which he sprang. He was
a humorist but not a buffoon. His was a decp but
kindly philosophy. Is it any won-
der that when Samuel L. Clemens
died he was sincerely mourned, not
only throughout the length and
: breadth of his native land but all
over the civilized world.

For half a century the world laughed with Mark
Twain—chuckled over the ‘‘ Jumping Frog,” delighted
in *“ Tom Sawyer” and *‘ Huckleberry Finn,” but saw
also the deeper message of the ‘‘ Connecticut Yankee”
and the “‘Prince and the Pauper.” People read him
because he was a humorist, but they loved him because
he was a democrat.

Mark Twain’s philosophy of true democracy is won-
derfully expressed in this passage from his own pen:
*“You see, my kind of loyality was loyalty to one’s
country, not to its institutions or its office holders. The
country is the real thing, the substantial thing, the eter-
nal thing ; it is the thing to watch over, and care for,
and be loyal to ; institutions are extraneous; they are
its mere clothing, and clothing can wear out, become
ragged, cease to be comfortable, cease to protect the
body from winter, disease and death. To be loyal to
rags, to shout for rags, to worship rags, to die for rags—
that is a loyalty of unreason ; it is pure animal; it be-
longs to monarchy ; was invented by monarchy ; let
monarchy keep it.”

Mark Twain,
Democrat

RINCETON’s President, Woodrow *Wilson, in an address

before the Pittsburg alumni, gave utterance to some
very startling opinions on the control of our large
privately endowed universities by wealthy men. The
result of this money domination,
President Wilson said, is stifling
to the spirit of democracy among
the students. The State univer-
versities of the West are growing
in favor and influence for democ-
racy because they are free from the baleful influence of
rich contributors.

President Wilson has had significant experiences with
Princeton contributors and knows whereof he speaks.
We believe he is voicing the sentiment of the country
when he says we must look to the State institutions,
not those privately endowed, for the leaders of the
movement for a new and greater democracy.

Straight Talk
from Woodrow
Wilson

- -

A ParTY of explorers headed by Thomas Lloyd report

that they reached the summit of Mt. McKinley
on April 3. This is the expedition which left Fair-
banks, Alaska, on December 22, for the purpose
of verifying or disproving Dr.
Frederick A. Cook’s claim that he
ascended Mt. McKinley. They
report that the mountain is 20,500
feet in height, but that the obsta-
cles encountered were not as great as they expected.
They planted the American flag on the summit.
Although they tried to verify Dr. Coolt’s route by his
maps and book, they claim to have found no record of
his having scaled the peak. This seems to put the
final crimp in the Brooklyn man’s pretensions.

Mt. McKinley
Really Climbed

oR the first time in our history a great American city
has voted the Socialist ticket. This election in Mil-
waukee was no accident, no fluke. The Social Demo-
crats based their campaign upon the doctrines of inter-
national socialism supplemented
by a practical reform local pro-

Socialist gram. Upon this platform, Emil

Milwaukee

plurality of over 7,100 votes; his
party elected twenty-one out of the thirty-five City
Councilmen, obtained contro! of the Board of Supervis-
ors, and got a foothold in the Civil judiciary. Victor
H. Berger, the ruling spiric of the Milwaukee Socialists,
was elected Alderman-at-large.

Yet one need not be a follower of Karl Marx or an
advocate of the social revolution to view with ap-
proval the result in Milwaukee, to watch developments
there with keen interest. The Mayor-elect and his asso-
ciates do not propose in the next two years to abolish
Capitalism or to establish a Utopia. They do propose
to putify the city’s politics, to work for home rule, initi-
ative and referendum and municipal ownership, for bet-
ter schools and cheap lunches for the children, for better
and cheaper transportation, gas, ice, fuel, water and
bread, and for trade-union conditions of labor. They
are calling in experts in municipa! atairs from all over
the country for counsel. Best of all, they promise
that they will work and fight for these reforms in a
spirit of democracy.

If the vigor, honesty and determination of this young
party can bring even part of these reforms in the next

two years Milwaukee will still be the gainer.

Seidel was elected mayor by a .

FEw feeble rays of light have recently broken in

upon the ultimate consumer. There have been
some reductions in prices of meats and produce, and
wholesalers have declared the tendency as to staples is
now downward. The consumer
has not yet very distinctly felt the
change, but he may be sustained
by knowledge that the tide has
begun to turn. Authorities in
Hlinois, Missouri and New Jersev have been getting close
on the trail of the meat trust, and Dr. Harvey W.
Wiley, the pure food evangel, has been telling Con-
gressional committees of the specific menaces of the
cold storage process in deteriorating and at the same
time increasing the price of food. Dr. Wiley regards
storage as a legilimate function which, properly con-
ducted, ought to equalize prices and benefit the con-
sumer. Too frequently it is the means of comering,
monopolizing and extorting.

- -

T'ue movement toward the increase of wages in the
big industries and railroads is unmistakable; how
far it will extend it is difficult to say. Some of the in-
creases granted to the workmen have been forced by
threats of strikes; others have
been voluntary. In both cases the
cause is the same: the necessity
that there be some sort of relation
between the wage of labor and the cost of living.

The United States Steel Corporation’s six per cent.
raise is notable, adding nine million dollars to the an-
nual pay-roll. The New York Central has offered its
men a six per cent. increase and the matter is under ar-
bitration. The Delaware and Lackawanna and the
Delaware and Hudson have made similar overtures to
their employees and the matter is resting upon the de-
cision in the Central. The Boston and Maine has made
an increase of about eleven per cent., raising passenger
rates simultaneously. The Baltimore and Ohio has
gone up six per cent.; firemen on the Erie have ob-
tained an eight per cent. raise. Montreal street-car
workers have received an unsolicited increase. Phila-
delphia’s car men have gone back to work on the
company’s recent terms, but Hartford, Pittsburg and
Worcester are threatened with street-car strikes.

T REALLY looks as though we were making progress in
the direction of a sane Fourth of July celebration.
Mayor Gaynor of New York City has ordered that the
existing law against the discharge
of fireworks, firearms and crackers
shall not be suspended on Inde-
pendence Day, but shall be strictly
enforced.

Besides the communities which enlisted in the sane
Fourth movement in 1909, the following large cities are
planning for at least partial reform this year: New
York, Chicago, San Francisco, Portland, Oregon, Pilts-
burg, Indianapolis, Newark, Albany, Detroit, and many
Massachusetts and Connecticut cities.

A substitute for homicide and arson which would
satisfy the fun-loving young person has not been so
easy to find. Springfield, Massachusetts, did very well
last year with a parade in which bog;s and girls took
part. Patriotic exercises won’t do the work, because
they imply dressing up, sitting still, keeping clean and
such abominations, bul parades, games, races, concerts
and municipal fireworks will go a long way.

President Taft and the Governors of twenty-three
States have expressed sympathy with. this reform. A
form of celebration which in the last seven years has
killed and maimed thirty-four thousand people,
mostly children, must be modified without further
delay.

Hope for the
Consumer

Wages Going Up

A Bloodless
Fourth Possible

Pouring oil on the troubled waters will be much more

than a metaphor if a plan offered by the U. S.
Hydrographic office is carried out. Its serious pro-
posal is to keep the path between New York and the
northern European ports well oiled
so that the waves may be kept
down and passengers may cross in
perfect comfort.

The Hydrographic office knows
a lot about waves and claims that nothing is so bad
for ’em as oil. Moreover, oil spreads quickly and thinly
over the water and hence the calming can be done at
small expense. A quart of cheap petroleum an hour
for each ship would, they say, do the work in degent
weather, and twenty-five dollars per trip ought to
cover it easily. With the big liners constantly passing,
the part carried away by the ocean currents would be
restored without delay.

Maybe some day we shall have a wrecking crew to
repair mid-ocean washouts in the oil track. Meanwhile
the Hydrographic office will need more than crude oil
to calm the storm or ridicule which this plan of theirs
has awakened. Veteran sea captains claim that they
have never yet seen an ocean that would hold still long
enough to be oiled.

Qiling the
Atlantic
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A s TueoDORE RooseveLT proceeds upon his triumphal

march through Europe it becomes evident that the
extraordinary admiration which Americans feel toward
the ex-President is shared by our world-neighbors.
Ihe enthuilia;/tlic Rcrowdsl which
ave greete r. Roosevelt upon
3“2 Ankagsador this trip, the signal honors that
arge have been accorded him by the
rulers and the sincere deference
with which the European press has greeted his utter-
ances all indicate that he is regarded not only as the
foremost American, but also, as the vice-rector of the
University of Paris puts it, as the ‘‘voice of the New
World.” " In a different figure the Philadelphia North
American calls him * The American spirit on tour.”
They understand us better in Europe since they have
seen Roosevelt; they sense our new militant, vigorous
spirit of democracy. We are glad he went to Europe
and we are very glad he is coming home again.

THe death of King Edward VII. in his sixty-ninth
year has brought a truce in England’s bitter political
and social contentions. Edward VII. was a universaily
popular ruler; mourning for his death has united for
the time the conflicting elements in
England’s constitutional struggle.
King Edward’s activities during
the nine years of his reign fall
naturally into two distinct classes.
He was in reality his own minister of foreign affairs.
In this capacity he achieved a friendly understanding
with France, Italy, Spain and Portugal, a definite amic-
able agreement with Russia, and a strengthened in-
fluence for England in Southeastern Europe. These
achievements were partially at the expense of the pres-
tige of his nephew, Emperor Williarn, but with this
exception Edward's influence was decidedly for the
peace of Europe.

At home King Edward’s policy was that of aloofness
from his country’s political contentions. His attitude
during the crisis of the last year of his reign was tactful,
unselfish and patriotic. The new king, George V., comes
in with universal good wishes, but there are doubts
as to his ability to deal with the present situation.

If the Liberals win the people’s endorsement for the
policy of curbing the power of the House of Lords, the
new monarch will be expected to aid the movement by
the creation of Liberal peers. King Edward’s death
has rendered the English crisis more acute than ever.

Death of
King Edward

PossisiLiy of another American intervention in Cuba
has been brought in sight by disturbances in several
provinces. The negroes are disaffected because the
Gomez government has not met all their expectations.
When the American troops were
last withdrawn from the Islands it
was widely predicted that they
would be there again within two
years and that annexation would
result. The comment is frequently echoed from Havana
that if the American sugar and tobacco interests are
finally ready to have Cuba taken over, there will prob-
ably be a serious uprising followed by annexation.

Cuban Annerxation
Possible

A CHIEVEMENTS in aeronautics follow each other in an
. unbroken line. In France Daniel Kneit remained
in the air with an aeroplane and one passenger for two
hours and twenty minutes, creating a new world’s
record. A New Jersey girl has
invented a new kind of biplane
and intends to fly in it if it is will-
ing. A twenty horse-power mon-
oplane, the biggest in the world,
is being constructed and its optimistic builder expects
to travel equally well on land, water or air. Near Paris
work has already begun on a one thousand acre
aerodrome.

Ballooning has been given a setback by the plunging
of the Pommern into the Baltic Sea, with the loss of
three lives, and by the destruction in a storm of the
magnificent German dirigible, Zeppelin 1.

Surpassing in spectacular interest all the other events
of a busy month was the aeroplane race from London
to Manchester between Louis Paulhan, the Frenchman,
and Graham White of England. The Frenchman won
brilliantly, covering the one hundred and eighty-five
miles with only one stop and winning the Daily Mail’s
$50,000 prize.

New Wonders
in Aeronautics

THe_great poet, novelist and dramatist of Norway,
Bjornstjerne Bjornson, is dead after a lifetime spent

in the service of his prople. For Bjérnson was much
more than a man of letters; he was a social reformer, a
democrat, a patriot. Every play

T he wrote, every novel, every song
Nhe Grfat had for its object the liberation or
orwegian betterment of his people. For half

a century he labored unceasingly
for the separation of his country from Sweden, and died
happy in its accomplishment. Like Tolstoy, he defied
kings and parliaments and the powers were no match
for his pen, but Bjornson was the interpreter of the joys
as well as the wrongs of his people, and his simple

- songs gripped the heart of the common man.

T seems certain this time that King Menelik of Abys-
sinia is dead. Considering how ‘long it is since we
first began to hear of the death of this descendent of
Solomon, it is hard to realize that he was only sixty-six
years old and had not finished the
twenty-first year of his reign. He
is succeeded by a grandson four-
teen years old.

When Menelik came to the
throne Italy claimed suzerainty over Abyssinia. The
king sharply disagreed, and getting together an army
of his mountaineers, he captured a big Italian force.
Despite the humiliation, Italy gave up the struggle and
consented to a peace which recognized the independence
of Abyssinia. Since that time European countries have
kept hands off and waited for Menelik to die. The
country is nearly as large as Texas, has about nine mil-
lion people, and is the only sovereignty in Africa worthy
of the name which sustains itsell absolutely indepen-
dent of any European country.

Menelik
Dead Again

COomen @ewﬁer@%ﬁ%

NcLE Sam has gone into the cook-book business.

The Department of Agriculture has recently pub-
lished severa! books upon advanced cooking methods.
One of these is entitled ‘‘Economical Use of Meat in
“the ' Home.” It deals with the im-
portance of meat as a food in
America, furnishing as it does one-
sixth of the total food consumed,
one-third of the proteid and more
than one-half the fat. It discusses the various cuts of
meat, their food values and what kind of cooking is
necessary to make them palatable. It shows how a
soup bone may be made to look like real meat.

When the Beef Trust told us that the cheaper cuts of
meat were good enough if properly cooked, we regarded
this remark as an unwarranted impertinence. We were
paying them for meat, not advice, and, besides, the
cheaper cuts refused to remain cheap. We don’t mind
this line of talk so much, though, coming from the
Government.

Other volumes of Uncle Sam's household friend
deal with the cooking of vegetables, the baking of
bread and the care of food. No home should be
without Uncle Sam’s cook book and first aid to
brides. No home is complete without it.

Uncle Sam’s
Cook Book

ot very many women could be expected to tell such
a secret, but Queen Wilhelmina of Holland has
told how she keeps her complexion the admiration and
envy of all the royal ladies of Europe. Being a queen,
and enjoying a social status that is
reasonably secure, she has gener-
ously let all womankind into her
secret. She has a half dozen
lemons squeezed into her bath
each day. This, perfumed to taste, the queen regards
as almost a guaranty of good complexion.

ur in Western Canada the progress of empire is

slackening because there are no women for the men
to marry. The Women’s Guild of Montreal has
arranged for four thousand young women to be
brought over from Europe this
summer and sent to the North-
western Provinces, nominally as
domestic servants. In fact, how-
ever, it is anticipated that the lonesome young men out
there will provide them with better situations. Twas
ever thus.  The foundations of our Virginia aristbcracy
were laid 1n precisely the same way. :

The Complexion
of a Queen

Wives Wanted
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Its Own
Guarantee

Thé name Snider on a bottle of
Catsup is like *‘Sterling” on silver.
Both guarantee purity and excellence—
a quality that the skill of man, or per-
fection of methods cannot excel.

Only the choicest perfectly ripe and
sound tomatoes, granulated sugar, and
specially imported spices are used—
materials that do not require artificial
coloring or chemical preservatives.

Its color is perfection—it keeps in-
definitely and its mild, spicy flavour
has never been equaled in any other
Catsup.

Snider Catsup adds enjoyment to
steaks, chops, roasts, and fish—soups,
gravies, sauces, salads, etec.

The factory in which Snider Catsup
is made is like a huge kitchen—sweet
and clean, with the sunlight streaming
in from all sides, and every detail has
the untiring care of the most skillful
Catsup Chef on earth. It more than
complies with all Pure Food Laws of
the world.

The proof of these facts is in every
bottle of i

Snider
Tomato Catsup

- «It’s the Process”

The T. A. Snider Preserve Co.
Cincinnati, Ohio, U. 8. A.
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One Touch of
Mennen’s
Soothes the
Whole
World’s Skin

HE whole

world over it’s

“Mennen’s for
Mine;” when the

skin 1s sunburnt, |
chafed or irritated, |
there is nothing |

so soothing and
healing.

MENNEN'S|

Borated Talcum

| Torer Powpe |

Sample box
for 2-cent stamp.

Gerhard Mennen Company
Newark, New Jersey
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BY A curious fatality, what was intended as a demon-
stration of the national importance of votes for
women was turned into a demonstration of the extreme
unwisdom of hissing a President. The National Amer-
ican Woman’s Suffrage Association
in convention at Washington in-
vited President Taft to address
them and were frankly delighted
when he accepted. During the
course of his speech, however, he made some rather ill-
timed remarks about Hottentots and other unintelligent
beings which brought forth a distinct and unmistakable
hiss. The President then felt obliged to remind his
women hearers that self-restraint is one of the most im-
portant qualifications for the conduct of government,
and would n’t they please try to behave, ;
Of course the association regretted the incident and
apologized for the discourtesy, and there seems to be
some doubt whether the demonstration was made by
members or outsiders. As a people we do not believe
in hissing Presidents, because we have effective ways
of expressing our disapproval of the officer without
being disrespectful to the office. It is unfortunate that
so worthy a cause as universal suffrage should have
been injured by such a performance.

Discourtesy to
the ‘President

(Craptes are going out ; children are not wearing them

any more. People tell us that rocking is unhygien-
ic; babies, according to modern idea should go to sleep
naturally in a stationerf' germ-proof bed with antiseptic
pillows and a sanillized r;ttlfe. S?n-
timent may save the cradle for alit-
Cradles- tle while, Ig,ut sooner or later it will
Unfashionable go to the dusty attic along with
the hair-cloth sofa. Maybe the in-
fant of to-morrow will bear up somehow under these
accumulated misfortunes, will struggle along somehow
to maturity, but what about the artists, the poets, the
song writers. What a world of sentiment and melody
has been woven around the theme of the mother and
the gently rocking cradle. What kind of song will the
poor poet of the future be able to make about an enam-
eled iron crib with brass trimmings!

LLast fall when returning from

Europe | met 2 woman on the
steamer who had crossed with us in
June. “‘I thought you intended
coming back later than we did,” 1
said. ‘‘l had to change my plans,”

‘‘Shopping?” 1 queried. ‘‘No,”

she answered gravely, ‘1 did very

little shopping. 1t was tips. 1 had not reckoned on the
enormity of them, so I ran short.” Twenty-five years of
this woman’s life had been spent as a country school-
ma’am. If you have ever lived in the sparsely-settled
districts of the Far West and know anything of its terri-
ble winters and hot summers, you can realize that these
twenty-five years were no picnic. They had been
brightened, however, by a hope and an ambition.
During these years she had been planning a trip abroad.
Imagine what that long anticipated summer meant to
her!” During a slight acquaintance with her on the
way over | had thought her middle-aged enthusiasm
almost ridiculous. When 1 heard her story | felt a pang
of conscience. These years of renunciation and antici-
pation were almost pathetic.  Still, she had but one
regret. It was that last fortnight which meant giving
up Rome, Venice, Pompeii and a few days on the
Mediterranean. .

A &

*‘For years,” she told me, ‘I had been gathering all

sorts of information about where I wanted to go.
I had collected addresses and the rates of pensions in
every corner of Europe. [ knew what fares would
cost. | figured on carriage hire, coaching trips, admit-
tance to all sorts of places, allowing what 1 fancied
might be a fair margin for tips. ‘I miscalculated. Tips
took exactly two weeks’ expenses out of my funds.
Had | not met a Boston woman who wished to stay a

" The Ten-Hour

Some Views on the

Injustice of
FEnforced Tips
she confessed. ‘‘1 went broke.” By ISABEL GORDON CURTIS

I the recent political campaign in France the women

took an unusuaily prominent part. “A number of
women were candidates for the Chamber of Deputies
upon a platform which included the right to vote, equal
pay for equal work and reform of
the laws governing matrimonial
rights. The campaign was purely
educational and no woman was
in serious danger of being elected.
The versatile mind of one French woman devised an
appearance at a political meeting accompanied by an
idiot, who, she explained, had a right to vote under the
law while she had not.

Women in
French Politics

A REAL step in social progress was the recent decision

of the lllinois Supreme Court on the ten-hour law

for women. ‘‘We are of the opinion,” said the Court,

‘“that the statute limiting the time to ten hours in anf'

one day in which a female shall

work in any mechanical establish-

ment or factory or laundry is a

legitimate exercise of the police
power of the State.”

This decision is of great importance in various ways.
It at once affects perhaps thirty thousand women and
girls now working over ten hours daily in lllinois. It
establishes the principle of applying the police power
of the State in restricting freedom of contract for the
public welfare. 1t will give encouragement to the

Day Legal

" making of similar laws in all the States.

But there is still another result of this victory—per-
haps the most important of all. Louis D. Brandeis, in
his remarkable brief for the validity of the law, called
upon the judges to take cognizance of the well-
known fact that women’s strength and capacity to
endure excessive conditions of Iabor is limited and
that their health and that of their children demands
relief.

Obvious as this may seem, it required this declaration
of the court to establish the principle that what *“is
known to all men and what we know as men we can
not profess to be ignorant of as judges.”

fortnight longer than she had planned
and was glad to exchange tickets
with me, 1 should have been stranded
in a strange land, for neither love
nor money would have secured me a
passage at this late date. [ have my
railroad ticket home and seven dol-
lars, and am trying to decide whether
['will luxuriate in a sleeper during my
journey or dole it out in tips. There is a certain injus-
tice about tips. Ihave not been sick and the stew-
ardess has not been called upon for one personal service.
I never eat between meals, 1 take care of my own
steamer rug and pillow, so the deck steward has done
nothing whatever for me, but when every servant aboard
lines up like a row of interrogation points, | suppose 1
will weaken as 1 have done a hundred times during
the summer and give up my last cent.”

- I

] cuess the little school-ma'am spent two sleepless

nights in a day-coach, for | saw her tip as bravely
as if she had a pocket full of money. Ihave always had
my own opinion of tips and it is not a very flattering
one, either to the system or to the men and women,
black or white, who exact them of us everywhere.
After listening to that woman’s story it looked more
than ever like rank injustice. It is hard upon the peo-
ple of ordinary means who venture out into the world
for a vacation and are brought face to face with .the
institution in all its iniquity. For the class, who, like
this hardworking school-ma’am, have to deny them-
selves a great deal to obtain any small pleasure, it is
highway robbery. 1 saw her give one of those last
dollars of hers to a well-fed purser who wore diamonds.
He accepted it with a disdainful smile. In all proba-
bility his income was six times as large as hers. There
is ‘“beer and skittles” in the life of a purser, but pre-
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cious little of that sort of thing breaks the monotony
of a cross-roads school. We all know that tipping is 2
deliberate abuse; still, indignant as we feel against it,
how many have the hardihood to utterly defyit? Hun-
dreds of times | have been on the verge of turning in-
surgent against its extortion and against the paupenzing
of the people who serve us, then—as millions do—I
weaken and give up.
A
T CERTAINLY seems as if the price we pay for a seat in
the parlor car or a berth in a sleeper is enough to
enable a railroad to pay decent working wages to its
porters and waiters. Apparently it is not. If there is
one public servant | detest more than another it is the
obsequious, sooty porter with his smirk and his whisk
broom. When | put a coin in his eager hand I feel as
if 1 were being bulldozed into .benevolence. That is
not a pleasant attitude. Stay-at-homes, who live in
the country, know little of the tipping evil. The
dweller in a great city, who lives as do millions of city
people, needs no description of its daily irritation. It
demoralizes service of every sort. It demoralizes the
tipper himself. Every time | tip | feel like giving a
kick with the tips. 1 believe implicitly in just payment
for every service we receive, but when we tip it is seldom
service we requite. If you are an apartment-house
dweller and pay a rent that means handsome dividends
to the owner, the services of a janitor and his half
dozen colleagues ought to be included in the rent as
much as taxes and insurance.
'y A
Very day of my life | accept a service from people |
would much rather tip than the servile youth who
operis a door or reluctantly returns coins for a bill he
has changed for me. If | do not leave a portion of it
in his palm | am branded within an hour as the mean-
est person in the house. [ would not dream of hand-
ing a share of my change to a clerk in a store or the
man at the bank, then why to a negro bell-boy? 1
would rather give a tip to the youngster who gets up at
four o'clock every morning to bring us the daily paper.
Then, there is the postman. 1 feel grateful to him for
all sorts of good things. There is the girl in the dry-
goods store who takes pains to show me what | want.
There is the man who earns a living by emptying ashes
and garbage, the milkman at work long before daylight,
the groceryman, coalman, iceman, the brakeman,
engineer and stoker on the trains we use, the conductor
and motorman on the street car, the men and women
who cleanse our linen in a steaming laundry, the ser-
vants in our own home, the girl at the other end of the
telerhone, the hundreds of human beings who serve us
in all sorts of ways. Many of them work for a very low
wage. To some we give a remembrarcz at Christmas,
but tip-taking people, like the poor are with us always.
a -

HE entire system is unjust. If a hotel proprietor
finds: that the four or six or more dollars a day he
receives from his ‘‘ guests” will not permit living wages
for his help, let him go into a business for which he is
better fitted. Here is a little story for hotel keepers.
Last summer | stayed for a week at a Welsh inn where
there was such absolute comfort that we hated to move
on. lts circular announced prices, and a footnote added
that each guest would be charged a shilling extra each
week in lieu of tips. This amount was to be divided
among the employees, from the girl who brought up
the hot water mornings to a dapper young fellow who
played major-domo for the establishment. Wtile we
were there one rich American woman tipped a chamber-
maid half a crown.The guest was remonstrated with and
the maid was dismissed. The proprietor of the hotel
told me he had followed this plan for eighteen years.
He paid higher wages than any other house in the place
and got the best help obtainable. They stayed on with
him because they preferred the certainty of the extra
fee they received each week to the fluctuation of tips.
If special service was desired, such as an errand boy, a
nurse or ladies’ maid, someone was detailed to serve
immediately and a small fee was added to the weekly
bill. This house has enlarged its accommodations year
after year, and rooms must be engaged far ahead.
Everyone is satisfied. It proves that the public does
not grudge a small scheduled tip. There is moral degra-
dation in tip-giving and tip-taking that hurts both classes.

I ALL honesty we confess—unless we are millionaires,

and so few of us can brag of being in that class—
that the coins we give up in the course of a year for we
don’t know exactly what, would cover some luxury we
go without or a charity that would give a bit of happi-.
ness to us as well as to some one else. That knowl-
edge is not so uncomfortable, however, as the feeling
that we don’t give tips because we love to but because
we are afraid not to do it. Any man would knock an-
other down who called him a coward, yet every Amer-
ican who goes on tipping in the perfectly indiscriminate
way we do, is a coward. One sort of tipping | believe
in absolutely, though 1 wish we had a pleasanter name
for it. For instance, in my own home, where a maid
gives faithful, kindly service year in and year out, I
have never felt as if a mere wage paid forit. When
there is extra work to be done | believe in paying for
it and expressin§ appreciation that is often valued as
much as the gift. | believe in doing the same thing
when I go visiting. Every housewife knows how a
gracious remembrance of that sort on the part of a
guest adds to the cheerfulness of the service.

is.Master’s Voice™
Reg. US, Pat. Off,

Eeies

The great progress recently made in the art of Victor

recording 1s truly wonderful.

Records whose superior qualities were universally acknowl-
edged are now far outclassed by the new Victor Records
with their new sweetness, clearness and tone-quality.

Go today to “he nearest Victor dealer’s and hear these new
Victor Records made by the improved process of recording.

The Victor Record catalogue lists more than 3000 selections—both single-
and double-faced records. Same quality—only difference Is in price. Buy

double-faced if the combination suits you.

Victor Single-faced Records, 1)-inch 60 cents; 12-inch §1.

Victor Double-faced Records, 10-inch 75 cents; 12-inch $1.23.

Victor Purple Label Records, 10-inch 75 cents; 12-inch $1.25.

Victor Red Seal Records, 10- and 12-inch, $1, $1.50, $2, $3, $4, 35, $6, $7.

And be sure to hear the Victrola

To get best results, use only Victor Needles on Victor Records

Victor Talking Machine Co., Camden, N. J., U.S. A.

Berliner Gramophone Co., Montreal, Canadian Distributors

New Vitot Reords are on sale at all dealers on the 28th of each month. .

WBest & Co.

Children’s Footwear

The shoes we offer for Infants and Children
arc made specially for our requirements,
which enables us to provide:

The Highest Quality Materials,
Shoes that wear longest, not those that are
cheapest, and that are the most satisfactory
and economical. :

Natural-Shaped Lasts
that encourage the shapely development of
children’s feet. The grcat variety of lasts
ensures correct fit for every child.

Children’s Hosiery

Tull Length and Three-Quarter Hose, plain,
ribbed ‘and lace openwork in cotton, lisle
thread and silk, plain colors and fancy
patterns.

SEND FOR OUR ILLUSTRATED CATALOGUE
of Children’s Shoes and Hosiery which gives
full particulars.

Address Department 27, 60=62 West 23d Street = = = NEW YORK
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Would a “Full Jewelled”
Typewriter Interest You?

Every important bearing in an ex-
pensive watch is a small gem of
a hardness not susceptible to wear.
The purpose of the jewels is to
insure, by reduction of friction and
wear, the
accuracy
which makes
a time-piece
valuable.

The first successful use of
aball-bearing typebarina
writing=in-sightmachine
was by the manufacturers
of the New Model L. C.
Smith & Bros. Typewriter.

Ball Bearings, not
only for the typebars,
but at all vital wearing points of

the New Model
L. C. Smith & Bros. Typewriter

ALL THBE WRITING ALWAYS IN SIGHT

serve exactly the same purpose as the jewelled
bearing of an accurate, expensive watch. They
prevent play and false motion, banish friction,
and insure to the operator, for every ounce of
energy applied, a full equivalent of perfect work.

Write today for free catalog and X-Ray Book.
L. C. SMITH & BROS. TYPEWRITER CO.

SYRACUSE, N. Y., U. S. A.

Head Office for Bum’pe. Asla and Africa, (Braaches In all Large
Citles) 19 Queen Victoria Street, Loadon, E. C.

Staunton Military Academy
An Ideal Home School for Manly Boys
370 Boys from 45 States last session.
Largest Private Academy in the
h. Boys from 10to 20 years old
prepared' /gr tée lanverdtlt,a. Gov-
or st

er

1,600 feet abovesea-level; pure,
dry, bracing mountain air of the
famous Shenandoah Valley, Pure
mineral spring waters,” Military
training develops obedience,
health,and manly ge., Fine
5 s{mdy hiw“& a:lnaulumk. sglﬁp

ming pool an etic park, Da
—~/ drills. Boys from homes of reﬂng

ey / mentonly desired. Personal individe
@ ual instruction by our Tutorinl Sys=
tem. Academy FIFTY YEARS
old. New $100,000 barracks, full equipment, absolutely fire-
proof. ~Ch $360. Hand logue free. Address:

CAPTRIN WM. H. KABLE, A. M., PRINCIPAL, STAUNTON, VA

4)_,direct express and freight connections, § )
'( Fruit and vegetables grow abundantly, a8
N y"(; two and three crops a year.
/45 - Handsome booklet in two colors
%/ written by a western man fully de-
scribes in detail—absolutely free. Q3
\ Write for it now. Address: *\L ‘;..J
¢ J.W. WHITE, Gen'l Ind. Agt., (P
Seaboard Air-Line Railway, "NORFOLK, VA. T

7.

Winona College of Agriculture

Practical two years ALL agricultural course prepares yotng men
for farm ianagers, dairymen, poultrymen, gardeners, Splendid
laboratory equipment. Strong taculty. $200 will cover all expenses.
Beautiful location. Best moral influences. Farm In connection.
For catalog writed. C. BRECKENRIDGE, Pres., Box 728, Winona Lake, lad.
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The Born Leader

STRANGER unfamiliar with ‘American methods, on

going into one of our big establishments, might get
the impression that the hundreds of employees who are
hurrying and scurrying about, doing a great deal of
talking and bustling, are responsible for the enormious
volume of business being done. But if he should go
into a certain private office in the establishment, he
would probably find sitting there at his desk, a quiet,
serene, level-headed man; a man probably of very few
words, who dominates and controls all the activities
of the hundreds or thousands of employees. He is the
head and center, the moving force behind all the hurry,
bustle and show.

The man who aspires to leadership must be an -
organizer. He must not only read men like an open
book, but judge accurately what to do with them; how
to weigh, measure, and place them. :

It seems as natural and as easy for some people to
lead, to command and to control others as to breathe.
There is something in their very personalities that domi-
nates others. They are born leaders. They do not
need o exercise great will-power. They conquer by
the very force of their presence—their character—as
Hercules conquered those who looked upon his gigantic,
powerful figure. No matter what situation they are in,
they dominate,

Put a lot of strange cattle together and they will very
quickly decide which is to lead the herd. They will
lock horns for a while and test their strength, but when
the leader has once asserted himself, by common con-
sent of the rest, who do not question it after the first
test, he is master.

On every board of directors or trustees, in every
organization of men, there is always one who easily over-
tops the othess; there is always one man who by tacit con-
sent of all the rest is recognized as spokesman, as leader.

The leader is always characterized by positive quali-
ties. He rules by his vigorous affirmatives. There is
nothing negative or minus about him. The positive
man, the natural leader, is always assertive, while the
negative man shrinks, effaces himself, waits for some
one else to take the initiative. A natural leader does
not need to urge those under him. They will follow
wherever he goes.

A good chess player must be able to see a dozen
moves ahead. He must keep constantly in mind the
unexpected, so that he may meet every move of his
opponent.

Looking ahead is characteristic of the leader. It is
the man who can see far into the future that is wanted
everywhere. The man who can provide for the unex-
pected, for the emergency, is the safe man.

On the other hand, there is such a thing as knowing
so much and seeing so much that it makes one timid
about undertaking the lead.

Some one says: ‘‘[It is generally the man who does
not know any betler who does the thirgs that can not be
done. You sce, the blamed [ool does not know that it
can not be done, so he goes ahead and does it."”’

Scholarship often kills initiative. Scholars are pro-
verbially timid when it comes to great undertakings.
The man who knows little outside of the particular’
thing he undertakes frequently has courage because he
does not see the risks, the possible dangers of failure, of
disaster, as clearly as a more intelligent, better educated
man sees them. His range of vision is narrow; he just
sees the step he is taking, and so he plunges in with all
his energy and enthusiasm.

Everywhere there are men who murder the English
language every time they open their mouths; men who
know almost nothing of books or schools, who are
doing things that the college-bred man shrinks from
attempting.

Whether the leader be educated or uneducated, he is
always able to draw the line between theoretical knowl-
edge and practical ability. He knows that ability
that can not be practically applied is useless so far as
his work is concerned.

There were many men under General Grant who
were better educated, more cultivated, more widely
read than he, but who could not transmute their knowl-
edge into power. On the other hand, what Grant
knew he could turn to practical use.

You can not be a general and a private at the same
time. You must either lead or follow; you must either
make the program or help carry it out. You can not do
both if you expect to do anything big.

IEDITORIAL CHATES

Success Magazine

The success of the great general depends largely upon
his ability to surround himself with a staff of officers
who can carry out his orders, execute his plans. Grant
had many ofticers who could work harder than he, but
he could outgeneral them all.

A leader must be a man of prompt decision. If he
vacillates, if he never quite knows how to take the
next step without consulting some one else, his fol-
lowers, his employees will soon lose respect for him.

“You can not do the biggest things in this world
unless you can handle men, and you can not handle
men if you are not in sympathy with them.”

The greatest leaders are those who combine executive
ability with kindness and consideration. Employees will
not only follow such a leader, but follow him enthu-
siastically, work for him nights and holidays—do any-
thing to help him along. But if they see mud at tz:
bottom of his eyes, if he lacks the qualities of manhood,
if they see nothing in him to admire and respect, they
will follow, if they follow at all, as the slave follows
his master. '

There is no system, there are no rules of business by
which a man can force people to be loyal to him and
enthusiastic for his welfare. There must be qualities in
himself which will call out their voluntary confidence
and respect. They must see that he is businesslike,
that he has executive ability, that he has the qualities
of leadership. Then they will follow with zeal and
loyalty.

If you are a leader, an employer in any line, it is idle
to expect that you can call out of your employees quali-
ties which are vastly superior to those you possess
yourself. The very idea of leadership is superiority,
force of character, executive push, the ability to plan
and put an undertaking through to a finish.

If you are afraid of making enemies, do not try to
lead, for the moment you step out of the crowd and
show originality, individuality, you will be criticized,
condemned, caricatured. It is human nature to throw,
stones at the head lifted above the crowd. )

No great leader ever yet escaped the jealousy and
envy of those who could not keep up with him or do
what he did.

A leader must be positive, aggressive. He must have
an jron will, an inflexible purpose, and boldness border-
ing on audacity; he must be able to defy criticism with-
out being insensible or indifferent to it.

Some of our great leaders have been extremely sensi-
tive in this respect. Criticism was very painful to them,
yet they had the qualities of leadership which urged
them on in spite of the pain caused by harsh and
unjust criticisms. Many worthy young men have re-
tired from the race for leadership because of the sting
inflicted by the malice and envy of their fellows. They
did not think the honey worth the sting. .

Large leadership to-day calls for great breadth of
view, for the same qualities which made the leader in
the past, but much enlarged and developed to meet the
needs of our time. The vast combinations, the enor-
mous interests involved in our large concerns to-day
require colossal leadeiship.

*“ Organization is the one overtowering necessity of
the times. It comes logically of the vast interests put
into one business through incorporated capital.” There
never was such a demand for leaders, men who can do
things, as there is to-day.

* o+
The Best Thing to Leave Your Children

HE best legacy a man can leave his children is the
memory and influence of a large, broad, finely devel-
oped mentality, a well disciplined, highly cultured mind,
a sweet, beautiful character which has enriched every-
body who came in contact with it, a refined personality,
a magnanimous spirit.

To leave a clean record, an untarnished name, a name
which commanded respect, an honesty and integritz
which were above suspicion; this is a legacy wort
while, a wealth beyond the reach of fire or flood, dis-
aster or accident on land or sea. This is a legacy allied
to divinity.

To bring your children up to respect themselves, to
love the right and hate the wrong, to be self-reliant,
strong, vigorous and independent, to do their own
thinking so they may become leaders instead of trailers—
this is to leave them something worth while. They will
have power in themselves to help themselves, notimitate

IF SUBSCRIBERS (OF RECORD) MENTION **SUCOESS MAGAZINE' IN ANSWERING ADVERTISEMENTS, THEY ARE PROTECTED BY OUR GUARANTEE AGAINST LOS6., SEE PAGE 383




@

AN

ALY

for June, 1910

or copy, but live their own lives and: form their own
creeds. They will not need to apologize or. sneak or
fawn, but stand erect, look the world in the face with-
out wincing, and feel themselves equal to any environ-
ment and masters of the situation by virtue of their own
power. Such a legacy will enrich them more than all
the millions you could amass.

:How many people in this country to-day are really
ashamed of the fathers whose money they are spend-
ing. They are glad enough to get the money, but they
do not like to say much about their fathers’ characters
or how they acquired wealth.

Is it not unaccountable how men will struggle and
strive in order to pile up money, to accumulate a vast
fortune for their children, and so coin their own lives,
their very life-blood, into dollars which they leave to
their children, often with nothing else=no name, no
memory which can be revered? s it not strange that
fathers will contend and crowd so hard for that which
is cheap and shallow and unsatisfying, and neglect the
development of the more permanent, more desirable,
more beautiful and lasting qualities ?

These shrewd, long-headed men know very well
that the chances are small that a son will develop the
power of self-help and self-reliance when everybody is
telling him that he is a fool to work, that his father is
rich, that he should just pitch in and have a good time.
These men know how small are the chances of
developing that fiber which makes men, that stamina
which makes character in the boy who has a fortune
left him; yet many of them go blindly on, not seem-
ingly ‘caring anything about the development of their
boys’ characters—or their own, intent on amassing
fortunes which so often prove the ruin of the children

who inherit them.
+
The Magic of Self-Faith

Fairn multiplies ability. Think of a poor French

peasant girl of only eighteen, who could not read or
write, who knew nothing whatever of warfare, and
who had never before been away from her humble
home, leading an army to victory when even the
Crown Prince did not have confidence enough in his
country’s cause to be crowned! Where did the power
and wisdom come from to enable this weak girl to
enhearten a discouraged army, to infuse new life and
courage into it, and to do what great generals could
not do? Her presence doubled the power of the army.
In less than three months after she had assumed leader-
ship she drove the English from Orleans, and in three
months the dauphin was crowned King. During the
ceremony of coronation, Joan of Arc stood beside him
in full armor. The moment her mission was accom-
plished, she felt that her peculiar power had gone and
she begged the king to allow her to return home,
because, she said, ‘‘the Voices gave her no further
command.” The king urged her to remain at the head
of the army, but her power had departed, and her army
was later defeated. Her faith in herself had multiplied
her ability more than a thousandfold, but the moment
it was gone, her power departed with it.

‘The world is often amazed at the marvelous achieve-
ment of a very ordinary person who has tremendous
self-faith. The example of Joan of Arc illustrates the
great law, just as the falling of the apple suggested to
Newton the law of gravitation. It shows thal we use
only a very small percentage of our possible power;
that we do not begin to do the things we could do if
we were inspired by great faith, by supreme self-
confidence.

Faith is a tremendous force in one's life. It multi-
plies one’s power immensely. It can remove moun-
tains of difficulty, and make the impossible possible.

Do we wonder at the great ability of a man like J.
Pierpont Morgan? A large part of his ability consists
in his faith that he can do what he undertakes, and a
corresponding painstaking effort in work.

When you have lost your business, your property,
your position, or failed in your undertaking, cling tena-
ciously to your self-faith. No matter what comes to
you, never give that up. It is the power that can
turn any failure into success.

Faith unlocks doors, opens up the avenues to every-
thing that is good. When it is present, the thing
which we desire to do is always possible, but when
it is gone, everything we lorg for goes with it.
We can do nothing of value until faith.returns, hence
it is of the utmost value to keep it alive, to keep it
growing, to cultivate it to the utmost.

There are many ways of cultivating faith. We can
cultivate it by picturing in our imagination, noble, sub-
lime possibilities, we can cultivate it by aspiring to all
that is noble and true, by using every possible method
to improve ourselves, and by constantly thinking that
we can do what we desire to do, and can be what we
aspire to be. To think you can is to create the force

that can.
+ ¥

It takes courage to work on in silence, and wait,
perhaps, until after you are dead for the justifica-
tion of your acts which nobody understands and
which you can not explain without injuring another.

Universal service as typified
by the Bell System today is the
result of thirty years of unceasing
endeavor. '

The equipment for this service
includes ten million miles of wire,
more than twenty-five thousand
miles of underground conduit,
buildings enough to house a city of
people, thousands of switchboards
with millions of tiny electric lights
and billions of miles of fine copper
threads—over five million telephones
in daily use.

421

This great development has

been made possible only by sound

financing and proper provision
for maintenance and reconstruction;
while fair profits and substantial
security have won the confidence of
conservative investors. Especially
when considered with the fact that
the value of Bell properties exceeds
the outstanding capital.

The Bell System was so wisely
planned and soundly constructed
that it has kept pace with the con-
stantly increasing demands of a
Nation.

Twenty million connections made ddib"
show the usefulness of the.Bell Service

AMERICAN TELEPHONE AND TELEGRAPH COMPANY
AND ASSOCIATED COMPANIES

Universal Service
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showing all the
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FRESH AT NIGHT
If Onve Uses‘ the Right Kir@ of Food.

If by proper selection of food one can feel

strong and fresh at the end of a day’s work, it
is worth while to know the kind of food that
will produce this result. ww o

A school teacher out in Kans. says in this
connection : o Lo e R

“I commenced the use of Grape-Nuts food
five months ago. At that time my health'was
so poor that I-thought I would have to give up

-my work altogether.
weight, had little appetite, was nervous and
sleepless, and experienced, almost constantly,
a feeling'of exhaustion.

*“I tried various remedies without good re-
sults; then I determined to give particular at-
tention to my food, and have learned something
of the properties of Grape-Nuts for rebuilding
the brain and nerves.

‘I commenced using Grape-Nuts and have
since made a constant and rapid improvement
in health, in spite of the fact that all this time
I have been engaged in the most strenuous and
exacting work.

“I have %ained twelve pounds in weight and
have a good appetite, my nerves are steady and
I sleep sound. I have such strength and re-
serve force that I feel almost as strong and

* fresh at the close of a day’s work as at the

beginning.

‘“Before using Grape-Nuts I was troubled
much with weak eyes, but as my vitality in-
creased the efres became stronger.

~“I never heard of food as nutritious and
etonomical as Grape-Nuts.” )

Read the little book, ‘“The Road to Wellville,”
in pkgs. *‘ There’s a Reason.”

Ever read the above letter? A new one appears
from time to time. They are genuine, true, and
full of human interest.

Possibilities for Mak-
ing Money Appeal
to Everyone

It is an established fact that the
greatest fortunes have been made
from real estate investments.

For the average investor great
opportunities are rapidly dimin-
‘ishing in the East—the trend
being westward. '

But even the West has its good
and bad lands. The discrimi-
_nating investor must exercise
careful judgment. - '

The best land for an investor
now is land  in the West which
is being developed by the won-
derful system of irrigation. This
land is most productive and
very profitable and is rapidly in-

creasing in value.

There is a decided best even with
this land and we will be glad to
send to interested parties a full
description of what is being done -
in the arid region of New Mex-
ico. The pictures alone in our
beautiful booklet are sufficient
to tell the story.

Write for this booklet—it is sent without charge.

WESTERN IRRIGATED LAND
AND ORCHARD CO.
47 WEST 42d STREET, NEW YORK CITY

If SUBSCRIBERS (OF RECORD) MENTION ‘‘SUCCESS MAGAZINE™"

I ‘was rapidly losing .in |

Success Magazine

“Heroic Rescue
HREE year old Montague

For these bits of ** Point and Pleasantry ** payment is made
at the rate of TEN CENTS A WORD. Stories which
bave appeared in other publicati

Not Transferable

Storie 1ss A. had on a skirt of
The

are not

and two year old Harold
were having a bath together
in the big tub.

Mother left them a mo-
ment while she went into
the next room. Suddenly
a series of agonized shrieks

tained at the usual rates.

editors reserve the right to make such editorial changes as
may seem necessary. Material which fails to gain a place on
these pages, and yet seems worthy of publication, may be re-

NO CONTRIBUTIONS WILL BE RETURNED
UNLESS STAMPED ENVELOPE IS ENCLOSED.
Address: Editor, ** Point and Pleasantry.”

delicate fawn -color,
which the others coveted.
“Do bequeath that skirt
to me, Miss A.,” said one
friend, ‘‘it matches a waist
of mine exactly.”
“1 don't see what you

recalled her. Two dripping,
terror-stricken little figures
stood, clasped in each other’s arms, in the middle of
the bathroom floor.

‘O, Mother!” gasped Montague. ‘‘l got him out!
| saved him! The stopper came out and we were
going down!”—M. C.

. -

Standing Room Only.

IRKE LA SHELLE met an actor and noticed that he was

wearing a mourning band on his arm.

“It’s for my father,” the actor explained.
just come from his funeral.”

La Shelle expressed his sympathy. The actor’s grief
was obviously very real and great. ‘‘I attended to all
the funeral arrangements,” he said. ‘‘ We had every-
thing just as father would have liked it.”

‘“Were there many there?” asked La Shelle.

* Many there!” cried the actor with pride. ‘‘ Why,
my boy, we turned ’em away!”—R. M. Winans.

Probably True

rRaw lrishman shipped as one of the crew on a

revenue cruiser. His turn at the wheel came
around, and after a somewhat eccentric session in the
pilot house he found himself the butt of no little humor
below.

‘‘Begorrah,” he growled at last, ‘‘and ye need n’t
talk. | bet | done more steerin’ in tin minutes 'n ye
done in yer howl watch.”—W. D. StetLE.

-

Misplaced Rapture

"o sHow the absurdity of Swedenborg’s ideas, the
preacher drew a graphic account of the supposed
Swedenborgian heaven, with beautiful fields, fine
horses, cows, etc. In the midst of his glowing descrip-
tion, one of the sisters went into reptures, and shouted:
““Glory, glory, glory!”
““Hold on there, sister! " said the preacher, *“you're
shouting over the wrong heaven!”

A A
Thift

N EcoNoMmicAL housewife drank a quantity of silver
nitrate by mistake. The doctor, who had been
hastily summond, ordered large draughts of the white of
eggs to be administered.  ‘‘ Mary ! Mary !” murmured
the almost unconscious patient.  ‘‘ Save the yolks for

puddings ! ”

“1ve

He Had Done Enough

“FELLOW-CITIZENS," said the candidate, ‘| have
fought against the Indians. "I have often had no
bed but the battle-field and no canopy but the sky.

| have marched over the frozen ground till every step .,

has been marked with ' (ood."”
His story told well, till a dried-up looking voter came
to the front. : :
“1li be darned if you hain’t done enough for vour
country. Go home and rest. 1'll vote for the other
fellow.”-~H. M. Haroman,
A -

Kismet

“J-JE LOVES me not,” the daisy said,
When Elsie sought to pluck
An answer from it, leaf by leaf,
Of ill or happy luck.

“He loves me not,” the daisy said,
When all its leaves were dried,
And Elsie smiled at Fate because
She knew the daisy lied. g
—W. J. Lamrron.

IN ANSWERING ADVERTISEMENTS, THEY ARE PROTECTED BY OUR GUARANTEE AGAINST LOSS,

want of this old skirt,” Miss
A. replied. ‘ It’s on its
last legs now.”—Mvra Louise SrauLping.

A A

Of Course Not

‘“ By TtHE way, Elder Browne, why is it that you
always address your congregation as ‘ brethren,’
and never mention the women in your sermons?”
‘‘ But, my dear madam, the one embraces the other.”
*“Oh, but, Elder, not in church!”

- Ao

The Modern Cook Bo: k

N account of the high price of foodstuffs, house-
holders will be glad to know of the following sub-
stitutes :
PLANKED SHaD

Send one of the children around to the new houses in
the neighborhood to borrow a quantity of putty. Take
the pulty, knead it well and flavor so that it will taste
as much like fish as possible. When about ready for
the oven quickly stir in a paper of pins. o

If it is not desired to serve this as shad, le. ve out the
pins and serve as cheese.

SPINACH

Go to any storage house and procure a quantity of
excelsior. On the way home stop at the drug store and
buy a bottle of green dye. Take the excelsior and dye
each strand separately in order to get it just the right
shade. Now take it to the barber’s and have it cut. -If
excelsior is not procurable, use straw hats.

SaLaD

A good substitute for salad may be made by getting
the lawn mower, running it over the lawn, gathering
up the grass, putting the grass through the clothes
wringer to flatten it and take out the kinks. Then lay
on plates and cover with any good substitute for apples
or celery. A white kid glove, if chopped fine, is just
as good as chicken or veal. A good dressing for this
salad may easily be made by allowing a few old mus-
tard plasters to soak over night.

BreakFasT FooD

Go to any depariment store and buy a few dolls.
Take the thumb and first finger and grasp each doll
firmly under the arms. With the other hand make an
incision in the cadaver of the doll just above the waist
line. Serve the contents in quantities ‘o suit and pour
over it any good substitute for milk. A good substitute
for milk may be procured from any milkman.

If impossible to obtain dolls, chop up hair brushes or
clothes brushes. :

TurTLE Soup

For a small price one may purchase an old bait
bucket from any fisherman. Put in a little seaweed, a
few seashells, and, if possible, an old, well-seasoncd
fish net. Boil thoroughly until alt the flavor is ex-
tracted. Then strain. Before serving, drop in a few
pieces of almost anything you can find to give it sub-
stance.

ArrLe Pie

Just before the cook goes out in the evening have
her cut the fringe off the portieres. Set the fringe to
soak in a kettle of concentrated lye until tender. In
the moming add a little cider to flavor and bake. If
tar paper is used instead of crusts, it will not be necess-
ary to grease the pans.

A very good whipped cream dressing for this may be
made by using absorbent cotton. Absorbent cotton
also comes in quite handy in making Charlotte Russe.

—ELus O. Jones

SEE PAGE 383
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Burn Your Bridges
Behind You

[Continued from page 411

felt in the weakened or debilitated power of decision.

The undecided man is like a turnstile at a fair which
is in everybody’s way but stops no one.

There is nothing more ‘pitiable than a man who never
knows his mind;- who is always on the fence; who is
always vacillating, questioning; who has nothing es-
tablished in his life beyond possible reconsideration. -

On the other hand, it "is deplorable to see men and
women spend years and tears trying to undo the results
of .an impulsive, impetuous decision which was made
in a thoughtless, unguarded moment, or fit of depres:
sion under- the impulse of a temporary depression.

1 know men who have a mortal dread of deciding

things without an opportunity for reconsidering. - They:-

are so afraid they will make a mistake and regret it that
they ruin their judgment by not trusting it. They can
not bear to decide anything of importance without hav-
ing their judgment reinforced with other people’s opin-
ion. The result is that they are always weak, they
lack self-reliance, independence, and soon become neg-
ative characters instead of creators, producers.

Indecision runs in the blood of many people. They
never seem to be able to burn the bridges behind them.
They always want to leave a way open for possible re-
treat. They do not realize that’ committing themselves
unreservedly to their aim and depending entirely upon
themselves would very soon develop a strong self-
reliance and cure the vacillating habit.

If you feel that indecision runs in your blood, that
you have inherited the fatal balancing, wavering ten-
dency, just make up your mind that you must break it,
or it will break you.

There is nothing more demoralizing than the habit of
putting aside important matters to be decided later. If
this is your tendency, compel yourself.to the practise of
quick, firm, final decision. No matter how serious the
thing you are called upon to decide, throw all the light
possible on the matter in hand, weigh and consider it,
but bewareof postponement of your decision. The
temptation to reconsider is fatal to forceful action.
Better a thousand times to make mistakes than to be a
victim of the insidious habit of indecision. *‘The great-
est thief this world has ever produced is Procrastination,
and he is still at large.”

Decide quickly, firmly, finally. Let there be no
going back, no reconsidering, no opening up of the
matter for further discussion. Be firm, positive.

The vacillating man belongs to whoever can capture
him.: He is ever at the mercy of opposing or interrupt-
ing circumstances. He is the tool of the man who had
the last chance alt him. Just as the driftwood on a
river is whirled by every little eddy or blocked by some
obstruction, he is always at the mercy of other men’s
opinions. He does not possess himself; he does not
have an opinion. If he does, it is at the mercy of the
first man who presents a counter one. No matter how
firm he may be in what he decides upon to-day, to-
morrow he will meet a man who will change it ali. In
helpless passiveness he is tossed from one individual to
another, ever the property of the stronger personality
with whom he talked last.

It is astonishing that the victim of vacillation, the
man who can not positively decide anything of import-
ance to-day feels very sure that something is going to
happen to enable him to decide to-morrow with more
ease and certainty, and if he can only put off the
responsibility of deciding now, he feels that it will come
out all right. Victims of indecision are always victims
of over-hopefuiness. They think the future will bring
everything out all right; will bring the object nearer and
make decision easier. ‘' To-morrow ” is their talisman.

Napoleon used to say, * If your adversary can bring a
powerful force to attack a certain post ten minutes
sooner than you can bring up a supporting force, you
are beaten, even though all the rest of your plans be the
most perfect that can be devised.” Life is full of crises
when to act promptly and with decision means victory,
and to waver, means failure.

When someone asked Admiral Farragut if he was
prepared for defeat, he said: *‘‘1 certainly am not.
Any man who is prepared for defeat would be half
defeated before he commenced.”

Most people lose so many precious years before they }

get up a momentum, before they commit themselves
completely, unreservedly, and burn their tempting
bridges behind them, that they do not have time to do
the great work they are capable of, or else they arrive
at the goal so late that they have but few effective
years left.

Tens of thousands of youths of this land are waiting

at the dock with their ship prepared for sea, and yet |

they do not dare to hoist anchor, for they have not
quite decided upon their port, or they are afraid they
will meet rough weather, or that they will go to pieces
on the rocks.

One of the most demorallzing things in the world
is ghe habit of indecision, of vacillating, of hanging
on the fence half-decided. Nothing is more fatal to
effective action or progress. It destroys all force for
doing things; it paralyzes action and is fatal to all

{Continued on page 435]
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GROWING CHILDREN

The Period when the Nervous Activity is at Its
Greatest.

* Against the practice of giving tea and coffee
to children, we cannot speak too strongly.
Childhood is the period when the nervous ac-
tivity is at its greatest. The brain is ever busy
receiving new impressions. Reflex action, co-
ordination of muscles, and the special senses
are all under a special course of training.

*“The nervous system is pushed to its utmost
capacity, and ‘long is the list of victims that
" follow its over-stimulation. In these little
people nothing but harm can come from the
use of such cerebral stimulants as tea or coffee.
Bad, then, as this practice is, let us as physi-
cians be aggressive in its prohibition.

‘Do not be satisfied bf' answering ‘No’when
asked as to their use, but let us teach the families
with whom we come in contact that such prac-
tice is evil. We speak emphatically, because
not only among the poor and uneducated, but
among the rich, who should know better, this
%actice is marvelously prevalent.”—7%e Home

oclor.

Children like a warm beverage for breakfast
and it is well for them to have it if the drink is
a food and not a drug.

Postum is made to supply a rich nourishing
liquid food with a crisp coffee taste for those
w%o cannot and should not use coffee. Analy-
sis shows it to contain about fourteen per cent
of muscle-forming elements and 66.11 per cent
of energy and fat-producing elements, which
go to nourish and sustain the delicate nerve
centres throughout the body and from which
the vital energy proceeds.

The success of child or adult depends largely
u%on Sroper sustenance for the body. Children
who depend uﬁon the intelligence of their
elders to furnish them with good food deserve
our most careful attention and thought.
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Marriage in America

duty was to bear just as many.children as she could.
Now we know that the sin lies in having.too many.”

Of course it is true that the husband has as much to
say about the size of the family as the wife. But the
consensus of opinion seems to be that the factory man
to-day is more reluctant to have a large family than is
the factory woman. i .

President Roosevelt once pointed out that a system
of two-children families spells race suicide. Yet we
find among factory operalives—at present our most
prolific class—that the great majority of the mothers of
the future propose to bring no more than two children
into the world.

Desire for a Home Is Almost Universal

Among the factory girl’s motives for marriage, last
but not least comes her desire for a home of her own.
The domestic instinct is very strong in her. More than
half the girls would marry chiefly to possess a nest all
their own. More than four-fifths are deeply interested
in the idea.

During many an interview with some stolid, heavy-
eyed young toiler, the mention of  this subject would
bring to her face a swift transfiguration. Color would
flow into the sallow cheeks and a beautiful light would
come into the dull eyes which had not responded in
the least to the words ‘‘ Love” and ‘‘ Motherhood.”

Anna Z., a Chicago white goods worker, rather neatly
expressed the general attitude of her class toward the
three main factors of matrimony. Note the significant
order in which she arranged her desires:

‘‘l want a little flat that 1 can fix up any way |
please, and | want my babies and a man to look
after me.”

This passion for a home is not based on the hope’

that it will give them more freedom than their present
life affords. Indeed, only twenty-eight per cent. ex-
pect more freedom in married life, and a large number
of these are ltalian girls who lead before marriage ““a
penitentiary kind of life,” as one of them feelingly ex-
pressed it. Fourteen per cent. look forward to an

-equal degree of freedom after the wedding; fifty-eight

per cent. to less freedom.

‘“No, there won't be near as much freedom then,”
declared Lucy L., who bends all day over a sewing-
machine in Minneapolis. ‘‘That’s why I've always
said that if I didn’t have to work |’d never get mar-
ried. You ain’t got any freedom after that, but you’ve
gotl a home, anyhow.”

It is not for love then, primarily, nor for children
that factory girls marry. It is for a home, first and
foremost. They marry to escape from the stultifying,

ageing, killing factory, and to get into a place which

is the greatest possible contrast to it. So strongly do
they feel about this that more than three-fourths of
them express a willingness to marry in the face of
parental opposition.

But even though the image of home looms largest
in the soul of the factory girl, she has very definite
ideas about the sort of man she would like to marry.
Unlike the business girl, she often has time, as she
bends over her- monotonous toil, for brooding over the
problems of life and for sending her imagination out on
scouting expeditions to see what the future may hold
in store.

‘I think and think all day about these things,” said
a Philadelphia shirt-waist striker to me, ‘‘until some-
times my head is ready to burst.”

Handsome Young Husbands Are Not in Demand

Fewer than one-half of the girls would like hand-
some husbands. They prefer them large, strong and
masculine. Most of them are quite indifferent to a man’s
appearance. Many are positively afraid of a handsome
man as a marriage possibility.

*No handsome men fer mine. They’re genally as
conceited as they can be and run round after other
girls after they get married,” Thus a box operative in
Minneapolis expressed it. Does not this sound like the
philosophy of age rather than of youth?

The factory girl’s views on masculine attire are emi-
nently matronly. She is thoroughly afraid of the *‘ good
dresser” as a prospective husband. In the school of
crude reality she has perforce become a logician. She
can look straight through to-day’s resplendent vision
of the ““candy kid” sauntering down Broadway or

State Street, and glimpse, a few years hence, the vision |

of a dispossess-proceeding landing a miserable family
with its few sticks of furniture out in the rainy East
Side street. Mathilde, the laundry worker who pre-
dicted that marriage would not modify her arms and
legs, uttered a phrase on this subject that sounds as
though it came out of the Book of Proverbs: *‘ Doesa
man who puts money on his back put money in the
bank ?”

Make no mistake. With all her matronly notions
the factory girl is ever so human. She likes to go out
with the “‘ nobby dresser,” the ‘‘two cent dude” (as
she disparagingly calls him), almost as much as any
other girl does. She likes to have him ‘‘show her a
good time.” It is onx as a marriage candidate that
his stock sinks low. And she is keen enough to see
that this thing works both ways.

‘“Swell dressing frightens a man away,” declared

Lena C., a pretty, soft-voiced hosiery operative in Chi-.

cago. ‘‘If a man sees a girl all dressed up, he thinks:

Success Magazine
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‘Oh, 1'd never want her—she’d make me poor!'”
As we shall see in the next article, this is a far cry

from the business girl's standpoint.

How does the industrial girl feel about the age of her

possible husband ?
. From what | can gather it seems to me that she
would like his actual age in years to correspond with
her own spiritual age. When Helen D., the seventeen
year old bag-folder, said wistfully : ‘‘I’d like for my
man to be a whole lot older’n me,” she was laying
bare the senility of her soul. ‘‘ These here young fel-
lers,” she went on, “is all right to run 'round with,
but they wouldn't support you and they 'd be too wild.
1’d like an old man, filteen, twenty years older’n me,
what 'd be steady and could learn me somethin’.” You
see, Helen is spiritually about three hundred per cent.
older than her years.

As a rule the average factory girl's ideal husband is
from two to ten years older than herself. He is seldom
as young, and never younger.

Widowers are never popular. With the brutal frank-
ness of youth, more than half of the girls pronounce
against ‘‘ shop-worn articles” and ‘‘ wash-sales.” ‘‘No
damaged goods for mine! " is a favorite way of putting
it. Fewer than one-third would be willing to marry a
widower, and most of these are of the warm-hearted,
ultra-maternal type of the sweat-shop worker -who
longed to feel her babies’ arms about her neck. ‘‘No,”
she said, ‘‘1 should not mind a widower. His little
children would need a mother.”

In spite of the extreme popularity of divorce—a
thing we shall consider later—fewer than three per cent.
feel that they could bring themselves to marry divorced
men.

The factory girl's ideal husband may earn his living
in almost any way except as a factory hand, a waiter, 2
gambler or a capitalist. She considers her brother
operative beneath her socially and hardly competent
financially to found a home. "The waiter is too servile
for her democratic taste—and besides, ‘‘he does not
have enough to do to keep him out of mischief.”

Steady and Careful but Not Stingy

As for the capitalist, nobody is more suspicious of
the rich man than is the factory girl. ‘‘ Why should
he be coming around me?" is her first thought, fol-
lowed by the instinctive conclusion that it is for no
good. Even though he proposes marriage, she suspects
some deception.

But suppose the miraculous happened. Suppose he
were true and loved her. Even then, one thought
would be insupportable: everybody would say that she
was marrying for ‘‘the coin.” Said a Philadelphia
Jewess, voicing the sense of the majority: *‘1 don't
care for rich men because the richer they are the worse
they are.”

The factory girl’s future husband must make an in-
come ranging from eight to forty dollars a week, and
averaging twenty dollars. He must have good health.
Many girls, like a candy cutter 1 know of in Memphis,
would not even ‘“‘go” with a fellow who had tubercu-
losis because of reluctance to hurt his feelings when
finally ‘‘ turning him down.”

The fact that a man had sown his wild oats in con-
siderable quantities would deter very few of the girls
from marrying him, though they would usually expect
him to stop sowing them after the wedding. Our.bag
folder spoke, fortunately, for only a small minority of
the lowest type of operatives when she declared,
‘‘Long as he acted all right front o’ me, | wouldn't
bother much about his morals.”

Of any possible risk to her own health that might
follow her husband’s wild oats, she has only a meager
notion; although this notion is wisdom compared to the
pitiful ignorance of the business girl in these matters.

As has already been said, steadiness is the indispen-
sable qualification. The factory girl hates masculine
laziness, but not with a tithe of the fierce hatred that
she reserves for drink. She has constantly before her
eyes the sufferings of those women who are tied for
life to drunkards. And there are few sharper pangs re-
served for her than the pang of that moment when she
first sees her lover come reeling out of the saloon’s
swinging doors.

Though she likes to have a good spender ‘‘show her
a good time,” as marriage possibilities she holds a
spendthrift and a '‘ tightwad ” in equal disfavor. “‘If |
go out with a ‘ tightwad,’” exclaimed a bright Memphis
girl, “I try to bleed him and stick him all 1 can.”
““Don’t like ’em neither too clever nor too stingy,”
remarked a young woman from Pasadena. But, on the
whole, if a man must err let him err on the side of -
closeness.

She would like her future husband to know a little
more than herself, ‘“so he can learn me something.”
But the higher education she distrusts almost as pro-
foundly as she does wealth. It takes men out of touch
with practical affairs. Flora M., who works in a Memphis
box factory, feels thus : ‘‘ You take some o’ them men
that have a swell education—they can’t see fur 'nough
ahead to do any good. It’s the common-sense that
counts.” :

As regards disposition, three girls would like a jolly,
easy-going husband to every-one.who, prefers him ser-

SEE PAGE 283
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ious and masterful. 1 am inclined to believe that the
lNorth and West favor the former type, the South the
atter

One more touch must complete this sketch of the
factory girl's ideal husband. What should his accom-
plishments be? This query disclosed the wide popular-
ity of a single art in the hearts of the people. Not one
girl wished him talented as a painter or sculptor, as an
architect or poet. Not one wished for a good dancer, a
star athlete or a brilliant conversationalist. Those who
wished at all desired just one thing, and desired it with
wistful eyes: ‘1 wisht he could sing or play good,”
they would murmur.

The Factory Girl's Opportunities for Marriag'e

After learning a little about the marriage-motives of
the industrial girl and her marriage-ideals, one naturally
begins to wonder what her marriage-opportunities
amount to.

Both in her chances of meeting available men and.in
her social standing she is rather seriously handlcapped
in the marriage game.

‘““You never see a man in the factory ’cept the
boss,” explained a young girl in the southern district of
Philadelphia. * Why, men would be a-scared to come
in, there’s such a tough lot o' girls there.”

Where, then, is she to meet her future husband?
As we have seen, she thinks little of her brother oper-
ative, so that “the not impossible he’ must be en-
countered ‘evenings or Sundays. | am convinced that
only a small proportion of factory girls will *“ pick up”
strangers on the street or in the park. Church is a
good place to make ‘‘ gentlemen friends,” but the best
place of all is the dance hall.

Factory work is generally so monotonous and con-
fining that it demands, as an antidote, a little fun and
excitement after hours. . The day is so stale, flat and
unprofitable that the nlght cries aloud for stimulants.
Hence the popularity of the dance hall.

It is at once the factory girl’s blessing and her curse.
Few things benefit her more than a good evening’s danc-
ing in the right environment, with its much needed exer-
cise, recreation and sociability. But, sad to say, more
than half the girls frequent public dance halls where
introductions are dispensed with and any man may
dance with any girl. As a result, these places are
haunted by emissaries of the white slave traffic.

Something must surely be done to provide a substi-
tute for the public dance hall whlch, in striking its
terrible blows at the factory girl’s virtue, is becoming
one of the most dangerous foes of marriage in America.

Her Views Upon the Divorce Question

‘The most striking part of the factory girl's attitude
toward marriage relates to its downfail. Knowing the
¢lderly, pessimistic quality of her mind, | was prepared

‘to_find her rather liberal on the questlon of divorce.

But, even so, the returns of this invesiigation brought
something of a shock. For they showed that fewer
than a third of the girls were absolutely opposed to
divorce, and nearly all of these were Roman Catholics.
Whether it is well or ill-founded, the belief is wide-
spread that the divorce court is the thermometer of
married bliss.

| found that the popularity of divorce in the different
States of the Union seemed to keep pace with the lib-
erality—or extravagance—of the local divorce laws.
Tennessee, for example, is one of our most radical
States. These are a few of the grounds on which it
grants divorce: Felony, physical incapacity, refusal of
wife to live with husband in the State, and absenting
herself two- years; and, af the discretion of the court,
for cruelty, indignities, abandonment or neglect to pro-
vide, habitual drunkenness.

In view of such a munificent law, it is small wonder
that | was constantly hearing things like this from the
factory girls of a certain city in Tennessee: ‘‘ There’s a
lot says nowadays, ‘Oh, well, come on; let’s get mar-
ried and tryit. If we don’t get on we'll geta divorce and
try it again.’ You know it only costs 'em a few dollars
to get a divorce if they both want to.””

.Another worker in one of the best factories in town
told me: ‘‘Fully one-half of the girls here have married
one time or another and come back to work a few
weeks later.”

These statements were widely confirmed both by
factory employees and managers.

Has the *“ disintegration of the family” already begun?
It looks very much as though it had, at least among
the factory workers of this Tennessee city. They are
imitating the Four Hundred there and giving the trial-
marriage system a test.

Nineteen Reasons Why She Considers Marriage a
Failure

Exactly why does the factory girl consider marriage a
failure? It is interesting to see how widely the opinions
differ. Outside of the few utter pessimists who ‘‘don’t
believe there is such a thing as a good husband,” the
girls gave nineteen different reasons for their belief that
more marriages are unhappy than happy. This belief,
whether well or ill-founded, was usually based on a
knowledge of the recent growth of divorce.

| found that drink was the chief reason. Getting
married in too great a hurry was a close second to
drink; while unfaithfulness and masculine selfishness
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Anyone Who Can Afford 'Brooms Can-
Now Afford the Best Suction Cleaner Made

All that any Vacuum Cleaner or Suction Cleaner can do, the “RicHMOND" does.
And it does, besides, some things which #o other machine can do.
You can, for example, use the _RicHMOND"
Suction Cleaner with or without the hose. The
hose attachment slides off or on with the same
ease that your foot slides into an easy slipper.
Slip on the hose, and the ten pound “RicHMoND”
with its 'six special cleaning tools (all furnished
without extra cost), cleans hangings, walls, books,
bedding, upholstery, clothing, hats, underneath radi-
ators, furniture, etc. It is also supplied with a
special attachment for hair drying and pillow ren-
ovating, etc.
Slip off the hose and you “have a floor machine
. which weighs no more than a common carpet sweeper.
The everyday work of rug and carpet cleaning—of
cleaning hardwood floors, tile floors, bathrooms,
hearths, -porches, etc., can be done either with or
without hose.

A Postage Stamp the Only Cost

required to put this ten pound cleaner in your
home. Just send us your name and address, and
we will have delivered to your door without one
penny of expense to you—without obligation of any
kind—a guaranteed “RicumoND® Suction Cleaner.
You can prove for yourself in your own home,
just what this will do for you.

But write today and we will include with our reply,
a handsome illustrated booklet.

The “RICHMOND" -- Sales Co.
- Sole ‘Selling Adents « = * -
160 G, Broadway, New York City
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were tied for third place. On this last count a Chicago
feather worker had a few stinging words to say: -

‘‘Some men don’t seem to realize that when a
woman’s been working hard all day long she don't
want him to come in grumbling—and the ﬁrst thing in
the morning and the last thing before they go to bed.
Same men seem to think women are regular slaves, and
don’t ‘bring ’em home a box of candy or something.
They just leave them look after the children and never
go out anywhere. And | know a man who’s always
looking in the kettles—and looks in her purse to see
where she put the change from seventy-five cents; and
he can support her, too. 1 hate a man’s rough, and
dan’t treat you as if you was a lady. Trouble, she’s
too sweet to him. He lets her go down at 11 o'clock
and get coal—just asif there wasn’t a man in the
house.”

She Is Fairminded in Her Arraignment

It throws a side-light on the factory girl’s fairminded-
ness that places feminine and masculine laziness next,
with equal shares of blame. Here is a voice from the
Stockyards:

‘“Now Mabel, she’s been married about a year and
her husband just lays in bed the whole day and she
has to get out and work for him. | wouldn’t stand it.
What'd | do? Why, leave him. I wouldn’t take
care of a lazy man.” .

Five causes are tied for fifth ,place: Ease of divorce,
loveless marriages, financial troubles, incompatibility,
and ‘“ because girls are weak enough to keep on with
the factory after marriage,” as a Lynn shoe-stitcher
expressed it.

Childlessness and jealousy come next. ‘‘]Jennie was
married last June out in St. Louis, and the other day
4 she went around the corner to buy a loaf of bread, and
Kl when she come back her husband says: ‘ Been meeting

’ some o' yer old fellahs.” And she passed a remark
uy t —al ou eve r back, an’ he threw a cup at her. So she applies for a

divorce and he agrees not to prosecute her. . . . When

Need Roof Paint ! ;?ex‘l:;rz’r}'n:l;:iiigr:’l’s a’ men think you’re nothing but a

In the seventh place in this arraignment come three

HE ever recurring question of what you | it and they can supply you with a sample, or wifely failings: Incompetence as a housewife, selfish-
shall put on your building as a roofing | we will mail one to you upon receipt of postal ness, and neglect of personal appearance. .

can be very satisfactorily solved for a | request. ‘;‘3“ gfld‘:”’ 'l')'a";'ed.llfe l:x:r’:w)/l]ednby ha(‘i"?)g :"g

. ; ; many children, by feminine agance, and by to
good long period by buying Amatite. . Free Sample aah :

Amatite is the roofing that needs no painting D ;n;f‘lsib::grgy on the part of the.girl in running:afler
—no attention of any kind after it is laid. Don't decide hastily on a roofing or take some one’s ’ oty y ;

Amatite is the roof?i,n that will not leak; that | Say-so about it. Get your samples and test them— Sohr_m;(ch, thet folrl thef fuctary glrtl]s phxlosopl? ¥ db

§ ; g 4 and bear in mind that Amatite never needs to be painted. she thinks So_dlsma y ol marriage how d_oes she_ever
doesn' t rot; that.xs not affected by heat or cold. Don't forget f4af when making your selection. d?re to try it? Because the factory is still more

It is just the kind of an all-serviceable roof- | There's noeconomy in buying a roofing and a paint to dismal . . . .
ing you need. It gives better protection and | keep it waterproof when you can buy—ready to 13;.—3 _Go out this evening at six, and watch the factory
service than any other ready roofing, and ;:a(:'?zlthgl API::;:}tev.vaterproof el Bl il gtmsdlea\;mtgh work. If );_ouchappen todbe \:l NewHYorkef,
causes you no expense after it is laid. The Write to-day for a Sample and Booklet telling all gtargetsain th: hce‘z)l?t"::f fhe garrenizgt ?r?dustr;St Th::‘-fssi::l‘::lj
money you spend in buying it is its first, last | aboutit. walks are packed with operatives crowding home to
and only cost. : i BarrerT Manuracruring Co. their East Side tenements.

Such a roofing is worth investigating because New York Chicago Philadelphia Notice the girls who have already reached the twen-
it will stand investigation. First-class dealers Bokan (l;ii?tcsilx)ll:lrati ?q”é'v‘,"éﬁgifs ties. See how tired and mature their eyes look, how
handle Amatite because the demand warrants Kansas City St Long London, Eng. muctl;l rpugte and powder their cheeks show, how heavy

are their steps.

‘ Then look at the girls still in their teens. How
bright and fresh and sweet! What a high average of
beauty they can boast—an average that would be high
for any crowd of girls the world over. What lithe,

YR ] graceful motions. What responsive, sympathetic, in-
Shipped Anywhere Freight Paid T TSR] AT T | telligent faces. 5

You can have one of our beautiful Cornell Portable Cottages shipped
anywhere in this country and erected in some charming locality. You can
be independent of hotels and boarding-houses with their noise, discomforts
and confusion, and have a real vacation in your own summer home.

Cornell Portable Houses

are built in many styles and sizes, in $ections convenient for shipping and

handling. Built of first-class materials by skilled workmen, erected and

handsomely painted at our factory, they are complete in every detail. You

can quickly and easily assemble them simply by bolting sections together;

everything is numbered—no skilled help required. They will withstand the

* severest storms and endure for years. e cost is very low, and within
everyone’s reach. Hundreds in use. May we send you our catalog? \ j d

- It is not alone the extreme cases that demand our inter-

WYCKOFF LUMBER & MFG. CO. 421 Adams St, ITHACA, N. 7. vention. Not alone the pitiful plight and the future

TRY FOR IT SURE ] offspring of poor creatures like the Minnesota !)agifo[de{
® that call for our serious concern, but the possible child-
2 50 p p I Z E Nothing Hard but Calls for SoZne Ingenuity and ren of every girl who finds factory life a struggle and
*  8kill. It Means $250 in Gold for Someone. who looks yforward to marria, e—yeven to the squalor
This Is not a muslo offer—just a puzzle—a brand new one—interesting whether you know music or not. $250 Reward ¢ g .59
for working It. Are yoa conBident you can find ous what sentence this diagrain makes? You can consult books or musicisns and ﬁ" your of married poverty—as a way of e€scape. =
triends to belp you.. Just trylt. - Someone will Kot the $250; WHY NOT YOU 7. The giren holea, when correetly tesds It is hard to imagine what better thing a patriotic

maki tence, which to wo he notes run asin music—those on the LINES are E, G, B, D, F; , E
th:u: ;:'::o ;C;A'czs'-': :,“A,’::? %,o:- shown by the letters at each end of diagram, to be read from left to right as §n ordioary American may do [o-day for the future of his land than

Girls Must be Saved From the Marriage Factory

SN W Are not these future mothers of America worth saving

z from the hopper of the marriage factory? Is it not, at
least, worth our while to try?

If we withhold our hands—if we do nothing about
it, a large portion of these promising young girls will
be forced by the pitiless stresses of modern industry to
wed without love—to contract ‘‘any old” marriages
which are bound—and this is the really important point
—which are bound to result in ‘‘any old” children.

B A pee dusk fous notes maks the F-proR— p § = — i — N . to brighten the lot of the factory girl. The more en-
the sentence? The $280 wil) surely —= 1o —oo E durable her-work is made, the-more patiently ‘will she
?ff.‘I?&.".J’;ﬁZl'-‘.%:',.".ﬂt :::;‘;‘l;l:zh-xt‘h : dl — olg await the call of her heart. And her heart is in the
all the requirements of law; the next one. Write out d send it to i . i i

T iy WL Bk L 8 vOTAT Sooee e o g THere i crSo iy Fthitagors Eimes st ook Bk g HEHS place. heivillprouably infaay ey ik ote

:bml'd; non-plnl.;lan, n‘ylble“:' more renl ;:n‘l‘ln it Ihl;l in any dozen ordlm;ry papers wt together; containe all the "hut' seller”
novels d d for rap! v other unique features. 17th year of success. ‘e bave paid out many bundreds of dollars i 1

In prizes; our awards are ll"l)'lhmd! promptly sod fairly. Contest closes June 27, 1910; prizes ]I:nld and wln{eu’ names published m‘amage of mates and from that alone that the "ght
atonce. To the person who correctly reads the puzzie we will pay $280 In cash. If there should be more than kind of American will spring.

one correct anawer we will divide the prize equally among the tying contestants, Youn mustn’t mliss this chance, 50 Cents Brings Paper W : must hel

26 Weeks and Correct Answer Secures Prize Money. Don’t delay. Address Pathfinder, Box 79 Washington, D. C. & p-

We must bring pressure to bear on factory owners;

Send for our Handsome Boat and Engine Book, Mailed FREE | &t them to enlarge the windows, clean ihe floors,

; 3 make the work-rooms sanitary, to increase wages and
Just like a 30-Footer Do not think of Buying a Launch or Engine until you see our Handsome Book shorten hours, to call a halt on the terrible over-

can escape the marriage machine. And it is from the

only WHICH EXPLAINS FOUR WONDERFUL LAUNCH BARGAINS specialization and speeding-up which are wrecking the
smaller. Onll{ﬂﬂ for this comrlete 16-{t. Launch | Special Bargains in WECO _ § nervous systems of this generation.
—3 H. P. -starting Engine, | reversible, self-starting en- B

, guaranteed se : sta ]
weedless and Wheel Rudder. Result of 30 | ginesto those building or buy- &
years’ experience, Money back if not as | ing their own Hulls.  En- gf
represented. Write for free calalogftoday. gine controlled byone lever.

ull size Boat Designs furnished free to purchasers of Weco Engines.

C. T. WRIGHT ENGINE CO., 504 Canal Street, GREENVILLE, MICH.
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Such a crusade, successfully fought, would not only
rescue the daughter of industry from the marriage
factory. It would also save the day for the girl of
business. But that isvanother story:
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On Jury Duty
[Continued from page 398

other abducted the cow, and if one abducted it, and
the other abducted it, that would be 'two for ab-
duction and the cow would be just where it was, and
those two abduction votes would cancel each other,
So' it would stand like this: ‘We the jury, find that
the horse committed suicide and that it should befined’
$2,504.224." " TR

After that the jurymen talked about the tariff and
told funny stories until they had smoked all the cigars
in the room, for the conscientious New Englander
would not agree to the verdict. The other jurors
talked to him one at a time, and two at a time and
eleven at a time, but it was no use—his conscience
would not allow him to accept a compromise verdict.
He still had a cigar left. % .

‘“ Well now,” said the foreman, after awhile, ‘‘1 'l tell
you what we will do. No. 4 is the only manstanding
out. We are eleven to one, but we are all fair-minded
men, and we are willing to recognize conscientious
scruples. 1 think the best thing to do would. be.to try
another vote. And in the first place, are we all agreed
that the horse committed suicide ?”

‘“We are agreed.”’

““Then,” said the foreman, ‘‘the only thing to vote
on is the’amount of the fine.”

Get Holeproof
H}e—

Six Pairs Guaranteed Six Months

You have made up your mind to try ‘“Holeproof” some day

—why not today ?

Think of the trouble you save when you have ,six‘ pairs of
hose always whole, ready to put on when you need a whole pair
right away. Hose that wear out are a botner. There is noneed

COUPON A ¢ DATE OF SALE

27

The tellers again passed the slips, and when they : 3 $6 ” 302 Tkt »‘
were gathered Ep ancli) scheduled thg vote proved thus: now for such inconvenience. Get ~Holeproof todsay. ! ﬁo!e roof %\g%o‘ !
gi,gg:-::} -------------- . The Softest, Finest Hose on the MarKet
$504:32 5 5 v B E e WG A 4

““Now,-then, No. 4,” said the foreman, ‘“we are
pretty close together. 1’ll tell you what we will do.
We will split the difference. Make it $2,504.22%.”

‘“All, right,” said No. 4, after he had felt in his | costs us an average of 70¢ per 1b. It is see that each pair of hose we turn out .///lz Zo
pocket for another cigar, and had found none. made from Egyf)tian and Sea Island is perfection. Y iry Co..
The foreman then set to work to put the verdict in | Cotton. We could buy other yarns at That guarantees /o you a good pair fros

proper language. He-wrote for several minutes, put-
ting in and erasing, while the other jurors stood up and
gathered their hats and coats together.

‘““How’s this?” he said at length. “We the jury,
find that the horse committed suicide and is entitled 1o
pay a fine of $2,504.22%." ’

‘*Come on, that’s all right,” said No. 8.

‘“Wait 2 minute,” said ‘No. 6. ‘‘That’s all right,
but how can a dead horse pay anything? We

We spend to make *Holeproof” four
times what it costs to produce com-
mon hose.

Our yarn — silky — soft and pliable —

a saving of 30c per lb.

But the hose would be bulky, heavy
and hot, while “Holeproof” are trim
looking, light weight and cool.

There are 32 years of hose-making
experience knitinto each pair of Hole-
proof Hose.

All the Latest Colors
“Holeproof” are made in all the most

stylish colors and lightest weights for
summer wear,

The colors are also guaranteed.

We spend $33,000 a year simply to

. of hose every time you buy *Hole-

proof. 5 ;

‘I'here’s only one thing to look out
for—see that you get the genuine.

Look for the trade-mark below—on
the toe of each pair.

All imitations are sold as *“Hole
proof.” o

You don’t want an inferior make—
yov want Holeproof Hose.

DATE OF SALT
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should—”

‘“ Oh, come on, come on!" said juror No. 5. “We
don’t want to stay here forever. What do we care—"

““Now, I won’t go into that court-room making a
dead horse pay money. The judge would send us
back,” said juror No. 6.

‘““Well, fix it up then,” said two or three jurors.
‘““Hurry on. The judge will be gone and we’ll be
locked up here for the night.” i

‘““How’s this, then?” asked juror No. 6. ‘‘We, the
jury, find that the horse committed suicide, and that
the owner ‘shall pay damages to the amount of
$2,504.22%4 to the Shall | put it plaintiff or
defendent ?” w Rl I e

. ““What do we care. Hurry up, that’s all we want.”

8 811402 @7/, A
Holeproof A5S Hosiery Co

The genuine Holeproof Hose are sold in your town,
We'll tell you the dealers’ names on request;or we'll
ship direct where we have no dealer,charges pre-
paid, on receipt of remittance.

Six pairs of men’s hose sell for $1.50 -
($2.00 for the extralight weightsand
$3.00 for the mercerized).

Six pairs of women'’s
sell for $2.00 ($3.00
for the mer-
cerized).

Directlons for Exchiange of Hose |

Six pairs of.chjldren's sell for $2.00.

Three pairs of men's silk hose, guaranteed 3 months, $2.00. ,
Write for free book, ** How to Make Your Feet Happy.”

Holeproof Hosiery Co., 462 Fourth St., Milwaukee,Wis.

‘“ Well, say,” said No. 6, ‘‘which was the dad of
that pretty girl ?” . FA ug
. ‘“The man that stole the cow was her father. He
H was the defendent. Hurry up, can’t you?” e oo
‘* Just wait until 1 get this horse in right— ; %
‘“Oh, hurry up! Leave the horse out. Come 7

along.”
And that is how we happened to turn in a verdict
finding for the defendent in the sum of $2,504.22%.

K
- QOur Chance in
§ “South America

[Continued from gage 407]

o FOR MEN WOMEN" AND CHILDREN

“MEDICAL OPINIONS OF

BUFFALO
LITHIA SPRINGS WATER

A. F. A. King, A. M., M. D., Prof. of Obstetrics and Diseases of Women and children in the
Medical Depariment of Columbia University, Washington, D. C., and in the University of Vermont,
Ex-President Washington Obstetrical and Gynecological Society; Fellow ofthe British cological
a%b:; g.bls American Gynecological Societies, ete., ete., in ::.he _ei%}is:h editio?tgf Kllsdn Manuaé
o cs as a diuretic in diseases of the ey an
recommends BUFFALO L“‘HIA WATER '

Bladder.

T. Griswold Comstock, A. M., M. D., St. Loutis, Mo., says: *I have made use of it in

ecological practice; in women suffering from acute Ursemic conditions, with results, to say the
east, very favorable.’

ey Dr. Jos. Holt, of New Orleans, Ex-President of the Statc; l:garlt‘i 31{ Healthé of Louisiana, says:

ave P in affections of the kidneys and urinary passage
prescribed Bum LlTHlAWATER particularly in Gouty subjects in Albuminuria, an
in irritable condition of the Bladder'and Urethra in females. The results satisfy me of its extraor-
dinary value in a large class of cases usually most difficult to treat.” :

Voluminous medical testimony on request. For sale by the generaldrug and mineral water trade,

Hotel at Springs Opens June 15tn. BUFFALO LITHIA

BUFFALO LITHIA SPRINGS WATER €0 SPRivos. vireiia
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was going to-develop trade in the tropics with savages
and semi-civilized barbaros and he bought an outfit
that would stock a Bowery store for winter trade.
There were trousers and felt hats, heavy leather boots
and rubber boots—for a barefoot people who gathered
rubber—gay underwear, male and female, for these
same barefooted aborigines who regard a single garment
as an ample if not excessive wardrobe. There were
corsets and garters and stockings, high-heeled, cheap
slippers, spangled veils, straw hats and bonnets, nickel-
plated tea sets, two complete outfits of gymnastic ap-
paratus, bolts of woolens, toilet sets and to cap all, a
gasoline launch that he proposed to drag over two
hundred miles of the highest passes of the Andes, where
even Kerosene is a great luxury, and then launch on the
mountain torrents. It was absurd, and yet he had
solemnly squandered thirty thousand dollars on this
ridiculous assortment. After these mismanagements he
fell a victim of the local fevers to which his personal
habits had rendered him an easy victim.

In another instance, one of the great corporations
looking to develop the rubber territory equipped an
elaborate expedition to make the preliminary surveys
and reports with the idea of establishing central stations
on the banks of rivers that were known in a general
way to exist and utilize the water-power—if any—for




apleine|"

are exquisitely delicious and good, especially
for those who enjoy the flavor of maple.
Mapleine ice-cream;
Mapleine jelly; Map-
leine custard; Mapleine
parfait; Mapfei_neBlanc
Mange; Mapleine Tap-
ioca; Map eine Nut
Sundae; Mapleine
Frango and Mapleine
Seafoamare all delight-
ful summer dishes made
Biquu_\t and different

y using Mapleine in-
stead of lemon and
vanilla.

Our Recipe book, Map-
leine Dainties, tells how
to make these delicious
things. Alsohow tomake
table Syrup better than
maple for.less money.

Send a 2 cent stamp for
a copy of this book. Kinp-
leine is sold by grocers,
1t not write to .

Desk M

Crescent Mig. Co.
Seattle, Wash.,

6_@@ Candies of Rare Quality

Sold by Sales Agents everywhere and at

@iﬂ" 55 Retail Shops in Principal Cities

Needs no guy ropes or tent stakes. Stands
rigid and yet easily moved or carried.
Couch i8 18 inches from the ground.

FOR LAWN
PORCH OR CAMP

Sleep, play, lounge out of doors. The way to get , >
hedith—keep health, send your name and address and ¢ 8
we will mall you an interesting little b.ok showing &
dozen ways to use it.  Price within reach of all

CORONA MFG. CO., 5 Western Ave., Minneapolis, Minn

- HARTSHORN Y
SHADE ROLLERS
Bear the script name of , .

Stewart Hartshorn on label,
Get “Improved,” no tacks required,
Wood Rollers . '.  Tin Rollers

METAL POLISH
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Highest Award, Chicago World’s Falr, 1893,
Loulsiana Purchase Exposition, St. Louis, Mo., 1904
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‘roads and transportation.

developrnént. It was one of the most completely
equipped parties ever sent into the field, except, as
results proved, as to its personnel. When the volum-

* inous reports were turned in, the speed of the currents,
:.the gradients, the volume of water and its variation
' between the wet -and dry seasons—the most essential

data—were blandly lacking, while the maps were but
slight improvements, if any, on the original rumored
data.

- A Scientific But Unbusiness-like Survey

' The favorite method of beginning the operation of
- these virgin concessions, both for the United States and

‘England, is to get some scientific man, for some obscure

| reason-a botanist by preference, and place him in abso-
-Jute exetitive control of- the party and then let him

wander at his pléasure ‘over the territory of the new

" pioject.- ‘A" bltterfly’ collector or an entomologist
. would .be as yaluable in"such a_purely commercial and

. economic venture -and it seems like ‘an invidious dis-
- tinction agdinst ‘them in favor of the .equally abstract
_ botanist. The grant of. a: concession by one of these
- Spanish-American governments is not given in any
"] 'spirit of altruism. -1t is purely to develop the raw,

untouched resources and develop the economic wealth.
As a part of the terms of the concession they require
that a full report of : the new domain shall be filed with
the Department of Foménto, covering maps of the
same together with a general survey of its commercial
and economic possibilities, and special stress is laid on
the_Ppurely commercial and economic character of this
report.

Some years ago in a concession of this character the
botanist was appointed and went on his tour of applied
economics. He was in sole command of the expedition
—a fact that he most generally absent:mindedly for-
got until he recalled himself with some querulous
questions as to dignity and precedence; he was studi-
ous and abstracted and the country through which he
passed still shakes with laughter as his various episodes
are recalled. What he went to look for was rubber,
All he could see was fungi,

lants, bugs and stones. While -yet huhdreds of miles
rom the concession and still in the high passes of the
last range of the Andes, he started a laborious collection
of rock specimens. An Indian with a gunny sack
trotted. after his mule to carry the bits of broken rock.
Had the Indian been an honest, conscientious creature

I he would never-have survived his arduous duties, for at

nightfall the sack would have weighed half a ton.

For months this amply equipped expedition wandered
in the interior, and then the botanist reappeared in
civilization with hundreds of cases of geological speci-

mens, crates of orchids, new plants with which he

later added new scientific laurels unto himself, and the
main burden of the report that he tendered to the
government in fulfilment of the terms of the concession
was an admirable résumé of his scientific adventures,
together with a lengthy argument over the prehistoric
formation and origin of the Andes—a mountain system
two hundred miles from the land grant. That report
is still on file in its proper pigeonhole in the Department
of Fomento, but the concession was cancelled owing to
its non-compliance with the terms, and the matter later
became the subject of much representation and mis-
representation on the part of the two Governmental
Foreign Offices.

Wasting a Valuable Opportunity

Down in this great continent of South America is the
greatest ‘opportunity for our national commerce and
development; their revolts that freed them from the
grasp of Spain nearly a century ago were inspired by
the success of ‘our defiance of the tyranny of the OId
World. In Caracas, the birthplace of Simon Bolivar, the
Liberator, there is a plaza and a bronze statue of George
Washington; -their constitutions were drafted with a
copy of our Declaration of Independence and Constitu-
tion as-guides; our Monroe Doctrine in its virginal inter-
pretation was the shield of a strong, free nation pro-
‘tecting the weakér strugglers; our common location in
the same hemisphere, the unity of the national ideals,
«all these factors, give us a common ground for a mutual

interchange’ of 'prosperity that should have placed the -
-United- States in a.position of an assailable advantage.

Yet by our own stupidities we are wasting and squan-
dering the opportubities for which other Powers are
spending ‘brains’ and energy to obtain and hold; and

 they, are succeeding,

The Monroe Doctrine’is no longer.a shield, but a
club; ‘“without the consent of the governed” a tink-
ling phrase that. echoes with irony, and what individual
efforts "are made in the direction of economic and com-

"mercial expansion down in those latitudes are so apt to

be crippled with fatuous stupidities as to defeat the
very ends they should serve.

It may prove jnteresting to cite a concrete case and
some merely dull figures in-regard to our chance in
South America. = Brazil presents, in one State and under

.one flag, the wealth of opportunity of an entire conti-

nent. Even this potential is-carelessly grouped in with
our indifference toward that continent. ” ‘We look with
greedy eyes on” China and the Orient, overlooking the
barriers of a hopeless alien language, unfamiliar customs,
strange desires and unknown conditions that may be
met only after years of special study in the art of pleas-
ing. But the continent to our south has already the
desire to buy what we make—which they do at present
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' from an European competitor instead of ourselves—we
know their "business ways are not ‘strange, -their lan-
guage is rooted with ours in a parent tongue and is not
difficult, their customs are easily: met and they meet
every effort to supply information as to conditions.

When the annual custom-house reports for last year,
were made up they showed that the United States had
imported " sixty-eight million ‘dollars in' coffee from
Brazil. The very respectable figures, ' indicating to
what extent the American breakfast is dependant upon
the sister republic to’ the south, could be' materially
added .to were the figures for rubber and a_few other
essentials included, but the coffee will "stand as an
example of what a single import can do in the way of
influencing a balance of trade. As'a matter of fact we
bought from Brazil 6véf fiinety-eight million dollars'
worth of goods; yet in return we sold’ to Brazil less
than twenty million dollars’ worth—a formidable
balance of trade against us. . o ;

A Five Million Dollar Cargo

Only a few weeks ago a steamer came into New
York bearing a cargo of ‘rubber that was -appraised at
five million dollars, and this cargo- was loaded in her
hold just 1,000 miles inland from the mouth-of 'the
Amazon. It will be agreed that a stream that will bear
a full-grown ocean steamer drawing twenty-two feet of
water for a distance of 2,200 miles, is worthy of con-
sideration. There is-a line of such. steamers plying
regularly from New York up the Amazon to the city of
Amazonas, in Peru, and they take some seven days for
the trip up the river. 3 . :

In the interior, .toward the Andes, hundreds of
square miles.lie yet unexplored, and will lie so for
years to come,- though the new Falls of Madeira Rail-
way that an American capitalist is building will open
up to commerce a vast territory contiguous (four thou-
sand miles of rivers navigable for river steamers) to
Bolivia.

Railroads are Brazil’s chief need, and she is preparing
to construct them, for it is her desire to tap the inex-
haustible wealth of the interior. To glance at a com-
mercial map of the country is to begin to appreciate
what it holds and why it is that one city-can-be sup-
plied with sixty-gight million dollars’ worth of coffee ina
single year. Almost every known commodity is shown
there, from sarsaparilla to diamonds, from iron to mar-
ble, from fruit to indigo,.from gold to rubber.

The World To Have A New Beverage

Brazil . is preparing a new feature for. American
and European consumption. It is called maté. Roughly
or generically speaking it is tea, and yet it is not tea in
the strict sense of the word: To - those who have
drunk maté the occasion will linger in memory. A
novice in its use might describe it by saying. that it
tastes like a good perfume smells; .that it carries withit
the hint of vast wind-blown areas of flowers and -the
condensed essence of a mighty forest of orchids. Some
day in the near future maté will be brought into the
United States and it will leap into favor. From the
figures of the rapidly increasing growth of maté con-
sumption it is evident that in a generation 'it will
duplicate the history of tea, coffee and tobacco and take
rank as another world-beverage. -

Just at this time iron is the big thing in Brazil, and
‘American capital is beginning to wake up to its possi-
bilities. Recent consular reports indicate enough iron
ore to keep the world supplied for years, and it is
within easy distance of tide-water. Brazil understands
the importance of the iron and steel industry, too, . for
she is making preparations to receive capital on terms
that should cause a rush of companies down there
when the details become known.

A British report on these iron fields is interesting in
view of the tremendous figures involved. *‘Practical
iron miners and geologists who have visited parts of
the region hesitate to pronounce impossible estimates—
estimates that run up into the billions of tons, and at
first sight seem preposterous. These estimates, cal-
culated at the rate of four tons per cubic meter, 988,-
000,000 tons.” This same report, estimating on other
adjacent bodies for which an "accurate survey was not
available, states: ‘‘ As a minimum about 2,000,000,000
metric tons of quarry ore in the known portion of the
field.” Some little idea of what these figures mean
may be gathered from the fact that it would take the
United States, at the rate of our best year’s iron ore
production, forty years to mine that quantity.

Those who have watched the progress of Brazil
among the nations are predicting 2 development that
will prove astonishing within a decade, and in support
of their estimates they point out that Brazil is no
small fiddler in the concert of nations, for she is big
enough to absorb about half of the European States
and still have a margin left over capable of containing
the territory south of Mason and Dixon'’s line. A
country that is some 150,000 square miles larger than
the United States is a respectable figure in the inter-
national line-up for inspection, and the mere fact that
its population is but a quarter of our own is a2 matter
that is even now being remedied. In the last few
years Brazil has come forward rapidly, and her progress
has been due mainly to her biggest citizen, Baron de
Rio Branco, minister of foreign affairs, who has proved
himself a constructive statesman of a high order. Brazil
is a factor to -be reckoned with commercially, and is
making herself felt.

SEE PAGE 383
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Janey and the Stork
: . ',.[‘Cam:?med Srom éage 3?3] R, = ey

offered.: By'the sixth day the restraint was beginning to
wear upon them. . !

Early Saturday morning, Janey went down to the beach
to cellect .some shells and stones for her little brother.
While she worked little Julia Riley came flying out of one
of the mossers' cottages.s ‘‘ Oh, Janey, Janey, Janey, she
shrilled joyously, ‘‘1've got sumpin lovely to tell you.”

‘When Janey reappeared at the Blair household, she
looked quite a different child. Her eyes emitted sparks
of wrath and her lips made two horizontal pink lines
across the puffy.indignation of her face. '*Come Caro-
line,”” she called. And.Caroline knew by the tone that
Janey was on the war-path. Wondering but dumb, Caro-
line ran to her side, seized her hand and pattered along—
always a little in’ the rear of Janey's swift, determined
stride. Janey made for the village. The buggy was
standing at the Bigelow -gate. Dr. Bigelow, just emerg-
ing from the house, seemed to recall something, turned
and started back.

‘* Dr. Bigelow,’" Janey called. d %

‘The doctor swung about,r ‘' Oh, hullo, cap’'n!"’ he
said absently.. i : 1

aney planted herself solidly on the gravel walk. She
talked with considerable precision, and in one breath de-
livered the following :

“ Dr. Bigelow, 1 think you are the horridest, hateful-
est, meanest doctor 1 ever knew in my life. You prom-
ised me that you'd bring me a baby brother. And I've
waited a whole week for him to come. And this moming,
Julia Riley told me that last night you brought her moth-
er two whole babies. And I asked Julia partickly and she
said they were boys.. And she said they had golden hair.
And you know just as well as anything that Mrs. Riley
doesn’t need any babies. She’s got'six children already.
And little Mike's still a’ baby. And 'l ‘shall never trust
you again. And I want you to distinkly understand that
when I'm sick 1'm never going to have you again. Not
even if I'm dying. I'll scrooch right down in the bed
and shut my mouth tight ‘and if you make me take any
medicine I shall spit it right out. "I shall tell my mother
to have Dr. Robinson. Because I don't believe he'd
tell me he'd bring me a brothér and then go and give fwo
away to people that don't need them.”

She turned and pulling the sympathetic Caroline along,

made rapidly back up the street..
" Dr. Bigelow listened to this address, wordless. At its
close, he went into the house. He, going one way and
Janey going another, presented a study in backs—his,
shaking, as with a terrific inner convulsion, Janey's rigid
as if it were in a plaster cast.

Scarsett village was small and news scarce. The story
of -Dr. Bigelow's dismissal must have gained wide circu-
‘lation. For a week after, grown people were stopping
Janey to consult her- gravely about Dr. Bigelow's profes-
sional standing. ;

#* He's very good,”’ Janey said always. a steely glitter
in her gray eyes, *‘ for some things.”” But she could not
be made to commit herself further,

", With Janey, however, opposition was the best fuel to
‘determination. That night, in the Jovely, dark, dozy time
-between hopping into bed and falling into slumber, she
thought out a new plan. Medicine had failed her. She
would turn to religion.

.. During the summer months, Janey always attended the
.Sunday-school of the Episcopal church in Scarsett. The
Reverend Silas Lawton, its pastor, governed his tiny par-
35h with.a gentle, lovable inefficiency. "He was a iall,
lean, scholarly-looking gentleman whose long, wavy hair
‘always left a faint shower of dandruff on his shiny shoul-
ders. He was as strong a friend as Janey had in all Scar-
.sett.. Their friendship grew out of a tete-a-tete.

Once, running over to the village on an errand, Jane
had descried the Reverend Silas ahead, caught up wit
“Him, slipped her warm little hand in his, proceeded to
‘make conversation.

‘* Mr. Lawton,"” 'she said, ** I know how you could have
‘a lot more children coming to your Sunday-school if you
want them."

- #* Do you indeed, Janey,"” her companion said pleas-
-antly, ““How's that?"’

““Well, I found out what children like in Sunday-
"school Jast fall. You know mother went away for two
months to Florida and I staid with Cousin Margaret in
Brookline. I didn't like 'Piscopal Sunday-school be-
cause it wasn't any fun. And so every Sunday I went to
a different Sunday-school to find out which I'd like best,
1, went to the Baptist and the Methodist and the Orthodox
.and.the Swedenborgian and the Unitarian—it was dread-
ful hard learning to pronounce the names.  And where do
you suppose they had the most children?'' .

By this time, Mr. Lawton was regarding his young
friend with considerable amusement. ‘I haven’t the re-
motest idea, Janey. - Which was-it?"

*“The Unitarian,” Janey said, ‘*and I'll tell you why.
They gave us crayons and let us color a Bible picture
every Sunday. My Adam-and-Eve-in-the-Garden-of-Eden
wasn 't so good because they hadn't enough clothes on to
do anything with. Oh, but Mr. Lawton, if you could have
only seen my Joseph's-coat-of-many-colofs. * It'was the
most bee-you-tifullist picture I 'bout €ver saw. Joseph
‘looked like people at the Hippodrome that Uncle Jim
took me to once. But mother would not save it. She
burned it up. - Oh, how I did like that Sunday-school. , 1
.went all the time mother was gone. She was mad when
she came home, and made me go to the *Piscopal again.
‘There were a great many more children at the Unitarian
—and I think it was the crayons."’ @

‘What Mr. Lawton thought of this gratuitous advice is
‘not a part of this story. But by a curious coincidence,
crayon-drawing was instituted in his Sunday-school with-
in a month. : . )

+ ‘This morning when Janey called, he took her in his la
at once. ‘‘Well," he said jocularly, ‘*isn’t the churc
being run to suit you yet. 1 guess I'll have to send you
to the bishop."

‘Oh Mr. Lawton,” Janey said in great distress, ** of
course itis! 1 just love Sunday-school now. I've come
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ent from that of twenty years ago or.

to ask a favor of you. Will you pray for me to have a
.little brother?"* o . ) ; :

"Mr. Lawton's manner did not flame with the immedi-
ate response which Janey expected. In fact, he bit his
lip, looked down, fiddled with his watch-cLain, gave every
appearance of a2 man in a puzzled frame of mind.

** Marilla,”" he called helplessly at last.

Mrs. Lawton came in from the other roomn. She was a big
middle-aged woman with a helpless look of majesty, She
had a mole on her chin. She wore her brown hair parted
in the middle and smoothed down over her ears, and she
always dressed in black silk. The brooch which confined
her neck-ruche held the painted portrait of a little girl.

‘*Janey's called to ask me to pray for her to have a
little brother,”” Mr. Lawton explained.

Janey had no idea that Mrs. Lawton could be so sym-

athetic.” **The lamb!" she exclaimed and she lifted
?aney on herJap. ' -#%Don’t..you remember, Si, how Lily
used to_pray-for a little brother."’

Janey-knew who Lily.iwas. The Lawton's only child.
Lily had:diéd at tvelve. .It was her picture in the brooch,
Every childin Scarsett had heard of Lily Lawton's angelic
goodness. -+, ’

*Did she get one?’’ Janey asked.

‘“No, dear,” Mrs. Lawton said with a sigh.

* 1 didn't know that good little girls ever prayed for
things without getting them,"’ Janey said in a disillusioned
tone. ‘‘ But perhaps if she had asked you to pray too.
Will you please pray for me?'’ g
. The Reverend Silas turned to his books with the air of
a man who leaves a woman's work to the women. For a
moment, Mrs. Lawton looked nonplussed. Then her face
lighted up as if a wonderful idea had occurred to her.
** Why of course we will, Janey dear. We'll pray every
night for a little baby to come to your house."””

?aney sighed a long sigh of relief. ‘' Oh thank you so
much,’’ she breathed. ;

But Janey was nothing if not thorough. Whatever her
game, she never failed to use all its possibilities, and she
left nothing to chance.

Returning home from her call on the Lawtons, she met
Mr. Lucas and Miss Dale. Mr. Lucas was a very young
man who, by a mysterious process of graduation, would
becomea clergymanin ayear. Miss Dale was a very young
lady who, by a process equally mystericus, was to become
Mrs. Lucas immediately after this event.  janey thought
them the two prettiest people she knew. Mr. Lucas
looked like a statue. When he. played tennis, his wavy
brown hair blew in all directions from his face. Miss
Dale resembled the pictures in magazines which Janey
cut out for young-lady dolls. Her gray eyes were just
like soft lamps hung in her face, although people said that
that face was a little too pale for perfect health.

Janey stopped them.

‘ Mr. Lucas,"” she said. She trembled a little for she
did not know him half so well as Mr. Lawton, ' Would
you do a great favor for me as long as you're going to be
a minister pretty soon?"’

Mr. Lucas’s brown eyes surveyed her in some curiosity,
a little amusement and a great deal of embarrassment.

* Of course, Janey. Whatisit?" ]

‘* Won't you please pray forme to have a little brother?.
Most every little girl I know has one and some little girls
keep:having them all the time. My litile cousin Caroline
has two’ brothers and a sister. 1 want a little brother
more than anything in the world. And you pray too, Miss
Dale,”" Janey concluded. For it seemed discourteous to
leave her out.

Miss Dale was carrying a big bunch of wild roses.
Janey observed ithat her cheeks suddenly showed a color
their exact counterpart. Mr. Lucas just stood and looked
at her as if he had forgotten how to talk, but Miss Dale
plumped down to her knees on the grassy roadside. She
hugged Janey and kissed her again and again. * Oh you
dear, darling little duck you! Of course we will!" As
she passed on with Mr. Lucas, Janey heard her say, *Ed-
mund, [ do hope that there’'s an angel somewhere in
heaven who does nothing all day long but listen to the
prayers of very little children.”

As for Janey, she went to bed that night in a state of

erfect contentment. With religion doubly enlisted on

er side, she could snap her fingers at medicine, She
arosethe next morning, confident, care-free, proud. ‘T'he
aroma of this certainty spread over an entire week. Infact,
ten days had gone by before Janey beFan to wonder why
such systematic work produced no results. In aday or two
doubt:piled on uncertainty until Janey was visibly cross.

‘*We've got to try something else, Caroline,’’ she said.

But it was one thing to say ‘‘ try something else.”” It
was;another to find it. Janey racked her brain in vain.
And then suddenly when they werc in bathing, Pink
Hollis opened the vista to a new possibility.

' Where do you suppose I'm going to-morrow?'’ she
said jubilantly. ** Over to Brockton to see my Aunt Cad's
new baby. Jessie and Ethel were down over Sunday and
they said she's the darlingest little thing. They told me
all about how they came to have her. ‘l'hey begged and
begged their mother to get them a little sister. S%!e paid
no attention to them for 2 long time and then one day she
told them to put ‘sugar outside the window and maybe if
the stork happened to be flying by, he'd stop to eat the su-
gar and then they could take the baby from the basket.
So every night they put two lumps of sugar outside the
window. And their mother kept saying to them, ‘You
keep .your: eyes wide open to catch the stork, for he'll
come when.you least expect it.” And they did. And one
day their father asked them if they'd like to go to Boston
to spend the day and go to Keith's. And they said they
would. So they went with Mrs. Burton next door. And
when they came back, what do you think?*’

Pink's voice sank. Janey's and Caroline's eyes nearly
popped out.of their heads. They could not speak.

**The stork had come,’” Pink said, ‘*and left a little
girl baby. And after they'd kissed her, Jessie went up
to her room. And the sugar was gone.'

Pink plunged into the surf. Janey clasped Caroline's
hand tight and the two little girls ran home as fast as they
could go. . And running they trod clouds of glory.

A week of rain followed. ‘‘Gracious?'" Mrs. Blair.
said once. ‘'l never saw anything like the way the loaf
sugar disappears in this house. I would suspect the chil-
dren if they 'd ever cared for it before. 1 declare I think
Hattie eats it."” g i | 5l
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for June, 1910

In other ways it was not a week of unalloyed delight.
In the first place, Mrs. Benton was weak and ailing and
the childen were forbidden any noisy play. Dr. Bigelow,
running the gauntlet of Janey's stony glare, came every
day. ‘The rain did not permit them to go out-doors, but
as far as childhood permits pre-occupation, Janey lived
in another world. She had played her trump-card and she
knew that it would not fail. .

 Mrs. Blair's chamber adjoined Mrs. Benton's and the
big center dormer window was divided between the two
rooms. Every night Janey looked out of her window and
everi'l night Caroline looked out of hers. Their faces alinost
touched over a crumbling mound of sugar, half-way be-
tween.

After a while the|rain ceased. A week of dazzling sun-
shine baked the chiffs bone-dry, sweetened the air as if
with honey, melted the gray cold ocean until it boiled
sapphire.

** How would you and Carfoline like to go on a picnic
to-day,'’ Mrs. Blair asked one morning.

‘* We'd love it,” Janey answered promptly.

‘*I've just called up Mrs. Snow and she says that you,
and Caroline and Hazel can go on a picnic in the pine
woods back of their barn. Now remember, children, you,
are not to go off the Snow place. Here are two lunches.
You can eat one the moment you get there, You must
save the other until noon. And don’t start home until T
tglel!)hone-you, for 1 may decide to let you stay there all
night.”

Janey had never seen her mother so flustered. She
seemed anxious to gef the children out of the house. She
kissed them both, but to Janey's bewilderment, just before
they were leaving, she seized little Caroline and kissed
her again and again.

Such a day they had in the pine grove ! As Mrs. Blair
had foreseen, they ate their first lunch immediately on ar-
rival—at fifteen minutes after nine. Then they played for
three hours with acorn cups and pine-cones, wandered
afield, gathered flowers, ate their second lunch and spent
the afternoon in the big shadowy Snow barn.

About five, Mrs. Snow appeared. ‘' Ycur mother's
just called up, Janey,’ she said, **and you 're to go home
‘at once,’”” Mrs. Snow seemed excited too. She kissed
both the children but she hugged Caroline much longer
than Janey.

It was a disappointment to go, but the two children
obediently trotted down the road which lead marshwards
and seawards, and cliffwards—home.

Mrs, Blair was standing where the drive curved into the
road. ‘‘What do you suppose has happened while
you 've been gone, children?*" she said, seizing them both
by the hand. * ‘The stork has been here and left the dar-
lingest baby-boy."

‘Caroline and Janey exchanged one stunned look. Then
they jumped up and down like a pair of mad little tops.
*‘Oh, goody, goody, goody,"”’ Janey said. ‘I knew 1'd
do it. I always do what I make up my mind to do."”
Then she sighed, *'I guess they always manage to come
when you've not at home though. Obh, show it to us
mother,’* she entreated.

“If you'll be as quiet as mice,”’ Mrs. Blair agreed.

*You must not say a word and you must walk on tip-
toes."*

‘A pair of teetering shadows, the children followed her
ingo the house and upstairs into the room which led from
Mrs. Benton's chamber. There a strange woman in a
gingham dress and a white cap, sat beside the old wooden
Blair cradle. The strange woman smiled and drew down
the clothes from under the hood.

aney was conscious, one instant, of acute disappoint-
ment. Brother's face was not red, it was purple. He
was crumply as to skin and quite hairless. By some cur
ious vagary of the child-mind. Janey had expected that
he would make his first appearance in a navy-blue sailor-
suit trimmed profusely with brass buttons. For an in-
stant, the tantalizing vision of a fat, dimpled, golden-
haired cherub floated in her mind. ‘Then it disappeared
forever and the little wad of flesh before her became of
all human things, the most desirable. .

“*You may touch your little brother's hand, Caroline,
if you want to,"" Mrs. Blair said indulgently.

Caroline’s brother! Just in time, Mrs. Blair caught
Janey by the shoulders for there was, whirlwind in her
face. Her hand over her child's mouth, Mrs. Blair
hustled her into her own room. ‘Janey, if you cry when
Aunt Marcia is so sick, 1'll spank you,” she threatened
sternly.

‘‘I'm not going to cry, mother,”’ Janey gasped heroic-
ally, pounding her face among the pillows and then com-
ing up for air. ‘‘But, oh, I could skriek!' Even in
that tumultuous moment, Mrs. Blair perccived that her
daughter had blended ‘screech’ with ‘shriek." *' For,
mother, [ made a dreadful mistake. I put the sugar be-
tween the two windows and the stork went in the wrong
dormer. That baby-brother really belongs to me."

o
Pin Pricks

[Continued from page 404)

“Oh, I've .just a hunch that the sender of those
messages does n't'go out unaccompanied.” ¢

‘‘fnsane? Or semi-insane? It docs rather look like
delusional paranoia.” ! :

As nearly as imperfect humanity may, Average Jones
appeared to be smiling indulgently at the end of his own
nose. .

** Daresay you're right—er—in part, Bert. But ['ve
also a hunch that our man Robinson, is himself, the delu-
sion as well as the object.” 5

“1 wish you would n't be cryptic, Average,” said his
friend pathetically. *‘There's been enough of that with-
out your gratuitously adding to the sum of human
bewilderment."* .

_Average Jones scribbled a few words on a pad, consjd-
efed, amended, and handed the result over to Bertram
who read:

« \WWANTED :—Professional envelope eraser to remove
marks from used envelopes. [Experience essential.
Apply at once.—A. JoNEs, Ad-Visor, 580 Fifth Ave."”

“*Would it enlighten your gloom to see that in every
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Removes the Corn

_[llustration Actual Size.

Nole the Narrow Band

o .

Hours ‘

This Removes the Corn .

 This Protects It Adhesive Strip-wrapsround the toe,

Don’t suffer with corns any longer.

Here is immediate, lasting relief—in wonder-
ful Blue-jay Corn Plasters. )

A felt ring of downy softness protects the
corn and stops all pain instantly. ]

In the meantime a marvelous medication
gets to work on the corn. In 48 hours it comes
away freely—no pain—no harm—no soreness—
no .inconvenience—no spreading liquid— no
nasty salve. .

It is‘done neatly—simply—effectively.

Every day more than 10,000 people buy. Blue-
jay, because they have heard, through their
friends, what it does.

Buy a package yourself and try it. 10c for
small box; 25¢c for large box. At all druggists.

If you wish .to be further convinced before
spending even ten cents, ask us to mail you a
sample—free.

Bauer & Black—Chicago

Blue =jay 'MckeuofSunic‘anuinmEﬁu '

)

Co’rn Plasters

of great interest 10

Every Prospective Mother. 32‘,
Something new — only scientific, garment of the
kind ever invented. Combines solid comfort and
ease with *“fine form™ and elegant appearance in
the home, on the street, and in socicty.— Always drapes W
evenly in front and back — no bulkiness — no draw-strings
—no lacing—no ripping or basting. —Can be worn the year

Made in several styles, and at prices lower than you can buy the
material and have them made at home.
Send for our Fine Mustrated Book —*Fine-Form

Maternity Skirt”—It’s FRsE to every woman writ- 8
ing for it. Tells all about these skirts, their advantages, styles,
material, and cost. Gives opinions of physicians, dressmakers, and
users. 10 Days Free Trial. \When you get our book, if your
. dealer has not yet been supplied with Fine-Form Matemity Skirts,
make your sclection of material and style, and we will make the
garment to your order. When you get it, wear if ten days, and
if you don't find it exactly as represented, send it back and
we will cheerfully refund every cent paid. Other Skirts—
1f not in need of 3 maternity skire, remember our famous B & W
dress and walking skirts will positively please you — iame
guarantee — lllustrated book free. Which book shall we
send? Write to-day to

Beyer & Williams Co., Dept. D Buffalo, N. Y.
WARNING
To protest you agalust disappolntment we caution you that the FINE-FORM
MATERNITY BKIRT s the only * Maternity Skirt” on the market, as It Is the
only skirt which can always be made to drape evenly, front and bsock—all substl-
tutes offered will rise In front durlog d Tault 80 rep to every .
woman o! refine] tastes. No pattera can be purchased anywhere for this garment.
1ts speclal features are protected by patent. "

“DON’T SHOUT”

‘1 hear you. 1 can hear now as well as
anybody. w , S0me-
thing new —~THE MORLEY
PH I:E. f've a pair I;n my earn
now, but you can’t see them—they are

invisible. 1 would not know 1 had them
in, myself, only that I hear all right.” The

MORLEY PHONE

makes low sounds and whis,
Plainly heard: Invialtle, comiort:
able, weightless and harmless.
yone can adjust it, Over one
hundred thousand sold. Write
for booklet and testimoni

THE MORLEY CO., Dept. 708, Perry Bldg., Phila.
PARKER’S JJAIR [JALSAM

CLEANSES AND BEAUTIFIES THE HAIR
PROMOTES A LUXURIANT GROWTH
Never Falls toe Restorée Gray Hair té
its Youthful Color .

" Provents scalp Diseases and Halr Falling
60c, and $1.00 at Druggists

Summer Work

Every teacher, college man,
and high-school student who has
the summer months at his dis-
posal should #ot fai/ to find out
what Success MAGAZINE is of-
fering to the ambitious young
man or woman.

Our « Salary Guarantee” de-
signed especially for men and
women who arestriving to getan
education, as well as those who
teach during the Fall, Winter
and-Spring Seasons, is absolutely
unprecedented when it comes
to fairness and liberality.

NOW is. THE time you
were saying to yourself ¢« What
will T do this summer?—I
can’t afford to do nothing. I
might just as well earn a couple
‘of hundred dollars as sit around.”
We'll get this thing off your
mind if you’ll drop us a postal
and ask for particulars.

- Agency Manager
Success Magazine Building -

Room D New York City

Ir suasbmazns (OF RECORD) MENTION **SUCCESS MAGAZINE'® IN ANSWERING ADVERTISEMENTS, THEY ARE PROTECTED BY OUR GUARANTEE AGAINST LOSS, SEE PAGE 383



Take Hbme a Box of
LENOX CHOCOLATES

Or, if some other kind is preferred,
"you will find it among the 500 other
varieties of NECCO SWEETS.

Made where every condition is
conducive to purity and cleanliness.
Always sold underthe NECCO seal.

Say "NECCO”
and you can't go
wrong. Allleading
.dealers. have them.

NEW ENGLAND
CONFECTIONERY CO.,
BOSTON, Mass.

Promoted

This man has just been promoted. He’s
happy, but he knew it was coming, because he
knew his special training demanded it.

How about YOU? Are you on the promo-
tion list, or are you condemned to tag along
with the crowd through lack of training?
Get out of the rut. You can. The Inter-
national Correspondence Schools have a spe-
cial way by which you—YOU—can become
an expert in your chosen line of work.

Have you enough ambition to learn all
about the special 1. C. S. way that so exactly
meets your case? Then, mark the attached
coupon. No matter who you are, what you
do, or where you live the 1. C. 8. can train
you in your spare time.

Finding out costs you nothing, and does not
bind you in any way. So, mark the coupon.
Three hundred promotions VOLUNTARILY
reported to the I, C. S. every month.

302 were reported during March.

The 1. C. S. imparts the training.
training WINS you PROMOTION.
Mark the coupon.

The

International Correspondence Schools,
B0ox1172 BSURANTOUN, PA. |
Please explain, without further obligation on my part,
! how I can qualify for the position before which I have |
marked X,

Mechaseal Draftsman
Telephone Engincor
Elee. Lighting Bupt.
Mechan, Engineer
Plumber & Steam Kitter

Bookkeeper
Btenographer
Advertising Man
Bhow Card \Writer
Window Trimmer
Commerclal Law
Illastrator

Designer & Craftsman
Clvil Bervice
Chem st

Textlle MIIl Supt.
Electriclan

Elee. Engineer
Ooncrete Englineer

Rtatlonary Engineer
Olvil Engineer
Bullding Contractor
Architec'l Draftsman
Architect
Structural Engineer
Banking

Mining l',n¢|nrer

|
|
|
|
|
|
|
Poultry Farming |
I
)
|
'l
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New York and Brooklyn paper to-morrow ?"* inquired its
inventor. g
‘* Not a glimmer.” . -

“We'll give this ada wpek s repetition if necessary,

before trying ‘more-rouidabout measures. Assoon as I
have heard from it [ 1l drop, in at the club and we ‘1l write
—that is to say, compose a letter.

**To whom ?"*

: “Oh that I don't kuow ‘yet. .
me.’ ;

Three days later Ave'
Club, with that twmklmg- -up-turn of the mouth”¢orners
wh'ch with him, 1ndicated‘sa\nsfactory accomplishment.

*Really, Bert,”” he reiarked; seeking out'His; langund
friend, in the laziest corner of the large dwan 2*'You'd
be surprised to know *how, f;w experienced envelope
erasers there are in four n;ul1|ons ‘of population. Only
seven people answered that advertxsement. and they were
mostly tyros.'

‘‘Then you didn't get your man?"’

“It was a woman. The ﬁfth apphcant
about you?""

Bertram took a pearl from his scarf. |

““*That’s good. It will make mce, bold inevitabie
sort of letters. Come over here to this desk."”

For a few moments he worked at a sheet of paper with
the pin, then threw them down in disgust.

‘‘This sort of chmg requires .practise,”” he:muttered.
** Here, Bert, you're cleverer with your fingers than I.
You take it, and I'll dictate."

Between them, after several failures, they produced a
fa'r copy of the followmg.

“Mr. Alden Honeywell will choose between mnkmg
explaralion to the Post Office authorities or calling at
3530 p: m. to-morrow wupon A. Jones, Ad-Visor, 580
Fifth Avenpue,

‘This Average Jones enclosed in an envelope which he
addressed in writing to Alden Honeywell, Esq., 550 West
Seventy-fourth Street, City, afterwards pm-pnckmg the
letters in outline. * Just for moral effect,’’ he explained.

In part this ought to give him a taste of the trouble he
rémade? for poor Robinson. You'll be there to-| -MOITOW,

ert?"’

‘““Watch me 1"
emphasis.

When [ do. you’ll see

ge Jones entefEd the Cosmic

Got a pin

replied that gentleman with unwonted
** But will Alden Honeywell, Esq.?"

‘“Surely. Also Mr. William, H. Robinson, of the
Caronia. Note that ‘of the Caronia.’ It's significant.”

At 3:30 on the following afternoon three men were wait-
ing in Average Jones's inner office. Averagefjones sat at
his desk sedulously polishing his left-hand fore-knuckle
with the tennis callous of his right palm. Bertram lounged
%{lt]lcefully in"the big chair. Mr. Robinson fidgeted.

ere was an atmosphere of tension in the room. At
3:40 there came a tap-tapping across the floor of the outer

.room, and a knock at the door brought them all to their

feet. Average Jones threw the door open, took the man
who stood outside by the.arm, and pushing a chair
toward him, seated him in it.

The new-comer was an elderly man dressed with sober
elegance.
left hand a superb signet ring.
mounted stick. His face was curiously divided against
itself. The fine calm forehead and the deep setting of the
widely separated eyes, gave an impression of intellectual
power and balance. But the lower part of the face was
mere wreckage; the chin quivering and fallen, from self-
indulgence, the fine lines of the nose coarseped by the
spreading mostrils; the mouth showing both the soft con-
tours of sensuality and the hard, fine lines of craft and
cruelty, The man's eyes were unholy. "They stared
straight before him, and were dead. . With his entrance
there was infused in the atmosphere a sense of something
venomous.

“Mr. Alden Honeywell?'" said Average Jones.

‘‘Yes."” ‘I'he voice had refinement and calm. @

‘‘ I want to introduce you to Mr. William H. Robihson. "’

The new-comer's head - turned slowly, to his nght
shoulder, then back. His eyes remained rigid.

‘*Why, the man’'s blind!” burst out Mr. Robinson, in
his piping voice. :

Blind!'’. echoed -Bertram.. .*'Did you.know this,
Average?" R SR A
*Of course.” -The, pin-pricks showed it.. And the letter

mailed to’Mr. Robinson at the General Delivery, which,
if you remember, had the address inked in from pin-holes."
‘*“When you have quite done” dxscussmg my personal
peculiarity,” said Honeywell, patiently, ‘* perhaps you wﬂl
be good enough to tell me which is William Robinson."”

‘I am,""'returned the owner of that name. ‘' And do
you be good enough to’ tell us why you hound me with
your hellish threats. -

*‘That is not William .Robinson's voxcel“ saxd the’
blind man.. ‘*Who are you?"*

,“leham 11."Robinson."’ »

* Not William Honeywell Robmsonl"
b No; William Hunter Robinson."’
: ““Then why.am.I brought here?’:

“To'make a, statement for publication in to-morrow
morning's newspaper,’ returned Average Jones, crisply.

‘‘Statement? Is this a.yellow journal %trap?"

i '“As-a courtesy to Mr. Robinson, I'll explain. How
long have you'lived in the Cnroma, Mr. Robinson ?"

About eight months,” - *

** Then, some three or four months before you. moved ,
there, another William H. Robinson' lived there for a’
short.time. His middle name was Honeywell. He is
cousin, and an object of great solicitude to this gentleman
here. In fact, hes, or will be, the chief witness against
Mr. Honeywell in his effort.to break the famous Holden
Honeywell will, disposing of some ten million dollars
Am I right, Mr. Honeywell?""  -.--

“Thus far,' replied the blind man composequ

** Five years ago William Honey\ven Robinson became
addicted to a patent headache ‘dope.’ . It ended, as such
" habits do, in insanity. - He was confined two years, suffer~
ing from  psychasthenia, ‘with- sulcndal melancholia :ang;
delusion of persecution.” -THen he -Was released, cure‘d,.
but with a supersensitive mental balance.”’ o

*Then the messages were intended .to drive lum. outof
his mind agaln ' said Bertmm, in sudden enhghtenment

s Y

. "“What a devil!"'.. ..

* Either that, or to lmpel h:m. by suggesuon, 1o smclde

In his scarf was a scarab of great value; on his
He carried a heavy, gold~

| Shape

Succéss Magazine

~Genuine Panamas “$7Q- 3
Style No.101 | r, -

-Natural
" Panama

"8iim 29-3 1n,,”

* Slyle Mo, m'—cmi‘-sg In.  8iim
(or Telescope if desired, Style No. 100} finely woven,

light, cool and durable. Can be renovated. and re-
blocked each season. OQur representatives gather
these hats’ direct from the South American Natives. :
. We shape and trim_them to 1910 styles.’
A New Idea in Panamas
The “Stiffshape ”
Style No. 500 .
.) Ctown3%m Brim 2 in.
Sometlnng entu'ely new,
' acombination of Panama and
Straw—The Crown and Up-
. per Brim of fine Panama—
. Under Brim: of finely woven
1 stravy-—Extra light (3
* Ousices) and very fine  and
. dressy—An | extrnordmary~
. value. Catalog: of 20 other
styles in Men’s, Women’s
and Children’s Panamas’’
on request. Your Old Pan-
_ ama renovated and reblocked
in any style on receipt of $2.00.” Dont wait for the

scorching weather, order Today, giving style and size.
- CULEBRA HAT CO., Panama Hat Gatherers and Distributors
Dept. S, 11 and 13 Waverly Place, New Yor!

Showing underbrim
of stiff straw
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Clean Smell”

which distinguishes

it from ordinary soaps.
The odor of LIFE-
BUQY associates itself
with utter clean-ness and
wholesomeness.

For Toilet
Bath and Shampoo

Lifebuoy is the most satisfactory
of all soaps. Cleans and disinfects
at the sametime. Prevents the
infection of cuts and
scratches which
may become
poisoned.
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At Your

Grocers

A

: Compgny
Cambridge, Mass. *

> O TR RN SN S O T T TR TN T T

Salesmen Wanied

Traveling Salesmen eam from $1,000 to 810,000 a 5
and expenses. Over 600,000 employed in thé United
States and Canada. 'The demand or ghood Salesmen
always exceeds the supply., We will tea you to beone
by mail and assist you to get a good position. We
maintain the largest MPLOYMENT BU-
EAU in the world and receive calls for thousands of
Wehave ds of other mento
aecure zood Hposmons and better salaries and we can
help undreds of our graduates who formerly
/ earne 825 to $75 amonth have sunce earned from $100t0
as high as $1,000 amonth and
now open. If you want to secure one ot them and increase
your earnings, our free book **4 Knight of the Grip’’ will show
you how, Write (or call) for it today. Address nearestoffice

Dept. 422 Nationa) Salesmen’s Training Association
Chicago, New York, XKansas Olt-y. Minneapolis

San Francisco, Atlanta.

' A Pomble. pure whito, stead:
ﬁhz. Bﬂgmer than e
acetylene. 100 cand opower No gTease,
dirt norodor. Li 5' instantly, Costs
S cts, per weel( er 200 styles. Every
lam; Agents wanted. Write

AID WATTAD!
for catalog. Do notd 18
THE BEST LIGHT CO,
16 B, Sth 8t. Onnton. Ohfo

FREE‘&E? oo s you .

Baldness, Dandruff, Gray_Hair.
ett., at-my own expense. It will
surprisaand. delight.you, -, -

1ite to-day to
WM CHAS, KEENE, RPreaidont.

l.()lllll.‘lldl‘ INSTITUTE,
Bailtimore, Md.

= Dept. SH8S,

SEE PAGE 383
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for June; 1910. .

or to revert to the headache powders, which would have
meant the asylum again.. Anything to put him out of the
way, or make his testimony incompetent for the will con-
test. " So, when the ex-lunatic returned from Europe ai
yearago, our friend Honeywell here, in some way located,
him at the Caronia. He matured his little scheme.:
Through a letter broker who deals with the rag and refuse:
collectors, -he got all, the second-hand mail from the*
Caronia. Meantime, William Honeywell Robinson.had!
moved away, and ,as chahce would have it, William,
Hunter Robinson moved in, receiving the pin-prick letters,
which, had they reached their goal, would probably have‘
produced the desired effect.

. *‘If they drove a sane man nearly crazy, what would n’ tg_ L

they have done to one whose mind wasn't quite right!"'!
cried the wronged. Robinson.
‘‘But since Mr.

‘*Ah!" That's what I asked myself.
couldn’t. He'd have to get that done for him. Presum-’
ably he'd get some stranger to do-it. ~That's why I}
advertised for a professional eraser who was genmced,.
judging that it would fetch the person who had done!
Honeywell's work."

Obviously, he.

_*Is there any such thing as a professional envelope' A

eraser?'' asked Bertram,

““No. ‘So a person of experience in this line would be)
almost unique. 1 was sure to find the right one, if he or,
she saw my advertisement. As a matter of fact, it turned,
out to be an unimaginative young woman who has told;
me all about her former employment with Mr. Honeywell,;
apparently with.no thought that there was anything strange
ip erasing cancellations from.hundreds. of envelopes—for
Honeywell was cautious enough not to confine her to the'
Robinson mail alone—and then pasting on stamps to
remail them,’*

“ You appear to have followed out my moves with some.
degree of acumen, Mr.—er—Jones,’”” "said the blind®
schemer suavely.

‘' Yet 1 might not have solved your processes so easily
if you had not made one rather—if you will pardon me—
stupid mistake."

For the first time, the man's bloated lips shook. Hns‘
evil pride of mtellectuallty was stung.

“You lie," he said hasn.ly 1 do not make mistakes."

“Noa?. Well, have it as.you Wwill. “"The point ‘i§ that’
you are to sign here a statement, which I shall réad to,
you before these witnesses, announcing for publication
the wnthdrawal of your contest for the Honeywell,
millions.’* . ;

‘“And, lf I decline?"" i

“The painful necessity will be mine of turning over’
these instructive documenis to the U. S. Postal Authori-,
ties. But not. before giving ‘them to the newspapers.
How would you look in court, in view of this attempt to
murder a fellow-man's reason?'*

Mr. Honeywell had now gained his composure
are right,” he assented. ‘‘You seem to have a singular
faculty for being right. Be careful it does not fail you—
sometime,”’ |

**Thank you,’ . réturned Average: Jones;” ‘“ now you‘ wxll !
listen, please, . all of you."

» He read the brief document, placed it before the blmd
man and set a pin between his finger and thumb. * Sign*
there,” he said. g

.Honeywell smiled; as he pncked in his name.

'* For identification, I suppose,” he said. ‘‘Am I to
assign no cause to the newspapers for my sudden action ? "’

1A twinkle of malicé appeared in Average _]ones s eye.

}"I would suggest waning mental acumen,’” he said.

* The blind man winced palpably as he rose tq. his feet.'
‘. That is the second time you have taunted me on that. .
Kmdly tell me my mistake.'* . g

‘Average Jones led him to the door and opened it..

.*“Your mistake,”” he drawled as he sped his parung»
guest into the grasp of a waiting attendent, ‘‘ was—er—in
not remembering that—er—you mustn’t ﬁsh for bass in-
November

[Anothcr s Avcrage Jones™ slory, “ The Mercy Sign,”
will appear in July.]

PO L ST

Mine Enemy

“You'

4 |

By Mounce Byrd

e . *

INE enemy hungered
When my fields were brown
And gold and purple with the harvest crown.

MINE enemy thirsted,
" At my -well’s cool brink; -
But though he perish I forbade him- dnnk

[VIINE enemy sickened,
And my house was mgh),
And night was coming, but I passed him by.

MINE enemy hungered

= Butupon‘aday. BER By e
When sad I'saw my subétance melt away, 4
When there was left to-me but:crust and- Cllp,
s sought my foeman and- dmded up.

1
!

.
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Honeywell:is blind,” "said Berlram,. ;
. *“how could he see o erase the cancellations?"’
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Do you spoon?

would you know how to treat her?
get the next number of LIFE or not.

up in this number,
our cheeks, for Love is the theme.

.and win her completely meanwhile.

Coming :
Numbers

Home, Sweet

June 7 '
Cents a Copy

If you should meet a beautiful young girl
with a million in her own right, in a lonely
seaside resort, or in some mountain fastness,

Young man, your entire future may rest on whether you -make sure to

Every form of kissing, and all the assorted shades of bllSS, are served
As we write our heart beats faster and the color mant,les

Perchance you have heard of Love.
in LIFE in the past, but never has it received the consxderatlon it will
have in the Great Courtship Number, out Tuesday, June 7 &

You will learn how to seize her and squeeze her and please her, you will ledrn
how to court her in style. You will learn how to kiss -her and never. to m1ss her - !

Obey That Impulse:

N Don t wait—order the number now, if you don’t happen tobea regular
| ‘subscriber—which you ought to be, by the way.

i
i
Dollars for a year’s subscription.: ol i
chances, send One Dollar for a trial sub- i

Home scription of three months. Open only to
Army and Navy new subscribers; no subscriptions renewed
Dyspeptica at this rate. ’

. Fat Folks - Address, LIFE, 41W 3Ist Street New York ;
Nautical - b el . .

N um:bet.

THE NET RESULT

It has been mentioned occasion’ajll'y"

r*.. AT AR

B Expllcit Du'ections :
Send us, in any kind of money, Five

Or, if you:are afraid to take too many

3-1K-ONE oll Immediately
removes stalns, spols and
scars from plano cases and-
all flne furnitore. trestores
the original lustre and a
bright lastieg finish. Just
a gentle rub with a rag
molstened with 3-1N-ONE and
any varnished or venecred
surface will shine llke new.
Contains no grease or acld to
soil or Injure; has mo dis-
agreeable vernish odor. Try
It at our expease.
Write at once. Give mame of your
dealer.  Get 8 sample bottle and

FREE

“tbe new way” to polish plasos absolately free.
A library siip packed with every botlie.

! 3.IN-ONE OIL CO., 67 Broadway,
New York City,

SAVE ROOM

Monl eonvenlenl and pracileal low-
. priced Typewriler Stand on the mar-
ket, Madeof selected Oak, fine gol-
den fialish, 44 ln. long, 24 In. wide s
Pedestal 30 In, high; 3 drawers and
extension slidet Pwer Cablnet with
shelves 1418x1} In. ; Cablnet has roll
curtaln front and copy holder. Order
from dealer If he has 1t or will get 1t
otherwise us.' Do not actept'a
-nlutllnto‘ no olker Typewriter
Staund is *‘just as good,”

Ackfor Catalog by 'Number’ on)v.

$12.00

AT FACTORY S

, Quatity . H.
Ezcellent |f no, m—omn Desks, Chalrs, Files, Book Cases, otc.

No. 410—Miuton Purniturs, Rockers, Davenporta, Coliches, Settees.

E. H. STAFFORD MFG. CO., 242 Adams St., CHICAGO, ILL.

L.

9,059-Word
Business Book Free

Simply send us a postal and ask for our free illustrated 9,059
word Business Booklet which tells how griceless Business
Experience, squeezed from the lives of 112 big, broad, brainy
business -men may made yours—yours' to boost your,
salary, to increase your profits. Tms free booklet deals with'
—How to manage a businegs

—low to sell goods )
= ~How to get money by mail Y
—How to buy at rock-bottom !
—How to collect mone; ' ,
—How to stop cost leaks
.. —How to train and handle inen
. .—How to get and hoid a position |
‘—How to advertise a business
—How to device office methods'

Sending for this free book binds yon to nothing, involves you In no;
obligation; yet it may be'the meaus of starting you on a broader.
Career. Surely ron would not deny yourself this Trlvuege. when It
involves only the risk of a po atal—n penny!- Simply say *‘Send:
on your 9,068-word Booklet.” Send to

SYSTEM, Dept. 35-6, 151-153 Wabash Avenue, Chicago

The Association of American Advertisers
has examined and certified to the circulstion of
this publication. The detail report of - such ex-
amination is on file at the New York office of
the Association. ~ No other figures of circulation

e ﬂ%ww’“ 1
No.14 =~ &7/ Secretary,

Success Magazine carefully:
edlts its advertxsmg columns
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ping short of perfection.

good, you’re lost in the crowd.

will be forgotten in your joy of the present.

Campbell Conservatory of Music.

work of this institution.

The Peoples University,

in Music.
My object in studying is, .
Name ,

City= bt

I

l

|

I

| St.
L

HE Quinn-Campbell Conservatory of Music offers, through
its home study courses an opportunity for studying music
that up to the time it was founded could not have been

had at any price—nothing like them had ever been prepared.

The work is arranged for beginners—those who know nothing of
music—professionals, amateurs and teachers.
of this institution—students in every state and sixteen foreign countries
—is due to its maintenance of a standard; the directors and officers
refused to make concessions to a2 few pupils who complained that the
work was too good; they wanted instruction that would enroll them
“to play ” without requiring a reasonable amount of work;
instruction “would be good enough.”

Just making good is all right as far as it goes but the trouble is that most every one makes

Making more than good puts you in a class by yourself; at least there are so few doing it
that you'll find not much, if any, competition and a mighty lot of satisfaction.

If you are one who has tried and tried to learn music and have given up, try again once more
with the Quinn-Campbell Conservatory of Music.
done for others—they can—you’ll be paid over and over again ;
We don’t ask you to-do anything ; just inves-
tigate ; when you begin you’ll not stop until you are studying music with the Quinn-’

We will pay your tuition if you will cooperate with us in interesting your friends in the

Thé Peoples University

P. O. Box 1051, University City, St. -Louis, Mo.

my se w =|FILL OUT™ m m = aaCUT HERE== = = = ssMAIL NOWes a8 = 1

P. O. Box 1051, University City, St. Louis, Mo. I
Please send me, without obligation on my part, full information about your courses |

......................
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The remarkable success

inferior
means stop-

“Good enough!”

If they can do for you what they have
the dark days of the past

" Dessert Book |

What shall we have for dessert or salad '—
is answered over one hundred times in the
new illustrated Knox dessert book. Also
man{)recelptsfor candies better than “fudge”

ivinity.” For the name and address of
ou the book free.

f he doesn’t sell Knox Gelatine, we will send
a full pint sample for 2c. in stamps and his
name, or for 15¢. a two quart package.

Pure Plain
Knox figr fln Gelatine
93 Knox Ave., Johnstown, N. Y.

our rocer we will send

ANEW FAST TRUS COTT FAMILY LAUNCH.

- PEED_CO FO

TNEW YORK; BOSTORJ\BD CHICAG

,HSCOIT BOAT MFG.CO.,ST. §EPH MICH,;
AGENTS AWANTED in every county to sell the

Transparent Handle Pocket Knife,
NOVELTY CUTLER\’ CO ,No 5.! Bar St . Lnnton. ©Ohio

Bls comml.anlon pmd l'rom 075 to 300
Wi terms,
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—=Financial World=—
Safeguards the Investor

Publishes the financial news that is
actual news—without fear or favor:
You get the facts—Read this week’s
issue and keep posted.

At newsdealers, 10c. per copy or ad-,
dress publication office.

18 Broadway,

\“l MADE $2400.2

In about 2 months,”” writes one man a few months Lf
I ter becoming my representative in my blg co-operative

Real Estate Business

No experience neculnrg; this man had none. I wWij

teach you the business by mail and appoint you my

speclal representative. 1need you no matter where
Rn are located. You can work ail or part of the time,

18 is a Bplendid oppomml? for men wmmut capital
oK.

New York

to become independent. Let me se: yon my P
H. D. H :
and let me uea what you can do withit. You
tem of personal individual lessons by mail
(( u qualifier me to teach you. Send me your sketch
drawlIngs showing possibilities for YOU.

URD, Pres. Gray Reaity Co.

7 COPY THIS SKETCH

e -CAN eArn 00 to szsooormoreperweek as

/ {llustrator or eartoonist. Y practical lyu
e

(R =3 ‘g‘ will develop your talent. Fifteen years’ suc-

cessful work for newspapers and magazines

of President Taft with 6éc. Instampsand I will

send Fou a test lesson plate, alsocollection of

THE LANDON SCHOOL of IHustrating and

1431 Schofleld Bidg., Cleveland, Ohlo Cartooning

-
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.Uncle Sam in

Blunderland

[Continued from page 410]

Still again there comes before this committe the baf-
fling details of the public currency, with all its involu-.
tions of high finance ; the Engraving Bureau in which
the currency is printed and within which occurred the
colossal frauds exposed by the Glover committee of
1874 ; the appropriations to provide for the free coinage
of gold, and the free shipping of fractional silver and
minor coins ; the machinery for the assay office and
mints ; the provision of adequate checks against such

“thefts as those at the Chicago Sub-Treasury, or those

at the Seattle Assay Office. And,if Assistant Secretary
of the Treasury Norton calls attention to the fact that
the provision in regard to the free shipment of silver is
being taken advantage of by the banks to return loads
of half dollars to the Treasury to be cared for through
the winter at Government expense, these seventeen un-
financial, unbusiness-trained men must be shrewd
enough and keen enough to know whether the removal
of the transportation privilege would work hardship to
the farmers when small silver is needed for handling the
crops. Toremove the privilege would save the Treasury
nearly one hundred thousand dollars per year : the com-
mittee must know whether the farmers would lose more.

Knotty Problems by the House Committees

Of things like this latter, where the line of decision

between two phases of the people’s interest is close and
difficult, there are any number of instances in almost
every phase of the committee’s work. In the Bureau
of Engraving, for instance, the Postoffice is charged
$18,000 to $19,000 more for printing postage stamps
on a contract amounting to about 8550,000 than would
have been charged by the American Bank Note Com-
pany. The committee has to determine whether there
are sufficient compensating advantages to offset the mon-
etary loss, or whether in this case the business should
legitimately go to 2 commercial concern which can do
the work at the lesser cost. At Leavenworth, in Kansas,
a penitentiary is being built under the direction of the De-
partment of Justice,and when completed it will cost at
the rate of $2,000 for each of the fourteen hundred pris-
oners it is capable of holding. The committee must de-
termine whether this is sheer extravagance or merely in
consonance with the'trend of the times, which the genm-
eral public approves, toward greater humaneness in the
treatment of crimiuals.
. -Congressman Walter [. Smith, who appears harder to
satisfy Than any other member of the committee when
the hearings are being held, says of this Leavenworth
affair :

‘It enables people inside the prison to live in better
quarters relatively than the people outside can afford
to live in.”

Naturally enough, ulterior interests take advantage
of close instances of this sort, and, where they can find
opportunity, utilize first one ‘and then the other side of
the argument to turn benefits in their own direction.
They fight, as all know, against the manufacture by
the Government of its own army clothing and point to
the superior cost that is involved. They resist the
making of powder or the maintenance of factories for
arms. And, although these strictly military items do
not fall under the jurisdiction of the Appropriations
Comnmittee,” they typify matters that do come, and
illustrate the additional necessity under which the
committee labors of providing itself with expert judg-
ment on almost every subject of governmental admin-
istration. They must determine, for example, whether
it is wise to continue the policy of having guns mamu-
factured outside the Watervliet Arsenal, which was
adopted, according to General Crozier, because it was
‘“thought the outside establishments ought to be en-
couraged ” so that their facilities might be rez idy in the
event of emergency. This policy results in an increase
of five hundred to six hundred per cent. in the cost of
anaking forgings for the 12-inch guns. In a matter like
this, lies the trail of the Steel Trust, and if members of
the committee can not give cogent and conclusive reasons
for any stand that they may take with reference to that
five hundred to six hundred per cent. extravagance, they
stand between the Scylla of popular disfavor and the
Charybdis of corporation opposition.

Is it necessary to enumerate anything further of the
work of.this important body of men in order to show
the consequences of polifical aiid legislative condi-
tions that do not give Congressmen: time to make a
business study of the Government? What can men
who can not study matters from a business point of
view do with such a mass of detail as is suggested in
this brief outline? What progress can they make
toward such an orderly and logical amray of affairs as
will both economize the Government’s expenditure and
protect the people’s revenue? In the Public Buildings
account alone we saw a possible loss of twenty-five

er cent. on twelve million dollars a year. In the
gub]nc Printing accounts we saw a possible loss of
sixty-six per cent. on six millions, and in so small an item
as the rations of the revenue-cutter service, there was a
possible loss of twenty-five per cent.—to say nothing
at all of the colossal loss of ﬁp ve hundred to six hundred
per cent. on the forgings for cannon.

SEE PAGE 983
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The Thurman Electric Vacuum Cleaner sucks up
every particle of dust and dirt from your carpets, rugs, furni-
ture, walls, draperies, etc., without the slightest injury to the
most delicate fabric—the Thurman will save its cost many
times over by the saving of labor, wear and tear on furnishings.
Anyone can operate the

Thurman Electric
Vacuum Cleaner

Guarantced for 10 Years.

Equipped with the most complete ontfit of cleaning and reno-
vating tools ever turnlshed._ For efficient service, it has no
equal. We manufactureall kinds of Portable Vacuum Cleaners.

We Want To Prove Our Claims To You
~by a ten day free test in your own home.

If you earn less than $10.00 a day, establish yourself in a
pleasant, profitable and permanent business, housecleaning for
others and tnklu€,orders for the Thurman. It means a big
future for you. VW hether you desire a Thurman for home use,
©r to clean house for others, for profit, or become our represen-
tative, write us today.

General Compressed Air & Vacuum Machinery Co.,
863 Taylor Ave., Established 1897  St. Louis, Mo.

“BUILT FOR BUSINESS”

Deliver goods with this
car and save money.
Cheaper. than horses.
Figures to prove it free.
‘Our ‘Rapid’ saves
$90 a month over cost
of horses.”—A. Goverr, Greensburg, Ind.
Rapld Motor Vehicle Co., 606 Rapid Street, Pontiac, Mich.

Bulld a business of your own that will bringbi fite,
Make Ideal Oonorerz Blocks. Great demgd omen.:.

Men of business abdility and sound judgment can make

sure success aided by our advice and assistance. Pros-

pective Builders, Established Lumber Dealers, Contrac-

tors, Architects write atonce for attractive proposition.
IDEAL CONCRETE MACHINERY CO.

2 Emerick Street South Bend.«ind,

Valuable Colonial Pictures

reproduced in colors. Each one represents bits of Colo-
nial history, Painted from the old original prints by
the leading artist on such subjects. Twelve to the set—
11x14 inches each. $2.00 per set. Send 4 cents for
set in minlature and complete history of each.

The Robert Smith Co., 25th & Poplar Sts., Philadelphia

) uic (n
Increase your jncome $5 to $70 per week
by learning mushroom culture from biggest
Masbroom Man in the world. - Grown in spare
’\ @ tlme in sheds, old barns, or basements. I tell
[&X you how Free. Thousands anccessful. Send for
) particulars and free bool

klet now.
JACKSON MUSHROOM FARM, 5684N. Western Ave., CHICAGO, ILL

Earn a Scholarship

Why sacrifice or delay the attainment of an education
when there is a2 way to earn a scholarship ?

SUCCESS MAGAZINE offers an unusual opportunity
to young men and women who desire a college educa-
tion. We can secure a scholarship for you in most of
the larger colleges and universities and NOW is just
the time to ACT and find out about our SCHOLAR-
SHIP PLAN.

Address a postal to

Scholarship Department

Success Magazine, 29 East 22nd Street
NEW YORK CITY
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Can you and | expect any considerable alteration as
long as so simple a })ault. so flagrant a petty abuse as
that of the stationery account of Congress remains un-
altered? If men can not charge $125 per year to its
proper place, how can they charge a thousand million
dollars, If they can not so order things that they
themselves can not buy what they have no business to
buy and charge it to something which it is not, how
can they so order things in other departments as to pre-
vent the same glaring evils?

As the writer pointed out in his article in this maga-
zine last month, the entire accounting system of the
United States Government is loose, disjointed and
heterogenious. There is no unity to it either in the
individual departments or in the relations of the depart-
ments one to the other. Chairman Tawney of the
Appropriations Committee, with all his facilities and all
his available access to the books of the various depart-
ments, acknowledges that he can seldom trace any
transaction or any subject through from its beginning
to its conclusion, and the majority of Congressmen
simply throw up their hands when asked where they
get any daKlight by which to guide their judgment
either in making laws or appropriating funds. There
is no standard in the appraisal of supplies, although
the annual purchases of perishable commodities, such
as have to be renewed from year to year, aggregate
nearly forty-five millions. There is no standard in the
efficiency of employees (although, of late, efforts are
being made to bring that about). There is no account-
ing system by which such a daily balance may be
struck as is struck in the office of every commercial
concern of any importance in the world. There is no
tallying up of legislation and general checking of it
against administrative details and financial restrictions
so that the amount of futile legislation may be reduced,
or the enormous volume of .Federal printing be brought
to such reasonable proportions as would indicate either
good judgment or consideration of the popular weal.

he whole orgaunization, at the Capitol end of Pennsyl-
vania Avenuae in particular, is a couclave of unknown
details and misdirected effort.

Can it be anything but a prey to political interest
and commercial favor?

A

Burn Your Bridges
Behind You

[Continued from page 423]

efficiency. 1t also destroys confidence, and when one
loses faith in himself he is a weakling and will never
do anything strong, forceful or original.

If the positive man makes a mistake he is not likely
to be long rectifying it; but the man who never makes
up his mind until he has consulted everybody, and
then is always ready to open up every question for
reconsideration, will never accomplish anything.

Roosevelt says, ‘‘The man who doesn’t make a
mistake is no good.” The man who is always after a
sure thing, who has no dare in his nature, who is afraid
to risk anything until dead sure that it is going to turn
out right, never amounts to much. It is a thousand
times better to make a mistake now and then than
never to settle anything, but to be always balancing,
weighing and considering.

A man who does forceful work must be able to dis-
miss a subject from his mind when he is done with it,
so that he can do something else. This increases his
power of mental grasp for the thing under considera-
tion. But if the mind is entangled in confused sur-
roundings, in a hundred and one half-decided things,
if its energy is split up, the focusing power is impaired.
You must concentrate your powers upon what you are
doing, and you can never do this when a score of
things in your mind are intruding themselves for con-
sideration.  When you have anything in hand, settle
it and then dismiss it. Half decided things clog the
mind. Study your problem carefully, make your de-
cision firmly and let it be final. Let it stand, no matter
what others may advise or suggest.

If you form the habit of making your decisions
final, you will learn to use your best judgment before
you decide. If your decisions are all tentative, if you
know that they are not final, that you are liable to take
them up for reconsideration, you will never develop a
fine, strong judgment. .

When you make your decisions absolutely " final
and burn all bridges behind you, and when you know
that you must suffer the consequences of an immature
or a poor judgment, you will be more careful and your
judgment will improve just in proportion as you trust
it, depend upon it, use it.

v+ ¥

E need not cut the tree down to be rid of the dry-

leaves; dry leaves fall of themselves.
A o
OME go to the Bible for excuses rather than for
reasons.
- A
UR sins consist in making gods of things that are
unprofitable.

.TYPE. te to Or|
BOOK " a liberal Educator to all, free.
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—Summer School —

If you are leaving High School or Col-
lege and wish to obtain a situation in
which you have every prospect of rapid
advancement in business;

If you are unemployed; or dissatisfied
with your present position; or get very
low wages and have no hope of promotion

—

r é‘NCan Help You™ |

A course in this most widely known business school
will give you a thorough business training and-
qualify you to

Increase Your Salary

Bookkeeping, Shorthand, Typewriting, Penman-
ship, Civil Service and Academic Departments. Tele-
graph and Railway Work also successfully taught.

A national reputation based on more than 5o years
of successful experience attracts students from all
parts of America and many foreign countries, De-
lightful, recreative environment. Summer sessions.
No vacation.

More than 1,000 young men and women trained and
placed in paying positions each year. Write for
FREE prospectus to
CLEMENT C."GAINES, M. A, B. L., President

Box 925, Poughkeepsie, N. Y.

Young Mon of Good Character to
Become Chauffeurs—Auto Sanlesmen
BIG SALARIES

Your salary check on Saturday evening might as well be
several times more than it Is now.

If you will lend us one hour of your spare time each day for
about twelve weeks, we can pl;:&ll’e you as an automobile
salesman, demonstrator or chauffeur. We assist our gradu-
ates to positions with wealthy owners and manufacturers,—
people who want high class, compstent men and are able to pay well for them.

Wo teach you in your own home and allow yru to pay part of tuition after you
seours & position and caploy you while taking the course. Easy payments.
Write for descriptive pl o H.

The Automobile College of Washington, Inc.
Washington, D. C.
The sebesl of experl auto enginesrine In U. 8.
Reference; Fourleenth Btrest Bavings Bank, Washington, D. 0.

MEN’S FASHIONABLE CLOTHES

MADE TO ORDER after latest
NEW YORK DESIGNS
We will trust any honest man anywhere. We
guarantee a perfect fit. Send for onr samples
\{ and book of latest New York fashions free.
EXCHANGE CLOTHING C€O., (Inc.) §
“DEPARTMENT 8.”
America’s Largest and Leading Mercbant Tallors
239 Broadway, through fo No. 1 Park Place, N. Y. Cily
ESTABLISHED 1885

Have you a Dog ?

| 1f so send st onee for Polk Miller's 60 page booklet, ¢ DIE.
‘EASES OF DOGS AND TIHEIR TREATMENT.” It tells
how to treat s majority of the disesses with which dogs are
afiloted. It may save your dog’s life.
4 1t also tells you how you oan secure free medical advice for
& yoar. It contains Bepator Vest’s masterful * Tribute to &
Dog," and the cslebrated , A Yaller Dog's Love for a
Nigger.” We will sead for 4¢. In_stamps to cover postage.
just to advertiso Sergeant’s Famous Dog Remedles.

: - -| Polk Miller Drug Co., 837 Mala 8t., Richmond, Va,

HORSE POWER COMPLETE <& Absolutely Gusrantaed
1,2 &3 Cylinders, 310 30H.P. - ¥ :{i:':""'""'
bl
R -N“N“;gﬁsgib% ﬁrwvﬁy%o manufsclure of
2-eyolemotors. GRAY MOTOR CO. 57 Leib St., Detrolt, Mioh.

2. JACKA:MOTORS
N—"

2 to 45 H. P, Installed Oper-
for all boats, WAL WORLDS SIMPLEST atedD snEons.
Comlgloleomﬂtnudyfornuw‘ or Schooner. GUARA‘JT ED.
TWELVE YEARS bullding, feriectin success with THE ONE

Originators of VALV S8 for new “MARINE

LACKAWANNA MFQ. CO., 50 COLOWELL ST., NEWBURGH, N. Y.

I mUST YOU . Get the best agents’ specialties direct

e from the manufacturer. Lighting
Systems. Smokeless and Odorless Frying Pans. Concentrated Ex-
tracts. HEKATING & LIGHTING CO., ROME, N. Y.

Sxr ‘PAGE 388
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IBERTUAW CONBTAUCTION GO,

Eneineens

This factory is fireproof, hght free from vlbratlon, sanitary,
conveniently arranged and as durable as stone

No wonder all other materials are giving way to

concrete—the only kind of construction that will.

produce such a plant.

Areyou considering another factory? Ifso,you nced
our book Reinforced Concrete in Factory Construc-
tion; delivery charges 10c. It is an authoritative book,
full of vital acts and useful information. Send for a
copy, read it and retain this fact for later guidance ;

ATLAS

PORTLAND

MAKES THE BEST CONCRETE
This is true because Atlas is pure, is of uniform

quality and is made in but one grade—the best.
Atlas is made of genuine Portland Cement rock. It
contains no furnace slag. It is the brand used in
building the Panama Canal.

Also send for these other books in the Atlas
Cement Library :

Concrete Houses and Cottages, y/z{ I. Large Houses - $1.00

I1. Small Houses - 1.00
Concrete Construction about the Home and on the Farm, Free
Concrete in Highway Construction - « - - - - - 1.00
Concrete in Railroad Construction - - - - - - - - 1.00
Concrete Cottages -. Free Concrete Garages - Free

If your dealer cannot supply you with Atlas,
write to

me AT LASvormun CEMENT co.
DEPT, 98 30 BROAD ST., NEW YORK

Largest productivo capaclty of any cement com-
lnlt JUSTASG00D p.my in the world,. Over 60,000 barrels per day.

MARK TWAIN
AT 12 PRICE

It had been Mark Twain’s ambition

to have his books in every American
Home, and he made a great per-
sonal sacrifice, which brings about
this remarkable situation — for the
first time in the history of publish-
ing, copyrighted books are sold at
the price of non-copyrighted books.

Now for the first time you may get a complete set of all Mark Twain’s
writings at just® exactly one-half the price they have ever been sold before.
This 1s a new edition, just as complete as the old one, which still sells, by the
way, at $50.00. This new edition is only $25.00.

His Complete Works-
29 Beautiful Volumes

This complete set of all the great humorist’s works breathe his spirit—the
spirit of eternal youth-—they are new books ; to own them is always to have new
books, a fountain of youth. They never age, because humor, kindliness, and
truth never grow old.

Brander Matthews
as written the biographical criticism of Mark Twain and his work. There

N

\ Mark Twain himself wrote a preface to this edition.
h

are portraits of the author from photographs and pamtmgs taken at periods
\when the different books were in process of writing. This edition
includes his later collected writings, such as “Eve’s Diary,” etc., etc.

HARPER &

BROTHERS \ There are beautiful pictures by such artists .as Brown, Frosr,
Franklin Square NeweLL, BEarD, DiELMAN, SMEDLEY, THULsSTRUP, CLINEDINST,
New York City N\

e MORA "WELDON, KEMBLE GILBERT .Du MOND MERRILL,
Please send me for exami- \
nation, carriage free, a set of OPPER.

‘MARK TWAIN'S WORKS, \
Edition

‘Author's National . The binding is a splendid dark-red vellum cloth,
“twenty-tive volumes, cloth binding. Itis \
s,

understood I may retain the set for fivedays, with title labels Stamped in gOld The books
and at the expiration of that time, if I do not \ e
care for the books, I will return them at your are Pnnted on Whlte antique wove Paper’ eSPe

expense. If 1 keep the books, I will remit $2.00 \ cially made for this edition.
a month until the full price, $25.00, has been paid

S6 N\ Each volume is of generous size and

\ bulk, 5x7/’ inches.

N\
Send Books 0. ssssssassiassrisssissasssasasaninsvasevsesnonssssssnssnsnone \ HARPER & BROTHERS

A Catalogue of Our Standard Sets of Books will be sent upon request

SIETAUTC . csecessesscrenserntsaresatanasncasssissnionsoninstnasos
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The Evils of the Night
Messenger Service

[Continued from page 396]

One of the earliest effects of the work upon the boys
is their loss of respect for women. Seceing so much
that is indecent, the boys’ minds become impregnated
with evil; they can talk of little else. They are proud
of their acquaintance with persons of the underworld,
and boast among themselves of what they have seen
and the attention that has been paid them. Naturally
their idea of womanhood is hopelessly degraded.

A Preparatory School for Criminals

Brand Whitlock, mayor of Toledo, Ohio, states: *‘I
believe this branch of work furnishes. more thieves and
petty criminals than any other one occupation.” It is
obvious that the night messenger service is demoralizing
to all sense of honesty and.respect for law, by reason
of the opportunities it gives to witness and practise
dishonesty and law-breaking. Half-drunken men’ will
send a boy out with a large bill to buy liquor; it is an
easy matter for the boy to hold out a dollar or two
from the change, and the boy often does. Frequently,
the offense is more flagrant than this; it takes the form
of a direct participation in a robbing enterprise.

“1 was going home with two olher messengers early .
one morning,” said 2 New York messenger, ‘‘ when we
came upon two drunken sailors leaning up agamst each
other and trying to walk. The money was just drib-
bling out of their pockets. They had all kinds of it.
The other two fellows took them in tow right away
and started to steer them to a Tenderloin hotel. ‘Bet-
ter not do it, fellows,” | said. ‘Let the poor devils
have their money. They worked for it."” ‘Not on
your life,” they said. "“There’s something in_this for
us if we can turn them over to the right parties.” So
1 went with them to the hotel and saw them take the
sailors in.  Then we all went home.”

‘‘ But how did the boys get anything out of that?”
he was asked.

*‘Oh, the women divided with them the next night.”

‘“Is there much of that kind of thing done? That
is, steering men to hotels by messengers? ”

“Sure. A messenger will steer a man to his friends
and they always make it worth his while.”

It is plain what the next step in the development of
a boy who has been started in this direction is likely to
be. He becomes a cadet. Here is a clear-cut case of
what the work makes of many boys, told by a young

‘fellow of twenty who confesses that he himself has

been ruined for decent work by the night messenger

service @

“Two brothers, ﬁfteen and snxteen, moved with
their family over here to Louisville from a little Indiana

town. They were quiet, dandy fellows when they
came here. The older brother got a job as a night
messenger. As a messenger he saw these things for the

first time in his life. 1t was wonderful to him, and he
talked about it a lot in the office, and soon got to
spending most of his time and money in the Tender-
loin. Then he got his brother in the service, oo, and
in six months both boys were all to the bad. They
spent night after night in the Tenderloin and took to
drinking. To-day both these boys are simply saloon
hangers-on and cadets.”

The Boy's Chances for Success are Blighted

The service is as ruinous to. the boy’s material welfare
as it is to his morals. There is little future in the night
messenger service, and the boys practically all leave it—
most of them discharged, because the work they have
been forced to do has made them undependable. Many
a boy finds himself in the predicament of the young
fellow who said, * 1 threw up my job half a dozen
times, but I always got restless after 1 had been on
day jobs for a while, and 1 quit and came back again
to the messenger service. But that don’t pay enough
for me now that I'm grown up, and since 1 don’t
know any trade, 1 somehow don't seem to get started.”

A few of the boys, to be sure, do make a success in
life; a classic illustration is the head of one of the tele-
graph companies who began life as a messenger. But
the successes are few indeed. The njght messenger
service does not fit the boys for the work they take up
later; rather, every influence contrives to render them
unfit. ‘It makes it harder for a boy to get on than.
not after he leaves the service.” *‘1 haven’t learned a
thing, - except maybe something 1 hadn’t ought to
know.” This is the common testimony of the boys.
So when they get new jobs they have to begin at the
very beginning; begin at the very point where they
would have begun had they taken this job when they
first went to work, which makes the period of their
service as messenger a period lost out of their lives as
far as their industrial development is concerned; what
is worse, they begin at the beginning handicapped with
vices, shiftlessness, physical impairment—perhaps ac-
quired dishonesty.

Like All Child Labor it Is Profitable

The question arises: Why are these young boys
employed in a service that ruins them, mind, soul and
Lody? The answer-is- simple. The reason is the

SEE PAGE 383



for June, 1910

same as impels the employment of ‘children in cotton
mills and coal mines. Children can be secured for
lower wages than adults. - There is more profit, more
dividends, in children.

At this writing the investigation of the Child Labor
Committee has not discovered to what extent the higher
officials of the companies have knowledge of the evils
attending the night messenger service. The heads of
the larger companies are too far removed from the de-

- tails of their service to have an intimate acquaintance

with its nature. Certainly the men directly in charge
of the night boys have full acquaintance with condi-
tions, but the only direct evidence connecting officials
of a higher rank is the fact that there are messenger
call-boxes in many houses of prostitution. Whatever
orders may have been promulgated by the companies
forbidding the sending of boys to evil resorts, those
orders are unobserved. The Tenderloin business is
profitable; remember that the boys have testified that
the majority of the night calls come from this district.
The night manager of a purely lotal company situated
on the edge of the Cleveland ‘‘ Bad Lands” has stated:
‘ Without the Tenderloin calls we would have to go
out of business, at least as far as night work is con-
cerned.” In the case of the great national companies,
the Tenderloin business plays no such important part as

- this; obviously the income from night messenger service

is an almost insignificant item in their total earnings.
But in their case, too, there has plainly been insufficient
carefulness to safeguard the moral welfare of the boys
in their employ.

We Must Save Our Future Citizens

The means of ending this frightful ruin of future cit-
izens at once and completely, under present conditions,
are not easily formulated, and are less easily carried into
effect. ;

1t is plain that this matter can not be left to the initia-
tion and regulation of the companies. The National
Child Labor Committee considers legislation the only
hope. The committee is seeking to end, or at least
largely to decrease this ruin of the child by having mi-
nors entirely removed from the night messenger busi-
ness. In pursuance of this purpose the committee has
placed its information in the hands of local commit-
tees, leaving to their judgment the degree of restrictions
to be sought. These local committees have caused bills
to be introduced in Massachusetts, Ohio, New York,
Maryland and Virginia to raise the age limit as high as
possible, and the National Committee is preparing to
introduce bills in other States next year, prohibiting
the employment as a night messenger of any person
under twenty-one.

Doubtless the chief “officers of the great companies
are ignorant of the evils of the night service—at least
of their full extent; and without doubt the evils here
described will be a revelation to the stockholders. But
if the companies have been ignorant in the past, they
can not plead ignorance for the future. The evidence is
before them. And the country, also knowing the evil,
and knowing that the companies know it, will waich
with roused vigilance to see what will be the attitude
of the comp:nies toward the endeaver to save the thou-
sands and thousands of children who stand in danger
of eternal ruin. .

A A

The Attitude of the Western Union
and Postal Telegraph Companies

INCE Mr. Scott's atticle was prepared, the National Child
Labor Committee has conferred with officers of the
Western Union and Postal Telegraph Companies regarding
the conditions disclosed by the investigation so far as affecting
their employees. It was stated by the managers of these two
companies that the principal service of their respective messen-
ger organizations, in which the great majority of their boys
are employed, is the collection and delivery of telegrams, but
that their messengers are also called for various kinds of
other duty.

In many cities there are local messenger organizations hav-
ing no relations with the telegraph companies whose service
is more especially directed to those private uses from which
arise so many of the evils disclosed.

While maintaining that the committee’s plan to bar out
minors altogether from the night messenger service would
seriously cripple the service, particularly for .the collection
and delivery of telegrams, the officers of the Western Union
and the Postal companies have offered to cooperate with the
committee to the extent of favoring legislation prohibiting the
employment of boys under eighteen years of age between the
hours of 10 P.M. and 5 A.M. The two companies have
further offered to make strong efforts to discriminate between
legitimate and illegitimate calls on their boys.

The Bill Indorsed by the National
Child Labor Committee and Passed
by the New York Assembly

161-a. Hours of Labor of Messengers. In cities of the
first or second class no“renon under the age of twenty-one
ears shall be employed or permitted to work as a messenger
for a telegraph or messenger company in the distribution,
transmission or delivery of goods or messages before five o’clock
in the moming or after ten o'clock in the evening of any day.
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Here are rthree cars—one
for every need— g-passenger
—4-passenger and runabout
—that represent the greatest possible economy
in a motor car purchase, both in first cost and operating expense. '

The McIntyre Model M-4—g1500—g-passenger Touring Model is in the §z500 $3000 class—30
H. P. Engine—Strong chassis—simple, standardized full equipment—extra large wheels—handsome in
every way. If you contemplate the purchase of a 4-passenger car or 2 runabout the Mclntyre models
A-4 and B-1 shown below will give you what you want at decidedly low cost. Before you buy any
machine, no matter what size or price-——get our special proposition to Individual Buyers and the McIntyre
Book showing full line. Write today.

. W. H. McIntyre Co.

Auburn, Indiana

Licensed Under Selden Patent.

Model A-4

4=-Passenger $ 850

20-H. P.—Shaft Drive—Water Cooled Motor—80x3 Pneumatic
Tires — Handsome — Easy Riding —Simple— Rugged. Blggest
bargain in value this year. See catalog No.8.

Model B-1
2-Passenger $600
Model B-1above is a car at $600 that is in the $1000 class—full
14 H. P, 2-Passenger Runabout. 28x2} Pneumatic Tires. An ex-

tremely ru Ened car—built strong for durabllity and hard service,
yet easy riding—simple—safe and speedy. .

Bathe Internally!

Medical Science APn'-cA)ves that 90% of Illness is Due to
Accumulated Waste >

Thought He Would Ie¢ an Invalid.

Creede, Amethyst P. O., Colo, 1
Jannary 18, 1910,

Living the lives we now do, it is impossible to get rid
of all waste in the system, no mattes how regular we are.

This waste adheres to the lower intestine and is ex-
tremely poisonous as we all know.

_The blood, constantly circulating, absorbs these poisons
distributing them throughout the system, weakening our
resistance against infection and bringing on directly
countless other ills which gradually become chronic—
Indigestion, Headaches, Biliousness, Palpitation, Rheu-

Tyrrell's Hygienic Institute,
. Gentlemen:— .

1t is nearly two ﬂ¥ears ago when it was hard work for
me to go to my office. I was feeling more than sick, in
fact there were times when myarm and ractmall* my'left
ie;:%de was p]a.?}yze:ihang 1t'or son}e umg thmi htd dshc::uld
i i an invalid for the balance of my days. ad doctors
matn§ m, Dixzivess, etc: s and specialists and went to a number of hot springs and

1t is frequently the direct cause of Appendicitis. am sorry to say without gemnﬁ any benefit. i

These are the reasons when a physician is called, no One daylast March, a Mr. H. B. Randt came into my
matter what your ailment, the first thing he does is to  office and told me about 11!0111' J. B. L. Cascade and upon
clean out the intestines with strong drugs. You know  hisadvice, Isent forit. Itsuse has been attended with
this is so, don’t you? the very best results and I would not do without it for

any glce. 1 honestly believe it will cure anything that
The Internal Bath

can be cured. You may let my fellow-sufferers know what
By Means of the

your.J. B. L. Cascade has done for me, as I now feel like
J. B. L. Cascade

another manand am attending to my business right along.

Anyone can write to me, enclosing stamp, and I will
isa per[ectlz natural way of eliminating this poisonous
waste from the system, It uses Nature’s great cleanser—

cheerfully let them know what a benefactor your J. B. L.
Warm Water—and does not force Nature, but assists her,

Cascade is to suffering humanity.
Fully half a million people are using it to-day and are

recognized universally now as Health-Insurance and you may
be assured that you will learn things regarding yourself youn
never knew before.
A bundle of rent receipts or a comfortable home of your own? Will you help :ugrort your
landlord fot 10 Feau or will yon break the renbgnytng habit, be your own landlord, and
put the money {n your own cﬁfcket? These questionasare for you to
e.

Very truly yours,
NTON F. FRANK,
(Wholesale Flour & Grain Dealer).
Just write me a line and I shall be glad 10 consult with you
TlYmev will"a\lsl?l %ee?lve wmm}n‘ cosz““ Thedwlht:lt.t Tl:e Wltlgs
singing its praises, not only because it has relieved them 16 Wayy..which BIVes many. MOICet DB ANC VI ShCto on
of countless ills, but because it is keeping them in such ’::,jfc:', st yr"?:'f:;h 4. 9°"a:‘g';‘}‘.f& f&::ehsltn lc'qgeﬁ:!n;lla‘.
perfect health and fine spirits. importance.
Address, Chas. A. Tyrrell, M. D., Dept. 130 F, 134 W. 65th St., New York
answer—it is for you to de
You Can Own a Home
if you want to—you can stop payling rent—yon can be your own land-
lord. No matter where llcm are or where you want to
vy live, from Maine to California—no matter whether

WHICH WILL YOU HAVE 10 YEARS FROM NOW?

K~ Yyou a practical, absolutely safe way to get the home
—the easiest, most satisfactory way in the world to
Y:y forit, There is nothing specunlative about the

plan—you takenorisks—your money is safeguardeu

at every atep. It isashinple business prop
backed by influential business men and en-
dorsed by the biggest bunk in Rochester.
Write for Information Now
Let us tell you all the detalls of the plan, the reputation of
the company and its officers. The Information will cost you =

'SECURITY BUILDING CO.
1097 Insurance Bldg., Rochester, N. Y.

“VULCAN" SELF-FILLING FOUNTAIN PEN

. - . ..

with No. 2 Gold Pen with No. 4 Gold Pen
Fills and cleans itself with Simple Safety Device. Black Rubber, highly finished ; fitted with 14-Karat Gold Pen.

J. U. ULLRICH & CO., 135 Greenwich Street,-New York City
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SECURE
INVESTMENTS
Yielding Liberal Returns
Consistent with Safety.

The ideal way to save money is to invest
it where it will be safe and yield a liberal
return,

This feature of safety has always characterized
the standard securities handled by the banking
house of ]J. S. & W. S. Kuhn, Incorporated—
sound investments that have earned for clients
interest returns of 5% and 6 9, which is con-
siderably in excess of the ordinary bank interest
rate. ’

The safety of these bonds is due to the fact
that J. S. & W. S. Kuhn, Inc., carefully in-
vestigate each enterprise before handling its
bonds—whether municipal, public utility, irri-
gation or water works—and then purchase the
honds outright.  This investigation is most
thorough and often extends over many months.

This rigorous and exhaustive examination by
authorities of actual experience makes possible
the record of this house— :

Never a day’s delay in payment
of principal or interest.

Also, many of its Water Works and Irrigation
bonds are guaranteed by a holding and operating
company having a capital and surplus of
$4,500,000.

This intrinsic safety backed by such a record
for reliability gives to the securities handled by
this house an element of exceptional security.

The bonds we offer are frequently issued in
$100, as well as in $500 and $1000 denomina-
tions. That is, $100 will purchase a bond with
exactly the same security and interest rate as a
$500 or $1000 bond of the same company bears.

Our interesting book on guaranteed water
works bonds is a guide to all who wish to save
safely. Write for it to-day, to Dept. A.

J. S. & W. S. KUHN, Inc.

Investment Bankers
Bank for Savings Bldg., PITTSBURGH, PA.
CHICAGO PHILADELPHIA

Good Bonds Netting 6%

Your Savings may be earning the exceptional 4%
interest, but the average rate of Interest paid by the
Savings Banks of the country reported by the
National Monetary Commission june 1, 1909 was:

N. E, States 650 Banks Average 3.69%
Eastern 1971 * s 3.1%
Middle " 3980 “ 3308
Western ** 1673 ¢ o 3.379‘
Southern * 197 ¢ L 3.84%
Pacific . o7 “ 5% 3.81%

An increase of your income or more than so% from high-
grade Bond Investment is both possible and safe.

Let us tell you of our present Bond offerings yielding
6% net desirable for investors of moderate means.

LAWRENCE BARNUM & CO.
BANKERS

27 PINE ST., NEW YORK

PHILADELPHIA WASHINGTON

For 35 years we have been paying our cus-
tomers the highest returns consistent with
oonservatlve methods. Flrat mortzage loans of $200 and up
which we can recommend after the most thorough personsl
o lovestigntion. Pleaso ask for Loan Llst No. 718.
o $26 CertiBicates of Depasis also for savlog lnvestors.
WAPE

RKINS ¥ CO.Lawrence. Kans
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Success Magazine

HE last number of this mag-
azine contained a brief
sketch of the rapid output of
State and municipal obliga-
tions which followed the war
between the North and South;
the chaotic period of repudia-
tion which resulted; and the
gradual formation of debt-
creating along more honest
and conservative lines. With the growing impression
that municipal obligations in general would be more
carefully contracted, and eventually paid, principal and
interest, the opportunity was presented for the stupen-
dous and energetic development of the prairie and the
mountainous West, which is the point at which the
narrative will be taken up in this number.

Thirty or more years ago, the West, in its exuberant
growth, called for vast sums of money for municipal
improvements. The funds necded to defray the cost had
to be drawn from the older and wealthier sections of
the world. The newer regions were devoid of even
reasonable banking facilities, to say nothing of lacking
the wherewithal to finance their rapid progress.

How Municipal Obligations Were M:t in Early Days -

In those early days—early, relatively speaking, as this
wonderful country has forged ahead—the municipalities
in many of the sections were not upon what is called
a ‘““cash basis.” In practically every town, city and
county, at one time or another, the sums due forall labor,
salaries, supplies, etc., were met by the issuing of ‘ or-
ders” (the plan is still pursued here and there), drawn
by some authorized official of a municipality upon its
treasurer, for payment (o some person for services ren-
dered, and which this person presents to the treasurer,
who, for lack of funds on hand, is unable to meet it.
The process is to take the order, or warrant, as it is
familiarly called, and stamp on the back of it: *‘Pre-
sented but not paid from lack of funds. This warrant
bears interest from this date until paid at the rate of
(say) eight per cent.” Below this i< affixed the treasur-
er's signature. The stamping upon the back of the
warrant is called the ‘‘date of registration.” This
instrument, if made payable ‘‘to bearer,” is negotiable
the same as any piece of money; if it is made payable
‘“to order” it becomes negotiable only by endorsement,
the same as a check.

The holder customarily needed the money and did
not desire to retain the warrant as an investment; con-
sequently, he sought a purchaser; generally some local
banking institution or investment banker. But neither
of these, in turn, would buy for investment, and so
drove as good a bargain as possible, purchasing usually
at a discount—which was great or small, according to
the credit of the issuing municipality.

These warrants gradually found (heir way East, and
millions of dollars’ worth were held by those to whom
the high rate of interest was very attractive. As thous-
ands of. municipalities used this method of payment,
it was natural that local parties dealing in this class of
paper came more and more into prominence, and it is
pertinent to remark that the handling of warrants,
becoming at one time a very lucrative part -of the in-
vestment business of the West, many a bond house
can attribute its start in business to the placing of that
class of investments.

Even State and Territorial warrants were to be found
in abundance, bearing a lower rate of interest than
those issued by the smaller subdivisions, and the margin
of profit upon them was, consequently, not so attractive.

An lllustrative Reminiscence

It may be interesting to note that the writer was
once serving as a clerk in a banking office in a Western
capital city at the time that its Legislature had just ad-
journed. There was no money in the hands of the
State Treasurer to meet the salaries and other expenses
of this legislative body. The ban"ing house in ques-
tion advertised that it would buy, at ninety-eight
cents on the dollar, all the warrants with which the
State would be obliged to meet the rightful demands
of its lawmakers. The following day, a long line of
Representatives, Senators, clevator men, engineers,
pages, and what-not—men of different nationalities,
half-breed Mexicans scarcely able to speak English,
some with a good mixture of Indian blood—all filed up
to the paying wicket and there presented their claims.
All had to be checked up with the schedule of per diem

The Nation’s Development
Through the Investment
Banker— Second Article

By MONTGOMERY ROLLINS

wages legally allowed each
holder in his official capac-
ity, and the slow work of
paying off an entire State Leg-
islature and its motley crew
of assistants dragged through
the long hours of the day.

These scraps of paper bore
interest at the rate of six per
cent. They were readily sold
at par and accrued interest, and proved to be a safe out-
let for savings.

That was one way of obtaining securities for the
Eastern market and is rehearsed here to emphasize the
customs of the investment world during that period, as
it is but an example of crude ways and means of primi-
tive financiering in a country of pioneers.

The warrant method of borrowing was very freely
indulged in, particularly beyond the Mississippi. In
many ways, it was a pernicious kind of financiering,
and precipitated an era of excessive charging for sup-
plies, labor and improvements, as it was natural that
anyone having business to do with a municipality
would add to his price the probable discount which he
would be obliged to take upon the paper to be received
in payment. The amount of discount increased in
ratio to the amount of warrants outstanding. This was
an expensive and hand-to-mouth way of living, unless
the municipal resources were such that funds were
coming in fast enough to redeem the obligations after a
reasonable time, so that there would not be an over-
issue. Theoretically, the warrant idea was merely a
method of anticipating taxes, and it was not meant
that more should be issued than the tax levy of the
current year would redeem. Had this course been pur-
sued, the plan woiild have-been good finance, differing
not one . bit in principle from the notes now sold in
anticipation of taxes by large cities throughout the land.
But the spirit of the plan was not lived up to, and
extravagant methods caused the majority of the munici-
palities to get more and more behind in their redemp-
tions. The longer the warrants were outstanding the
greater the accumulation of interest, for, in their case,
the interest—unlike the usual form of investment—was
not paid until the redemption of the principal, and
instances are known where the interest accumulation
exceeded the principal sum. ¥

The Investment Banker Was a Financial Middleman

It is easy to see that trouble was brewing where con-
servative lines were disregarded. The divisional point
where the tax levy could keep up in redemption with
the warrant issue, was very readily passed. And then
there was no hope, except in the issuing of long term
funding bonds to provide the means for the payment of
the warrants, a burdensome tax rate, or eventual re-
‘pudiation.  Fortunately, however, little of the latter
occurred, although many attempts were made in that
direction. But the bond men, having a wiser regard
for the future of the West than had some of the local
governing bodies, fought many of the cases through to
the Supreme Court of the United States and won in
nearly every instance.

Such instances as these go to show that the financial
reputation and future of our Western country were more
carefully borne in mind and cherished by the invest-
ment banker than by the citizens themselves. Little
do the people, who, since those days have flocked into
the arid and semi-arid States, realize that the ease with
which they are now able to raise funds elsewhere for
municipal and corporation purposes is almost entirely
due to the good credit which that section was com-
pelled to maintain through #s really very commendable
record, upon the whole, for meeting its debts. The
West has made serious inroads upon the Eastern and
foreign pocket-books through its mining, farm mort-
gage and other crazes, and may a; ‘n precipitate trouble
of asimilar nature through reckless irrigation financiering,
but, upon the whole, the record has been a pretty good
one for a country so recently hewn out of the wilder-
ness, and it is hoped that its reputation will be an im-
proving one, and that, wisely, the present over-specula-
tion in land, based upon irrigation projects, good, bad
and indifferent, will receive a wholesome check.

Elaborating somewhat upon the work of the bond
men toward a higher standard in both the buying and
the selling field, some few examples of what has been
accomplished may,not be amiss, for they will show
how. instrumentall the ‘ffinancial middleman ”—as the

SEE PAGE 383
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A Safe Investment
A Good Income

These are ‘the two points the investor
.should look for before purchasing any se-
curity, y

Our experience of thirty-four years has
convinced us that this combination can best
be obtained by an investment in well cho-
sen Public Utility Bonds.

We have made a study of this class of se-
curity for years and we can offer the bonds
of various Public Service Corporations
which we have investigated thoroughly,
and unhesitatingly recommend to the con-
servative investor, at prices to yield better
than § per cent.

We shall be glad to send our booklet,
¢¢ PublicUtility Bonds as Investments,’” free
of cost to all who are interested, together
with circulars describing special issues.

Ask for Circular No. 634-A.

E. H. ROLLINS & SONS

John Hancock Bldg., Boston, Mass,
New York Chicago Deaver San Francisco

Safe Investments

Municipal and Corporation Bonds earning 4 to 6 per
cent interest, are safe investments.
1f you have only a moderate amount of money to invest
ou should choose your investment as your banker does,
or safety first; then the best obtainable income.

The man whose investment
represents all or most of his
available capital, should
make safe investments, and
never risk his principal.

Write for
This Book

‘“Bonds and How to Buy
Them,” written by one of the
best authorities on investments
in this country. It is full of
information of the greatest value
to every one who wants to invest
money SAFELY.

oTIS & HOUGH

INVESTMENT BANKERS
300 Cuyahoga Bldg., Cleveland, Ohio

1898-1910

JohnMuir & (0.

SPECIALISTS IN

Odd Lots

A man can buy ten shares of 10
different stocks and risk less than
on 100 shares of 1 stock.

Send for * 0da Lot Circular 2227

Members New York Stock Exchange
71 BROADWAY, NEW YORK

jtis known throughout

“The Bache’iié'v;‘eiéxfﬁa%‘%?&

X 4 77 THE WEEKL
Review nggw published by

J. S. BACHE & CO., Bankers
42 Broadway, New York City

and it will be sent without charge to investors
interested

BC Careful in ordering by mail from our advertisers

to write your name and address plainly.
A little care in this will save all much trouble.
Better mention Success Magazine, too.
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investment banker may be termed—has been in the up-
building of the nation.

Continuing further upon the subject of warrants, we
will take one Territory for an example. [ts municipal-
ities were getting more and more behind in their
redemptions. Counties, in particular, were tending
toward serious injury to their credit. The market
price of their ‘‘ orders ” frequently fell to such extremely
low figuies as twenty-five to fifty cents on the dollar.
The outcome was, as will readily be seen, that an ex-
cessive price was being paid for everything; sometimes
three or four times the actual worth of the benefit
received, provided, of course, that the obligations should
eventually be redeemed at their face value. !t appeared
that the brink of actual repudiation was being rapidly
approached—or, perhaps, it should be more properly
termed—Dbankruptcy.

This condition attracted the attention of one bond
house, to whom it seemed that it would be a great
blow to the West to have a wholesale trouble of this
kind precipitated. It was thought to be imperative
that these counties should be placed upon a cash basis;
to let them catch up, as it were, and, at the same time,
reduce the interest to something like six per cent., when
they would mostly become solvent. To this end, every
effort was made to obtain some good legislation to pro-
vide for bond issues for the taking up of this rapidly
increasing indebtedness; and so this house, which had
very much at heart the credit and welfare of the com-
munities of that seciion, obtained much remedial legis-
lation of a helptul nature. A Funding Act was passed
which prohibited the issuing of further ‘ orders” of
this kind, thus placing the counties upon a cash foun-
dation; improving their credit and permitting the
resumption of municipal improvements at prices which
were not prohibitive.

This is but one concrete example. Many others of
equal import could be cited. In truth, very few of the
States and Territories, thirty years ago, had even passably
good laws under which bonds could be easily and safe-
ly issued. The laws, for the most part, were complex
and not well formed for the protection of the bond-
holder. To the investment bankers, directly or in-
directly, is almost wholly due the correction of these
evils. And this reform did not stop at the West, for
the laws of some of the Eastern States were in a hap-
hazard form, and within a comparatively few years, at
least one of those in New England had been entirely
remodeled in relation to the creation of debt, and
wholly due to the eflorts of one banking house.

How Warrants Were First Bouyht and Sold

Dealing in warrants is a business so comparatively
little understood to-day in the East, either by the
investor or the banker who has entered the field in
recent years, that it is becoming almost a lost art—if
such a comparison may be used. This brief historical
sketch would hardly be complete without entering
rather more fully into the details of that branch of
investment banking.

In most cases it was the first introduction of the
young municipality to the money lender. It was, vir-
tually, impractical for them to contract, at first, any
fixed forms of indebtedness in the shape of bonds, for,
in the first place, a long form of borrowing was not
desirable, and, again, the amounts were small, and
were needed only from day to day, and doubtless the
paying in ‘‘orders” in anticipation of early revenues
was the only feasible scheme by which communities
could obtain the wherewithal to meet current needs.
It must be remembered that in the first carving out of
a little village from the great, trackless, silent wilder-
ness—inhabited only by coyotes and prairie dogs or
other denizens which once so freely ranged the ‘‘Great
American Desert” over which the Indian roamed, and
where he lived in lazy ease—it made its first claim to
existence by the erection of a few tents, ‘‘ dug-outs,”
adobe houses or shacks, with a generous admixture of
saloons. A mushk:oom growth like this, with a popu-
lation mcre addicted to the use of the rifle and the six-
shooter than to the peaceful pursuits of husbandry,
offered at first but little attraction to the investor.

Local pride and an unbounded confidence in the
future, running side by side with the Westerner's natu-
ral optimism and fluent use of the English language,
made possible the carrying out the warrant plan of
financing these thousand and one hopeful metropolises;
overcoming obstacles that would have discouraged
almost any other pioneers not enjoying the bracing air
of the sunny prairies and the stimulating altitude of the
mountain ranges.

The actual office detail of buying and selling war-
rants, whereas not so complex and fully developed as
that of the modern bond business, was very exacting,
with its many perplexities and business cares.

A banker handling this department of investments
could not rely upon the demands of his own immediate
locality to furnish the requirements of his rapidly
increasing market. So he soon put himself in touch
with banks, concerns and individuals, in communities
carefully selected for their good naturai resources, hav-
ing a view to their probable growth, by which means
warrants were obtained from places more or less dis-
tant and beyond his local horizon. A small commis-
sion was paid to these agents for their services. Thus,
there was a constant stream of these *‘ orders” coming
in from all points of the compass, in large and small
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amounts, and all sorts of odd denominations, and
issued for every conceivable purpose. Where they
were drawn to the order of the party to whom the
money was due, endorsements had to be carefully
inspected and made sure of, the same as would be the
case with a check. The legal limitation of debt had to
be carefully watched, that no ‘‘excess warrants,” as
they were called, should by any chance be purchased.

As warrants were received by the investmen’ Yanker,
they were entered- up in large books, known as
‘““Warrant Registers,” wherein such information was
written as the name of the municipality, the number of
the warrant, its face value, its date of registration, from
whom purchased, the price, and so on. On the oppo-
site page would appear a record of its sale, and blanks
were provided for entering such facts as to whom sold,
the price, interest accrued, and other information to
identify the particular warrant, much of which had
already been previously entered upon the left-hand
page. These warrants were sold habitually, with the
accumulated interest added to the price, the same as is
now the almost universal custom in selling bonds.

Eastern Investors Were Slow to Buy

A great volume of correspondence ‘was carried on
with the then existing and prospective purchasers to
the eastward, and much missionary work was accom-
plished in the way of educating investors to the merits
of each of the but little known towns, cities or coun-
ties by which the many warrants were issued. When
a bond house to-day offers bonds of the city of
Chicago for example, but little need be said in the way
of recommendation of its credit, or description of its
resources, but a vast amount of literature, written and
printed, was required to establish in the minds of those
at a distance from the ‘‘over-night” grown hamlet of
the Far West, a reasonable degree of certainty that
ultimate payment might be expected. This work,
however, gradually became less and less, as warrants
previously sold were redeemed at par and accrued
interest; and thus the market very rapidly became a
growing and improving one. They were not always
sold by the banker at par. Frequently, the first issues
of warrants of an entirely unknown town were bought
at a very liberal discount, and offered in the East at a
still attractive discount, so that, when redeemed, there
was not only the interest coming to the investor, but
the difference between his purchase price and par.

If repaid within the year, as was supposed to be the
custom, the investment proved very lucrative, even if
sold at par, but where they were allowed to run for
some years, the profit was materially less, although not
always so appreciated by the holder. This was due to
the fact that the interest was not paid until maturity—
not annually, semi-annually or quarterly, -as in the
majority of investments—so there was a loss of interest
upon the periodical interest payments which one would
have obtained by buying a fixed indebtedness, such as
bonds. The public would be more alive to this condi-
tion to-day; net income from an investment of a
funded nature being entirely determined by the use of
bond-values tables based upon periodical payments of
interest.

Another important detail at the buying end was the
use of every precaution that when a municipality called
its warrants for payment, the call should not escape the
notice of those who had handled the particular warrants
enumerated in the call. The laws necessitated the
publication, usually in the local paper only, but for a
given number of times, and, say, upon thirty days’
notice, whenever funds were on hand for payment
of a sufficient amount of the warrants to make it worth
while to effect their redemption. Thus, there would
appear in such newspapers, with more or less regularity,
advertisements stating that certain warrants—described
by numbers—would be redeemed, principal and inter-
est, upon presentation at the treasurer’s office upon a
given date, after which interest would cease.

The only true way to avoid the risk of missing these
calls was for the banker to subscribe for the official
paper in each county, town, etc., after his first purchase
of warrants therefrom.

Laws for the Protection of Warrants

If any numbers were discovered which the house had
handled, notice was forthwith sent to the holders.
By the latter, they were forwarded to the banking
house, which, in turn, sent them to the local bank or
agent for presentation and collection. Thus, slowly
but eventually, the funds reached the investor, unless,
as was often the case, he had given instructions for re-
investment.

Whereas, this by no means covers all the minutia of
this rather primitive branch of finance, it gives a
fair idea of the subject and is rather pertinent to
this series of articles. For, unless those who may, by
chance, find something of interest in these columns,
fully understand to what an extent the western half of
our country was dependent upon such a method of
raising money, they will but little appreciate how the
great national domain could, in so incredibly short a
time, have so miraculously changed from a desert and
mountainous waste o one of the most progressive and
fertile sections of the world.

The July number will continue to show how depend-
ent progress in the Great West has been upon the
activities of the investment banker.
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The Shears of Destiny

My own children are arch-traitors to their country!”
i ‘“Not traitors, father,”” said Sonya, ‘‘but patriots of a
truer sort 1"’
* “*Traitors, I say! As for Vladimir there, I may not be
surprised. But you, Olga; you whom I loved and cher-
ished and trusted, of whom I was so proud—to think that
you could secretly join these vile enemies of our country!
You have turned against your father—you have turned
aganist your class—you have turned against your Czar!
But one disgrace I will not have. They shall never say
of me that I shrank from duty because the criminals
were my own children. You are guilty! You must
suffer the penalty of your guilt."”
**We knew the risk and we accepted it,"" said Borodin.
The general gazed at his son—at his daughter. They
were pale, but their eyes were clear, their mien tranquilly
intrepid. ‘T'heir calm acceptance of their fate sobered his
wrath, but stern judgment still sat upon‘his brow. ;
. Atlength he spoke. ‘‘And you are willing to die?"’
he asked his son.
" **Since it must be so—yes."”
: **And you, Olga?"’
‘1 do not want to die, but I am quite ready."
‘* And do you not regret what you have done?*’
‘* I only regret,'’ said she, ** that it all turned out so ill.”
+ There was a knock at the dungeon's door, and the gov-
ernor called that the fifteen minutes were at anend. .
Sonya stretched out both her hands and her eyes filled
with tears. ‘‘Good-bye, father. And in the—the future
—try to see that the cause we died for—""
" There was a breaking, a surging up, within him, and
suddenly his arms opened and he clutchad her to him.
‘““No! No! You shalinotdie !’ he cried convulsively.
‘“You shall not die—neither of you! 1°'ll move heaven
and earth! I'll arrange it somehow. How, 1 do not
know—but I'll arrange it!"
He kissed her again and again, tears flushing his old
eyes; and he embraced and kissed his disowned son.
At the door he paused a moment to regain his calm.
I am ready, Colonel Kavelin,"” he called.

CHAPTER XXIV

As THE general strode through the cell-lined corridors

he swiftly planned his course. He had power to
condemn, but in a case of such flagrant guilt he had no
power to pardon. He would return to his home, send
the governor an official order staying the execution, and
then hasten straight to the Czar and beg for clemency.
He would keep the identity of the prisoners secret, save
only from his royal master, and thus, barring misfortune,
he and his name would emerge from the situation without
public disgrace.

He came out into the court, where he had left his
sleigh, to find standing there a score of cavalry. The
officer in charge, a captain whom he knew, rode up to
him, dismounted, and saluting respectfully, handed him
an envelope.

‘1 was sent to give this to your excellency,’" he said:

‘“Thank you."” ‘The general started to put it in his
coat.

‘‘ Pardon me, your excellency, but I was to request you
to examine it at once.""

The general opened the envelope and read:

‘“ It is with extreme regret that we find it advisable to
remove you temporarily from office and place you under
domiciliary arrest until six o’clock to-morrow morning.
During this period you are not to communicate with any
one whatever, by speech or writing, except your guards,
who will be with you constantly.

‘*There is no desire to dishonor you. If you will sub-
mit yourself quietly to this order, and will promise to
make no effort to break its provisions, only the bearer of
the order and his two' lieutenants need accompany you.
No attention will be attracted and the fact of your tem-
porary restraint will never reach the public.

NICHOLAS."”

The general stood there in the snow and stared at the
paper. All his blood seemed to flow out of him.

His way to the Czar was blocked—blocked by the
Czar's own hand. He could not even send the intended
reprieve. He was as helpless as though bound and
Eagged. He knew the power he served too well not to

now that his only course was submission. If he did not
go quietly, he would go under a heavy guard, and the
only difference would be the public disgrace. He pulled
himself together with a great effort and pocketed the
order. ‘I will go with you,"” he said to the captain.

He remembered that his children would be expecting
every minute up to the last the reprieve that now was
not to come. They ought to be spared that long sus-
pense with its climax of disappointment, but he knew it
was useless to ask to speak with them,

He was aware that the governor was behind them,
though he pretended ignorance of the fact. ‘I was ex-
amining two condemned prisoners,”’ he remarked to the
captain, but for the governor's ear. ‘' They asked a slight
favor of e, which 1 promised to consider. Will you
have one of your men tell the governor to inform them
that I can do nothing for them ?*’

‘1 will see that they are told," eagerly put in the gov-
ernor.

‘The sleigh moved off through the arched gateway, two
officers riding beside it, and the rest of the troop follow-
ing at a distance. To the governor and to all whom they
passed the cavalcade seemed merely an escort of honor.

The three officers accompanied him into his office,
where Drexel sat waiting. As they entered Drexel
sprang up.

‘‘Yes, yes?'* he cried.

The prince, surrounded by his guards, could only gaze
at Drexel in his commanded silence. ' :

‘* For God's sake, what does this mean?'’ Drexel de-
manded in dismay. , .. . .. ’ o .

Thus abjured, the prince opened his mouth. *“Iam—"

**Stop prince,*’ the captain broke in. ‘‘ Remember,
you can not speak.’
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‘“ He can not speak?"’

**Such is the order."”

‘*But I must know ! I must know 1"’

** He can say nothing,’’ said the captain, in a tone of
finality.

Drexel stared at the prince in helpless despair. The
prince turned to the captain. .

‘I may not speak to him, I know, but [ may to you. This
gentleman has sought my interest in a certaid matter. It
will be no breach of your order to inform him that I am
under arrest and that1 can do nothing whatever in the
affair.””

** Nothing !"* breathed Drexel. -

‘1 think the gentleman understands,’’ said the cap-
tain. ‘' I am sure he will excuse me when I say that it is
necessary for him to withdraw.”

Drexel stumbled out of the palace. He leaned upon
the river's parapet and gazed wildly across the night at
dim outlines of the fortress.

The last card played—and trumped !

At the time that Drexel stood gazing across at Sonya's

prison, word was brought to Prince Berloff that his plan
for the arrest of General Kuratoff had had successful
issue. The fear of the last hour since he had been told
that the general had gone to the fortress, gave place to
exultant satisfaction. Yes, it was fortunate that he had
foreseen the danger that the general might learn the iden-
tity of the two prisoners, and had had the general's every

movement shadowed, prepared instantly to checkmate’

him. And it was fortunate, too, that he had had by him
blank orders with the Czar's signature attached, entrusted
to him by Nicholas for use in extreme emergency.

Upon his self-congratulation there entered Freeman.
Freeman reported that he had been searching for Drexel
ever since he had left Berloff the night before, and that
thus far he had not a clue.

**No clue yet !"" exclaimed the prince. ‘‘And only ten
hours remain! After the execution he will be sure to
:'etum to the Howards, and then we can not touch
him,"*

‘*Correct,'’ was the easy response. ‘' And in the mean-
time he is hiding with the revolutionists, and there is little
chance of our finding him by ordirary police methods in
these ten hours."”

*‘Then he will escape unless we use some clever, quick-
working plan!"’

** Exactly, prince.”” Freeman'’s eyes glittered between
their puffy, blackened lids. ‘*And so we are going to use
a clever, quick-working plan."

**Then you have one?"’

‘‘A great one! Princess Kuratoff knows every revo-
lutionist that Drexel knows. Also she believes me to be
under arrest, and does not suspect me. You are to have
me put in the cell with her and her brother, as condemned
to die—and trust me, in the emotional before-the-scaffold
hour, as a fellow prisoner doomed to die at the same
time, to worm out of her the name of every possible per-
son with whom Drexel can be hiding."

‘The prince nodded. ;

*“Then when I'm released,"” Freeman went on ex-
citedly, ‘‘we’ll swoop down on every person whose name
I've learned. We'll get him, sure! And we'llget every
leader of importance still free in St. Petersburg!"

‘* Excellent !'* ejaculated the prince.

The triumphant light that leaped up in his eyes as sud-
denly died out.

‘* But, Freeman, there is one weak spot in the plan.”

‘*What is that? '

‘‘Yesterday's attempt to free Borodin shows that the
revolutionists have won over, bought over, a number of
the prison staff. Some of these guards might get warning
to the prisoners that you are not condemned to die.
Then they would be suspicious and tell you nothing."”

*“1've foreseen that danger, and have devised my plan
to avoid it. I am to be really condemned to death.””

‘“You mean—""

‘“1 mean that you are to have a real death-warrant made
out for me. Then no one in the prison, not even the
governor, will know what we're about."

‘*Yes, that obviates the danger!"*

‘“And then an hour before the execution you send an
officer with an order for my release. No—wait. Now
that I think of it, I don't care to have that order trusted
to any stupid officer. Suppose he failed to get there on
time—eh? Prince, you must bring it yourself."

This fitted Berloff's desire; for being in the fortress at
the time of the execution, he would not have to wait till
morning 1o learn definitely that he had won the great
stake for which he had so craftily. played.

‘“Very well; I will bring it myself."

‘*Say at three o’clock?"’

‘* At three o'clock."

Freeman rose to go. ‘:One moment," said the prince,.
‘‘You will recall that two or three weeks ago we consid-
ered the desirability of a terroristic plot against General
Kuratoff. Wedropped it then because the revolutionists
refused to be involved. They will now be burning to
avenge the general's execution of their comrades. Might

, not this be a good time to take it up again?"”

Freeman's sinister intelligence read what was in the
prince’s mind. ‘' With the two children out of the way,
why wait ycars for the General's natural death to give
you possession of his fortune—eh, Prince? Besides, if you
waited he might come to suspect your part in to-night's
business and will his fortune elsewhere. You are right—
this is the very time."

‘I will begin on it to-morrow—as soon as Drexel is
done for. Prince, allow me to congratulate you. Victory
over the revolutionists—two vast fortunes the same as
won to-night—a beautiful bride to-morrow—and the
Prime Ministership certain to be yours! How the devil
must love his favorite child!"*

The prince frowned, but his heart leaped at the sum-
mary of his success. ’

‘They settled the further details of their plans, and an

- hour later Freeman, in coarse prison clothes, was thrust

into the dungeon with Sonya and Borodin.
[Continued in July)
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mation on this subject. Public officials are examining, cor-
porate managers are defending or extenuating, and private
citizens in every walk of life seeking information upon
financial questions."’ v i

A Review by “Success Magazine”

‘It is not the custom of SUCCESS MAGAZINE to review
books, but one has just reached us that should be in the
hands of every man and woman who has dollars in, any
number to bankorinvest. Itis;'* Money and Investments,”’
by Montgomery Rollins. These great and absorbing sub-
jects, with their many mystifying phrases have been given
an elementary treatinent that is indeed refreshing. In his
work the author has been consistently mindful of the im-
portance of every one's knowing the governing influences
that affect money and investments. He translates with
unusual accuracy the vernacular of the professional
‘‘money changer’* into a language understandable to
Mr. Plain Citizen. Surely, the public will show its appre-
ciation of this labor, which means shorter and darker days
for the financial pirate.

Cloth, 8vo., Price, $2.00 Net. By mail, $2.20
FINANCIAL PUBLISHING COMPANY
6 HANCOCK AVE.,, BOSTON, MASS.

LANTZ |

Twin=Grip

CARTER

FOR THE MAN WHO

CARES Y W .‘.........'.

Supports the sock tant, giving a trim, thoroughbred form, es-
sential for the finish of a well-dressed man.
No Metal Touches You
Its scientific construction avoids 762 usual strain on elastic and
all injurious pressure on the leg. All flat elastic, easily renewed ;
fittings last forever, 8o purchase of one pair ends garter troubles.
CONCENSUS:
**A MAN who knows the comfort, neatness and security in the
LANTZ, will never wear any one-side, strangle-hold garter.””
My new art grips attach outside sock., opposite, positively donot
slip, open, tear flnest sock or cateh trousers.
Extra Silk Elastie, Gold Plate Grips, 81.00
Mere. s Polished nic. ** 50
By return mall, not in stores. Gilve Ca

1f.
CARL C. LANTZ, 1934 Broadway, NEW YORK

If your EYES are weak,

we can make them strong
—and we will prove it
without cost to you.

T A

Ny It you wear glasses—if your eyes smart
Yy . or burn—if you suffer from headache
oSt —if your eyes are strained—if your

eyes become dim—we will d to send you the
IDEAL ‘SIGHT RESTORER on ten days’ trial. If
you return it, there will be no charge whatever for its
ten days’ use—that’s how sure we are that it will benefit
you quickly,

1t 18 perfectly safe, as it does not come in direct contact with
the eyes, and five minutes’ manipulation at home, twice a day,
is sufficient to counteract eyestrain, and headache, and finally
make eyeglnlses uselees 1 iou want to prove it at our ex-
pense, write today for instructive booklet No. 129.F, testimo-
nials, and 10 days’ test to

THE IDEAL CO., 134 West 65th St., New York

\[//RAYLIGHT AT NIGHT|
{% FHE CANCHESTER RENOSENE INCANDE SCENT LIGHT

BURNS 9%‘&5 mAEnDdONLY 69 KEROSENE
Uz

mtylen:..‘
SaveS 75 OiL
G rbme .

Six times ectrici %y. %
gasoline or common ofl lamps at 1-10 cost. Burner fi
any lamp. Burns with or without mantle. Notrim-
ming wicks. Safe, cl Bl t
Do Showing motre seitts. Weite today Bor tercl.
tory and how to obtain handsome outfit free.
CANCHESTER LIGHT CO., Dept. S, Chicago, U. S. A»
Largest kerosene mantle lamp mfgra. in the world.

"SUPER-COILS”

WORTH THEIR WEIGHT IN
GOLD

to any Auto if it rides easily when partly
loaded, but bumps when fully loaded or on
rough roads.
BOOKLET M.—FREE
‘* SUPER-CQILS*’
1876 BROADWAY, N. Y. CITY

TAUGHT BY MAIL. WEKKLY LESSONS
L Aw nuder the directior of Howard N. Ogden. Ph. D.

L.L.D., President of fllinois College of Law (largest
law schoo) in Chicago). University methods. ' Credit
ven by resident school for work done by mall,
DBeoks.required for the first term loaned free. COMPLETR AND
THOROUGH BUSINESS courses. Also special preparatory courses.
UNIVERSITY EXTENSION LAW SCHOOL

16 E. Erie Street, Chicago
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LOOK FOR NAME IN SHOE

I SRR RREEERENESRNREER
‘ Style C 1611

A real straight last
made in any

leather

ERCEON IR OB

@)

Florsheim
dealers have

The
Cambridge

3¢ 2 Florsheim shoe to please
M men of every age and call-
ing.

‘‘The Hugtite” heels and insteps
of Florsheim low shoes insure a properly
fitted foot, and ‘‘Natural Shape” lasts
are a source of constant satisfaction.

The Cambridge shows a conservative
style—can be had in any leather.

Our booklet, ‘‘The Shoeman,” describes
and illustrates some of the more extreme
shapes. Write for it.

Ask your dealer about the Florsheim
Shoe or send $5.25 to cover cost of
shoes and express charges, and we will
have ournearest dealer fill your order.

Most Styles $5.00 and $6.00

" The Florsheim Shoe Company
CHICAGO, U S. A.
FE s SEESsEEwENEEEEED

BOYS

Do you want to make
some money ? '

If so, write Uncle Bob, and he
will tell you how.

Do you want a base-ball,
base-ball suit, bicycle, cam-
era, pony, gun, watch,
canoe or something else ?

If so, write Uncle- Bob. He
will tell you how.to get it with-
out spending one penny.
Every boy who wants to make
a future success . in business
should not fail .to get Uncle
Bob’s ideas.  You can’t begin
your training too early. Uncle
Bob’s broad experience from
boyhood up makes his advice
invaluable to -any -boy .who'is
ambitious and desifes: to ,do
something for himself. ©
DON'T WAIT —but write
NOW for Full Particulars.
‘UNCLE BOB

Manager Moneymakers’ Club
‘Siccess Magazine, 29°E. 22d St., New York

AT S IR R E R E R RN AN ENENERNEROEENEERANRAEERRERDS Al E RRE AN ER BN
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UNCLE BOB’'S MONEYMAKERS
A Club for Boys Who Want to Earn Money

SomeTimes I feel that if all the Success MacAzine boys

could read my mail and. fully understand what a
happy and enthusiastic' band the ' Moneymakers’ Club
really is, we should have the biggest club.in the world.
So many boys have gotten or are getting what they
want that the club long since ceased to be merely an
idea, or even an experiment.

. Like the maga
sponsor for it, the
success, and it con
every day. And
The requirements
the benefits so in
a boy and want
you can become a member, provided
you are willing to make the slight
effort necessary to carry out Uncle Bob’s plans and
instructions.
* And who is Uncle Bob? Some of you who haven’t
already learned will ask this question. Well, in the
first place, Uncle Bob is a boy’s friend and helper, like
all good uncles ought to be. He probably knows
more about boys’ problems and how .to solve them
than any one else. Some time ago he realized that one
of the chief troubles of the average boy is to raise the
necessary money to get the things he wants. He was
aware that it is not easy for a boy to know where to
turn for help in such emergencies without just teasing
the money from his relatives. So he determined to
start a club to teach boys how to make money and
arranged with Success MacaziNe to conduct a depart-
ment giving the news and plans of the Moneymakers,
in order to reach the largest possible number of boys.
Alvin Dunn was one of the very first boys to join
the club. In addition, he has the distinction of be-
ing the first boy to secure the object of his money-
making. This is a camera, with which Alvin has been
taking pictures for scme weeks now.” Nothing | myself
could say could well exceed the-welcoming hand this
boy extends to others in a letter recently received from
him:
I find that the club has benefited me a great
deal. Now, boys, Uncle Bob is the fellow to go
to if you want to earn money. He is giving out
a badge now to the members and itis a peach.
Be sure to get one. Uncle Bob's Club is a good
one for getting the things you want, and it is easy
to do so. Uncle Bob writes interesting letters to
the members and very helpful ones. Just join
the Moneymakers' Club."’

zine which stands
club is a great
‘tinues to get larger
why should n'tit?
are so simple and
viting. If youare
to earn money,

The Club Emblem

Oh, | am getting a lot of evidence in every mail that

my plan for helping boys to help themselves is a good
one. Here is part of a letter which just came in from a
Maryland member:

‘‘Your letter received. I got the air gun and
the reel and think they are very fine. Come out
and I will show you how to catch brook trout. 1
think Uncle Bob's Moneymakers' Club a good
thing for boys who want to work. Our school is
out in a week and then I can start to work in
earnest. I thank you very much for your
kindness."

Byron Koch, an Ohio boy, may come to be a famous
musician if his determination to ‘‘find a way or make
one” means anything, and it usually means everything:

*I started to work earning money this morn-
ing, and although I have n't gotten very far, have
done very good indeed. 1 received your two
letters this afternoon, and with the money I earn
am going to get a violin. I can play pretty good
on the violin—about as good as any boy of my
age (thirteen) around here—and am now playing
in an orchestra. As it is for a very good purpose
I do hope I will succeed."

And so do we all, Byron. Good luck to you!

Our plans continue to develop from month to month.
Every day opens up new possibilities for the club.
For one thing, we are going to have a book, picturing and
describing in detail some of the things for which many

: Moneymakers are working. So many boys have now

written to tell me what they are most anxious to
secure that | am able to list the things that are dearest
to our boys’ hearts. This book will show in such an
interesting way a few of the splendid things that can be
gotten through the club that 1 am sure it will prove a
great spur to all of you to go in and benefit to the

- greatest extent through your membership.

And say !. What did you who are already enrolied
think of that dandy little booklet, ‘‘ The Moneymak-
ers’ Manual” which 1 mailed to you a little while ago? 1
didn’t announce it in advance—! wanted to make it a
pleasant surprise. This little guide to money-making
ought to be worth its weight in gold to every boy who
wants to succeed. It will be sent, with all other infor-
mation, to those who join our club in the next month
or two.

To the new boys, we say, ‘‘ Come with us.” There
are no dues or other expenses. All the many benefits
are obtained without the expenditure of one penny. If

. you want to know all-about the club—the monthly

salary paid to active workers, the solid gold badge—
write to-day for full information and an application
blank:to’

UNCLE BOB, Manager Moneymakers’ Club, _ __
Care SUCCESS MAGAZINE, New York

Success Magazine

To Students
and Téachers

UCCESS MAGAZINE
has financed more students

and teachers than any other

- magazine in America.

Last summer alone it paid

to its representatives from

-various schools and colleges a

total of $75,000 in salaries,

‘commissions and prizes.

Hundreds have put themselves
through college solely as a re-
sult of their summer work for

us.

It goes without saying that
as a means of raising money
for the man who has got to
make his vacation pay, Suc-
cess MAGAZINE has an interest-
ing, unusual and successful plan.
It’s all in the know-how, and
we teach that thoroughly.

If you are facing the prob-
lem of money-earning in the
long vacation, let us send you
all the details, including a
pamphlet containing the por-
traits and stories of many of
our successful college men, as

told by themselves.

Write now (a postal will
do) to

The Bureau of Education

Success Magazine

New York

IF 6UBSCRIBERS (OF RECORD) MENTION ‘‘SUCCESS MAGAZINE'' IN ANSWERING ADVERTISEMENTS, THEY ARE PROTECTED BY OUR GUARANTEE AGAINST LOSS. SEE PAQE 383




